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SALES TRAINING BULLETIN 






How do you 
rate on your 
manners? 


Answer true or false to the | wing statements 


False 

1. Do you know the names of the persons y call on? Do you call them by name when you see them? 
2. Do you thank people for givir the time even though they didn’t give you an order? 
3. Do you try to be considerate eone else’s time and telephone for an appointment? 
If you answered “‘no”’ to any or f these ques people. People like to be called by name, they ap- 
tions, maybe you don’t realize that good manners preciate it if someone is considerate of their time 
are the best way to make a g mpression 01 and they like to be thanked. 

How do you rate on product information about 

Webster MultiKopy Durametric Carbon Paper? 
1. MultiKopy Durametrie is fi NG either Electric or star iclion machines 
2. MultiKopy Durametric « nsightly feed-roller n copies. 
3. Only Durametric’s exclu VW R a let f lf f 
If you answered true to all three statement of Webster MultikKopy Durametric. It stands to 
really know your product. If not, maybe 1 Cal reason that you can’t be convincing to a customer, 


improve your sales by knowing e selling point f you aren’t sure of the facts. 


WEBSTER MULTIKOPY DURAMETRIC HAS THE EDGE OVER COMPETITION. 


Sell the profit line... sell \ \ '€ \ | ») ST Ce oe _ Sonos Feel 


rot St 


Al 


Webster warehouses in New \ > CI * Philadelphia «+ Pittsburgh « San Francisco « Cambridge 
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HASKELL'S 
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\ FEATURES DESKS, TABLES, CREDENZAS 
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A Few A-Line Features 


« GE Textolite 7 
» Double Wall Drawe with Divide 
Full 27°’ Suspension File Drawers 


with Followers 





. 


* New Selective " 
Locking Mechanism (locks any one 
or all drawer 
Available ir 
combination 
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AT-0631 AG-0421 
leg Table End Tabie 
60x30 42x30 





WIDE CHOICE OF 





ATTRACTIVE AND AT-2408 
FUNCTIONAL 
TABLE DESIGNS er 





AND SIZES 
(See Specifications) 


Vol. 109, No. 2. Published monthly o 











Hard Poss 
(Tiward eign » 


Combines contemporary beauty and executive efficiency 












AD-6403 
Executive Desk 


60x30 





A Few A-Line Features 





* Handsome Rounded Corners—with 
resilient vinyl molding locked in 
lasting, lifetime anodized aluminum 


AB-A489 —also serves as a protective . 





Single Pedestal Desk guard rail 
| 42x30 * Matching Satin-Finish Chrome 
Hardware 


Anodized Adjustable Aluminum Legs 
—non-corroding and scarproof 





A. Double Wall Drawers C. Reinforced Steel Tops D. Rounded Corners—viny! molding E. Adjustable, anodized, 
B. New Selective Locking Mechanism covered with GE Textolite serves as a protective guard rail satin-finish aluminum legs 
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HASKELL 





A wide choice of designs suitable for many needs. 









































DECORATIVE AND FUNCTIONAL 
CREDENZA DE 


SIGNS 




















A Credenza provides a place for excess reference =e) — 4} ; 
, ; , ' 1 AC-4110 | | AC-5510 
materials — adds finger-tip efficiency — and helps on U lacie UJ 
to keep both desk and office neat and organized. 7 . 
SPECIFICATIONS 
MODEL iliaimaaiies TOP SIZES STORAGE DRAWERS _FILE DRAWER CENTER DRAWERS KNEE SPACE 
No. f w. D. H.t Ww. D. H, Ww. H. D. Ww. H. id D. Ww. H. D. 
oe a om aoe. ea | 
AR-4403 Single Pedestal (R) 42 30 29%, 12% 5%, 21 12%, 12 27* | 19%, 1% 20% | 21%, 24%, 27% 
AL-4403 Single Pedestal (t) | 42 30 29/4 | 12% 5m 21 | 12% 12 27* | 19% 1% 20% | 21% 24%, 27% 
AD-6403 Double Pedestal | 60 30 291% | 12% SY %21/'12% #12 27* | 24 1% 20%, | 25% 24% 2512 
AD-6473 | Double Pedestal (78 38 291% | 12% 5Yy 211 12% +j%$WW2 27% | 24 1% 20% | 25%, 24% 25%, 
(Executive Model) | 
AD-6493 Secretarial (D.P.)** 60 30 29%, | 12% 5%, 21 | 12% 12 27* | 193%, 1%, 20% | 21% 24% 25% 
(Elevator Mech) | 
a LEG TABLES 
Se" "ee eae ee ee ss 
AT-0631 Single Drawer | 60 30 29, _ ~_ _ —_ om _ 18% 2%, 18% a — 
AT-0721 Single Drawer | 72 34 29%, = _ _ _ _ _ 18% 21%, 18% one ae = 
AT-0980 No Drawer 96 42 29, _ _ —_ — om om ont oon em = _ oe 
; PANEL END TABLES : Be : 
AG-0421 Single Drawer | 42 30 29, - — —_|— _ — | 18% 2%, 18% | — ne din 
AG-0631 Single Drawer 60 30 291, _ _ _ = — _ 18%, 214%, 13% aa a a 
AG-0721 Single Drawer 72 34 29, _ _ _ —_ ~ — | 18% 2Y%, 13% i pe ed 
AG-0980 No Drawer 96 42 29, - _ _ _ _ om ax ae * ee as = 
as CREDENZAS (with or without doors) oe 2 
AC-6810 | Credenza Tes te 20%/12% 5% 5 — ai a ee - a 
AC-5510 | Credenza ss (te 0 «620% 112% SH Wi) — = an es id Sem es? 
AC-4110 Credenza 41 18 29, _— _ _ =_ car * ae oo pus 
_TELEPHONE TABLES 3 
AT-2400 With Shelf 24 18 29, _ a _— | Book Shelf Opening 124%,W 18%D 10H 
AT-2408 | WithShelfandDoor) 24 18 29%, — =— = Gook Shelf Opening 17%,W 151/20 6H 





tAdjustable to 30'/, *Usable File Space 


DECORATOR COLOR 


Desert Sand and Bittersweet (Tan Textolite Top) 
Berkshire Green and Verte Green (Green Textolite Top) 
Berkshire Green and Desert Sand (Tan or Green Top) 


SOLID 


Al59-100M_ citrHoinu.s.a 


**File Drawer Optional—Available Right or Left Hand 


Haskell Gray (Gray Textolite Top) 
COLORS Mallard Gray (Gray Textolite Top) 


All tables except telephone tables 
with or without drawers 

COMBINATIONS 

Monterey Brown and Desert Sand (Tan Textolite Top) 

Monterey Brown and Bittersweet (Tan Textolite Top) 


Monterey Brown and Verte Green (Tan or Green Top 


Seafoam Green (Green Textolite Top) 
Burnt Amber (Tan Textolite Top) 


HASKELL, INC., P.O. BOX 5273, PITTSBURGH 6, PA 
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Non-Skid*® Easel stenographic 
notebooks, like all Rockwell- 
Barnes paper products, are of top 
R-8 quality—which has meant Re- 
peat Business to dealers every- 
where for over fifty-six years. Keep 
your customers coming back by 
keeping R-B notebooks in stock. 


ARG 


Catalog, price list and 
samples available to qualified 


dealers upon request. 


OA—2/59 









Notebooks—stenographic 
Non-Skid Easel—Springbound 
Note Books 72 leaves per book 
Grey Board Covers 

Pkgs. of 12 

Pkd. 1 gross per ctn. 











Eyetint Paper—ruled in Green 
#500—4% x 9—std wide ruled 
#1000—6 x 9—std wide ruled 
#2000—6 x 9—narrow ruled with 
center down line 
#3000—6 x 9—wide ruled with 
center down line 





THERE (S A 
D® £0G } 
OM EACH COVER 








White Paper—ruled in red 
#4000—6 x 9—std wide ruled 
#5000—6 x 9—narrow ruled with 
center down line 
#6000—6 x 9—wide ruled with 
center down line 





R-B means REPEAT BUSINESS 


Rockwell-Barnes Company — 
Specialists to the Stationer Since 1903 


35 EAST WACKER DRIVE © CHICAGO 1, ILLINOIS — 


rar gee 





Smart, comfortable, sellable 


LO 540 secretarial chair 
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ag ee LTON COSCO, INC. - COLUMBUS, INDIANA 


Retails for only * gy 
($31.95 in Zone 2)* 














> 
ae 
18-TA, $49.95 18-T, $44.95 20-LA, $29.95 . 23-L, $15.95 COSCO also offers comparable valuesin 
sein Zone 2)" ($47.45 in Zone 2)* ($31.95 in Zone 2)* ($17.95 in Zone 2)* chairs, settees, sofas, tables 


*(Zone 2: Texas and 11 western states) 
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VOL. 109 NO FEBRUARY 1959 Buyers Index Issue in Two Parts—Part One 

In This Issue 

26 Home, Farm and Church Markets. Avenues to increased volume are dis 

cussed and pinpointed in this depth article dealing with 
office supply and equipment dealers’ potential. The deal- 
ers are challenged to look into the office in the home, the 
farm and the church as a means of extending business 
away from the normal downtown area. Tax savings are 
analyzed. 

32 Business Down?—Remodel! Roth Office Equipment Co., Dayton, Ohio, 
and John A. Marshall Co., Kansas € ity, Mo., discovered that a new look 
in their stores’ appearance and new display techniques are good for busi- 
ness 

34 Promote, Advertise Your Salesmen and They'll Do The Rest. A factual 

] story of how H. T. Patterson of Patterson’s in Corpus 
Christi, Tex., builds advertising and promotion around 
his outside salesmen, pointing them out as experts in 
their field of office machines. Emphasis is placed on the 
men who move the goods for a dealer 

36 He Put Service on Display. This policy produces $30,000 a year in porta- 
ble typewriter business for Earl Rowland, office machines dealer in 
Phoenix, Ariz. Explained in his policy, ‘Don’t worry about what seems 
to be unfair competition—just develop a different approach to the mar 
ket 

37 Relaxing Decor for Club Lounge. Here's a different type of dealer instal- 
lation—an office planning feature which in text and pictures tells how 
the spirit of old Montreal was recaptured with furniture, accessories and 
wall treatment 

42 The Complete Dealer Series. In another article spotlighting related sell- 
ing at Latta’s, Inc., Waterloo, Iowa, the emphasis is placed on warehous- 
ing and inventory—how efficiency was achieved through an engineering 
survey 

Departments 
Index of Advertisers 180 New Catalo 68 
Want Ads 182-183 New Products 16 

News Notes 

Canada 164 

Advertising Clini 92 Fourth District 132 
Appointment 126 Fifth District 138 
Dates to Remember: 108 Sixth District 140 
Deaths 160 Seventh District 142 
Decorative Accessories 10 Eighth District 144 
Editorial 24 Eleventh District 146 
Guest Book 168 Thirteenth District 146 
Here and Ther 20 Fourteenth District 148 
Industry Meetings 110 OA's Press Time Bulletins 10 
Industry News 72 Patents . 152 
in Other Land 154 Random Notes 14 
Letters 18 Sales Stimulators 64 
Men on the Mov 118 Ol’ Doc Stork ay 
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Late and Important 


LATEST DEVELOPMENTS in Swingline, Inc., move 


to gain control of Wilson Jones Co.. loose leat 
manufacturer, are these reported at press time 


—Jack Linsky, Swingline president, announced 
January 13 that his company had purchased “all 
of the W-] stock tendered before the $20-pe1 


share deadline expired at 1 p.m. that day. Al 
though he stated, “We are quite satistied with 
what we have bought, ther was no admission 


that the 100,000 shares he had previously stated 
were necessary to obtain Wilson Jones control had 
been secured. 


Boston's Superior Court of Suffolk County on 
January 13 dissolved a temporary restraining order 
preventing Wilson Jones from dismissing M. W 
Borders as president, and staying election of five 
men to fill board vacancies. The new directors are 
Attorney Alan J. Altheimer, Warren M. Dobber 
tin, secretary-treasurer, Rudolph Kalivoda, Charles 
W. Lubin and Albert Pick, Jr. The remainder of 
the board is composed of Benjamin Kulp, chair 
man, M. W. Borders, Edward F. Buenger, William 
E. Knight, I. B. Lipson and George H. Wolcott 
Mr. Borders, hospitalized and not present at the 
board meeting when he was ousted, has sold his 
stock to Swingline 

Swingline has brought court contest to set aside 
the record date for stock to be voted at the Wilson 
Jones annual meeting scheduled for January 29 
The disputed date is January 9, four days before 
the expiration of Swingline’s bid to buy 


—On January 13, Chairman Benjamin Kulp an 
nounced that Wilson Jones achieved net earnings 
of $80,748 or 25 cents a share for the year ended 
October 31. He noted, “With the increase in our 
costs incident to enlarging plant and production 
for GrayLine—and the rise in our sales ex pense 
attendant upon introducing GrayLine to both deal 
ers and consumers the OF} portunity for current 
profits was substantially curtailed. “Net earnings 
in the 1957 fiscal year amounted to $604,441, or 
$1.84 a share. 


GOLDSMITH BROS.., one of the world s large St Sta 


tioners, has been consolidated with the Garfield 
Corp., printers, lithographers and industrial sta 
tioners located at 15 W. 37th St., New York City, 
according to an announcement January i6 by 
Theodore Garfield, president of the Garfield Corp 
Mr. Garfield has been named chairman of the 
board of the combined operation which will be 
continued under the name of Goldsmith Bros 
with Harold Garfield as president. As a result of 
the consolidation the expanded Goldsmith opera 
tion will be able to offer a more comple te service 
The Garfield Corp will now become a creative 
printing and lithography division of Goldsmith 
Bros. with headquarters at 15 W. 37th St., New 
York City. Goldsmith Bros. operates one of the 
largest department stores in downtown Manhattat 
area in addition to the extensi 
tion. 


Stationery opera 








METAL CONSTRUCTION CO. has named Ros 
coe Clark vice-chairman and Ralph R. Davis vice 


president, announces Andrew Wilson, chairman 





-- 
_— 





Roscoe Clark Ralph R. Davis 


i 


ot the board and chiet executive officer. Mr. Clark 
is president of Art Metal's Jamestown Division; 
Mr. Davis is president of Security Steel Equip 


ment, an Art Metal subsidiary 


ATTORNEY GENERAL William P. Rogers o1 
January 9 announced that as a result of pre-filing 
negotiations a consent judgment was entered 
against Pitney-Bowes, Inc., relative to the manu 
facture and lease of postage meter machines. The 
judgment contains terms designed to restore and 
promote competition in this field, said Victor R 
Hansen, assistant attorney general in charge of the 
Antitrust Division, who added 


To reopen the market to competition the judg 


| 
ment removes any patent barriers that may exist 
insofar as Pitney-Bowes is concerned. The judg 
ment further requires the defendant to furnish 
blueprints and specifications covering its commer 
cially produced machines and such technical as- 
sistance as may be needed by the new entrants to 


satistactorily manufacture pursuant to those docu 


ments 


JAMES BARTON BRUFF, JR., has been appointed by 


the U.S. Carbon & Ribbon 
Mfg Co., Inc., as general 
manager. Mr. Bruft will act as 
administrative assistant in 
charge of office and factory 
under John Nagy, executive 
vice-president. As general 
manager of the newly-remod 
eled factory Mr. Bruff will be 


| B. Bruff in charge of a program of i 
creased production research 
ind new product development 
LEO J. COHEN has been named to represent Rubber 
maid, Ih n the office supply and stationery field 
in Metropolitan New York Cit Located at 
Church St., New York City. Has been a manufa 


turers representative since 1946 


OA-—2/59 











STERLING PRECISION CORP. has announced the ac- 


quisition of two companies: The Atlas Loose Leat 
& Index Co. of San Francisco, Calif., and the C. E 
Sheppard Co. of Long Island, N.Y. The operation 


th of these companies will be integrated with 


peration of Sterling's wholly owned subsidi 
ry. Yawman and Erbe Mfg. Co., Inc. of Roches 
N.Y 


I H. SI AAT has been appointed vice president ol R ( 


Allen Business Machines, Inc 
“So 





His appointment was = an 
nounced by R. C. Allen, chair 
man of the board. Mr. Staat, a 
21-year veteran in the business 
machine field, will head the 
Southwest division with head 
quarters at R. C. Allen Busi 
ness Machines, Inc. in Dallas, 
F. H. Staat Tex. Mr. Staat joined R. ¢ 

Allen from retail business 
Ss les in Peoria, Ill 


JOHN DUNCAN of Newark, Ohio, has retired after 
s of activity with The Advocate Store (Di 

The Advocate Printing Co.) and 44 years 

fice supply business. Retiring as store 


he will continue in an advisory capacity 


Robert Meinhardt, who has been his assistant for 
12 years, will fill the position left by Duncan 
rr plans include visits to Florida, Alaska and 
M 


CURRIER MFG. CO. INC. has appointed William 
Lat rton of Lamberton Lines, Ltd. as factory 

tive for northern California, from Fres- 

th to the Oregon Line Mr. Lamberton’s 


head rters are at 333 Kearny St., San Francisco 


GERALD W. MAHONEY has joined the staff of Asso 
ciated Stationers Supply Co 
Inc., and will represent that 
firm in the Missouri and 
southern Illinois territory. Mr 
Mahoney was formerly asso 
ciated with Wilson Jones in 
introduction of the Tatum line 
of staplers and also served as 
director of public relations 
G. W. Mahoney Later he was 

manager for the Heller Rob 





general sales 


M Co. His daughter, Jacqueline, is the wife 
( rles Murray. who recently joined the sales 
th Ace Fastener Co 
OA—2/59 


OA Press-Time Bulletins 


HAL BRAINARD retired from active relation to the 
business world on December 
31, 1958, at the age of 62 
Completing 19 years as Chi- 
cago manager, Mr. Brainard 
revealed a record 30 years 
with The General Fireproof- 
ing Co. He began his business 
career 41 years ago with the 
Canton Sheet Steel Co., a con- 





Hal Brainard 


nection that lasted four years. 
After three years with the 
Southwark Machine Co. and four years with the 
Berger organization, he joined the GF staff. Early 
in 1959 Mr. and Mrs. Brainard journeyed to 
Hawai for a long vacation. When they return 
they expect to settle in Florida 


ALFONSO DIMINO, president of Ideal Carbon Paper 
Corp. in New York City has announced the ap- 


pointment of E Talbert as vice-president and 


general sales manager. Mr. Talbert has a back- 
ground of more than 20 years in the duplicating 
supply field. President DiMino also announced 
installation of a complete electronically auto- 
mated system for manufacture of the firm's line 
of spirit carbon, master units and spirit carbon 


teletype rolls. 


HAROLD G. TOUGH, who for a number of years was 
manager of stock sales at Se- 
curity Steel Equipment Corp., 
is assuming new duties in the 
sales field by becoming a man- 
ufacturers’ representative. Mr. 
Tough will cover the states 
of Georgia, Alabama, North 
Carolina, South Carolina and 
Virginia for Security Steel. He 
H. G. Tough will also handle these states, 

along with Florida, for other 
manufacturers’ lines which will be available to the 





dealers. His residence is now at 1077 Lynmoor 
Drive, N.E., 


his honor by his many friends at Security Steel, 


Atlanta 19, Ga. At a party given in 


Mr. Tough was presented with a gold watch by 
Ralph R. Davis, president 


FOUNTAIN PEN & MECHANICAL Pencil Manufac- 
turers Association, Inc., is holding its annual 
meeting Thursday, February 5, at the Roosevelt 

Hotel in New York City 


M. Mortensen, general manager of NSOEA. 


Speaker will be Charles 
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LARGEST EXCLUSIVE MAKER*< F FF ce FURNITURE 








YEARS SERVICE TO 
AMERICAN BUSINESS 








The Best Known Trademark 
in Office Equipment 


... and the Most Desirable Dealer Franchise 


Topay’s EXCLUSIVE SHAW-WALKER DEALER Kxtensive national advertising, a constant 
offers his customers more . . . 5000 items flow of sales helps, and seventeen strategically 
matched in appearance and matched for re- located showrooms and warehouses are a few 
sults. All bear the symbol of quality “Built other sources of extra profits for the exclusive 
Like a Skyscraper” the best-known trade- Shaw-Walker dealer. 


€ ; ea ; > . 7 . 
mark in office equipment. Right now there are a few cities in which 


The exclusive Shaw-Walker Dealer leads we are willing to make a change. Yours may 
the field with products not available elsewhere, be one of them. Ask about it. 
exclusive items that buyers order and reorder 


The 252-page Office Guide Catalog distrib 
uted by Shaw-Walker dealers, is the biggest a 
single source for new and repeat sales. It is GHAW-WALKER 
the only complete sellers’ and buyers’ catalog 


in the industry. HOME OFFICE — MUSKEGON, MICHIGAN 








AND F NG EQUIPMENT N THE WOR D 





Waar you are looking at (see left) is the 
business story of the year —a simple, sure, 
almost incredibly efficient automation method 
known as FripEN Tape-Tavk. This strip of 







i 
: Friden punched paper tape contains part of an 
z * 8: invoice ... figures and words, written out, 
O s calculated and related, captured in the holes. 
@ .*: Data has been punched here by one of the 
see Friden Tape-Talk units, and the same or another 
2: similarly talented Friden Tape-Talk unit can 
Fe Wee extract it again from the holes, restore it 
to conventional, readable form. Or the 
invoice tape itself 
can command other 
. machines to reproduce 
u selected data for 
. other accounting or 
statistical purposes. 
i" a All automatically — 
Automatic billing department in one desk without chance for errors, without operator 


decisions or even manual movements. 


AUTOMATIC INPUT-OUTPUT DEVICES 


Each Friden Tape-Talk unit is practically a 

JUSTOWRITER® Automatic justifying ‘6 99 ° , ; 
type-composing machine system In itself. You re on your way 
to an Automatic Office the day your first 


SELECTADATA® Automatic tape : d 
lape-Talk unit goes on the job. 


reader-selector-sorter 


FRIDEN 


TELEDATA® Automatic tape 


transmitter-receiver 
z 
ADD-PUNCH® Automatic code tape 
adding-listing machine 
FRIDEN CALCULATOR The Thinking 
Machine of American Business 





FRIDEN NATURAL WAY 
ADDING MACHINE ~ / ( f ww 
i 
FRIDEN MAILROOM EQUIPMENT {i 4 A 
: a 
uo 











Watch a demonstration of the Friden automatic 
machines that seem best qualified to lick your toughest 
office problems. Invite in your nearby Friden Man 

or write Friden, Inc., San Leandro, California. 
Friden sales, service, instruction available 
throughout U.S. and the world. 


FLEXOWRITER® Automatic tape 


writing-accounting machine 


© Friden, Ine. 
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A little over 20 years ago, The R. P. Lewis Co., 
Flint, Mich., printed a statement titled “Quality” and 
circulated it among customers. On January 1 of this 
year the company initiated its 26th year by re-issuing 
the statement. Because it defines quality in such chal- 
lenging words it is quoted below 

“Quality is never an accident. It is always the re 
sult of firm intention, sincere effort, intelligent direc 
tion and skillful execution 

“Quality represents the wise choice of many al 
ternatives and the 
craftsmen. It 
mined purpose.” 


cumulative experience of many 


demonstrates the success of a deter 
z= 

Firms that have been taking the Fair Labor Stand- 
ards Act's minimum wage and overtime pay exemp- 
tion under the special provision for executives earn- 
ing $100 or more per week should note that a higher 
salary level will be applicabl 
poses, beginning February 
test $125 a week 
professional employees who have been exempt under 
the $100 salary rule. The higher salary requirement is 
the result of an amendment to regulations on the ex 
emption, issued by the U 
Wage and Hour and Public Contracts Divisions. The 


for exemption pur 
1959. The new salary 


also applies to executive and 
PI 


S. Department of Labor's 


amended regulations also set new salary minima for 
exemption of lower-salaried executive, administrative 
and professional employees $80 weekly for execu 
tives who have been exempt under the $55 salary 
test, and $95 weekly for administrative and profes 


sional employees previously exempt under the $75 


Next Month 


How dealers add volume in stock business forms, 
how they concentrate on this important segment of 
their selling, how they find customers and how they 


promote business forms will provide profitable read- 


Office Appliances February 1959 
Publisher .. John A. Gilbert 
Assistant Publisher . Charles W. Gilbert 
Treasurer ... Richard M. Daugherty 


Circulation Director Stanley Roy 


Assistant Circulation Manager Hugh D. McCahey 
Production Manager Robert J. Skup 
OFFICE APPLIANCES was founded by George H. Pat 
terson and developed through 34 years by Evan Johnson 
ESTABLISHED 1904: Succeeding and embodying Ameri- 
can Stationer, New York, established 1873, the original 


Typewriter 
19042 The 
Appliance 

Journal, 


trade journal serving the stationery field 
Trade Journal & Office Systems, New York 
Office, Franklinville, N.Y., 1904; The Office 
Journal, Chicago, 1905 
Chicago, 1908: Office Outfitter, ¢ izo. 1908: the orig- 
ginal National Stationer, New York, 1909 


Business Equipment 


salary requirement. There are no changes in the du 
ties tests that apply for exemption purposes. Ques- 
tions about the exemption will be answered by the 
Divisions’ nearest office. 

. 

It is reliably reported that in Waller, Tex., there 
is a retail store where customers wait on themselves 
and set their own prices. Each article of merchandise 
carries a tag on which is printed a figure, not the 
suggested retail price, but the amount the article cost 
the store. The customer selects an article, wraps it 
himself, and pays the cost plus whatever he thinks the 
owners’ profit should be. 

The store has been operating at a profit for 23 
years! The secret probably is in the costing system 
merchandise cost, transporta 
up to the 


If every cost factor 
tion cost, handling cost, overhead cost 
net profit figure, is included in the cost to the store 
amount, the customer doesn’t have to add much to 
make the transaction profitable to the merchant. Th« 
question is, would such a pricing system work suc 
cessfully in the office equipment and supply industry / 
Finding a dealer imbued with enough pioneer spirit 
to risk such an experiment might be impossible 


Editorial Director 





ing in the March issue. Once again OA puts the spot 
light on a way to more profit for dealers in the office 


supply and equipment industry 


ADVERTISING REPRESENTATIVES: New York City 
George C. Wheeler, Vice-president and Eastern Manag 

Wallace W. Fisher, Assistant Eastern Manager; 100 | 
42nd St., New York 17, N.Y. Phone MUrray Hill 2-2373 
Chicago: Herbert L. Sime, Vice-president, and Charles H 
Winters, 600 W. Jackson Blvd., Chicago, Ill. Phon 


DEarborn 2-320 

Los Angeles: Robert E. Ahrensdorf, Jack Quillmar 
ley Ehrenclou; R. E. Ahrensdorf Co., 3275 Wilshire Bly 
Los Angeles 5, Calif. Phone DUnkirk 2-7337 

San Francisco: R. E. Ahrensdorf Co., 260 Kearny St., § 
Calit. Phone EXbrook 7-069 


Francisco 8 


The Service Bureau of Office Appliances is maintain 
for the exclusive use of subscribers and advertisers. It 
answers inquiries pertaining to the field rnishes names 
of manufacturers of office supplies and equipment 


aids dealers in uring lines, without ch: 
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... two trays in each unit 
provide 30 in. of Letter Filing in 24 in. depth! 
(or 24 in. of Legal Filing) 


“the newest idea for record storage in 20 years”, Tandem is the file to 
sell for bulk storage of dead records. The lowest priced filing unit avail- 
able in convenient quantities, Tandem can put you into the quantity in- 
stallation market on a truly competitive basis. 


Check these Advantages! 


“BUILD THEIR OWN STEEL FRAMEWORK AS YOU 
, STACK THEM” Each Tandem unit has factory- | PROVIDE CLEAR-CUT SAVINGS” The cost 


B applied steel side plates and horizontal steel stack- of Tandems are low compared to other methods of 


ers at front and rear that carry the entire weight record storage . . . so low that you can offer savings 
load at four equal points. Permits stacking units to | J of from 35% to 50% under competitive installations. 


any height, all the way to the ceiling if desired. 


“EASY-TO-HANDLE GIRL-SIZE TRAYS MAKE REFER- 

ENCE AN EASY MATTER” Convenient size 

BATTERIES” Units bolt together through steel :. ZA load in each Tandem Tray makes them always quick- 

sideplates for double strength and extra rigidity. ly and easily accessible. Both trays are easy to re- 

No tools needed. Set-up and add-on to any size move. Large index area speeds file and find time 
installation required. . .- all records are safe, clean and orderly. 


“SPACE-SAVERS THAT PUT EVERY AVAILABLE SQUARE “CARRY TANDEM FILES IN STOCK TO HANDLE ANY 
a | — FOOT TO USE” Tandem files require only 30 in. > INSTALLATION” One size will handle more 
tits aisle space. Use of shorter trays “in Tandem” means Yyz 4 _ than 50% of record storage requirements. Sell the 
you can offer at least 10% savings on floor space. | — filing capacity needed now, offer add-on units in 

There’s no waste between trays or tiers . . . no loss 7 \ =<) convenient quantities at economical prices at any 







for framework or bracing. later date. 


Gio 


‘ 4 — 
Here’s What You Sell: Le : 
Each Tandem Unit consists of Two Trays 15 in. wide by 12 in. long by 10 in. high Z\-~39 


for 30 in. of letter size material or 24 in. of legal size; One Shell 15% in. wide by 24 
in. long by 10% in. high; Two Steel Stackers. Packed 2 to a carton and 6 to a carton. 
. | ’ 
’ ° ; 
’ : 


BANKERS BOX COMPANY Fai oo! 


2607 North 25th Avenue Frank Park 


GLadstone 5-7700 > 












MR. STATIONERY DEALER... 


GET EXTRA SALES 


Mr. John Bourne: 
“Apsco’s free imprint 
deal cards are already 
bringing in extra sales.” 


Reese 
Stationery 
Berkeley, Calif 
Mr. John Guri 


: Apsco's S 


imprint 
great 
a new supply 


Wm. F. Foshage 
Company 

St. Louis, Mo. 

Apsco’s free imprint 
mail order cards are 
real business stimula- 
tors.” 


J. A. 
Kindel Co. 
Cincinnati, 0. 
Mr. R. K. Donohoe: 
“Asking for an extra 
order is great. We like 
the easy Apsco way.” 


Sanford-Hall 
Company 
Jacksonville, Fla. 
ke Apsco’'s free 
dea 
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Psco Product 
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0 : qumering 3 Nylon fone Valy- 
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FEATURE THE APS 


Pencil Sharpeners 


CO LINE...THE 
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~~ Apsco’s Spee 
offer be\ow: 


ALL MAILING MATERIAL ABSOLUTELY FREE! 
YOU CAN’T LOSE, SO SEE FOR YOURSELF! 


- 


Staple 


Removers Staples 


Manufactured 


FREE 
STAPLER PROMOTION 


Here's your chance to ea increase your 

volume of staple sales... by getting your 

customers to buy their regular supply of 

staples all at one time. They can't afford 

to turn down this once-in-a-lifetime offer! 
HERE’S HOW IT WORKS 

1. You decide on the kind and number of 

boxes of staples to be purchased by your 

customers in order for them to receive a 

free Apsco stapler. 

2. Send Apsco the information and the 

deal you decide on will be imprinted with- 

out cost to you. 

3. Apsco supplies cards free. 

4. Mail out your cards. Your customer fills 

in the order side and mails back to you. 

(Each card is a self-return mailer!) 

5. You'll need a stock of Apsco staplers... 

Take advantage of Apsco's “25-4-24" free 

goods offer below! 


REQUEST 
YOUR FREE 
SUPPLY 
TODAY! 


ONLY FULL LINES | apsco propucts, Inc. 
KS 

F>\ Punches Ey ty 
| 


(Mailing address) P. 0. Box 840 
Beverly Hills, California 
informa- 
interested in receiving detailed 
- on the following tested and proved Mail 
Selling Plans... 
Plan #1 1 


Pian #20) Plan #30 


————— 


Company 


Street Address 


City & State 
PLEASE PRINT 


and shipped from 
Rockford, Il. 
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Registers and 
Register Forms 


age: OF 


Continuous Forms 


Salesbooks 
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Guest Checks 
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Ennis Forms are attractively, 
durably packaged .. labeled 
clearly .. the best in the industry! Vom 
Seld Through Declers. Write for 


catalog and complete information. 


Gnnis 


TAG & SALESBOOK COMPANY 

Western Factory Home Office and Factory Eastern Factory 

Paso Robles, Calif. Ennis, Texas Chatham, Va. 
Branch Offices and Warehouses at Houston * Dallas «© Woco © Denver 





Birmingham © Monroe, ia. © Los Angeles © St. Lovis ¢ Sanford, Flo. 
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Letters 


Readers are invited to express themselves brief- 
ly on any subject related to the office equip- 
ment and supply industry. Address: Letters 
Editor, OFFICE APPLIANCES, 600 W. Jack- 
son Blvd., Chicago 6, Ill. 


More About Fair Trade 


In the “Letters” columns of the January issue, 
Sidney Butterfield of Smith & Butterfield, Evans- 
ville, Ind., commented forcefully on Fair Trade 
laws. Within 10 days after publication two re- 
sponses were received, each enthusiastically ap- 
proving Mr. Butterfield’s arguments. The endors- 
ing letters are presented below and in the oppo- 
site column. 

Some significant material was inadvertently 
omitted from Mr. Butterfield’s letter last month. 
To complete his discussion we print the omitted 
paragraphs below. 

A representative list of trade associations favor- 
ing national Fair Trade legislation includes: 

American Fair Trade Council, Inc. 

National Appliance and Radio TV Dealers 
Association 

National Wholesale Druggists Association 

National Association of Tobacco Distributors 

National Association of Retail Druggists 

National Association of Retail Clothiers and 
Furnishers 

National Sporting Goods Association 

National Retail Hardware Association 

American Booksellers Association 

Master Photo Dealers & Furnisher’s Associ- 

ation 

Some of the past-presidents of the National 
Stationery & Office Equipment Association who 
endorse Fair Trade are: 

W. R. Diehl, Jr., The Diehl Office Equip- 
ment Co., Columbus, Ohio (1956-57) 

Walter H. Miller, Otto Ulbrich Co., Inc., 
Buffalo, N. Y. (1953-54) 

L. R. Kendrick, The Kendrick-Bellamy Co., 
Denver, Colo. (1948-49) 

Some of the immediate past district governors 

of NSOEA also endorsing Fair Trade are: 

George C. MacGreevey, George C. Mac 
Greevey Co., Elmira, N. Y. (District 2) 

Art C. Finger, S. J. Olsen Co., Milwaukee, 
Wis. (District 6) 

Bill Kistler, Kistler’s, Denver, Colo. (District 
10) 

Albert J. Furrer, Furrer’s Richmond, Calif. 
(District 12) 

A. Pickar, Acme Stationery & Printing Co., 
Newark, N. J. (District 13) 
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John Wikle, Wikle’s Stationers, Phoenix, 
Ariz. (District 14) 

A representative list of manufacturers who sell 
their products through our industry and who favor 
effective and enforceable national Fair Trade legis- 
lation includes: 

A. T. Cross Pencil Co. 
Esterbrook Pen Co. 
Parker Pen Co. 

Scripto, Inc. 

W. A. Sheaffer Pen Co. 

Be sure to vote “Yes” to the Fair Trade ques- 
tion when you receive it from NSOEA. 

SNEY BUTTERFIELD 
Smith & Butterfield, 
Evansville, Ind. 


Approval From Detroit 


Dear Mr. Butterfield: 

Your most excellent article on pages 14, 15 
and 76 of the January issue of OFFICE APPLI- 
ANCES deserves reading and re-reading by every 
thinking dealer, especially those who sell portable 
typewriters ! 

My own viewpoint coincides exactly with your 
views, as expressed, and I like particularly the 
statements: “No manufacturer of national stature 
can depend upon a handful of discount houses or 
predatory ‘big stores’ to move his entire produc- 
tion,” as well as, ‘He is protected only from that 
type of destructive and deceptive competition 
which permits one retailer to control an entire 
market because he is large enough to operate at 
a loss on brand-named or trade-marked items in 
order to make a larger profit on others.” 

With the definite ch<apening of the American 
made portable typewriter, sold at near cost, the 
thinking dealer who expects to make a profit is 
forced into sales of imports. Once he gets into 
the imports, the quality, finish, features and 
strength of them holds him from there on!! The 
American manufacturers should be able to see 
that they are losing dealers, large and small, at 
top speed!!! 

As far as price (retail) is concerned, look about 
you, dealers!!! There are still Cadillac dealers in 
spite of the big, unexpected success of the Ram- 
bler! Women are still buying mink coats in spite 
of popular priced coats made of many new mate- 
rials. There will always be a market for quality, 
features and stability, presented by an informed 
sales staff! 

Your quotation of Mr. Justice Oliver Wendell 

(Continued on page 124) 
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TAKE A LOOK AT 





ONGHORN 


CARBONS and RIBBONS 


They give the look your customers 
want..sharp, clean, crisp. They 
give the kind of performance that 
brings repeat sales. 





WATCH PROFITS LOOK UP 


When you stock our complete line of 
sales-leading carbons and ribbons for 
the office. Write 
today for  illus- 
trated catalog. 







AMERICAN CARBON PAPER MFG. CO. 


Western Factory Home Office and Factory Eastern Factory 
Paso Robles, Calif. Ennis, Texas Chethem, Va. 


Branch Offices and Worehouses at Houston, Dallas, Woce, Birminghom, Monree, Le., 
los Angeles, Denver, St. Lovis, Sonford, Fic., 











Here and There 





Model J. Duesenberg .. . o ‘‘price 
less’ part of Sidney N. Buka’s col- 
lection of classic cars. 


Denver Dealer’s 
Hobby, Restoring 


Duesenberg Autos 


An unusual form of ‘“‘public re 
lations” in the office furniture in 
dustry is an exhibit of antique Due- 
senberg automobiles, regularly dis 
played by Sidney N. Buka, president 
of Mutual Office Furniture & Fix 
ture Company, Denver, Colo. 

Buka became a classic car fan in 
1950, when he bought his first car, 
a Duesenberg Model J phaeton for 
$500. The Denver office furniture 
dealer had seen the $18,500 sports 
car disintegrating in the garage for 
many years, before he discovered 
that it could be purchased. He im 
mediately bought it, and during the 
next year spent over $5,000 in re 
storing it to like-new condition. 

The restoring of this prize of 


classic automobiles spark-plugged 
Buka into prominence into the col 


lectors’ field. 


Litchfield Named 
To Police Board 


Governor Handley of Indiana has 
named George A. Litchfield, Republi 
can of Jasper, Ind., to the state po 
lice board. He succeeds D. Mead 
Johnson, Evansville, Ind., industria! 
ist, who resigned to devote more time 
to business. 

The appointee is known to the of 
fice oy sagem industry as representa 
tive of the Jasper Chair Co. and Hoo 
sier Desk Co. 


Clock Hobby Motif 
for Novel Greetings 


The antique clock collection of Bela 
B. Junkunc, president of J. & J. Tool 
Machine Co., formed the basis for 
novel Christmas greetings issued by 
the Bela division of the manufacturer 

Photographs of some of these 
clocks framed a message, “Yes time 
is here again to send to all of you 
from all of us the season's best and 
our thanks.’’ Signatures of Bela di 
vision officials followed. 











Holiday in Europe... 





Mrs. Eberhard L. Faber, vice-president 
of the Eberhard Faber Pencil Co., is 
photographed at New York Interna- 
tional Airport as she departed on Pan 
American 707 jet clipper for Paris 


Bob Crowley Skates 
Into His 90th Year 


Robert S 
Crowley of 
Crowley - Reuter 
Stationery Co., 
Kansas City, Mo 
observed his 90th 
birthday anniver 
sary December 8, 
1958 

That means 
that ‘Bob’ was 
born three years 
after Lincoln was assassinated, has 
seen 17 presidents come and go and 
12 states admitted to the Union. 

What's more, he is undoubtedly 
the only ‘‘skating stationer” 90 years 
old in the nation. Mr. Crowley whirls 
on figure skates over the ice each 
Saturday at Lakeside, a rink at the 
edge of Kansas City. 





Bud Tierney Among 
All-Time Greats 
On Bowling Lanes 


Bowling sponsorship comes natural 
for the Tierney Stationery Co. of 
Kansas City, Mo., backing two wom- 
en's teams and a men’s squad which 
rolls in the Broadway and Linwood 
classics. It is not strange, either, that 
Jim Tierney bowls on the classic team 
and Bob Tierney competes twice a 
week in handicap league -and is the 
sixth man for Tierney’s in the clas- 
Sics. 

These Tierneys are younger broth- 
ers of the third Tierney, Bud, who in 
1938 was picked on the All-America 
team, classifying him as one of the 
six top bowlers in the United States. 

Tierney five times averaged more 
than 220 in different leagues during 
his heyday, points out Sid Bordman 
of the Kansas City sports staff. His 
highest mark of 228 has never been 
equaled in Kansas City. 

He broke into the Kansas City 
Traveling League on his 16th birthday 
when he weighed 100 pounds and 
averaged 201 for his bowling score. 

Before he was 16, Tierney had re- 
corded 10 plus-700 series. 


Donations Honor 
Memory of Briggs 


The Stationers 12:30 Club in re- 
cent New York City meeting do- 
nated $25 to each of five organiza- 
tions in the name of a former 
member, the late Dwight N. Briggs 
The bequests go to National Cancer 
Foundation, New York Times 100 
Neediest Cases, Herald Tribune 
Fresh Air Fund, Greater New York 
March of Dimes and Association for 
Help of Retarded Children. 

Mr. Briggs was with OFFICE AP- 
PLIANCES for 12 years as an eastern 
representative. Later he became a 
manufacturers’ agent and served as 
representative for Sun Rubber Co. 
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ts New! a portable electric 


for only 


A149" 


Now for the first time ever a 
portable electric collator at a 
price within the reach of all your 
customers... actually half the 
price of anything on the market. 

Here is truly a unique oppor- 
tunity for you to cash-in on the 
vast untapped collating market 
with a product that’s functionally 
perfect, fully electric, portable, 
and extremely simple to operate. 
A flip of the switch and the tire- 
some time-consuming task of 
gathering pages into sets becomes 
an efficient, effortless job. This 
new Thomas has the capacity to 
handle 8%” x 11” sheets of most 
tissue, onionskin, one-time car- 


Yes, I'm interested... 
[-] Send me more information 


Laaead 


NAME 


Send me a demonstrator and invoice me for $95.50 


collator 


RETAIL 


Provides an entirely new profit opportunity 
for you in office equipment sales .. . 


bon, bond, mimeo and even 
%” cardboard. 

This product is made by 
Thomas Collators Inc. the lead- 
ing manufacturer in the field 
and backed by national advertis- 
ing and publicity in over 100 
magazines. 

Retails for $149.50. Your price 
$95.50. Result, a nice profit of 
$54.00 on every sale. (Even better, 
if you order in lots of three—your 
price $90.00 each). Act now and 
be the first in your area to handle 
this new exciting money maker. 


THOMAS COLLATORS INC, 





COMPANY 





ADDRESS 

















OA Names George Stuart 


‘Dealer of the Year’ 


FFICE APPLIANCES pride fully announces the 

selection of George L. Stuart, president of 
George Stuart, Inc., Orlando, Fla., as “Office Equip 
ment Dealer of the Year.” 

This choice of the personable Orlando dealer was 
made after a thorough study of many candidates’ qualifi- 
cations and their supporting roles in the industry, its as 
sociations and home community activities 

Because he so adequately fulfilled these specifications, 
Mr. Stuart will be presented with a plaque and publicly 
honored in ceremony conducted by this business journal 
in the Florida city February 3 

The “Office Equipment Dealer of the Year’, for 
1958, cuts a wide swath of participation across many 
segments of the office supply and equipment industry 
He is held in high regard by his home city of Orlando 
for his civic contributions and his activity as a busy exec 
utive has been so intertwined with a devoted home life 
that he was selected ‘Father of the Year’ in Orlando 


Helps His Industry 
Association-wise Mr. Stuart is a director of the Na 
tional Office Furniture Association and chairman of its 
upcoming convention in Miami Beach, Fla., director of 
the National Office Machine Dealers Association and 
both present enthusiastic member and past district gov 
ernor (region No. 4) of the National Stationery & Of 
fice Equipment Association. Few men have displayed 
such devotion and energetic participation in the aftairs 
of associations which represent the complete dealer 
On the local level, he is a director of the Central 
Florida Office Machine Dealers Association (and past 
president) and is also active in the Florida Office Equip 
ment Dealers Association 


A Successful Businessman 
As a retailer, Mr. Stuart's business life has been a 
reflection of executive ability and business acumen. He 
started in business in 1937 through a partnership called 
the Orlando Typewriter Exchange. The original capital 
was $300. Several years later he bought out the other 
partner and in 1946 the firm was incorporated as 
George Stuart, Inc. By 1952 the organization had spread 
to four stores in Orlando, supplying almost every office 
need—supplies, furniture, machines, luggage and gifts 
Farsighted plans for expansion are in the making 
In 1957 he was presented with plaque as a runner 
up in the Brand Names contest for the year 1956. He 
won the Clegg Trophy for advertising in 1956, a pres 
entation at the NSOEA convention banquet 
“Check with George Stuart” is a business “‘buy 
word” in Central Florida. There. he is known as a 


OUR CHOICI 
George L. Stuart 


Orland Fla 





hustler, just as he has been from the time he was knee 
high to a boll weevil on the cotton farm on which he 
was born in Screven County, Georgia. A farm boy ob 
sessed with the workings of machines, his interest finally 
settled on typewriters and his ultimate entry into busi- 
ness for himself, a venture which led to the attainment 
of a net sales volume of more than a million dollars 
annually 

He works constantly for the betterment of the com- 
munity and through association with the Y.M.C.A. he 
has helped to provide proper recreation facilities for 
youth. He has been for many years a deacon in the 
First Baptist Church 

A past president of the Downtown Retail Merchants 
Association, he is a member of the board of directors 
of that group, which will serve as the host organization 
at the presentation ceremony on February 3 


Enjoys Family Life 

When he arrives home in the evening, the family 
joins forces for fishing in nearby Lake Ivanhoe, for 
gardening and informal “‘good times.” The best time of 
the day for the Stuart family is when ‘Pop’ can be 
with Mrs. Stuart (the former Georgia Lee Vickers of 
Madison, Fla.), George L., 12; Jacob, 10; Charlie Sam, 

and the twins—Georgia Lee and Robert Franklin, 
who are 5 

Last but not least, this “Office Equipment Dealer of 
the Year’ has earned the devotion of his employees In 
fact, they have given this unsolicited testimonial about 
their boss 

He is one of the most generous men we have ever 
known. Never has misfortune struck anyone—regardless 
of how long employed—that he would not come to that 
person's aid When anyone has problems—no mat- 
ter how many or how small—he takes time from his 
busy day to help solve them. He is a firm manager, yes, 
but a fair one. He expects an honest day's work, and in 
return gives an honest day’s pay.” 

Such devotion apparently has been earned and it is 
characteristic of the many facets which mark the life 
and activity of George L. Stuart, choice of OFFICE AP- 
PLIANCES for high honors in the industry which he 


serves 
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S...CHURCHES 


ED-O-PRINT’S 
; f ALL-NEW 
SKIP BUTTON | : 


NON-SMUDGE 
RIBBON 
ADJUSTABLE GAGE 


REPEAT BUTTON 


QUICKLY. REMOVABLE 
FEED TABLE 


RECEIVING 
HOPPER HOLDS 
35 FRAME 
ASSEMBLIES 


sas <- 129" 


PLUS FEDERAL 


LIFETIME METAL PLATES EXCISE TAX 
NON-SMUDGE RIBBON INKING 


Wherever there is a need for repetitive writing of addresses 

and imprints, the all-new Speed-O-Print Automatic Addré 
provides a time-saving, error-eliminating solution at except 

low cost. Impressions are clear, sharp and always accurate. Ma 
ings are ready hours earlier ... payroll, inventory or other bu 
forms are prepared in a fraction of the time required for 

ar tale mesil-)cnlelet-wuw-WOhcolaat-lalomma-ta a lalellale MehMmiale)elelanam a-leitela'nr-le lel lel ey 
for popular **B"’ Style Frame-Plate. ‘‘E"’ or ‘'CB"’ Style Frame-Platé 
ute louellal-t-M- NYE liE-lelicMOlelelam-yel-leil-lhelee|-1am Me) erelel-j@a-lell-lect- lel (oe lelela 
plates provide economical revisions. Finished in baked beige an 


brown enamel with chrome trim. Blends with any office furr 


Steed- O- Print corroration 


1801 W. LARCHMONT AVE. e CHICAGO 13 
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OA Editorial 


Can the Dealer Remain 
Downtown and Survive? 


AN downtown survive in competition with the large shopping centers? 

Can the stationer remain where he is and make a profit? 

We're inclined to give an emphatic “‘yes’’ to these questions, especially if 
the downtown areas where our dealers traditionally have been located “retool” 
to meet changing consumer tastes, new demands and new competition. Like- 
wise, along with this self-help there must be local government action to provide 
convenient parking and proper lighting. 

Shopping changes have brought stiff competition, it is true, but the future 
isn't altogether dark for the downtown area which still remains the hub of any 
community. 

Big suburban marts will give downtown great competition but a down- 
town which assumes new functions, new vitality and a different role than in 
the past can weather the storm. 

Robert E. Jensen, executive vice-president of the American Appraisal Co., 
after making a recent study of Milwaukee shopping facilities, makes this per- 
tinent observation: 

“Downtown will also draw because of the antithesis that it offers to the 
symmetry and orderliness of the regional shopping center. The odd, the unex- 
pected, the congestion, the vigor and the variety of downtown are magnetic. . .” 

Shopping centers have their advantages, it is true, mainly because they are 
ideally located and represent co-operation among planners, retailers, investors, 
traftic engineers, architects and decorators. 

But downtown can take heed from these very advantages of the shopping 
centers and make their areas a place for people, rather than antiquated stores 
and automobiles. Traffic must be routed away and around downtown in many 
cases, with co-operation of local governments. Parking facilities must meet 
needs of peak demand, public transportation must be encouraged and lighted 
areas selectively demolished and conserved. 

What is needed primarily is an awareness by present businessmen in down- 
town areas of the steps to be taken “in order to stay alive’ and a determination 
to do things for themselves rather than wait too long for private and govern- 
mental help. 

Recently, Coleman Office Supply Co. of Wichita, Kan. remodeled and de- 
cided to remain downtown. There was no thought of moving to a shopping 
area and the comments of Frank Coleman are interesting. He said: “We want 
to keep the center of Wichita alive. This area must be maintained and we want 
to continue as a part of it.” 

Baltimore Stationery Co. likewise faced up to its own situation recently, se- 
cured adjoining space for expansion, remodeled and made arrangements with 
private garage nearby to provide parking for its customers. 

Stationers themselves must take the ball and run with it if they decide to 
stay where their business has long had its roots. Downtown must sell its ad- 


vantages as W ell as preserve them 








EN RR ew 
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‘Boy! Here’s an office 






where the chairs 
are as good looking 


as the girls.” 





Bae P. S. to dealers: 
~ “Good looks” are important 
in an office too— : 

sell Gunlocke. 


Copr. 1957 by 


OPO w. HW. GUNLOCKE CHAIR COMPANY, WAYLAND, NEW YORK 














Home, farm and church 


-- avenues to increased 


THE HOME OFFICE .. . a potential sale as visualized at Horder’s Stationery Stores, Inc. in Chicago. 


























FILL IN THE PICTURE .... with supplies, furniture and 
equipment that the business man who works at home uses 
and needs to do the job. Who will supply the merchandise, 
the office equipment dealer or the department store? 
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HE man with the bulging brief case waiting tor 

the 5:15 commuter train . . the man getting 

into the station wagon down the street . . . where 

is he going? Home! What is he going to do? Work! 
That brief case means he is taking work home from 
the office. This is the same work which required many 
tools available to him all day . tools which were 
furnished by the office supply, furniture and machin« 
dealer. He is your customer by day. Why not at night? 
Is his work space at home as efficient as it is in the 


oftice? Does he have a proper desk ? Does he have a 


typewriter an adding machine afile... fil 
folders . an alphabetical index .. . a stapler . a 
dictating machine a safe? In other words, can he 


work at home at the same pace he is accustomed to in 
the office ? 

The answer in 9 out of 10 cases is ‘No’! The man 
who works at home is working with a minimum of 
equipment, perhaps under handicap in space, but he 


must meet his obligations by doing the work. This is 
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markets 


volume 


ROBERT MINOR 


associate editor 


where the expert in equipping the office comes into the 
picture 

You, the dealer, are in a position to help him 
and yourself. You can lay out his working area, give 
him the proper tools, and make his ‘‘extra’’ work more 
a pleasure than a chore. You can also open up your 
own sales horizons to capture new business in a tighten- 
ing market 

Finding and exploiting such markets for additional 
sales of supplies and equipment is the No. 1 task facing 
those who see the need for increasing sales volume to 
maintain an increasing profit margin. 

The market potential in this case is a fair share of 
approximately 15 million customers who need merchan- 
dise right now. Only the office suppliers can properly 
service the need, but the customer will find his own way 
if no effort is made to contact him. Some will be on 
the right track, but many will work their way into the 
pocket of the department store or even the drug store. 


Market Can Be Extended? 
By going after the “home office’’ market . . 
as other markets which are not new but often neglected 


_ as well 


the dealer extends his activity outside of the “down- 
town’’ business district and opens his market potential 
to a new high. 

There's another man who does his work at home. 
He’s the farmer . . . the rancher . 
in the agricultural industry. There are 4.8 million of 
these men who need your services. Of this group, over 


the business man 


3 million operate commercial farms, farms which re- 
quire the work of others to operate 

The wheat farmer whose vast acres are harvested by 
the rancher whose beef cattle 
range the plains, waiting to be shipped to stock pens 


itinerant combines 


the cotton grower whose fields are planted and 
picked by hired labor 
the beet grower 


the truck farmer . . . the 
citrus rancher all of these men 
run businesses away from the downtown area. 

Still another market, basically considered to be out 


of the downtown business areas, is the church market 


There are more than 300,000 individual churches lo- 
cated in every community in the country. Each of these 
units is involved in a growing amount of record keep- 
ing. The church secretary or pastor keeps records of 


ontributions for the congregation's tax benefits. There 


are records of marriages and baptisms, and there are 


fund drives and subsc ription programs There are Sun- 





day School supplies to be purchased. The majority of 
churches print some kind of weekly bulletin. 

The amount of supplies may not be great, perhaps 
$500 a year, but there is an open market for new equip- 
ment and new ideas that can lead to an increasing ex- 
penditure which will benefit the church and its mem- 
bers. 

There is a fourth market . . . perhaps the most dif- 
ficult market to reach . . . and that is represented by 
the homemaker, yesterday's housewife. She has many 
needs for the products and services offered by dealers. 
She should have files for recipes, for instruction man- 
uals on modern appliances, for ideas clipped from 
magazines. She needs a telephone index, a Christmas 
card index, a bulletin board, a typewriter, and a place 
to organize her work. 

Today's homemaker has time available to devote to 
the PTA, the Community Chest, the Red Cross; and 
she serves on club boards and church boards. She must 
prepare reports, meeting notices, and even speeches. 
She has become a record keeper as secretary of her or- 
ganization. 

Add all of these potential customers to the doctors, 
lawyers, and business consultants who you know as of- 
fice-in-the-home workers, and you begin to see the op- 
portunity. There is no community without each group 
represented, It is up to the office outfitter to define his 
own market and go after the business. 


What Equipment Is Needed? 

The first step in this process is deciding what con- 
stitutes the proper merchandise to promote. What does 
the man who works at home at night require in the 
way of office equipment? What does the farmer need 
to keep his records straight? What can be of use to the 
homemaker ? 

The basic requirement is space . . . room in the 
customer's home to set up this office or office area. If 
he has a den, a spare bedroom, or even a basement 
area, the task is simple. If he has the need for a work 
space and no individual room, it will probably be the 
job of the dealer to help him with his planning. 

Under most circumstances, a desk will be required. 
If it has to go into a room which has other uses, it must 
blend into the general furnishings. Fortunately, today’s 
modern equipment goes a long way in keeping styling 
constant. 

A good chair will have to go with the desk, again 
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HOME, FARM and CHURCH MARKETS 





It doesn’t requil eC TOO 


also fits into 


the point of importance is that the 
the general decor of the area and 
function. If the room is carpeted, a 
be a wise investment on the part of the customer 

If the business man does any 
home, he will probably require a fil 
definitely the case in the farmer's home offic« 
can be desk high if necessary 

This presents the dealer with th 
choices. He can talk to the customer about 
file for valuable papers, or he can discuss the use of a 
combination unit or the installation of a regular safe 
Some kind of safe is a requirement for every home to- 
day, and this is the best chance a dealer has of broaching 
the subject. Here again, the farmer has need 
files and a safe. He can sce quickly the advantages of 
both. 

The farmer is a natural custom 
chine. So is the business man who 
Everyone needs a typewriter in the home 


yet pe rforms its 


chair mat would 


volume of work at 
This is very 


This file 


opportunity of two 
an insulated 


for both 


r for an adding ma- 
works at home 


today, and in 


most cases a standard model is best suited for the work 
Once the customer has the place to work and the 
t tep 1s to Service 


major equipment necessary, the next step is 
his specific needs. His job may call for a dictating 
or even a duplica 
overlooked in_ the 


numbers of 


machine, a visible index, a plan fil 
tor. This last item should not b« 
farm market, for many farmers have 

workers who need housing instructions, working sched 


ules, and perhaps simple time cards 


Ideas for Home Office 


By talking to these customers, the dealer probably can 
find several pieces of equipment which will cut down 
the time consumed by individual jobs. It is the same 
story that the salesmen tell in the “downtown” business 
offices, and the equipment does the same job for th 
individual. Why not let him know that it exists? 

Supplying the home office is the next step. If the 
customer has a file, he will need file folders. He may 
need storage files, a ring binder, carbon paper, type 
a stapler, 


large 


writer ribbons, a pencil sharpener, staple re 
mover, a punch, gummed tape, card files, or a moistener 
In short, he needs all of the tools he has on hand when 
he works in his business office “downtown 

The final step is selecting desk accessories (unless 
you have a decorating department and can help in the 
installation of floor coverings drapes and pictures), and 
here you have at your fingertips the possibility of 
ing 20 items to one customer 

Start with a desk pad, a basic accessory item for 


mov 


every desk. Then there is need for some kind of pen 
set, double or single size, ball or fountain. Next, a 
letter tray is important. Even in the home office, which 
might double in brass as a place for handling personal 


continued 


much imagination CO realize the 


sales potential in equipping a complete home office 


bills, a tray for correspondence is a necessity. The cus- 
tomer should have an envelope opener (the kind for 
opening envelopes sealed by mistake) and probably 
needs a good pair of shears. This way he won't have to 
borrow them from his wife each time he needs them. 

Some kind of desk calendar, probably similar to the 
one on his desk in the office, is also needed. Then there 
is the telephone index, and perhaps a quick and easy- 
to-use rotary card index. 

Now 
which 
tray, and perhaps a lighter (If you get the chance to 
talk to his wife, these items might make a good gift 
from her on his birthday or for Christmas). The work 
distributor is a handy item for keeping things in place 
during the daytime hours when he is “downtown.” He 


he has about six items, but there are more 


he can use. He can use a good desk-type ash 


could probably use a correspondence folder too. 


Meet Decor Standards 
Certainly the business man needs a memo pad in his 


home office, and it 
to use for messages that pertain to his business. He 


will even be handy for his wife 
needs a good wastebasket at the side of his desk, and 
he must have some kind of desk lamp. If you can do 
a good job of selling, he might go for book ends and 
picture frame to match the desk pad. Remember, this 
is a home office which means it must meet home decor 


standards. 


From here you can extend your ideas to a rocker 
blotter, a paper weight, some kind of telephone book 


cover or rererence book covers to keep the desk area 
looking neat, a sorter, a desk organizer, and a telephone 
holder. If th 


by you, 


office is being designed and decorated 
barometer 


This 1s 


there is a good chance to sell a 


and Or a tempe rature and humidity meter. 


something he has wanted for a long tim« 
This list 


spell out onc 


is certainly not complete, but it begins to 


sure thing a sizeable expenditure 


complete home office can run into a 


Outfitting one 


single sale, comparable in many cases to a 


worthwhil« 
full day's work on the salesman’s part in the ‘‘down- 


town area 


Farmers Need Equipment 
Equipping a farm office might be a different proposi- 


tion, requiring more in the way of specialized tools and 


equipment. The farmer or rancher may be using a part 
of his home much as the business man does, in which 


case most of the items mentioned will do the job. On 
the other hand, he may have need for 
to outfit a complete business office. Here 
that steel desks and cabinets and files will be useful 

The farm should definitely 


insulated files for records. There is a need for storage 


more equipm nt 
you may find 
safe and 


oftice have a 


cabinets to keep supplies and records as well as catalogs 
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NOW! A COMPLETE DESK 


soa, 199% 


ELIMINATE BEPRICENT “WTCHEN-TA 
PAPER WORK. “SHOE SOX" FLING! 


ur personel paper- work 
gil icant with facilities 
‘ally for these pur- 


poses. 
Double pedestal walnut desk with 
gleaming brass pulls. Sturdily 
constructed and i fin- 
ished, this desk has 4 box drawers, 
deep file and center drawer... 
they all lock, 

Swivel chair has padded back 
arms and seat, upholstered in dur- 
able Naugah de. Stock chair 
color: Ginger . Other col- 
ors available by order, 


.FARNHAM! 











and government reports. The farmer has a greater need 


for an adding machine than a dictating machine, becaus¢ 


much of his “‘office’’ work is centered around figures 


Prices, costs, wages and the like take up much of his 
time 

It is the dealer's job to find out what the farmer's 
off routine involves. Once he learns the general 
procedure, he can make suggestions that will probably 


cut this work time in half. This, to the busy farmer, 
th the expenditure on equipment 

Th hurch “‘oftice 
rs, is still a good potential market which 


market, while not as extensive 


ls the services of the dealer. In many cases the 

pastor tries to do the “oftice’’ work either in the par 

sona r church office. In other instances, the work 

tween several members of the congregation 

11 rds are split up. This is not a good practice 

1 it can be remedied by a dealer who is willing to 
head on with suggestions 

Talk first with the minister or priest is the best 

way to rn what the church is doing at the present 

After learning what it is doit and if possibl 


ng the present equipment, the dealer usually can 
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SUCCESSFUL VENTURE into the home office 
market by Farnham’s in Minneapolis proved that 
need is present. Four telephone orders resulted from 
one ad! Other customers (above) were pleased with 
included in the offer 











supplies “package” 


get an appointment to meet with the church board to 
present his ideas. 

What can you sell to a church? Probably a new 
duplicator or mimeograph machine because the one 
now in use is outdated; a good, sound bookkeeping sys- 
tem; a good attendance record system; and equipment 
for keeping, handling and recording bills and other 
( xpenses. 

To centralize the church office, the dealer can work 
with the pastor or the secretary to find sufficient space 
in the building to set up a working area. There is even 
the possibility of a double installation, one in the church 
office, and one in the parsonage or minister's home. 
This would mean the use of attractive desks and chairs, 
chair mats, files, and again the very necessary insulated 


files or a safe. 


Dealer Can Help Churches 

If the church prints bulletins, newspapers, operates 
a Sunday school, or has extra group activities, there 
is no end to suggestions the dealer can make to im- 
prove working procedures. Some churches rely on supply 
houses which print standard forms. While this is well 
and good, the dealer can still find better ways for 
the church officers to maintain their precious records 
ind programs with a minimum of time expended. 

It is obvious that sales in all of these areas—the 
home, the farm, and the church—will mount up to a 
good figure. These are not luxury items purchased for 
convenience; they are all tools of the “office which 
ire in demand if the customer only knew about 
them. Many business people, working each day in a com- 
plete and organized office, never realize how inadequate 
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HOME, OFFICE and CHURCH MARKETS 


continued 


their home facilities are. This is the job facing the 
dealer . . . getting the message to the customer. 

Once the market potential is estimated, and the 
dealer knows what he is going to sell, the next step 
is reaching the individual. The best method is, of 
course, promotion or advertising 

Here is the way Farnham’s in Minneapolis, Minn. 
went after the home market and sold a dozen home 
office “packages.” 

First a “package’’ was devised. It consisted of a com- 
plete unit; a desk, chair, lamp, wastebasket, and a 
carefully selected assortment of 50 office items. Price: 
$199 complete. 

The desk and chair were selected in a price range 
which the home budget could accommodate and in a 
style considered easy to blend with most room furnish- 
ings. The deal was designed to ‘‘set the family up in 
business’’, according to Glen Partridge, advertising man- 
ager. 

Items included in the package were a desk pad, a 
ball pen desk set, ash tray, alphabetical hanging folder 
set, desk stapler and staples, staple remover, calendar, 
list finder, tape dispenser and tape, punch, memo pad, 
date stamp and pad, glue, a dictionary, pencils, erasers, 
ruler, notebook, and rubber bands 


Ad Proves Effective 


The ad, featuring all of this copy, was run in the 
local paper. It was so effective that Farnham’s actually 
received four telephone orders. The customers’ only 
view of the merchandise was in the illustration of the 
ad, but they knew what they needed 

This type of promotion is considered excellent at 
Christmas and on Father's Day to reach the buying 
public, but it is only the beginning as far as Farnham’s 
is concerned. 

Mr. Partridge points out that he went through the 
company’s catalog and found 300 items applicable to 
home use. These can all be used in promotional ads 
and appeals. 

The services of Farnham’s complete office design 
center have also been geared to the home office cus 
tomer as well as the business buyer. This service ex- 
tends right to the correct choice of an ash tray by a 
wife who may want a present for her husband. Today 
the design center will go into the home to do an office 
arrangement, much like the decorator once went in to 
do a furniture. 

“Color in office equipment,” Mr. Partridge stated 
“has gone a long way in helping us to reach the home 
buyer. Pastel pencil sharpeners, colored staplers, colored 
files and tinted typewriters make it a much easier job 
to sell office items to women for their homes.”’ 

Another company alert to this market is Smith & 
Butterfield in Evansville, Ind. In the 1958 Christmas 
catalog, two full pages are dedicated to “Your office 
away from the office.” 

This company also offers its complete office planning 
.everything from ceiling to floor, including 
to help the customer plan 


service. 
interior decorating service”. . . 
a “home office’, The service 


is with ‘‘no obligation.” 


The gentle but effective idea presented is excellent: 
“You can ease business pressures and get extra tax 
savings with an office in your home.” 

“But,” the promotion piece continues, “‘it 
done wisely. Working at the dining room table is no 
solution. Neither is the old fashioned ‘knee-hole’ desk. 
But properly designed by us, your wood office furni- 
ture dealer—we know office planning ‘downtown’ or 
at home—such a home office can be a place of comfort 
and of many other uses: a den, a room for family con- 
ferences, as well as out-of-office work. 


must be 


Here's a Sales Approach 

This is well-presented selling copy, but it doesn’t 
end there. It continues: 

“Furnished with functional modern wood office fur- 
niture, such a den is an attractive addition to any home. 
Today the exciting design in office furniture is being 
done with wood. By nature, wood is warm, friendly, 
quiet, individual—and looks at home in any color ar- 
rangement. With a portable dictating machine added, 
the den is an invaluable adjunct to any business man.” 

This is designed to sell a wood office to a man, but 
the copy will really hit home to the lady of the house 
It puts the need for office furniture in the home within 
the category of a sofa or a new dining room outfit. It 
makes it a necessity. 

The sales approach ends with the tax savings idea 
(more on this on later pages), and that winds up the 
presentation. Effective? You can count on it! 

Smith & Butterfield has one more plan in its favor 
a choice of four ways to charge merchandise. This 
may or may net be practical for all dealers, but it does 
have its appeal to the woman who is used to buying 
on charge in the department store. The store gives her 
the choice of a 30-day charge, a monthly contract, a 
Hlexible budget account, or a lay-away account. The 
business man is used to charging his office purchases 
(if he is the office manager or owner of the business) 
but he may not have a personal charge at an office 
supplies, furniture and equipment store. It softens the 
blow of a large expenditure at one time for a household 
item 

In an attempt to reach the farm market, Don Cain of 
Jacobson’s in Minneapolis makes it a point to arrange 
with various farm organizations to have him speak at 
meetings On such topics as “The Importance of Keep- 
ing Daily Records in Farming.” 


Reach for 4-H Market 
Before such groups as the Grange, this dealer dis- 
cusses new office equipment and how it can save the 
farmer time, money, and effort in keeping accurate 
production-expense and other operational records. 
The company has gone as far as reaching for the 4-H 
group by offering a Junior Ruralist office, an 
' Which consists of a desk, typewriter, add- 


office 
in miniature 
ing machine and file, plus a supply of special record 
blanks. 

He keeps up with all county fairs in his area, making 
a point always to have an exhibit. This affords him 
the opportunity to have a personal talk with the farmers, 
and to him, these talks are advantageous in selling. 
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INCOME TAX SAVING 


There is, in most cases, a tax saving which can be realized by your customer if he has a legitimate “home 
office’ for the purpose of conducting his business duties. Here is a guide which he can follow to find the allow- 
able deductions. It must be remembered that the recommendation should be made that all deductions be 
checked, either by a tax authority or the Internal Revenue Department 


You may deduct: 


1. Proportionate share of rent bill or home depreciation 





a. If you rent, divide office space (rooms or sq. ft. used) by total number of 
rooms (or sq. ft.) in the house to get applicable proportion—— —, (One 
room in a six-room house is 1/6, or one room in an eight-room house is 1/8, etc.). 
Multiply annual rent bill $ by this proportionate figure to get annual deduc- 
tion oe ts Pe Peer ere err ae os oe wen in 0 oe eee 

b. If you own the home, divide office space (rooms or sq. ft. used)——————by total num- 
ber of rooms (or sq. ft.) in the house— to get applicable proportion——— . De- 
termine annual depreciation by multiplying present value of house (excluding land) 
$ by annual depreciation rate (214% to 4%)——————. Multiply this amount 
$ by applicable proportion _ to arrive at annual deduction. ............ $— 


2. Proportionate share of utilities, insurance, maintenance, and domestic help expenses incurred 


(if any or all.) 


Annual Heating Cost $ = Annual Maintenance Cost $ ———— 
Annual Electric Cost $ Annual Domestic Help Cost $ —_—— 
Annual Insurance Cost §$ Total $ - ——— multiplied by 

proportionate 


figure estab- 


lished above $ 


3. Total annual cost of business telephone (if installed) or proportionate share of business phone 


calls made if phone is for general household use. (Record should be kept) ... .. a -——- 
i. Total cost of office supplies used which are not brought home from business office and al- 
ready deducted as business expense aes 66606 oeeeq beeen ay : $—_______—_- 


5. Standard depreciation on all furniture and equipment used in “home office” which can be giv 
en a “useful life’’ term, as in business office. (Exclude any equipment owned and claimed by 
company as a deductible item or furniture not used for business purpose.) 


Annual Annual 
Furniture and/or Depreciation Depreciation 
Equipment Cost Rate or Life Allowable 


- . $ — 


¢ smatiiiel 


TOTAL DEDUCTIONS §$ - — 








He stages actual demonstrations of various pieces of pen and holder and letter opener, a stapler and several 
equipment and has sponsored typing contests for farm other items. 
youth on the premises. To feature portable typewriters he set up a machine 
To attract the distaff side of the “home office” mar- on a metal table and it held a typewritten note which 
ket, one dealer in the east went as far as to fix a display read: “Dear Customer, please allow me to introduce 
area in his store termed the ‘‘Home Office” corner. Here, myself. I am the Remington Rand Quiet-Writer. You 
on a standard desk, he arranged a desk-top ‘‘Pendaflex”’ can take me home for a dollar down and a dollar per 
file complete with folders, a matched desk calendar, Continued on page 96 
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Business 
Downy? 
Remodel! 





Dayton, Ohio, and Kansas City, Mo. 
Firms Enlist Manufacturer’s Help 


T’S not news that business was down for some of 

fice equipment dealers during part of the year just 
concluded. Consequently, some of these firms selected 
1958 as the time for expansion and remodeling of their 
present facilities. 

Two good examples of this trend are shown by The 
Roth Office Equipment Co. in Dayton, Ohio, and the 
John A Marshall Co. of Kansas City, Mo. These com 
panies, among others, discovered that one of their ma 
jor office furniture suppliers, The General Fireproofing 
Co., was willing to assist them in planning and exe- 
cuting store remodeling plans. Such an assistance pro 
gram for 150 dealers has been conducted by GF since 
1947. 

The Roth Co., for example, had occupied a building 
at 113 E. Third St. in Dayton for more than 40 years 
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eye-appeal 


NOW REMODELED to present open, airy 
ing type of displays, Roth’s of Dayton, Ohio, reports a 
10% increase in cash sales. As shown in photo at upper 


right, the store's interior formerly was a hodge podge of 


tables, shelves and counters all stacked high with equip 


, ' 
nt and supplies 


Recently, the owners launched an expansion program 
to enhance their present facilities and add additional 
display space for office furniture. They were able to 
acquire an adjoining room which was approximately 
equal in space to the original store. This was turned in 
to a sales floor and converted to include an open display 
arrangement, one side of which now houses furniture 
displays 

Roth's took special care to select modern yet function 
al displays which would even further compliment the 
new showroom decor. Typical of those selected was the 
Modemaker setting designed and produced by General 
Fireproofing. 

The store's owners report that the “new look’’ has 


attracted a great deal of attention and interest from not 
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nly established customers but from new customers and 
sales prospects as well. 

Long term advantages are not the only ones reported 
by Roth’s owners. They say that since the opening of 


their new showrooms present cash sales have increased 


The John A. Marshall Co. in Kansas City, too, has 
been sold on the advantages of modernizing displays 
As a General Fireproofing Studio Dealer” selling not 


ynly Italic Styling but all accompanying office decora- 
tions and accessories in a package unit, the officials felt 
they would have to have some means of displaying these 
office “packages.” 


They discovered that the main disadvantage of their 


own off furniture display was that when a customer 
ntered the store all he saw was a “sea of tops” because 
all the furniture was on the same level. In order to 
study tl ontour of the furniture and establish a per- 

ctive, one has to view it from different height levels. 
This could not be done on an ordinary level showroom 

To 1 dy this situation the Marshall Co. raised 

10 x 80-foot section of its display floor four feet 
Access to the elevated area is provided by the modern 
stic ram] rrangement 


Each display area on the elevated floor is divided by 


fabricated partitions of wood paneling, wallpaper, 
nd plastic wood curl, all of which helps illustrate and 
set off the office accessories available as part of the 
Italic Styl concept. 


J. S. Marshall, vice president, reports in his own 


| 


words that the view from every ang whether from 


floor level or the “‘platform’’ is awe-inspiring 


He said, ‘we have one large job on our books now that 





t] nstallation stage, and one that is about to be 

d, that I am confident could not have been sold 
without our new showroom 

Dez over the country have taken advantage of 


nomic conditions and ready availability 


SIDI VIEW of 


Mat Co 
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THE ELEVATED DISPLAY floor in the John A. Mar- 
shall Co., Kansas City, Mo. provides space for three execu- 
tive office furniture settings. Pictured at top is the Italic Styl- 
ing secretarial setup and below is shown another model 


office also featuring General Fireproofing Co. furniture. 


of skilled labor to modernize their stores and show- 
rooms. The planning and design help available from 
major furniture suppliers has been another added in- 


ducement. 
For these dealers, at least, the motto seems to be 
‘Business Down? Remodel!” 














*2ees and they ’ll 


do the rest 


< salesman is “king” at Patterson's in Corpus 
Christi, Tex., amd because he receives homage, 
both in advertising and protected territory, he has 
brought his company up to second in sales in the entire 
nation for one of the featured lines of office machines. 

There are five outside salesmen presently in the em- 
ploy of H. T. “Buster’’ Patterson. Each has a well-de- 
fined territory, with three men working in the city and 
two in the outside trade area. 

Practically all of the advertising and promotion of 
the company is built around these men, and each in turn 
receives both newspaper and television promotion, 
pointing them out as experts in their field office 
machines. 


Work on Drawing Account 

The men work on a specified weekly drawing account 
against commissions, and the percentage of commission 
varies according to the merchandise sold. The two out- 
of-city salesmen have been furnished with air-condi- 
tioned station wagons and get their actual travel ex 
penses. Settlement is on the 10th following the month 
just ended at which time the salesman receives what 
ever earnings have been credited to his account after 
the draw has been deducted. 

“It has been our observation,” explains Mr. Patter 
son, ‘that some concerns refrain from playing up their 
salesmen and helping them to build a personal follow- 
ing, for fear they may become so important in the esti 
mation of their customers that they may be tempted 
away by competition or encouraged to enter business 
for themselves. We have that same problem, but it 
doesn’t frighten us sufficiently to soft-pedal the sales 
man and his importance to us and the public 


Pay Scale Attractive 

One reason it is practical to play up the salesman, in 
spite of the danger of building him into such a popular 
personality that he may be tempted by better offers, is 
that Patterson’s makes it possible for its salesmen to 
make as much as they possibly can anywhere else in the 
office equipment business. 

Another reason — and a more concrete one 
when a salesman goes to work for Patterson's, he is re- 
quired to sign a bona fide contract, in which he agrees 
that, in the event of his leaving the company for any 
reason, he will not enter the stationery and office equip- 
ment business for himself or go to work for a compet 
ing company for a period of six months 


is that 


34 





Promote: your salesmen 


Personalizing the sales force 
in newspaper ads and on TV 
helps Patterson’s in Corpus 
Christi achieve an enviable 
record in machine sales. 


Each salesman has a well-defined territory, with a 
specific list of customers who are his complete and ex- 
clusive responsibility. One of the three city men has 
all the downtown office buildings; the other two each 
cover a specified section of the business and industrial 
areas. 

Once a man has been assigned to a specific territory, 
he receives credit for all business coming from that ter- 
ritory, whether he obtains it direct, it comes in by tele- 
phone, or from drop-in purchases. 

To compensate, however, for receiving credit for all 
business from his territory, he assumes definite obliga- 
tions to carry out specified routine. 

For one thing, each man has assigned to him 100 cus- 
tomers in his zone. He is obligated to call on each of 
these 100 customers every 10 days and to make a 
written report, daily, of calls actually made and of the 


results of these calls. 


Make |0 Calls a Day 

“Normally, we require that a salesman see 10 regular 
customers a day, minimum,” Mr, Patterson explains 
“He should do that in a half-day of consistent calling, 
since his calls are confined to a reasonably compact 
area, 

After he has made his minimum of calls on custom- 
ers, he then devotes the remainder of the day to “cold 
turkey’’ selling calling on prospects in his zone who 
are not now buying from the company. In his daily 
report, he designates these calls and the results. 

When a salesman picks up a new customer, he is per- 
mitted to drop the poorest of his list of 100. In fact, 
it is a requirement, as the management finds that a sales- 
man cannot adequately work a territory if he must serve 
more than 100 reasonably active accounts 

The option gives him ample leeway to drop any ac- 
count he wishes, and the salesman usually has one or 
more that he is glad to have off his list. Actually, the 
salesmen drop their “slow’’ names at the end of each 
month. 

When a name comes off a salesman’s list, it becomes 
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INFORMAL SALES MEETINGS 


Later th ay demonstrate the machine on television, as Mr 
house’’ account, and any business coming from the 
former customer goes to no outside man 


Each salesman carries at least one office machine with 
him wherever he goes. He usually has several other units 
in his car, parked not far from the customer's office or 
store. Demonstration on the customer's premises is the 
easiest way to sell, the company finds 

The company’s chief advertising consists of a three- 
inch (2 columns by 11/4 inches) every week-day in the 
local newspapers, in which a salesman is featured in 
each advertisement. The schedule is so set up that copy 
and a picture of each salesman rotates and thus each 
nan is pictured and featured every five week-days. The 
Sunday paper carries regular company advertising, usu- 
illy timely merchandising copy 

This daily advertising is aimed at building up each 
salesman in the eyes of the public and his customers, so 
that he 
ndividual selling business. It is aimed at creating a per- 


looked upon as an individual, operating an 


sonal respect and following for the salesman as well 
as to sell the company itself 
The copy carries a small picture of the salesman and 
statement by him following the heading. For example, 
James Parker says:"’ (follows a statement by him, re 


garding some equipment line or company policy). 


Sponsor TV Football 


The mpany is a co-sponsor of professional football 
games in season on TV and the “commercials” during 


these programs are put on by one or more of the sales- 


men, who demonstrate various pieces of office equip- 


The mpany also sponsors “Wagon Train’ on a local 
[V statior 
tual demonstrations by the salesmen 

This does two things,” Mr. Patterson points out 


and the commercials here also consist of ac 


In the first place, we have learned that nothing beats 
1 good demonstration of an actual piece of office equip- 
ment we are pushing, and in the second place his ap- 


such as this discussion about a new machine, keep the staff alerted to new selling points. 
Patterson (seated) is doing now 






pearance on TV makes the salesman something of a 
local personality, and that enhances his value to us by 
strengthening his following among his regular cus- 
tomers.” 

Mr. Patterson holds a sales meeting once a week - 
at 6 A.M. Monday morning. He and the men eat break- 
fast together and discuss anything and everything that 
has a bearing on better selling. The discussion usually 
covers any new merchandise received; the experiences 
of men during the week that might help others; a group 
study of new catalogs, advertising matter, and anything 
else relating to the major lines handled; and talks on 
specific articles, particularly on selling, that have ap- 
peared during the past week in business magazines taken 
by the company. 


Monday Meetings Preferred 

“We tried meeting on various days of the week and 
particularly did we try night meetings,” explains J. S. 
(Red) Patterson, sales manager. ‘We find the early 
Monday morning period better. Mainly, it seems to 
spark all of us into enthusiasm for selling at once. 
When we held meetings at night or later in the week, 
we found ourselves kind of coasting on Monday - 
resting up from the week end. Now we overcome that 
coasting period by building such enthusiasm that every- 
body wants to get right out and go to work.” 

Mr. Patterson has a definite program for starting new 
salesmen. He prefers to hire experienced men. Whether 
or not they have sold office equipment is not so impor- 
tant as their general selling experience. When he hires 
a man who has a good selling record, he keeps him on 
the floor only two weeks, then assigns him a territory. 

“I have seen a lot of good salesmen lost to office 
equipment concerns, simply because they insisted on 
making the salesmen serve an apprenticeship of six 
months or so on the floor. A good salesman won't stay 
hitched that long.” 





It produces $30,000 a year in 
portable business for Phoenix dealer 


UTTING service on display is one step in a sales 

formula which produced $30,000 a year in portable 
typewriter business for Earl Rowland, business ma- 
chines dealer in Phoenix, Ariz. 

“Service will sell portables,’ Mr. Rowland contends, 
“if the prospect realizes that service exists.’’ In his pro- 
gram to “sell above the competition,” Mr. Rowland 
has tackled a field that sees the machines ‘“‘footballed 
by department stores, super drugstores, and practically 
every type of retail and wholesale outlet 

As a part of his plan, he moved his store from the 
downtown area to Phoenix's busy North Central Ave- 
nue. His location offers parking convenience and prox 
imity to many of the city’s high schools and colleges. 

From the outset he has carried a full line of standard 
typewriters, adding machines and other business ma- 
chines, but he has always concentrated on the portable 
market. He uses advertising extensively in newspapers 
and schoo! newspapers and constantly plays up the con- 
venience idea. 

Prospect Takes Tour 

Whenever a portable prospect enters the store, wheth- 
er he is a student or a parent or an adult buyer, Mr. 
Rowland, or a member of the staff, immediately takes 
the prospect on a tour of the prominent service de- 
partment. 

Three mechanics can be seen at work. Standard pro- 
cedure is to point out the volume of portable repairs 
which the shop handles the year around, a huge inven- 
tory of replacement parts on stock, and the obvious 
“know how”’ of the skilled workers 

Getting this point across immediately, even before a 
portable is demonstrated, gives the prospect a cogent 
reason for buying from Rowland’s Typewriter Co. Most 
prospects, of course, realize that fringe retailers who 
offer portable typewriters at so-called “budget prices’ 
have no service facilities, and no means of backing up 
the manufacturer's guarantee. This counts heavily, in 
these days of high cost, Mr. Rowland has found, and 
often makes the difference in selling a portable at a 
profitable price. 

Carries Stands, Desks 

Another unusual point which he says helps in type- 
writer merchandising lies in the carrying of sturdy, thor 
oughly reliable portable typewriter stands and small 
desks, all better-priced, attractive equipment which any 
customer will recognize for quality. Now that the 1958 
remodeling has doubled showroom size, Mr. Rowland 
can show even more stands and desks, as well as a 
worthwhile representation of full size office desks and 
office furniture. 


On one week-end, for example, because the attrac 





He put SERVICE on display 





REMODELED SHOWROOM offers ample space for 
display of typewriters, stands and desks 


tive portable typewriter desks were there, he sold two 
customers expensive portables and desk combinations, 
simply through good presentation, each desk sale add- 
ing around $35.00 to the total. 

The October 1 expansion resulted in a colorful, eye- 
appealing showroom, Twenty-five by 18 feet, the show- 
room is completely visible from the busy street out- 
side, with five sections of window glass making up an 

all glass front’. What formerly was the living room 
of an old house has become Mr. Rowland’s office, set 
away from the typewriter repair department, but ad- 
jacent to the showroom, so that the former corner win- 
dow of the old home is now a panel of glass between 


showroom and office. 


Safety Features Included 

The service department, at a still lower level, is 
reached by a short ramp, at the rear of the showroom, 
down to the service counter, while the business office 
flanks it on the left. In doubling the building size, 
Mr. Rowland introduced several important safety fea- 
tures, including re-location of the spray cleaning tank, 
dip tank, and other volatile-fluid-using equipment at 
the extreme rear of the building, off a big, overhead 
door, which provides access to the parking lot at the 
rear. 

A window display program which has attracted much 
attention, and which has helped to bring prospects in 
for both portables and standard typewriters, is Mr. 
Rowland’s personal collection of antique typewriters. 
Included are Blickensderfer, Rex, Fox, original Under- 
woods, etc., all of which have aroused curiosity when- 
ever they are shown in the windows. 

Now firmly astride the Phoenix portable typewriter 
market with a fine reputation for a wide choice of ma- 
chines, and an excellent service background, Rowland’s 
credo for the future is simply “don't worry about what 
seems to be unfair competition—just develop a dif- 
ferent approach to the market!’’ 
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a guide to layout, design and furnishing 







planning S 


for workability and livability in offices 


Relaxing decor 


for club lounge 


ohn C. Preston, Ltd., Montreal, recently designed 
and equipped the new club lounge of the historic 
Montreal Board of Trade under supervision of 
James Laffoley and Fred Jannack. The assign- 
ment was to recreate the mood of “Old Montreal” 
without being too austere and too formal; 
furnishing a room that would be both restful 


and plush to an extent. 


An organization whose roots reach back to 1822 
and which has been continuously intertwined with 
the history of the City of Montreal, Province 

of Quebec and Dominion of Canada turned to a 
furniture and office equipment designer and 
supplier for this assignment. John C. Preston, 
Ltd. carried out the dual project of supplying 


a reminiscent mood while at the same time 





HEAVY main doors of walnut creating a room which would be practicable 
are styled traditionally to according to modern day standards 
atch t ised in the Wind 

¢ Hotel in the 1880's at the The matching of the walnut walls is one of 
entran to the Grand Ball 


roon [wo coach lamps of 


burni bronze were secured having all the fliches originate in the same 


y, 


the outstanding features and was achieved by 


‘fon ne of the finest old tree. The color scheme embraces upholstered 

: er pieces in two shades of green, linen draperies 
in golden yellow and white and leather for 

the side chairs in golden yellow-green and 


pepper red. 


‘Old Montreal’ recreated, turn page for details > 
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BULK OF THI 
by the old ( 
adaptation 
This chair 

and generally 
was used extet 
treal’s finest « 
furnished by 
inal workin 
mainly of walt 
covered in 

bar top. 7 





created of b 
effect. Lightin 
of bronze p] 


ing level 
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FIREPLACE of cut stone is a replica, on 


of that used in Dillon's Coffee 

The slate floor is similar to 
the beverage room of the Hay’'s 
Dalhousie Square in the 1850 period 
ful fireplace, with the crest of the 
[rade in hammered brass centered 

ibtedly the focal point creating 

the room. The whole area is 

ist carpet of a mushroom shade 

the fireplace, is of the same FIVE CHANDELIERS of the Vieux Canadienne type 

wing chairs. Walnut tables are used in the club rooms. These chandeliers, of 
antique bronze, help to create the “Old Montreal” 
atmosphere. They resemble to an extent those used in 
the main parlor of the old St. Lawrence Hall in the 
1870's except that they are electrical candles rather 
than gas lights. Main source of lighting, however, is 
from concealed spotlights in the ceiling. Wing chairs 
particularly resemble those used in the Levee Room 
in the New Mansion House Hotel in the period 1817- 
1821 
7 


covered with ceramic tile 
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Office Planning 








The Table Tree 


is a newer version of 





the lamps possible 
ror desk usc This 
model features metal 
shades and diffusers 
for an even spread of 
light. Finished in 
Swedish brass, the 
lamp is produced by 
Laurel Lamp Mfg 
Co., Inc 


1. The short table lamp, featuring a perforated 
reflector, is favored by some decorators for desk 
op duty. This model by Sainberg & Co., Inc 
stands 201 inches high. Base is covered in top 


grain cowhide with gold t 


decorative accessories 


Desk lamps give working light 


HE desk lamp, usually a work horse in the office, 

has undergone several changes in the past few years 
to blend into the contemporary feeling now predominating 
in the modern business world. The lamps shown here 
represent only a small number of design changes which 
have taken place. Decorators have long called tor some 
kind of contemporary lighting to match their decor 
scheme, and these units, as well as others, go a long way 


toward filling their needs 


3. Direct work lighting 
easily set by ing this mod 
desk lamp, 25 inches high. TI 
bullet swivels. Available in 
black, whit ocolat 

and canary yellow from Arg 


Lamp Co 





5. The latest version of the Eazy-Vision lamp 


4. A new long, slim silhouette provides a wide area of light to elimi by Bainbridge, Kimpton & Haupt, Inc. is this 
mate eye strain in this executive desk lamp by Lightolier. It is 291) Model No. 4483. Features a polished brass 
inches long and stands 161% inches | The bulb is a 24-inch fluore swing arm that moves through a full 360 ( 


cent tube. Finish is polished brass and either bone white or ebony legrees. Height is adjustable 
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Pictures 
Add Warmth 
To Today’s 


Offices 


PERSONALITY of a company’s friendly president is revealed through use of photo- 


graphic portrait in color by Miss Eva Briggs for office wall of an executive. Also 
on wood paneled walls are photographic oil paintings of an executive's favorite 
dogs. Mesh-and-metal room divider carries color pictures of factory activities by 


Art d'Arazien 


deas, Inc., of Detroit, Mich., decorators to business 
and specializing in interior decor and office plan 


ning, designed and furnished a unique three-way organi 
zational exhibit at a recent Detroit photo show with 


emphasis on use of pictures in an office 

The efforts of Ideas, Inc., plus those of Eva Briggs, 
A.P.S.A., master photographer of Pleasant Ridge, Mich 
and Junior Achievement of Southeastern Michigan, Inc 
created an exhibit, the theme of which was “Putting 
Your Best Face Forward.”’ 

Teamed with pictures as a method of adding warmth 
and dignity to a complete modern office were furnish 
ings whi h 


public relati 


ire in keeping with today’s trend in good 
ms withdrawing for the stark “institution 


il’’ look 
Properly augmented by portraits and photographs 
is was done by Eva Briggs for this exhibit—the offices 
flected t dignity and good tast 
In this connection George H. Thom, Jr., president of 
Ideas, Ir says, “We have found that many executive 
offices laid out by architects and other design firms are 


stark, cold and unfriendly. They lack the human touch 
that we feel is needed for better public relations.’ 
Through use and displacement of highly crafted furni 
ture, Ideas, In 
owsky, I.D.I. created offices putting newcomers at easc 


with consulting designer Carol Chick 


ot only in one of two Roffman chairs complete with 
harcoal Roffman fabric in the executive suite but 
it ease mentally as well 

The large well-proportioned Walter George desk, 
Roffman sofa and accessories by Raymor added to the 
llusion. The conference room featured a boat shap« 


Walter George conference table with eight white Nau 
ahyde chairs plus a Reilly-Wolf Travertine table, a 


Robert ] redenza and carpet by Coronet 
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noted industrial photographer of New York City 








































HARMONY and good will are achieved through use of photo- 
graphic portraits of members of the board of directors. Wal- 
nut-framed portraits, 16 x 20 inches, are on tapestry surface 
and are gold-toned. Past presidents’ portraits, with narrow gold 
band, appear on far wall. Decor of this suggested conference 
room is walnut, beige and white 
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The 
Complete 
Dealer 


Systems Supplies Machines Furniture 





Fifth in a series 
spotlighting 
related selling 
at Latta’s, Inc. 


Waterloo, Iowa 





Warebousing— Lost motion eliminated 


by engineerin ie survey 


FFICIENT warehousing, inventory and flow of 
IF seathenties at Latta’s, Inc. started with an 

engineering survey of physical facilities and 
methods. 

The object was to expedite handling and to elimi- 
nate waste motion. In this respect, John S. Latta, 
Jr., president of the Waterloo, Iowa, complete dealer 
ship, says: 

“When a piece of merchandise is fabricated and 
then moved, no additional value is given to it as far 
as the consumer is concerned. The fewer times it has 
to be moved, the less expensive it is. We were doing 
a lot of handling and weren't aware of it.” 

Thus, Latta’s, Inc., proceeded to ‘‘do something”’ 
about lost motion in warehousing and inventory. 
Associated Business Consultants of Chicago was em- 
ployed for $5,000 to make time and motion studies 
in handling of merchandise, arrangement of the 
warehousing, conveyor system and shelving 


The results were pleasing to management and the 
expenditure was quickly recaptured. Mr. Latta ex- 
plains: 

Whereas we formerly had groups 
picking, checking and packing merchandise we now 
have combined checking and packing. A value in 
minutes is given to each of the elements in picking, 
checking and packing. We have worked out a bonus 
formula and wage incentive plan and have been able 


separate 


to cut the number of hours’ work for a given volume 
by 40%. 

The new wage formula is based on the dollar value 
output in the warehouse and men now earn more 
while working less hours. It is estimated by Latta’s, 
Inc. that the cost of the engineering survey was paid 
for in savings accumulating over a 12 months’ period 

Management points out that a saving of $.15 to 
$.25 per order in handling can mount up to $5,000 


a year 
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LEFT—A carton is unloaded 


jirect fi railroad car at 
Latta’'s. The gravity conveyor 
takes it t the warehouse 
without extra handling 


RIGHT The carton is re 


ceived by an employee at 
other end of the conveyor 
system, installed after engi 
neering ; 





7 , various sections of the J. S. Latta & Son school sup- 
| } Dal WAYENDOUSTNG ply operation warehouse which also houses stock for 
. the Latta’s, Inc. complete dealer operation. This ware- 
house is located beside a branch track of the Chicago 
& Great Western railroad. Stock is unloaded speedily 


rystem 1s used? 


Many ‘‘lost motion’’ practices were uncovered by and with a minimum of handling. It is arranged 
the engineering experts. Their principal objectives neatly in sections of the warehouse, if bulky, or 
in ‘‘revolutionizing’’ warehouse procedures were placed on shelves if in small packages 


i# Relocation of merchandise to make it more a 


essible at the point of packing How 1s inventory 


Changes of procedure and facilities for handling ° ° 
v | maintained ? 
ys Combining of checking and packing 
Basic to the warehouse and inventory operation is 

i# Establishment of a wage incentive program. the numbering of shelves, using number in the 

A principal result was the elimination of much catalog with prefixes — 1, 1A, 1B, for example. The 
of the “‘back-breaking” work involved in the receiv- stock man can quickly find required merc handise and 
ing of merchandise from truck or railroad car and fill an order. 
placing it at a point in the warehouse where it could A perpetual inventory of furniture and equip- 
be easily inventoried and moved out to the consumer ment only is maintained in loose leaf books. When 
n the form of orders an order for merchandise is placed, it is listed in 

This was accomplished largely by the installation these books as “‘on order.’’ When received, the quan- 
of a gravity conveyor system for efficient moving of tity goes into the total count. 
crates and boxes from the transportation unit into Gone are the New Year's Eve headaches of taking 
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. . continued 


STAN DEAL, veteran 
warehouse superintendent 
of Latta’s, Inc., points to 
No. 5 marking location of 
certain stock. The num 


bering system simplifies 
picking and inventory of 
merchandise. 


inventory. Latta’s, Inc. closes its fiscal year on March 
31. Counting of stock has been speeded up by the 
use of a tape recorder, the operator utilizing a micro- 
phone hung around his neck and thus leaving both 
hands free for checking of the stock. 

Taking of inventory involved only six days of 
work in 1958. Tapes are transcribed directly into the 
inventory books which list names of manufacturers, 
quantities and unit prices. These books go to the 
accounting department headed by Ken Lauterbach 
and are transcribed for billing machines which record 
the totals. Sales figures are added up at the end of the 
fiscal year and then placed in the permanent inven- 
tory record. 

There is always close watch by management over 
the orders and for example if President Latta sees 
that an abnormally large order has been received he 
usually checks at once with the warehouse to see if 
the stock is sufficient or needs replenishment. 

Inasmuch as there is selling back and forth in the 
Latta organizations—Latta’s, Inc., J. S. Latta & Son, 
and Latta’s Business Systems—such inter-company 
orders are recorded on the books at cost plus 10% to 
cover overhead and transportation. 


What proced ures are 
followed ? 


Much of the success of the Latta warehousing and 


inventory procedure is based on the simplification of 
purchase orders, utilizing a three-part snapout form 





for this chain of events: 

White copy is mailed to supplier 

Yellow copy becomes Latta’s receiving copy 

Third copy (white) is attached to any corre- 
spondence concerning the order. Once it is filled, this 
copy Is destroyed. 

Likewise, the sales order is a simple one in four 
parts involving 

1. Permanent file copy. 

2. Invoice copy. 

3. Packing slip 

1. Inter-company order if from J. S. Latta & Son 
warehouse. 

Study of time and motion hasn't been confined 
to warehousing and inventory alone in the Latta op- 
eration. It was discovered for example that a steno- 
graphic pool could save money and time in handling 
dictation. Executives of Latta’s, Inc. have dictating 
machines at their fingertips and usually do their 
letters early in the morning or at noon when undis- 
turbed by store tasks. 

Likewise the use of Thermo-Fax machines, acces- 
sible to every office, results in speedy transfer of 
inter-departmental memos or copies ol letters. 

Efficiency has become part and parcel of the Latta 
scheme of things resulting in less overhead and 
resultant increase of net profit, the goal of any com- 
plete dealership. 


NEXT MONTH 
How Latta’s, Inc., sells business forms, creating 


’ procedure ft tts custome 


pore 4 é pis] pePLR 
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ANNOUNCING THE ALL-NEW 
SMITH-CORONA PACEMAKER! 


Now! See, sell, and stock up on America’s 
lowest-priced top quality office typewriter! 


Here is your opportunity for greater than ever trade-in profit sales. Show your 
customers the all-new Smith-Corona PACEMAKER. Emphasize its rugged steel 
construction, top typing features, light touch, speedy action, and its low, low cost. 
Contact your Smith-Corona representative today and cash-in on today’s biggest 
new typewriter bargain. If you are not already an authorized Smith-Corona dealer 
write to Smith-Corona 701 E. Washington St., Syracuse 1, N. Y. 


Smith-Corona 
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SELL THESE 
PACEMAKER FEATURES! 
Quickset Margins—Set instantly 

with a flick of the finger! 


interchangeable Pilatens — Do 
special jobs faster, easier! 


Customstyled Keyboard — For 
speed, ease, no waste motion! 


Flick-Set Tabulater—Set or 
clear stops quickly, easily! 


Half Spacing — Easiest, simplest 
method of error control! 
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New Products 





EXECUTIVE CHAIR 








Murphy-Miller, Inc. 
Owensboro, Ky. 

A high-back executive chair, No. 94 
GP, with upholstered arms is thi 
company’s latest offering in postur 
chairs. This is another of the V.I.P 
line designed for long wear. Con 
structed of solid walnut base and 
solid oak frame, this Al Bruce o: 

nal features the Seng Syncro-Tilt 4 
way adjustable mechanism, p! 


ty 


a 


scuff plates, 2-inch ball bearing cast 
ers, and foam rubber cushioning. | 
ishes include limed oak, golden oak 


Softone, mahogany and walnut. Chair 
is also available in walnut wood wit! 
choice of natural walnut, ebony, an 
mahogany finishes. 

—Inquiry Card No. 16— 


OFFICE PARTITIONS 


Glamour Glass Wall Office Partitions Co 
3040 W. Lawrence Ave. 

Chicago 25, IL. 

The combination offices shown at 


prised of the company's removable partitions 
and feature a newly designed corner post 
which permits the formation of four offices 
by using a single post. The anodi ilu 
minum and glass partitions are 6 ft. 9Y4 


inches high and may be installed without 
drilling holes or bolting equipment to t! 
floor. There is a minimum of one moving 
panel, mounted on nylon ball bearing rollers 
to each unit. 

—Inquiry Card No. 19— 


ADDING MACHINE 





Addo-x Inc. 

300 Park Ave. 

New York 22, N. Y. 

Model 44E is the company’s 
new electric economy adding 
machine with a listing capacity 
of seven columns and a total 
capacity of eight columns. Main 
features of the machine include 
direct subtraction, repeat sub- 
traction, live sub-total and to- 
tal keys with automatic key 
board clearance Interlocking 
keys prevent simultaneous de 
pression of two or more keys 
Machine comes with a _ one- 
year free service guarantee 


—Inquiry Card No. 17— 


PAPER CUTTER 





Michael Lith Sales Corp. 

143 W. 45th Sr. 

New York 36, N. Y. 

[he addition of a front wheel as a 

convenient calibrator for precision 
tting is the important feature of the 


‘ Triumph” manual office paper 
cutter. Engineered to work like larger 
utting machines, the new model 
omes in two sizes, 14 and 18 inche 
[he wheel is calibrated to 1/42nd 
inch. Especially designed for the 
office and duplicating department, the 


hine is suited to any organiza 
tion handling its own reproduction 
work 


—Inquiry Card No. 20— 





IMPROVED DUPLICATOR 





Rex-Rotary Distributing Corp. 
387 Fourth Ave. 
New York 16, N. Y. 
A new lever assembly which makes 
possible the use of either letter, legal 
or memo-size stencils has been devel- 
oped for the Rex-Rotary D280 dupli- 
cators. When this new device is as- 
sembled into any of the D280 heavy- 
duty machines, stencils which are 
shorter, longer, or narrow may be 
run. If the lever is switched forward, 
the pressure of the impression roller 
will disengage earlier to accommodate 
the shorter stencil. A switch in the 
opposite direction adjusts the ma- 
chine for full-length and _ legal-size 
stencils. For printing of narrow-sized 
paper or postcards, the impression is 
replaced with a narrow impression 
roller. 

—Inquiry Card No. 18— 


DESK THERMOMETER 
~~ 


=) 


we pe 





Distinguished Gift Mfrs., Inc. 
1700 Westfield Ave. 
Waterloo, Iowa 
One of the company’s line of quality 
carved wood products is this desk 
thermometer suitable for office use 
The mallard duck is hand-carved and 
hand-painted. It is mounted on a 
walnut wood base 

—Inquiry Card No. 21— 
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QUICK SER VICE mame abbuemaeed 


ENQUIRY CARDS*: row a: no wantatesn: hustel ty athg 


numbers | have circled, to send further information 
: without delay. 

This service is restricted to dealers and whole- 
salers in the office equipment and supply field. 


| ACCESSORIES OF THE MONTH 
' 23 46 6 7 6 9 0 th 12 13 14 


DA's 








Accessories of the Month 





All accessories illustrated and described in 
this issue in the section carry key numbers | 


to 15 duplicated on the card at the right. Hf NEW PRODUCTS 

you ore interested in an item or several items, 16 17 18 19 20 20 22 23 24 28 26 27 28 29 30 
simply circle the corresponding key numbers 31 32 33 34 35 36 37 38 39 40 41 42 43 44 46 
on the card and mail at once. Your inquiry a) - . — - S ~ 8 oe s ss 7 ss ” o 
. . . . él 6 6 

will be forwarded to the supplier immediately. ~WRPSHRReeaaneaensa 


SALES STIMULATORS 

roducts 

New P | 401 102,103 104 105106 107s tos tte 
To obtain more information about any of the ity St ee | ee) | 
or oma Minn choy he |W cata 

key numbers oS oe 12) 122 123 124 125 126 #127 128 #629 «130 


responding key numbers on the card at the (31 132 «133134136138? iae 38 840 
right and mail at once. Your inquiry will be 
ithout delay. 
— aig February 1959 Issue of OFFICE APPLIANCES, 
Card void after April 1, 1959 





Sales Stimulators 


To obtain more information about any of the 









































N —_ 
manufacturers’ sales aids described in this Fae, 
issue, circle the key numbers on the cord at ere ae 
right which correspond to the numbers as- Company — 
signed to the Sales Stimulators. Mail the card Business Address ___ 
promptly. City _ — ~ Zone State 
New Catalogs 
To obtain copies of recent catalogs or price S " Bn | 
lists described in this issue, circle the key =| $ E ; A > 
numbers on the card at right which corre- - 6 Gt | 
spond to the numbers assigned to the New 2 : H . 6 
Catalogs. These requests will be promptly 4 | 35 | 
forwarded to the manufacturers. 2 | 4 =: | 
| | eo | 
4 | 
} | | 
*This service is restricted to dealers and whole- g . ; c 0 0 0 @) g 
salers in the office equipment and supply field eg Zz iw fan} 
| < > | 
| FS = 
| | | CO) oz - Nw oO 
; gk ~ifg=<<=< m 
The handy subscription card at Ze $ 3 5 ® o @ 
the right is enclosed here for | | 2 Q% . 2 @ > 
your convenience. Use it to ee ‘ @ ae h 2 
enter or renew your own sub- | | . 33 on 
scription, or teor it out and | 5 9 Gg ro » : ae : 
give to a friend, salesman or oe _ e ~ > 
employe active in the retail S ¢& 3 3 3 zZ 
office stationery, machine, or | * Z #8 4 = ~~ Oo ° 
f ; } 3 | H >> > mw @ 
urniture business. mar > o — = = 
° e : | } ! foal <=“ fh 
Either way you will be helping 1 | | ~ H 9 mo me 
OA to be of greater service to . as H zee 2 S 
: e = ® ® 
the industry. | 3] | 3 § s ss of 
ipa if 
o 
fe2° 5" 
a 8 a . ie! 
it] : wR N | 
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a filing upright for 
every filing service 


1959 EDITION 


art steel co., inc. 
170 w. 233rd st. n. y. 63, nm. y. 





“« 
*£oa sou 





DICTATING MACHINE 





DeJur-Amsco Corp 

45-01 Northern Blvd 
Long Island City 1, N. ¥ 
The DeJur-Grundig Stet 
new kind of dictatin 

ings unique concepts 


sgn, company stat R 


dium is a magnetic 
ible Mylar measuring 3 by 
Self-injection and sclf-ej 
makes loading and unloa 
matic. All dictating and 
tions are directly controll 
microphone, and scannin 
material is instantaneous fre 
of the foil to the other. Otl 
ire: automatic warnin 
udditional speaker, select 
phone or microphone recordis 
machine functions as _ botl 
and transcribing unit 


—Inquiry Card No. 22— 


NOVELTY PEN SET 





The Metalart Co. 
166 Valley St 
Providence 9, R. I. 
The Kitty Pen Set is 
novelty item finished in 
black baked enamel adorn 
sparkling colored rhinestones 
drop-action ball point pen 
the curled tail of the cat. Th 
is heavy enough to serve a 
weight. Each set is packaged 
box with clear acetate top. A 
of these sets are packed to tl 
three-color counter display box 
here 

—Inquiry Card No. 25— 





BALL PEN DESK SET 


Micropoint, Inx 
624 E. Taylor St 
Sunnyvale, Calif 


( t Ink-Stik 'N’ H 


—Inquiry Card No. 23— 


REINFORCED SHEETS 


National Blank Book Co 
Holyoke, Mass 


Din 


‘ rtisin D pt. of 
—Inquiry Card No. 26— 
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LABEL INSERTER 





Ever Ready Calendar Mfg. Co 
150 Bay St. 
Jersey City, N. J 


[he company 
bel-inserting whi 
| u 
h n 
] 
vrap} l 
ation in D 
' ‘ 
i 2 1 
at 
all slit 1 
Py A 
pla { 
n tl 
t lab 
is ) 
I iy D 
rapped sl 


—Inquiry Card No. 24— 


PHOTOCOPY MACHINE 





Nord Mfg. Corp 
366 Jericho Turnpike 
Mineola, L. I., N. ¥ 
This new Nor I 


machine wil 


an see In § | Ss 

18 inches. Sai t D 

st copying ma if ivallaD 
he Operated D 

ing rorms nd tt . £ 
drawings if 

books without isturbDing 
Light sour \ Lp} 
laylight condit Ma 


ished in 
omfice dec 


—Inquiry Card No. 27— 
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BEST SELLER BUILDS PROFITS FAST 


Lowest priced! Only 7%-lbs. ALL-Electric! 


beastie 


lag ‘ — 
taht» - « 
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Add-Mate* 


adds + subtracts + muitipti 
totals + sub-totals 


*An Underwood Trade-Mark 


IN DEMAND FOR OFFICES—STORES— HOMES! 


Every retailer needs an Add-Mate®. Only 7-lb. all-electric 
adding and subtracting machine that fits in your hand 
Never crowds a counter or desk. Slips into drawer or lug 
gage —travels anywhere. Perfect for business trips or office 
homework”. Nation-wide and local advertising are open- 
ng big, new markets for the Add-Mate with the world’s Sells at Underwood offices tor 
simplest number-printing keyboard. Anyone can use it. $1685°2 plus tax 
Underwood offers today’s lowest-priced all-electric —terms to 
fit any budget! Styled in 5 decorator colors. Travels anywhere! As low as $5.45 down 


For details — including attractive Dealer Prices— * 
call your Underwood representative, or writo: 


Tlalelsl Mm OleOle Me oe mny 


NAME 
STREET 
city __ STATE 





MASTERS YOUR PAPERWORK 
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MAP LIBRARY 





THE WORLD 
LATEST 
GIANT COLORPRINT’ Map 

Wen 





STW + INFORMATIVE 
PRACTIO( » DECIR ATIVE 





= 3 
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MAP LIBRARY 


GIANT COLORPRINT 
wor & 
SA 





American Map Co., Inc. 
16 E. 42nd St. 

New York 17, N. Y. 
The Colorprint line of 
now available in sets of 
assorted titles 
tractively printed re¢ 
ethylene case. The set of 


Nee 


inserted in 
usabl 


) 







[ a, 


mare ' 





includes U.S.A., Europ 
Pacific, South America 
system, is called the (¢ 
Map Library. The set 
called the Colorprint Map ¢ 
tion, contains all of the al 
Asia, Africa, North Ameri 
ada Near East M fit 
and a star chart. All 

ure 5O by 38 inches an 
full color 





; ADJUSTABLE SCRIBER 


aw7 CON ae 





Keuffel & Esser Co 

Adams & Third Sts 

Hoboken, N. J 

A I [ that 





—Inquiry Card No. 29— 


—Inquiry Card No. 28— 


CATALOG RACK 





MACHINE PAD 


Raymond Packer Co 
1694 Main St. 
Springfield, Mass 











4 ymplete selection patent 
Wescal Wire Works f lachine pads, known as Pack 
593 No. Mission Road Pads, a lesigned to prevent slidin 
Los Angeles, Calif. b ing an reeping of machin 
This new item in the comp Constructed of durable hardboard 
line was designed to hold a metal bindin the pads 
plete set of telephone books juipp with moss rubber top tl 
catalogs upright when not in 1 keeps machine stationary and multi 
and to permit use of the book pr bottom that prevents movement 
without removing them from t the pa Rear legs are raised t 
rack. The device enables the us sorb ext weight at rear of most 
to open a book to any page quick hines. Adding machine and 
ly and easily. The rack measures itor pads have rear legs that a 
14 by 1114 inches; it is avail with artificial silk flakes to per 
in standard office colors positioning of 1 nin 


—Inquiry Card No. 31— 
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PENCIL POINTER 





Best Yet Products 
P. O. Box 9092 
Chicago 90, III 


[This new abrasi tv] 
er for draft n irtists 
has a firm It 


with a lar 
in four Olo! It 1s 
two emery | 


fast pointin 





pointing | 
permanent 
by rubbin t \ 
cleaner at t 
that util 
Produ 
‘ 

tisin iv ( ‘ 
blue or rw Kat | 
enveloy 

—tInquiry Card No. 30— 


MACHINE STAND 











. 
4 
t 
a 

Badger, Inc. 

King at Front St 

La Crosse, Wis 

This new Lux ffi i tan 

is called Model B410 and | Deing 

promoted by th lufactt 

only stand on tl market that 

bines an elevating device an raw 

r at popular pri Suitable f 

office machines, the new stat tea 

tures ‘silent steel” top n tior 

drop leaves controlled by fi pian PACKI 

hinge and spring-loaded supp rm 

soft-rubber caster ot lar t< 5 rolls 

and plastic f t which will 

the floor —- 

—Inquiry Card No. 33— pe 
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A REUSABLE 
PLASTIC BOX 


250 LABELS 
TO EACH ROLL 





This clear plastic box, size 4 long, 1° wide and 1-9 16 
high, readily identifies the color of the label it contains, thu: 
facilitating color marking for different classifications. The box 
itself, when empty, can be put to many uses either at home 
or at the office. 


































Smead’s Spi-Roll Gummed Folder Labels have 
proven themselves, over the years, to be an efficient 
aid in filing, in that folders can be properly classi- 
fied both as to color and marking. 


Smead’s SPI-ROLL GUMMED FOLDER LABELS ARE 
RECOMMENDED 
e when | 


arge quantities are typed at a time 


when both speed and accuracy are essential in 
' folder label preparation 
J 
when quality and economy are of prime im- 
portance 
New practical 3/2” width for use on 13, 2,5, 1 2, 
© straight cut folder 
['ypewriter spaced perforated for ease in separa- 
) tion scored at the folding line to insure quick 
and accurate folding facing side %4” high 
SIZE 3-1 2 INCHES x 1-3 16 INCHES 
No Color No Color 
RW White RB Blue 
RBF Buff RCH Cherry 
RS Salmon RC Canary 
RG Green RGO Goldenrod 
Approximate shipping weight per gross rolls 35 Ibs 
PACKING 2 Rolls of a color per box, or 12 ro of each color and 
5 rolls of white) with a D splay Card 
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>mead MANUFACTURING COMPANY 


HASTINGS, MINNESOTA 
LOGAN, OHIO CHICAGO, ILLINOIS 
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Hardy as the trees they come from Smead File Folders are built to 
withstand the wear that daily use requires of them. The Smead Two- / 
Pli-Top File Folder is doubly thick at points of greatest wear (above / 


the correspondence line in your file and single weight (thin) where / SMEAD MANUFACTURING CO., INC. 


bulk is objectionable 
HASTINGS, MINNESOTA + LOGAN, OHIO 


j 





/ s 


new economy adding machine by Oj ololo- x 


economy priced to speed sales———continuous-duty design assures 
minimum servicing to preserve profitt——4-way guarantee builds 
customer confidence————the famous “‘addo-x’’ features include: 
direct subtract repeat add and subtract direct-action func- 
tion keys total and subtotal in red symmetrical, interlocked 


keyboard 7/8 capacity sensationally low list price $198.50 


for details phone, wire, writes “addo-x’”’, 300 Park Ave. New York 22, Pl 5-5420 
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PHOTOCOPY PROCESS 





NEW PRODUCTS (ovtinued 


@ATOLATOR* Oi 





DICTATING-TRANSCRIBING 


SYSTEM EXECUTIVE CHAIR 





Peerless Photo Products, Inc. 
Shoreham, L. L., N. Y. 
Manufacturer describes a new | 
copy process that is capabl 
producing every kind of matter 
cluding all colors, with photo 


quality and exactness. Call 
“Quick Silver” process, it is 
development, chemical-stabiliz 





STOATOatTSR7d RL Par SAT OLLI SL OaTS LPS LOATOL TATOO ATOLLS LOL a 2a. ee LeATe 


ver-photography process whicl ; GBC America Corp. 
only a single sheet of sensitized paper: 243 Broadway 
to make a copy. By exposing the o New York 7, N. Y. 
inal in contact with this sensit Stenomaster is a small unit 
sheet, a right-reading negative stat ighing 10 Ibs. and occupying n 
(white on black) is obtained b re space than does a portable typ 
single pass through the machin n riter. The manufacturer of this Ital 
less than 30 seconds. The stat can it in import claims it to be a higl : , 
self serve as finished copy or it n juality ‘Mieteitiie and ply Fond tal Stanley Mfg. Co 
; ‘ 2310 N. Main St 
be used as a master. Any number of order designed for ease of opera E “ x. 
ort Worth, Tex 
copies Can be made from on I tion and clear, faithful voice repro : 
manent negative, it is claimed. Print luction. An automatic microphon [he new “Counselor” is a moderate 
er-and-processor are combined in on (standard equipment) has full finger priced executive chair, the Star Of 
machine of desk-top size. It is d tip control for all operations, and the firm’s latest series of high-style 
signed to handle letter and lega play-back can be accomplished eithet office chairs. Soft foam rubber pad 
sheets and will take material up ¢ i built-in speaker or through ultra ding is featured over th noulded 
9 inches wide. itiv arphone headset. Machin plywood seat and back, being onc 
—Inquiry Card No. 34— rds on 314-inch reels of re-usabl inch over th seat and 44-inch over 
netic tape, providing for tw the back. The hair is all welt 
rs of dictation on a single trimmed, with no exposed trin nails 
Foot pedal control or keyboard push Available with swivel (B-21) or sta o 





tton ontrol is well as oth tionary (B 211) seat 


LETTER PAPER sories are available —Inquiry Card No. 36— 
—Inquiry Card No. 35— 


LOUNGE SETTEE STENCIL DUPLICATOR 


aTetOc2 exrealTe TeAT Ox 








American Office Equipment Co 
24 E. 21st St 





Eaton Paper Corp. 


75 S. Church St. , 7 New York 10, N. Y 

Pittsfield, Mass. Jasper Chair Co The new Ideal Model “ lectrically 
A novelty from the company’s sprir Jasper, Ind operated silk reen process stencil 
paper collection is this paper wl The new Settee No. 925-UBS is an duplicator features semi-automatic 
is suited to letters written with } iddition to the ompany’s Nordi cartridge inkin precision feed and 
or typewriter because of th Group and is intended for use in 1 adjustable speed from 40 to 140 cop 
laid stock and the aptness of t ption and lounge areas. Available in ies per minute. Color change is sim 
cor. The type-borders are print solid oak or genuine walnut, this plified by rubber ink distributing 
color on both sheets and envelo; piece may be had in a choice of up rollers which remain in pla luring 
of Eaton's Finesse. Available in A stery materials and colors. In addi the switch-over. All paper sizes fror 
White series with three appr tion to stock covers 1 omes in toy postcard to 1314 by 15 inches are a 
to border designs printed in grain leather, deep buff leather, elast commodated without additional at 
red or aqua. Naugal ind gros point tachments. Runs on AC/DC current 


—Inquiry Card No. 37— inquiry Card No. 38— —Inquiry Card No. 39— 


OZOSTSETOL STOR TST eae Tene atest ekeateze 


For More Information Use Inquiry Card Facing Page 46 


54 OA—2/59 





ued 


/59 


we — po. 

&@ee~~,666ea4¢ 

- 0S eee in i 
i in in ie ae 


a 


tf + 
~— 
aes 


a ae ie ee en 
ee nt nee ee 


te, tem te 2A DEST SS 





eee © 





Weis products have been exclusively distributed by com- ““@Sggeeugee 
mercial stationers for over fifty years. Filing supplies “oes 
amount to over half of our yearly sales and include over 
three-thousand stock items. 










































Sf Folders 


Name it and we hove it. Avail- 
able in four weights of manila, 
also many numbers in red and blue 
color, both single top and double 2 
Sie \ndex Cards 


top, and pressboard expansion 


styles. 
Blank, ruled and printed. In white 


Ife Guides and seven extra colors, very com. 
petitively priced. 

Are made in bristol board (salmon, 

blue or buff), in manila tag and 

pressboard. The stock guides are 


carried in card sizes, letter, legal 


cap, invoice, document and ledger. fie Indexes 

Weis is always more than happy to 

supply special sizes, if so desired. Like guides, are made in manila, 
bristol and pressboard and include 

Sf iis Metal Tabs Alphabetical, States, Months and 


Days. The Alphabetical Indexes 
are available in small and large 
subdivisions from 25 A-Z up to 
4000 AZ. 


Can be obtained in either green 
or black on all pressboard folders, 
guides and indexes. These are 
sturdy tabs, constructed with long 


years of usage in mind. 


fits Cell-U-Seal 
fits Celluloid insertable 


Process on guides and indexes has Tabs 
proven itself over the years for wear 

ee and dependability. At a minimum Are available on pressboard 
extra cost, this process can be ap- and bristol board in all sizes and 
plied to pressboard, manila and tab styles. 


bristol board indexes in all sizes 


it 


i 


Why not join our growing family of satisfied dealers and 
the same time build NEW PROFITS for yourself in 1959?? 


TR 


WEIS WOULD BE PROUD TO HAVE THE OPPORTUNITY OF SERVING YOU! 


i tS 


The Weis Manufacturing Company 
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Monroe, 
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HYDRAULIC SPRAYER 
tae 





N. F. C. Engineering Co 
2939 Sixth Ave. N. 
Anoka, Minn. 


The “Merry Mister spr 
features a hydraulic spra 
action yielding a _ super 
spray. It has a stainless 
plunger rod and = pre 
ground parts. Said to be 
plicable to many uses, th 
product is especially adapt 
to artists’ fixative sprays 
tective oil sprays, insect 
and liquid waxes. Suggest 
tail price is $4.95. 
—Inquiry Card No. 40— 


PHOTOCOPY UNITS 





Remington Rand Div. 
Sperry Rand Corp. 
315 Fourth Ave. 
New York 10, N. Y. 
The first two of a new 1959 
of Transcopy photocopy units 
Star (above) and the Mercury (b 
low), are said by the manufa 
to offer the fastest exposing 
processing travel speed on th 
ket. Machines will make prints 
a total travel time of 11 secon 
Exposure requires 3 seconds; pr: 
essing, 8. The Star handles 
rials up to 914 inches wide and 
any length. Its over-all dimensi 
are: length, 22 inches; width 
and height, 5 inches. The Mer 
has a throat width of 1514 in 
a length of 29, width of 14 
a height of 5 inches. 

—Inquiry Card No. 43— 





———NEW PRODUCTS 


DRAWING KIT 





Alvin & Co., Inc 
853 Palisado Ave 
Windsor, Conn. 


I iny nas anr oun 
ind Dpasic¢ irawif 
fo bi 
Kit I may 
in i pocket ( 
Dasi [ nts 
| ; 
ay I 
incn f < Ss 
1 friction di r, D 
' , 
list nickel hn 
I l ts 1 Sf 
D itn n ra I 
vl Db 
l inyi } i 
} cat fin 
I K t i s I l 
tl lal Storag 


mna 


—iInquiry Card No. 41— 


NYLON INK PAD 


Print-O-Matic Co., Inc. 
724 W. Washington Blvd 
Chicago 6, III. 


I manutacture! has anne 
vy patented process 
kes possible t prin t 
lly t stencils fé Il types of 
atin ichines Chis rit 
S iy be 1 it! i 
K i ifly K ( 
ra hine | ing Of | 
Os¢ t at inkin ( 
by vil S 
1K i fort Dy fi vl 
h rf ent s 
bination f ( S a 
} pumt i } ( 
es mm ] pillary 
k. Use of is pad 1 it! 
ip] ating yuip nt to silk 
tion, company states 


—Inquiry Card No. 44— 





DUPLICATOR CABINET 





Mim-E-O Stencil Files Co. 
2027 W. North Ave. 
Chicago $7, Ill 


This new al cabinet, sized to fit 
all types of photocopy and du 
plicating i ines reatures con 
venient table-top working area 
alongside tl equipment. Called 


Model 24V¢ the cabinet offers 2 


, ’ 
adeck storage 


ample paper supply and space for 
gallon jugs juplicator fluid and 
accessories. Working height may be 
adjusted from 281 to 30 inches 
and adjustab legs permit instant 
leveling on uneven floors. Heavy- 
gauge steel welded construction 
keeps cabinet rigid, steady and vi 
bration-free, company claims. Avail- 
able in Hammerloid gray frost 


green, and light gray 


—Inquiry Card No. 42— 


METAL FILE TAB 





Oxford Filing Supply Co., Inc 
Clinton Road 

Garden City, N. ¥ 
A new metal t 


Pendaflex hanging folder i ailable 
in a 2-inch width (M42) and a 314 
inch width (M43). The new tab 1s 
completely int angeabl the 
company's plast Pendaflex tabs and 
can be ifta if any position to 
the standard fol Rifle-bolt” ac 
tion permits split-second attachment 
and shifting of position as well as 
locked-in security when in 


—Inquiry Card No. 45— 
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Today’s Contemporary — for Today’s Executive 












Modern in concept—yet forever new. Here is 
"a Neoclassic presentation of Wood Office 
Furniture by Alma, a gentle reminder of the 


Masterpieces of the past. 


The warm blending of Cherry and Walnut 
woods, the floating lines and subtle contours 


create a natural setting of businesslike efficiency. 





Ask for catalog illustrating the Director Series. 


ot teh nese # » 9d 4 ew men gorh Pegi) pO hee Oe fem theese emo 
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DESK COMPANY 






HIGH POINT, NORTH CAROLINA 











TWO BIG 
GUARANTEES 


Royal typetests every FUTURA* Portable, 


packs it in cush ions for safe delivery! 





This is how Royal makes sure that every Royal 
FUTURA you receive is in letter-perfect condition 
and ready for use. 

The first guarantee is the little red, black and 
gold seal attached to each machine. It tells your 
customer that the typewriter has been throughly 
type-lested by Royal factory specialists and expert 
typists before.it has been sent to you. 





The second guarantee is the new 
safely-packing cushions that protect the 
FUTURA against shocks in shipment. 
These are two separate pieces of sturdy 
but lightweight plastic that are fitted 
snugly over the typewriter before it is 





placed in its carrying case. 

Both cushions keep top plate secure. 
Left cushion depresses shift key, holds 
it in neutral, avoiding damage to the 
segment through jarring. No amount of 
jolting, bouncing or pounding can dam- 





age the FUTURA on its way to you. ' 
Only Royal gives you this double assur- it 
ance of dependability with every portable. 

And that’s what makes sales. te 
pl 
th 

u YA 5] 
It 
rm 
b J 
world s most wanted portable CI 


Product of Royal McBee Corporatior 


rid’s Largest Manufacturer of Typewriter 


Trademark of Royal McBee Corp 
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International Paper announces 
dazzling new SPRINGHILL, BOND 


aa 








\ 
1 
I 
BO \ YI .co, a brilliant new bond 
\ paper started rolling off a machin 
t Internatio Paper's Mobile mill 
It was ext) linarily white. Countless 
b research laboratory 
1 that it 5 measurably whiter 
u ilt, even chalk! 
Extremely printable 
Springhill B re than just white 
[t's level and uniform, too. And crisp. Just 
t to pick wy sheet without making a 
le kling nois 
\i ns re 


t printing results by 


INTERNATIONAL PAPER 220 East 42nd Street, New York 17, N.Y. 


OA-2/59 


Amazing new bond paper is actually whiter than surgical 
cotton—yet costs no more than “off-white” bonds! 


cutting a sample ream from every reel 
| having it tested on actual printing 
presses. Springhill Bond is made to order 
for offset and letterpress printing 
Compare Springhill Bond for white- 
ess, for finish, for opacity, for “crackle.” 
We think you'll agree, you just can't offer 
ur customers a finer unwatermarked 
bond 
New Springhill Bond and Mimeograph 
ire available in white and six colors in a 
full range of stock sizes and weights. The 
Springhill line is also available in Dupli- 
tor and Ledger papers 













Look for this attractive new design. Handy 
“zip” openers on 81% x 11 reams. All cartons 
polyethylene-lined to control humidity. 





FLOOR URN SERVICE CART 





NEW PRODUCTS ‘oviinued 


PORTABLE DRAWING BOARD 





Lyon Metal Products, Inc. = % 
12 Clark St. Garrett Tubular Products, Inc. 


P. O. Box 237 





Aurora, IIL. 


. 
[The company offers this serv Garrett, Ind 

Kimball Mfg. Corp. cart as the practical solu The new Easel portabl ) ng pre 
Harbor at Mill St. tion to the problem of distribu moted as an economy product Deca t 1s 
San Rafael, Calif. tion of heavy inter-office mail ustabl is especially functional at i 
This manufacturer of fiber glass Designated as No. 3030. th premiu The board may be u flat (left), in a fully 
waste baskets and sand urns irt is available in two sizes extended vertical position (right) or at an int ediate 
for the office and _ stationery 30 by 16 by 32 inches and 36 tilt as shown in the center phot Made of htweight 
supply trade has announced a by 24 by 32 inches. With the ast aluminum and top grade drawing board, t Harco 
new 15-inch fiber glass floor idition of the customer's own product I isures 20 by 24 in Bas may f | nase 
urn. Shown here in use as a follow block. the mail messen with or without soft maple or lid plast rawing 
planter, the urn is mounted on rer can sort mail as it is picke bo 
a low, brass stand. This prod ip. as shown here. Casters a1 —Inquiry Card No. 48— 
uct was designed to meet thé tationary in front, swivel in 
increasing demand for a broad hack. The push bar is of forn 
er line of decorative office a tubular steel, and pan trays 
cessories 3 inche aeep Finish is gt 


—Inquiry Card No. 46— ked-on enamel PLASTIC PAPER CLIP 
—Inquiry Card No. 47— 
Magiklip Corp 
1560 Broadway 
New York 36, N. ¥ 
AIR COMPRESSOR & GUN RECEIVING RECORD A new transparent plastic paper cli 


in eight lumi s iors 








offered by tl nufacturer. Call 
the Rainbow, t new 1] 

cts sins signed to fa tat color 

e materials awaiting hling. Flat 
facilitates this function. ( 


availabl 

ors Or in on I Cu 
gift boxes wit Im} 
also availab! 


—Inquiry Card No. 51— 





TRANSFER CASE 


The DeVilbiss Co. 
Toledo 1, Ohio 


Especially designed for men w Guide System & Supply Co., In 
ice and repair business machin Kamket Corp. 335 Canal St 
air compressor and gun is px 54 Winter St New York 13, N. ¥ 
and easily handled, manufa Holyoke, Mass. In respons ist 
claims. The Tuffy was develop @ The latest item in the Kamket line 1 lealers. tl 
company engineers to deliver 40 Ib this Duplicate Receiving Re t tering the poy steel front St 
of continuous pressure. Compr which consists of 150 duplicate 1 S Transhle in y fini 
is directly connected with a stand ing coupons. The original coupon vith the f lern finish of st fil 
1/3 h.p. motor, eliminating hazard: ittached to the imvoice giving a All the Uni features 
belts and pulleys. The unit operates plete record in the accountin part hles such as st nforce 
from any electric light plug. All main nent th SGerrenS Stpetarws See) xposed ¢ 
compressor bearings are ball typ the duplicate in the bo k. Page si , patented Interlock 
permanently lubricated and sealed 81 by 11 inches; the coupon, 3% | company st 
Valves are stainless steel, and ther 144. The original copy is perforated Transhle hl 
IS a positive type air intake. T! ways for easy tear out lelivery 
—Inquiry Card No. 50— —Inquiry Card No. 52— 


tire unit is mounted on a press« 
base with rubber-padded feet 
—tInquiry Card No. 49— 


For More Information Use Inquiry Card Facing Page 46 
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SHAKE A LEG! 


ENTER THiS YEAR'S 
FACIT CONTEST FIESTA 


HAVANA-RAMA! 


‘'. Plane to Havana where the sun shines 

igh the castanets and the Senoritas rattle 
naracas before your very eyes. ote. ate. ote. 

are reservations waiting for you! Enjoy a 
tling all-expense-paid Caribbean adventure 

nake your holiday in Havana the greatest 

f your life. +++ Open to all Facit, Inc., 
buying and selling Facit Calculators, Odhner 

o Machines or Facit Typewriters in the U.S 

i possessions. Contest period ends July 31, 1959 
Meet your quota and six days in Havana is yours 
ERE'S NO LIMIT—EVERYONE CAN WIN! 





SHAKE ALEG! STARTSELLINGNOW! /6xp 
HAV-A-HAVANA ADVENTURE 4g I) 


/ 3:3 ry 
b, 






ty 


i; 
bal | FACIT 


Write for full 


FACIT,INC. 


404 Fourth Avenue, New York 16, N.Y. 
235 Montgomery Street, San Francisco 4, Cal. 
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GF dealers 


sell 


SHELVING 








FOR LIBRARIES FOR OFFICE RECORDS STORAGE 





Youngstown University, Youngstown, Ohio Procter & Gamble Co., Cincinnati, Ohio 
Installation by James & Weaver Installation by Ramsey Business Equipment, Inc. 
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FOR PARTS STORAGE 








Euclid Division, General Motors Corp., Albany, N. Y. 
Installation by Benche, Inc. 


FOR BOTTLE STORAGE 





q WW 
i 








Pitman-Moore Co., [ndianapolis, Ind. 
Installation by Indianapolis Office Supply Co., Inc. 


“<a 


GENERAL 
FIREPROOFING 








FOR BUSINESS FORM STORAGE 





Prudential Insurance Co., Houston, Texas 
Installation by Wilson Stationery & Printing Co. 


FOR PRINTED MATERIAL STORAGE 








SS at oS 
SA ee | og 
, » ” "eee 





Family Finance Corp., Wilmington, Del. 
Installation by Butler's, Inc. 


With practically every business a prospect for metal 
shelving, GF dealers enjoy a tremendous advantage in 
this huge market. A top quality product, properly priced, 
with versatility and flexibility to meet every storage and 
space requirement — that’s GF steel shelving, just part 
of GF’s complete line of fine metal business furniture. 
Another big reason why the GF franchise is the most 
valuable in the industry. The General Fireproofing 
Company, Dept. X-22, Youngstown 1, Ohio. 


/talic, Mode-Maker, Generalaire, 1600 Line Desks * Goodform Chairs * Super-Filer * Shelving + Partitions 
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Sales Stimulators 





Looee .ear 
Lad 























a 

G. J. Aigner Co., 426 S. Clinton St Office Suites Inc., 21 W. Illinois St 
Chicago 7, Il!.—is now featuring —— , — Chicago 10, Ill._—has prepared a deal 
plastic envelopes with sellin ers sales kit calculated to ‘make an 
printed in striking oran office planner out of practically any 
colors. The design of the new pack turniture salesman It consists of a 
age incorporates the illustrat wide-angle pré tor with 100 35-mm 
product benefits currently b color slides of office installations: 
moted by the company’s nati walnut-grained brochur yf ston 
vertising program. The b = - age a SS 
the product is expected type units including cabinets, paneling 
self-service sales in station desk tops, and a functional planning 
stores. guide to determine client's needs; 
—Inquiry Card No. 101— an exclusive Office Planner Kit of tem 
plets fitted to a scaled office area and 


layout tissues 


—Inquiry Card No. 103— 





emilee! 








Cel-U-Dex Corp., 23 MacArthur Ay 
N h 


New Windsor Newburgh, N.Y 
prepared a display ara center 
pro} t Hol D 
[ if selt ing iat 
i! \ ( 
KCS } I 
cel DT iti s 
b] s | " SIS 


—Inquiry Card No. 102— 





Weber Costello Co., 1212 McKis Minnesota Mining & Mfg. Co., 900 
St., Chicago Heights, Ill Bush St., St. Paul 6, Minn.—is offering 
nounced new packaging for ( a new how-to-do-it folder show ing 
Kole product. The pa kage features magnetic tape-splicing techniques at a 
white plastic Palle-Tray in whi eakeedtomel | TI tT 
stick is held in individual « t 08 —", ay a gettin: 
ments. The tray virtually eliminat tolder also lists valuable tips on tape 
breakage in handling; it is et editing and storage. On Seven 
in an attractive cardboard b side the eight tapes pr 1 under 
es ] 


tuck flap. Twelve square sticks ( the “Scotcl label are listed and de 

placing the usual round sticks) scribed ics at 

packed to a box. given. Write Dept. M8-340, St. Paul 
—Inquiry Card No. 104— Minn. for fold 

—Inquiry Card No. 105— 


characteristics and uses being 


For More Information Use Inquiry Card Facing Page 46 
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Make 
it 
Black 





Dixon Ticonderogas write a black, 
black line, smoothly and easily. 
They have a wonderfully comfort- 
able “feel” to them as they glide 
over the paper. No wonder Dixon 
Ticonueroga is the most famous 
name in pencils. Keep your sales 
figures well in the black by stock- 
ing and selling Dixon Ticonderoga 
pencils in all five degrees of 


OF WML AG 8 0 ON rdewm 


Make it Color 


Dixon's complete new lines of color 
pencil assortments, in exclusive 
award-winning packages, are sure- 
fire hits with everyone. You're sure 
of top quality, top performance, 
top profits with these and all fine 
Dixon products. 


= is! @ 





DIXON BEST No. 116 Studio Palette 
Assortment. 36 colors packaged in rich- 
looking, luggage tan easel display case. 


DIXON 


Pencil Sales Divison (TOA-29) 
The Joseph Dixon Crucible Co. 


Jersey City 3, New Jersey 
Dixon Pencil Co., Ltd., Newmarket, Canada 





Feat I n Pencils during Pencil Week, February 23-28 


(59 OA-2/59 65 











CRAFTSMANSHIP 








Our craftsmen take personal pride in their highly developed skills—in the day-after-day 


performance that consistently turns out the finest ribbons and carbons in the world. 


e carbon papers « carbon copy sets « printed master sets 
» inked ribbons » spirit carbons - duplicating supplies 
« carbon paper ribbons . master units « copyholders 


The consistent, unsurpassed quality of our products and service has kept our customers satisfied 
since 1895. 






CURTIS-YOUNG CORPORATION 


110 West 18th Street, New York 11, New York « ORegon 5-3636 
U.S. CARBON & RIBBON MANUFACTURING CO., INC. 


621 Cherry Street, Philadelphia 6, Pa. * WAlnut 2-1416 















SINCE 1895 DUPLICATING PRODUCTS THAT REFLECT YOUR GOOD JUDGEMENT 
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NEW STURGIS 


aluminum ease 
NOW OPTIONAL ON FIVE MODELS 


For installations where the emphasis is on the light look of contemporary styling 
there are now available these five Sturgis models equipped with this handsome 
aluminum base. The color is natural aluminum with polished edges contrasting 
with a dull sandblast finish on the larger areas; a new concept of beauty in a chair 
base has been achieved without sacrificing Sturgis quality. Prices for aluminum 
base models are only slightly higher than corresponding numbers equipped with 
the Sturgis fiber glass base. 


KS A POSTURE CHAIRS 
a Manufactured in Sturgis, Michigan and Charleston, South Carolina 
Be. . ®. THE TURGIS POSTURE CHAIR COMPANY «+ STURGIS, MICH. 


va € 
ae at +’ 
A Tae a” gas one 
es . : 
3 


 - 


Address ail correspondence to; 
Yet , Sales Offices, 154 E. Erie St., Chicago 11, Ill. 
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New Catalogs 














Tex-N-Set Manifold Co., Arli: 











Regency Thermographers, 28 1 ; 
. W 3rd St. New Y ork 10 ex 14S announced the 
Cook's Inc., Blackwood, N. J ' , of a new 34-pa illustrat 
° ’ ? just announced th 
sive designer and manufactu: of its new catalog catalog coverit pF mad 
Ful-Vu line of ring binders an i Business Sta “harem and =Ked-I-Ma = 
lated products, offers a colorful tionery The new catalog fea wee rg a eee 
Moe _ j . simplined instruction iC 
page catalog describing each item i: tures samples of raised I ; ; alt . 
, j COs Or cust l nap-apart 
the line. A supplement to th business cards, samples of let jaa andl » ak tek 
) . . rheads done on nationally ad ‘ ‘ is so ~ aes 
is a 12-page price list carryin : — bering, puncl perfor 
; ; %/ tised papers, colored deckled 
of the company’s new deal printing an otl 
ige announcements, and many : : i 
policy. Available free at abov Ids a , Available free t alers n 
s ither items of the line. Avail 
—Inquiry Card No. 121— ee ie: quested on company letterhea 
iDi« ree on request i . c dN 123 
—Inquiry Card No. 122— —Inquiry Ca o. —_ 
Universal Paper Goods Co., 3510 § Darnell Corp., Ltd., 12000 Woodruff 
Garfield Ave., Los Angeles, Calif Ave., Downey, Calif has publisl 
is announced the distribution of a a new manual, No. 65, ent Dar 
catalog to dealers throughout 11 nell Caster & Wheel Manu On 
tern states. This 60-page, spira hundred and 1 ty-two | > illus 
nd book contains upward of 85 trate and describe t 60 brak 
k items tor 1959. In addition t casters, 4L tyy isters it zero 
ipany's regular line, card-size pressure ti! with pn iti 
invoice-size folders, pre-pack tires, Darnello; wl in ( 
fil folders, legal-siz colored through 4000 isters nd 60 to 
folders, self-adhesive file foldes 70 series whe th graphite (selt 
bels, 41 additional sizes of pres lubricating) type bearings 
Delta Products Div., Air Accessories, yinders, and 10 by 13 pz nted —Inquiry Card No. 126— 
. " fenpartn nt nr pec wu } 
Inc. P. O. Box 1440, Fort Wort partmental envelopes will | 
Tex.—has announced a new t scotia : 
—Inquiry Card No. 125— / 
catalog covering the 1959 f of 
j bbs 


fice accessories produced 


pany. This includes a new 
plastic convenience trays, waste bash 
and letter trays in addition 
mats, desk tops, and office 


trial signs 


—Inquiry Card No. 124— 


For More Information Use Inquiry Card Facing Page 46 
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—— im 
REND [INE by 


new concept...new character...new comfort 
the all-new modern stee/ office chair 


makers of fine chairs for over a half century 


CATALOG No.M-106 














pe ee 
ADVANCED jrewc (a SECTIONAL DESIGN 


Here is versatility unlimited. And what's more— 
no mechanics’ license or tools required to arrange 
and re-arrange groupings of these chairs. Each 
unit stands firmly on its own four legs and is 
designed to fit flush against its companion pieces. 
Now you can arrange your seating to fit your 
particular needs and re-arrange whenever the 
circumstances require. The swept-back design 
eliminates the possibility of the chair-back 
scuffing adjacent walls. 





PLASTIC TOP TABLES 
Square steel tubular legs with stainless steel glides. Burn, 





hip and mar resistant % inch thick plastic tops. (Illus- 

trated above). 
M-1200 ARM CHAIR No. MT-2424 Corner Table 24 x 24 x 21 inches high 
Height of Back 14 inches No. MT-1624 End Table 16 x 24 x 21 inches high 
Depth of Seat 19% inches No. MT-1945 Magazine Table 19 x 45 x 16 inches high 


Width between Arms 20 inches 
Code Word—HERO 





M-1200 R ARM ON RIGH M-1200 C CENTER UNIT 1 M-1200 L ARM ON LEF 
Height of Back 14 inches Height of Back 14 inches Height of Back 14 
Depth of Seat 19% inches Depth of Seat 19% inches Depth of Seat 19% 
Width of Seat 19% inches Width of Seat 191% inches Width of Seat 19% 

Code Word—HIGH Code Word—HIRE Code Word—HILL 


Distributed by MILWAUKEE METAL FURNITURE COMPANY (Not Inc.) 
101 North Campbell Avenue, Chicago 12, lilinois 


No. M-106 Copyright 1958. 
Milwaukee Metal Furniture Co. (Not Inc.) 
Printed in U.S.A. 














| ON LEF 
14 
19% 
19, 


HILL 


o © 


ACE stapling equipment practically sells itself! All you do is 
let customers try these sturdy, precision-built machines. 
They'll discover for themselves how smoothly ACE 

staplers work...how quickly and easily they reload... how 
perfectly they always perform (especially with stronger 

7 ACE free-flowing staples). Yes, ACE stapling 
machines build those profitable repeat sales by 
guaranteeing complete customer satisfaction with every 
purchase. And, remember—ACE sells exclusively 
through the dealer! Get your supply —today! 
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STAPLING MACHINES FOR 
EVERY PURSE AND PURPOSE 


ACE 


ACE FASTENER CORPORATION 
3415 North Ashland Avenue, Chicago 13 


CANADA: CANADIAN STAPLES LTD. 
6705 Upper Lachine Rd., Montreal 
258 Wallace Avenue, Toronto 


71 








industry News 








1959 NSOEA Convention 
Returns to ‘57 Format 


Plans Announced at New York and 
Chicago Meetings of Manufacturers 


At the mid-year meetings fr ti ainutacturers livision 
of the National Stationery & Off Equipment Association 
(Hotel Biltmore, New York City, December ) and Palmer 


House, Chicago, December [so G Morris, Eaton Paper 
Co., vice-president of the manuf rers division of NSOEA 
announced that the 1959 convention will revert to the 1957 
format, with some minor chang 


The decision was reached aft ireful study of sugges 
tions and complaints from dealers and manufacturers, the 
majority of whom expressed preference for a program which 
intermingled exhibit and meetin ours 

Return to the 1957 convent patter ins that th 
grand ballroom will not be available for exhibits. Cons: 
quently, the highly approved ification of exhibits by 
product lines must be discon It ped that tl 
projected remodeling of the Eighth St: Buildin 
will make resumption of the classificatios tem in the near 
future. 

Changes planned included shortenin ning exhibit 
hours, extending exhibit space to | venth floor, present 
ing a model store in the Normandie Loun ind a mixe! 
party on Saturday might be called t President's Reception 
Exhibit hours will be as follow 

Saturday N M 
Sunday M 7:30 P.M 
Monday M 7:30 P.M 
Tuesday P.M 8:30 P.M 
Wednesday N 5:00 P.M 

In the process of reallocatir urn 
point system will be used 

Another change will be in n full registration fees 
for men to $25.00 and for wor to $ 

General Manager Charles M. Mortensen of his 
impressions of NSOEA and report f behind-the-scenes 
events which took place at last nvention. He reviewed 
NSOEA’'s objectives and then red t new 
to be put into function in 19 

Through the use of slides. Dr. Ralph Cies brought 
date results of surveys conduct for mat t rl 
preliminary report was present t tl nufacturers’ meet 
ing last fall. 

When the meetings were o for ger iscussion 
number of suggestions were off ncluding the following 

1. Discourage practice of open ospitalit S 
ing exhibit hours; 2. Break 
3. Provide a registration for ts and tings wit 
meals; 4. Publish a directory f ibitor th names of 
all people manning the exhibit Publis rd of at 
tendance at meetings; 6. Spon plan f onsolidatin 
shipment of manufacturers e) ts so ll | 
fewer trucks lined up for un! st 
time. 

Re-elect Officers of New York OMDA 

President Harry Ritchie an tl off s of the Ne 
York OMDA were re-elected at t D r | tin 
held at the Advertising Club 

Harry Lefkowitz of G.B.C. A ( t 
the StenOmaster dictating 
and G.B.C. was host to the inner kt hour 

Present was president-elect of the OMDA region, Edward 
Pfitzenmaier, Suburban Typewrit ( \ re, Pa 
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Venus president, ceremoniously 
opens door of new general offices wing of Lewisburg, Tenn., 
plant to Executive Vice-president Sam Linton, Jr. (left) and 
Vice-president George Grumbach 


Richard Lewisohn, Jr... 


Venus General Offices 
Moved to Tennessee 


In n of improved national listribution and com- 

inication, the Venus Pen and Pencil Corp. has moved its 

neral off Hoboken, N.J. to its recently-expanded 
plant in | yurg, Tenn., it is announced by Venus presi 

nt, Richard Lewisohn, Jr. The company’s financial depart 
ent, head Controller Henry Hornik, and the advert 
tising and Sal SeETVICE department headed by Leonard A. 
Hehner, were included in the move 

Venus fficers believe the new ntral U.S. location 
which marks the hrst transfer of the neral oftices of the 
nearly | year old pencil company ft the Metropolitan 
New York area—will facilitate fast ervi t Venus 
customers throughout the nation. Execut and sal oftices 
till are maintained in New York and Hoboker [The Ho 
boken warehou will continue to s¢ tl Metropolitan 
New York and N England areas 

The nev neral offices, located in a new wing of the $2.5 
million I isburg plant, were open fticially irly in 
Decet f n the board of director ied t acilities 
ind Id its annual meeting there. D: tors present were 
President Richard Lewisohn, Jr., Executive Vice-president 


George Grumbach, Treasurer Jerome F. Schloss, Benjamin 
Buttenwieser, Sam Fleming, Leo Gottlieb, Richard P. Lim- 
burg, S. Henry Werner and Edwin I. Marks 


Che transfer actually began in July Control Henry 
Hornik and Leonard Hehner, who 1 t iS nal man 
iger of the iny's advertising an t both 
pens and pencils after 11 years as a rtising and sal pro 
motion mana moved to Lewisbut 

The Lewisburg plant, opened in vas desigt as 
1odel of lern manutacturing met s. It contai D 

iking department, printing plant, department for | ssing 

di int rasers, and a compl t quipp 

boratory. Other company factories a ited in Hoboken 
( | il Vi Sacramento, (¢ if loront London 
I s and M 


Reed Smith Promoted by Charles G. Stott 


WASHINGTON, D.« 
Reed Smith is been promote t nagership of the 
rn t s lepartment of Char G. Stott & ¢ of 
quipment fit H s b t 
s April, 195¢ 
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OVER 1500 ITEMS 


Lis 


for Business, Industry 
and Institutions 
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SHELVING 
AND BINS 





* QUALITY PROTECTED 
— BY LYON 
es. Be “POINT-CHECK’ SYSTEM 


Vv FABRICATING | ¥ ASSEMBLING 
Vv FINISHING Vv PACKAGING 


Look for the ‘'QP”’ 
on every Lyon Carton. 
It is your assurance 
of quality equipment. 


See your Lyon Dealer 
for prompt delivery of 
the world’s most diversified 
line of steel equipment 


STORAGE CABINETS LYON METAL PRODUCTS, INC. 


General Offices: 228 Monroe Ave., Aurora, Illinois 
Factories in Aurora, Illinois and York, Pa. 
Dealers and Branches in all Principal Cities 








THIS CATALOG ILLUSTRATES 
THE WORLD'S MOST 
DIVERSIFIED LINE 
OF STEEL EQUIPMENT 
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E work. Mail coupon. 


| 





All controls are in the 
paim of your hand... 
with UNIMATIC 


REMOTE CONTROL 
MICROPHONE 


Through electronic magic the portable Comptometer 
COMMANDER puts perfect letters on your desk in half the time, 
because it automatically erases unwanted words and phrases 
as you redictate your message. You hand your secretary 
perfect dictation every time. Yet, dictation is as easy as 
talking to an old friend because ALL controls are in the palm 
of your hand. 


The same machine serves as a transcriber...it's as easy to 
transcribe as to listen, because, with perfect dictation, 


NEW Customatic COMPTOMETER — 
World’s fastest way to figure... now 
faster than ever. Try it FREE on your own 





The new 


om Toocniiieer 
Commander 


“Makes Dictation Easy as Talking 
to an aah Friend” 











Try it FREE in your office 


oOmptometer { lg loig— ie 


Comptometer COMPTOGRAPH “220M” 
— with new multiplication key — more 
features than any other 10-key listing 
machine. Try it FREE. Use coupon. 








ces 


e Dictate 
e Listen 
Unlimited Review 
Erase unwanted words 


Mark end of letter... 
electronically 


e Use same machine for 
dictation, transcription 


Lifetime belt—never wears out 


there’s no need for time-wasting, error-breeding pre-editing. 


Best of all, the Comptometer COMMANDER actually pays for 
itself over and over. The mailable Lifetime guaranteed Erase- 
O-Matic belt wipes clean, electronically, in a second, ready 
for re-use thousands of times. No recurring cost for belts, 
discs, or cylinders. 


Learn how easy dictation can be—how anyone can turn outa 
far greater volume of perfect letters easier, faster! Want 
proof? Mail the coupon! 






= —on ee 8 | ee) ae) oe) eee 


oe — 3 — oe 2 | ee — 1 RS 






Comptometer Corporation 
1700 Marshfield Ave., Chicago 22, Ill. 


[) Arrange free office trial for me on: 
[) Send me literature 
Comptometer Commander 
Comptometer Adding-Calculating Machine 


Comptometer tograph “220M” 
Name 

Firm 

Address 


City Zone. 


Sn 
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your company is judged 
by the office you keep! 


ry 
vs > 
“tno Se 
eae. 
ae 
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* ee 
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Cole’s Modular Stee! Desks... 
With vo0d raysatae spac 


t 
premium, expanding firms are u- 





} ~ (ole Steel to gain greater per squ: 
P efficiency out of existing q 
Cole Modulars are designe 
nterchangeable tops, panels and 
1 Wide range of size 
to meet changing off 


(Create a “new look” for your office—with Col ~ 


Wwe ewe ewe measeeeaaece 


+ COLE-STEEL- Cole Steel-Equipment Co., Inc. - 415 Madison Ave. New York 17. NY. - Canada: 329 Dufter 














General View of interior of 





Ginn’s Stockett-Fiske new store 
in Alexandria, Va. Note unus 


ual ceiling treatment and use 














of walnut finished paneling at left to create background for 


furniture display 


Unique Ceiling Used in New Store 


@ AN 
Fiske of Washington, D. 
ery store at 423 King St 
former Ginn’s location in Al 
This ceiling is compos 
18-inch dropped apy 
old-fashioned, embossed tin-s 
painted black and fluor 
beams and perpendicular 
The blockin 
by the business furnitur 
Stockett-Fiske and has 
the business men and ar 
Another featut 
walnut-fhnished 


centers, 


system of 


striking 


use of 


warmth of teeling and a 
Fabricated 
create more display spac« 

Grand 
attracted widespread co-op 
ber of 
Grand opening 
WPIK, the local radio stati 


This store represents t 


hardboard has 
opening of the 


Commerce and ot 


ceremoni 


tion program for its ret 


proximately 23 x 85 f 


main departments of st 
play of greeting cards, gi 
leather goods. An art 


the store 
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UNUSUAL CEILING 


ALEXANDRIA, VA 


(;inn § StOCK 


n of Gint 


Brown Brothers’ Catalog Makes Debut 


TORONTO. CANADA 


Countless nostalgic items used in Canadian offices a gen 
: 1 ag longer appear in tl w edition of tl 
Bre | stationery catal I new, streamlined 
lition distributed to stationery deal reflects iny of the 
ang wave taken place ir fH supp luring 
ntury 
nulti-colored cat being publishe 
har b vinyl cover and i porates t visibl 
stvle t t ft ase of Operation at k 
I tal vers ull lines of factu ods 
f | Brown Brothers t ne of Canada’s 
lest (1846) fOremost manufacturing stationers. New 
hnig vamped lines and the t ndous inces in 
the bookbinding industry in recent years, hav 
park st of new products and ignin 
rbd ti id-true items which " been standards for 
I gn and production of thi talog has taken nin 
onths,”’ stated A. W. Daley, presid B Brothers 
ind D \ ipart from its higl tility vali it will 
establish an trend in sales cataloging in ( 
Leases Space for Store 
MESQUITE, TEX 
W. H. Bradfield, who recentlh Garlar ( Tex.) 
Daily N s leased space int new Big Tow I 


s ( ter ere tor 
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Masland Duran upholstery 





l| 


uy 


Masland Duran Clad-On 


n n with fed 
} iy Will U 


Dacking 
pressed on to any hor 
r vertical surface 


urved. Practical bea 


ther decorative 


>» @ — Sea 


Wlasland Duran 
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William W. Jones ... Ex- 
ecutive Vice-president, Bal- 
timore Stationery Co., and 
John A. Busch, manager of 
tationery department 


One of the New Model Offices 

Seated at the 90-inch 
Italic desk is Mr Elizabeth 
Hobday of Baltimore County 
government staff. The unusual 
effect f the wall above the 
convenience cabinet is 
achieved by use of squares of 


pigskin 





More Business Calls for More Space 


Baltimore Stationery Co. Executives 
Plan for Future as They Serve in Present 


BALTIMORI 
@ THE OPEN HOUSE celebration hel ist October by 
the Baltimore Stationery C s one of tl steps in th 
firm’s programmed march ¢t rd organ 1 business 
pansion in the future. Busin growth has been rapid sin 
the company was founded in 1930 by Calvert R. Jones, Jr 
Expansion of physical facilit nd personnel has been on 
an orderly basis, permittin ntenan t ustomer satis 
faction despite the problems that ways a pany growing 
pains. 

Careful study convinced | nt Jon ind Executiy 
Vice-president William W. Jones that tl irket potential 
for their company was exte: ind that its challenges 
could be met effectively onl irefully planned steps i 
a program of expansion 

The recent open hous« w reatul ] It il ITICE rul 
nishings by The General Fire} fing ¢ ind duplicat 
many of the model offices at GF headquarters, was preced 
by a decision to remain in tl owntown area and the put 
chase of an adjoining buildin 

Similar in appearance an the addition was in 
mediately available for remodeling without disrupting busi 
ness in the long-occupied building at 115-117 E. Lombar 
St. The problem of providi: parking facilities for cus 
tomers in the downtown district was solved by arrangements 


— 
— 
— 
— 
— 

— 


with a new modern parking ¢ lirectly across the street 
from the store 

Two more steps in the expat nN progt planned for the 
near future are establishment of a first iss commercial Baltimore Stationery Co. Headquarters . . . At the right, 
stationery and office supply stor n the first floor of the where the sign projects at right angles, is the original 
recently purchased building an new front h will giv building, purchased in 1936. The adjoining building 
left) was acquired early in 1958. Total floor space now 
about 50,000 square feet 
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OA REPRINTS 


The following reprints are available at §.25 each: 


15S—Electric Typewriter Rental Plans and Office Machine Leas- 


mm 
ing Upportunities. 


16—Olfice Furniture Nears $1 Billion Status. A 





MONGOL “F” 





17—Booming Potential in Furnishing New Office Buildings. 





Ex 3—Dealers Are in the ‘‘Packaged’’ Office Business. A special ADS 
t Bo } mining the extent which dealers ' 
me ' yning and decorating , will appear 
' 4—Developing a Sales Management Program. Four down-t in 
6—Tested Sales Training Ideas. An excellent | klet to c 
8—Busine Forms Sell Best When You Sell Ideas. 
Offices $—Copy Machines... ng a New Mark 
y cr 10—Color Is Your Business. 
th 
d 20—Three Out of Every Four Dealers Sell the Complete Office 
Interior 
Tre 
a 


482 


The following are available at §.15 each: 


13—Basic Color Guide. For deals ind é n selling 


oT ey 


School Equipment and Supplies. | 


Self-Selection Ip} 1c} t blem of d 


li—Discount Selling Spreads its Tentacles. 





tH use IYLOOIN 


T.M. Reg 


» 
U.S. Pat. Off 


4 





JR! 


AL 


The following booklets are available at $.50 each: 






18—Today Best Buy—Office Machines. Ar xtensive study 
| Bureau compari 7 IF YOUR AIM 
| 5. Excellent : tion. IS ECONOMY 


18—Automation Comes to the Office Supply Dealer. 








The following booklet is available at $1.50 each: 


WRITE WITH A 





Satisfy all 


for salesmen by a_ successful your customers 
lice | } f Art Meta - 
by stocking 


4 , ; niencely 


ll—The Salt Lick. 


WOODCLINCHED <&> EBFRHARD 


: 
J 
. 











= all 5 
— circle the number of the reprint and enclose this coupon with us . Z . 
—~ e exact amount in coins, stamps or check. lead degrees You'll recognize this pop- 
— . ali ; 
sssssenenneneneennsnesecennnsensessensenenanmaneenreree! OF MIONGOL ular quality pencil by the 
? Service Bureau, OFFICE APPLIANCES : bull’s-eye marking... 
600 W. Jackson Blvd., Chicago 6, Illinois : . the preferred ‘pe 
' " 9 1 of F”’ stands for FIRM. 
Enclosed please find $————— to cover the cost of the pencu © MONGOL’s exclusive “F” 
booklets circled below: : »rics , 
= m ; America. lead is soft enough for 
= 1 2 3 4 5 6 7 8 9 0 ;} ei ; 
- ; 0 ; wr 
E 11 12 «2130 «14«S ste 0 smoother writing firm 
- ; . enough for longer life. That 
Yair . 7 
" spells economy! 
Pc n : © 
: LOOK FOR 
— : MONGOL’S "PENCIL WEEK” DISPLAY 
Ad : " 
ry Zone State : 110th Anniversary, 1849— 1959 
-s Check here for quantity prices on items circled. EBERHARD FABER 
: ba WILKES-BARRE, PA. © NEW YORK © TORONTO, CANADA 
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Modern Fixtures 


space without the clutter of past day 


Destroyed by Fire, 
Spencer's, Inc. 
Re-opens in Modern 
Self-Service Store 





Desk Pads 


imum amount of space. Here the customer car 


as well as seat cushions are displayed in a min 


Oo even ee an 


assortment of desk accessories 


gain 35% more space in the new Spen- 
cer’s, Inc. store. This wide open supply area takes the same 





Furniture Display is set near the front of the store to at 
tract passing motorists and shopper 


full view of various settings 


Open dividers afford a 


@ LIKE THE FABLED PHOENIX, Spencer's, Inc. rose from 


the ashes ymplete destruction last February t fer the 
itizens of Gastonia, N. ¢ one oF tl St efficient attrac 
tive oft l machine and turniture stores Sout! 
The n oof building is a t efficiency tor dive 
sihed product erchandising. Center of attraction on the main 
floor is tl ighly important offs supply section t features 
extensive us f self-service island id wall 1 andise dis 


play units, with all departments segr« 


checkout stand ntributes to tl selt-sele 


tion ‘ lo the wide ais! ich stret tl entire 
length of the flo space, inviting b sing. Impulse sales are 
timulated by displays of readily accessible met ndise, and 
such awkward items as seat cushions and desk }{ been 
given spa ing prominence to in se sales 


Arthur M. Spencer, Jr., vice-president and treasurer, says 


Custo , served faster, with a minimum of sales people 
nore business is being done with less inventory since the re 

signed st pened. Shelf stockin nd inventor re easily 
ontrolle b ise it is a simpl itt to check stock each 

rning and fll empty or low stocks 

He added that a 50% increase in sales was not the first 
ontn of peration, pointing to a § sstu nd taking on 
I t t pany 

Self-servi fixtures were designed and manufactured by the 
B ( Harry E. Bush, Bulman stationery s] alist in 
Charlotte, N. C. worked on the plannits f tl 
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IF YOU'RE TIRED OF 





“POUNDING OUT” STENCILS... 


GIVE 


/ the only files stonall ~~ 


wi 


th the patented 
red dot seal tab! 








‘American Stencil 


FILM STENCILS A TRY! 


Sure-Rite Film Stencils take the “pound” out of stencil cutting! 
This is because of the special and exclusive emulsion used to coat 
the Sure-Rite Stencil. With ordinary stencils, a light touch means 
a letter that will barely reproduce. A heavy stroke means a letter 
that is blotchy or blurred, or even a chop out. With Sure-Rite 
Stencils you notice very little difference in the reproduction of 
light or heavy strokes—both reproduce clear and sharp, no chop 
outs. Sure-Rite Stencils take the “pound” out of stencil cutting 
by permitting you to use your regular touch—light, medium or 
heavy. If your customers want clean, sharp stencil reproduction, 
without pounding, have them try a Sure-Rite Film Stencil the 
next time they’re cutting stencils. 


DEALERS: There are still a few choice dealerships available. 
Write today for full information. 





Manufacturing Company 
2714 WALNUT STREET . DENVER, COLORADO 


IN THE MIDWEST CALL YOUR PANAMA BEAVER MAN —ALWAYS A LIVE WIRE 
IN THE EAST CALL TRUE-RITE, INC.,110 LAFAYETTE ST., NEW YORK, N.Y 





Kelly Co. Opens 
Six Story Building 


For Expanded Service 








Kelly Co. . . . a new location in Salt Lake City 


@ SIX FULL FLOORS of office supplies, furniture, printing The mezzanine houses the sales force and Elmer E. Kelly, 
and binding operations now comprise the Kelly Company in the president, has his office het Chet also a Sf} pro 
Salt Lake City, Utah. The firm, located at 154 W. Second vided for layout and design work. Stationery supplies art 


St. South, completely remodeled the building purchased a shown on t main floor, which pacious an pen, in 

year ago specially designed fixtures which re built | y unde 
Today, two top floors house tl ompany’s line of Shaw specifications from the company. H n sl 

Walker steel and wood furniture. The fourth floor is de the display facilities provide extra stor: spa ship 

voted entirely to the binding and printing operation, and ping department is also on this floor at t f 

the third floor displays the budget and used furniture The company also put the basement to work using 
New furniture is proudly displayed on the second floor extra stock for the floor and in the capacity of a receiving 

This area is entirely carpeted and designed to permit office room. Many customers were surprised to learn that all siy 

“set up” groups to be display with “see through” parti floors of the building would be u: t the growing firt 

tions offering flexibility without cutting down the size of has found that the expanded faciliti ive proved a boon 


the display floor. Chairs, reception furniture and files ar to busin 
also shown in this area 





Second Floor . . . furniture display f chairs and reception Model Office .. . grouping shows w i ond steel! furniture 
room desks to best advantage 


Office Supplies . . . and stationery 


items are giver tne piace t promi 
nence on the main f r. Flere specia 
display fixture were lesigned and 
built to meet the company require 
ments. Stock ° n shelves be 


hind the unit 
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ONLY ONE LIT-NING 


more than 166 items 


They may all look alike from fifty feet or so, but 


once you get close, y ave no trouble understand- 
get close, you have no trouble understand WRITE FOR YOUR CATALOG AND DISCOUNT SCHEDULE 
ng wi Lit-Ning is the leader in steel office acces- NATIONAL SALES OFFICES 
LIT-NING PRODUCTS COMPANY * 3907 Duquesne Ave. * Culver City, Calif 
; Unsurpassed quality, modern up-to-date Please send me your new catalog and discount sheet 
design, careful attention to every engineering detail FIRM NAME 
are some of the reasons why thousands of dealers in ADDRESS 
. city STATE 
the 49 states make money on Lit-Ning. 
MY NAME TITLE 
" 9 ny ’ HIO « FR ) CALIF 
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To all 


profit conscious 
dealers! yr 


suse 


1, 





For 40 years GUSSCO has maintained its original intent 
and purpose to provide dealers with a complete line 
of filing supplies at competitive prices and serving 


DEALERS ONLY. 


Here’s what that means to you. l. You fill most all 
of your customers’ requirements from stock items. —2. 


When you do have specials GUSSCO gives you real 
service. 3. You are always in a solid competitive posi- 


tion. 1. You never encounter “house” competition. 


This all adds up to real profit! Get the full story in our 


catalog now. Wire or write today 


Brand New! 
FLUSH FASTENER FOLDER 


GUSSCO now gives the dealer a source 
ot supply for a long popular item 
never before available to the dealer 
Send for samples. Available on manila 
kraft and pressboard folders 




















Also manufacturers of “TRANSFILE’’ FILES — “GUIDE-O-FOLDER'’ — ‘‘GUIDE-O-FILE’’ — ‘‘GUIDE-O-TRAY’’ 


e701) > ON ae od OP 


335 CANAL STREET | NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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More Business THE NEW ROBERTS 49 


Continued from Page 78 
TOPS IN 


buildings the appearance of being one structural SALEABILI Y 
BILIT 
lhe history of the Baltimore Stationery Co. reveals close {Since 1889) 
rence to the planning ahead technique. As the name 
ates, the business was established to handle commercial 
ynery. Sales in such items have increased steadily but 
epresent only about half of the total business, which 
wil ss of $3,000,000 a year. The business is con 
ly departmentalized as follows: commercial stationery 
i turnit school furniture, church furniture, business : 
It always was popular. Today 
hines, and printing. Serving all these departments is the 
promotion department. Looking into the future, Wil the improved Roberts 49 is 
Jones thinks they might establish departments for the world's most saleable auto 
ialized ndling of partitions, rotary files, and safes date crniiiting i ae 
Of tl mployees of Baltimore Stationery Co., 30 are 
tside sal n who cover all of Maryland and sections of price the customer will pay. 


Delaware, Pennsylvania, Virginia and West Virginia. In addi lt is priced competitively, yet 
Pp y. ¥ 





i Ma rg. W. Va.. is served by a branch store. A Soe 
every detail says “class”. To 
of eight trucks handle the delivery demands of cus j 
p pick it up is to say “I'll take 
On the | ise that the business public realizes the im t'’. Customers like the solid unskimping way it is built, the 
rtance of surroundings that contribute to efficiency and . 
. : : tast sm th action, the rich chrome plating, the red plastic 
fort during working hours, Baltimore Stationery execu 
es hav pted the policy of strong promotion of com handle. Th you can se This you can make a profit on and 
offi nstallations. An interior decorator is available keep customers happy. Weighs only |3 ounces. Three move 
rk wit ilesmen in this promotion activity, providing ' ': 
I : I 1ding ent 5 + 9 wheels t deeply engravec steel; clip-on nk 
plans at perspective sketches as well as detailed re« 
— - 9 f . n ane { line of f 0 
ndations for iling, wall and floor treatment that will pad. The 49, of course yo a long line of famous 
n harmor vith the suggested furniture and accessories Roberts numbering machine For full deta write or wire 
Another business practice put into function by the ‘ 
rf. ; Roberts Numbering Machine Div n, Heller Roberts Manu 
pany is t hedule duties of personnel in such a way 
ee f Lene 700 . & n & 
ASSU ng a well informed person always on tap to scturing Corp 10 Jamaica Ave.. Brooklyn 8, N.Y 
phos lls and drop-in customers 
Another nd business practice put into function by the 
iny is to have thoroughly qualified persons available on 
nside at times to assure first-class handling of phone 
p-in customers by well informed company per 
All i the operation at the Baltimore Stationery Co. ts Hhuvon 
| ] / 
ighly pros sive one with every indication of continued - 
nsion in the years ahead 


( fy li, 


MANIFOLD CARBON PAPER SETS 


Waste Baskets Brought Them Together .. . 


brings you more 


ABRO 


repeat sales... 


bigger profits 


NATIONALLY ADVERTISED 
FREE DIRECT MAIL PIECES 
FREE SAMPLE FOLDERS 
FREE EASEL DISPLAYS 
FREE AD MATS 
IMMEDIATE SHIPMENT 


Oe me 
ond will ask for HURON COPYSETTE 
by name. Join the many deolers di: 


tributing this proven profit builder 





3almy California breezes were blowing one recent day when 


Please send literature and free samples of 





ving Samus right) president of Abbott Distributing Co., HURON COPYSETTE 
Angel was visited by Bertram W. Coltman, Sr. (left PORT HURON SULPHITE 
ident of Republic Molding Corp., Chicago, and Re- & PAPER CO. 
c's California representative, Ralph Wall. Purpose of PORT HURON MICHIGAN 
the visit of the Republic executive was to personally thank Aveilebie a ( 
M mur for the excellent selling: job his organization APD PRODUCTS, LTD. TF Lone __ Stete___. 
joing with Polly Flex Polyethylene waste baskets, made —— HC-12 OA-2 
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25 Years 
Of Growth 


LOS ANGELES 


@ ON JANUARY 1, Atlas Stationers and its wholly-owned 
subsidiary, Atlas Desk & S Co., celebrated its 25th an 
niversary of doing business. The growth of this firm repre 
sents one of the West Coast ss stories with these inter 
esting facets 

1934—-In the midst of tl vorst flood in the history of 
Los Angeles, Atlas Station ime into being at 107 | 
Eighth St. It was founded by Max Polonsky and a partner 
whose interests have sin been purchased. Seymour and 
Louis Polonsky “doubled in bra for stock boys and de 
livery boys. 

1938—Coast Printing beca part of Atlas Stationers 


1939—A carbon and _ ribbon department was added 
headed by Robert Adler. 


1940—An additional stor ‘ added 

1942—All eligible males at Atlas were called into service 
Max Polonsky decided to pay h man 50% of his commis 
sions every month during his t in servi Mr. Polonsky 
was honored by the various vice Organizations for his 
extra-curricular activity in helping men in uniform. At the 
same time he was honored by various charitable organi 


zations for his help in these f 


Two Become Partners 


1946—Service men returned. Atlas Stationers reorganized 
with Louis and Seymour Polonsky becoming partners with 
their father. Robert Adler was made service manager 

1947—The firm moved to a two-story building on S. Los 
Angeles St., providing facilities for new showrooms, store 
and general offices 

1949—Space comprising 18,000 square feet was rented 
around the corner from the main building to house the 
rapidly-growing printing division 

1953—Max Polonsky, beloved founder, died in May. In 
July Atlas moved to its current location, with 58,000 square 
feet of space, on South Anderson St 

1954—Assets of the Atlas Desk & Safe Co. were put 
chased by Atlas Stationers and the furnitut 
a wholly-owned subsidiary 


vision be am<¢ 


Sales Force Grows 


1955-57—Atlas Stationers adapted t nost modern 
methods of internal controls for processing of orders. The 
sales force continued to grow. Specialists were added to 
various departments of the busin 

During recent years Atlas pted the costing method 
did psychological testing of t! ntire sales force as well as 
employees being up-graded within the organization, and 
used IBM methods to assemble data on salesmen’s accounts 
and their activities 

Growth of the concern is reflected in the fact that 75 
people are now employed, of whom 20 are directly engage 


in sales work 


Bachmann Associates Represent C-Thru 


W. M. Bachmann Associates 813 North Shore Drive 
Clear Lake, Iowa, are now representatives for the full line 
of The C-Thru Ruler Co., products 

The selling area that W. M. Bachmann Associates will 
service covers North Dakota, South Dakota, Nebraska and 
Kansas. 








H-O-N Buys Reynolds Partitions 
MUSCATINE, IOWA 


Announ ent is made by The H-O-N Co., Muscatine, 
lowa, of the purchase of Reynolds Partitions, a newly-in- 
troduced line of office partitions formerly manufactured in 
Chicago. Manufacturing operations have been transferred to 
H-O-N’'s Geneva plant in Muscatine 

Acquisition of the new line of office partitions will fur- 


ther supplement H-O-N’s rapidly expanding service to its 
dealer organization, company officials said. During 1958, 






Use of Reynolds Partitions . . . is demonstrated by H-O-N 


H-O-N brought out new product lines of steel card files 
cash and bond boxes, and a low-cost suspension file, to 
gether with a completely re-styled desk series 

Efficient, attractive partitioning at economical prices can 
be accomplished through use of the n equipment, H-O-N 
officials declared. Space divider sections are 72 inches high 
with the solid panel extending 52 inches from the floor and 
capped by 20 inches of glass or perforated hardboard. Panels 
are constructed of tempered hardboard, and ars iilable in 
nine colors. They are made in 36-inch widths, with smaller 
sections made to size to precisely fill out wall requirements 


Marvin G. White has been retained by the H-O-N Co. to 


assist in a sales program for the partitions lin 


Shepherd Casters Appoints Distributor 


hep! Casters, Inc., has appointed Artistic Desk Pad 
& Novelty Co., 721 E. 133rd St.,. New York 54, N. Y. as 


Stationery 


Shephet 


exclusive distributor to the commercial office 
furniture and equipment dealers in Metropolitan New 
York, New England states, Virginia, Delaware, New Jersey 
Washington, D. ¢ 


and Puerto Ric 


eastern Maryland, eastern Pennsylvania 


; | 


It is suggested by Shepherd Casters that dealers in these 


areas send their orders directly to Artistic Desk Pad & 
Novelty Co., who will maintain substantial and complete 
stocks of all types of Shepherd casters 
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P? (Y, CO edition of the 
Keith Clark Catalog is 
now available. 


Hee to stationers. 


Write for your copy. 


The Calendars that work for you. 


Ne \ 
MODERN BASE COLORS 


Planned in the modern tradition, Keith Clark high-style calen- 
dars blend with every office decor. Bases are available in 
walnut brown, modern office gray, clear pastel mist green, and 
desert tan. 


MODERN PACKAGING 


Keith Clark refill pads are packaged the modern way in 
sparkling DuPont MYLAR (Trade Mark). Always fully protected 
from soiling, fingermarks, and wear, pads maintain clean fresh 
look... packaging never tears or comes apart at seams. Cus- 
tomer ‘always sees what he’s buying MYLAR surrounds KEITH 
CLARK refills to LOOK better, SELL better. 


MODERN FEATURES 


KEITH CLARK calendar bases are streamlined for maximum 
visibility and the correct angle for writing comfort. Refill pages 
are BOLD and easy-to-read with plenty of room for notes. 


Current date is large and holidays are in red for easy recog- 
nition. Consecutively numbered days, past and ahead, are on 
every page. 


Three major page styles to meet every work requirement. 








KEITH CLARK, INC. 
Office: 1451 Broadway , New York 36, N. Y. 


Plant: Sidney, N. Y. 

















DEFIANCE 
DESK CALENDARS 


Complete selection of standard Defiance Desk Calendars includin 


PERFECTION Pad Style Calendars. 


Choice of two regular sizes — 5” x 8” or 4” x 6% 
pads. Size 5” x 8” available in three pad styles: 
Style SD 580 this month and next month with a larg 
daily day and date. 

















Style SD 520 three months at a glance with be 
showing current daily date and numeral. 


Style SD 520A same as SD 520 but with half-hoy 
appointment schedule. 


Size 4” x 634” in Style SD 460 only. 
(Similar to Illustration) 


Also Professional size 64” x 10” pad with 15 mir 
ute appointment schedule. 


: ¥ ' All Perfection Calendars provided with streamline 
Ped bases in lustrous plastic (Walnut or Gray) and wit 
new magnifying headband for yearly calendar. 


: 


GEM Book Style Calendars. 


apt Choice of 
A oktor JUMBO GEM SD170 (334” x 6” Pad). 

We 7 ae S Left-hand page has half-hourly appointmer 
. S85 sll schedule, right-hand page for memoranda. 
ce) (INlustrated at left.) 


A or GEM SD190 (3” x 334” Pad). 
u Left-hand page with present and future month 


>‘ and with large red date; right-hand page wit 
2 present month and large red date. 


Also SCHEDULE-A-DATE — Left-hand pag 
gives future date by days, weeks and month 
- » for one year in advance. Right-hand page sam 
age ge TF ail as JUMBO GEM. 


> 2 
ae ' 
” in Agia ~£-" GEM Calendars are provided with plastt 
» &y 2s : d 
ya Lah i bases in lustrous walnut, modern gray, mit 
< See a green, and desert tan or with steel bases 
igh = r| | bronze enamel. 
aa as fa? 
° 
For a Memory like an Elephant fP} : 
EE 























Special 
profit , 
package 
for 
you! 


oe 





























i x 6% 
yles: 
th a larg 
| 
with bo 
half-hoy 
th 15 mie 
reamline 
and wit 
lar. 
te ’ 
4). 
pointmer 
anda. 

n Nu-Kotes big bi 
= Join Nu-Kote's big birthday celebration 
ao? To celebrate this first year of NU-KOTE success— way NU-KOTE has sold in the past year, this 

and capitalize on the selling power of its 3 to 1 promises to be a way of gaining real profits at no 
ind pag durability over ordinary carbons and its smudge- extra cost . . . the icing on the cake! 
d mont proof, smear-free copies—NU-KOTE dealers are 
age sam invited to join our “Happy My Birthday” promo- iturally, you ll want to hear more. So clip the 
ae , > aes coupon and find out how you can cut yourself a 
tion. Here’s a program that will really increase : :, : 
‘ er . slice of the birthday profits 
th plast your sales because it’s loaded with free sales material 
jray, mit for you and your salesmen to bring in new accounts P.S. There are still some choice NU-KOTE selling 
bases Window trim and displays are also included for areas available. Just check the coupon for 
your point-of-purchase sales. And considering the information. 
p-—-—---—-—---- - - - - - - - - - - - - - 
| DEALER SALES DEPARTMENT, BURROUGHS CORPORATION, DETROIT 32, MICHIGAN | 
| OP-2) [] I’m a NU -KOTE Dealer and would like full information on J 
| NU-KOTE’s “Happy My Birthday” promotion. | 
4 | 7 aOR [] I'd like to know what selling areas are still available for NU-KOTE. 
el | NAME ! 
= | a ee ne | 
Fe Fa | FIRM NAME ‘estahasciatalalil | 
4 : ADDRESS . 
| ZONE STATE | 
; bes ee ee a ee eee ee Ee eee wee ww wwe ewww we wees == al 
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by CHARLES MCDANIEL 





C. R. Weed F. E. Berry Wt Wai A Story of Merchandising Courage % 


Fort Worth Firm Rebuilds after Flood 


FORT WORTH, TEX 





i 
@ STATIONERS DISTRIBUTING CO organized in by 
1946 . . . completely wi out by flood three years lates i, 

. re-organized now n ng into v building. This 4 
is the story of merchandisin ra 3, 

The firm was organized in 1946 by fh n who had had ~ 
no previous experience in tl iT! supply and equipment ‘ 


field—W. C. Chamberlain, A. B. Wright, H. B. Ransom, 
F. E. Berry and C. R. Wood. To Berry and Wood were given 


the active responsibility of managing the business 





The original warehouse ar fice were located in several 
old buildings on W. Dagget St. in Fort Worth. The strugels 
to serve the retail dealers was hampered by shortages of 
merchandise, inexperienced help and lack of suppliers 
In spite of this, the company yntinued to grow and som 
three years later found that larger quarters were necessary 


to handle the volume of bu 


Move to Larger Space 





ae nce Me va a ~sheieges fom pina ‘ A Bulldozer . . . driven by Toby Widner clears out rubble 
after flood struck in 1949. 
abled the management to expand their inventory in ordet 
to better serve customers. 7 tage was set, so to speak, for organization of the business with Berry and Wood as 
a new beginning—expanded facilities, larger inventory and partners 
better service This was April of 1949. Surviving tl lisaster, the reborn 
Then, came disaster. The varehouse was located only Stationers Distributing Co. was again serving dealers and 
blocks from the Trinity River. Rain had been falling fot by 1952 had opened a branch in Houston, Tex. with B. N. 
several days in Fort Wort nd the s ounding area. Th Walther, who was made a partner in 1950, sent there to 
river began to rise and continued its rampage. Tremendous be general manager of this operation “7 
pressure of the water caused a e to break and thousands : en 
of tons of water flowed unabated, practically inundating Set Up Two Corporations FI] 
several square miles. Station Distributing Co. was among Sales of the two operations have grown to a multi-million r 
those unfortunate concerns whose busi: vas completely dollar stature and the number of employees has grown frot of 
wiped out. the original hve to more than halt a hundred. In 1957, the ae 
What would be the next partnership had expanded to tl xtent that the owners a 
The five founders met 1 W i €7 berlain and elected to separate the two operations and set up two corpo bu 
Ransom thought it would be best t ssolve the company rations—Stationers Distributing Co., Fort Worth, with Berry 20 
However, Berry and Wo led te in up, restock is president, Wood and Walther as vice-presidents and Jack 12 
and continue the business. Usit i SI sulldozer, brooms Ashcraft as secretary; Stationers Distributing ¢ Houston 20 
and mops, the gigantic task of cleanin p was begun. Thi lex., with Wood as president, Berry and Walther as vic in 
debris was shoved out of ¢ yack dor ind the buildin presidents, and James R. Mills as s 
washed down. A loan fr ncy of the federal govern ~ As rain clouds have gathered ov Fort Worth from time — 
ment, the help of some of the finest bankers in Fort Wort to time the have been anxious nces skyward by thos« Co 
the powerful backing of many of the suppliers and the tr¢ of the organization who were pt t in Apt 949. But pai 
mendous co-operation of 1 friends sulted in they have forged ahead in expansion in 
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New 1959 Ad Campaign will feature over 
20,000,000 Sales Messages in 12 Magazines 


“The biggest, hardest-hitting advertising 
campaign in our history,” is the way 
Elmer G. Rahe, Vice President in Charge 
of Sales, described the 1959 Globe-Wer- 
nicke advertising program. “We'll reach 
a greater number of influential people in 
buying management through more than 
20,000,000 advertising sales messages in 
12 national magazines,” he said. “We're 
going all out with this increased advertis- 
ing schedule to make 1959 the most suc- 
cessful Globe-Wernicke year ever.” 

Colorful ads in the dynamic new °59 cam- 
paign are illustrated above. These ads, 
in full color and black and white, will 
appear regularly in Fortune, U. S. News 
& World Report, Newsweek, Business 
Week, and other important, influential 
national magazines—to create continuous 
year round interest in the famous Globe- 
Wernicke line of metal business equipment. 
Each ad appearing during the year will 
dramatize the advantages and exclusive 
features found only in G/W_ business 
equipment. Individual key lines, such as 
Executive Techniplan, Te hniplan, Stream 


liner Equipment, Fine - Rest 


Aluminum 
Chairs, Metal Files, Filing Systems, and 
Supplies will be pre-sold in full-page, full- 


color ads, 






In addition to this high-frequency na- 
tional advertising campaign, a power- 
packed Sales Aid Program will give G/W 
dealers additional sales impact at the local 
level. This complete package, including 
newspaper mats, complete consumer liter- 
ature with dealer imprinting service, point 
of sale displays, comprehensive product 
catalogs and radio-TV material, is avail- 
able to all G/W dealers. 


Greater Profit "as 
Best Reason for 
Becoming G/W Dealer 


Highly profitable sales come easier when 
you can offer your customers the entire 
line of Globe-Wernicke’s metal business 
equipment. And because G/W equipment 
will always be available to your customers 
in the same color and style as their orig- 
inal G/W purchase, you'll receive more 
repeat business. You'll also have the cost- 
cutting advantage of being able to order 
all your office furniture, equipment, and 
accessories from one reputable source for 
greatly simplified inventory, consolidated 
purchasing, and superior service. Clip and 
mail the attached coupon today to learn 
how easily you can revitalize your busi- 
ness by becoming a G/W dealer. 





| 





| 


| 





New Salary Savingram Demon- 


strates Sec-Trays® Savings 
with ‘Twist of the Dial’ 


By merely setting the dial as instructed, 
an employer can read what he will save 
every week, every year when he furnishes 
his typists with G/W’s patented Sec-Tray 
stationery compartment. 

The G/W Savingram is a circular chart 
that shows instantly actual dollar and cent 
savings an employer can achieve using 
Sec-Tray. He simply sets the Average 
Weekly Salary of his typists under the 
Number of Typists in his office, and reads 
both weekly and annual savings in the 
window below. 

The chart is based on an impartial mo- 
tion study by universally accepted stand- 
ards of Methods-Time Measurement, which 
proved a typist’s work out-put could be 
increased up to 15% by using the G/W 
Sec-Tray. 

G/W’s exclusive Sec-Tray fits under the 
Arc Swing typewriter platform, adjacent 
to the typewriter where supplies are re- 
quired, eliminating tiring reaching, turn- 
ing, twisting for supplies. It increases a 
typist’s accuracy and efficiency, allowing 
her to get more work done in less time. 





The Globe-Wernicke Co. 
Dept. DO-2 
Cincinnati 12, Ohie 


Information on this page interests me. Please 
send me details on a Glabe-Wernicke Deolership 


Name 
Company 
Address 


City State — 


---------------- 





| 
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Executive Posture Chair 


FOR SMART GOOD LOOKS .. . FOR 
UTMOST COMFORT SELL CHAIRS WITH 


Seng Action Controls 


FFICES new and old 

are being styled up 
to meet today’s exacting 
requirements. And work- 
ers, from top executives 
to stenographers, have 
learned that office chairs 
are the most important 
ones in their lives from 
the standpoint of com- 
fort and firm support. 


You can meet both 
needs, build good will 
and step up sales by rec- 
ommending Seng Action 

@ Controls. They suit any 

Danish Modern style; they offer the sup- 

Office Chair port and comfort that re- 

duce fatigue and increase 

efficiency. Basic models include the Syncro-Tilt for 

executive posture chairs. Style P for secretarial 

posture chairs, Styles V and G for regular tilting 
chairs with or without arms. 

Seng advanced engineering and design include 
such features as life-time Nylon bushings and 
bearings, casy-to-adjust height and tension con- 
trols. Seng workmanship assures satisfaction. 


THE SENG COMPANY 


Chicago and Los Angeles 
General Office: 1450 N. Dayton St., Chicago 22 
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by JACK BEDFORD 


ad advertising consultant 





Get Customers to Open 
Direct Mail Envelopes 


@ Problem: An office equipment dealer writes an interesting 
letter about his direct mail advertising. He says: “I have 
been using direct mail advertising for the promotion of my 
office equipment business. I have found it effective, but I 
know that many people notice it is an advertisement and do 
not bother to open the envelope 

Can you give me some ideas that I can use to make my 
direct mail advertising more eftective—get people to open 
the envelope and read the message inside? 

Solution: Here are some ideas that you can use in your 
office equipment business to give your direct mail advertis 


ing more impact 


Use Unusual Postmarks 
Many people notice the postmark on the mail before 
opening the letter. Thus, an unusual postmark will arouse 
the curiosity of your customers before they open your ad 
vertising message 
For instance, a postmark on a letter from Reno, Nev. will 
attract attention and make your reader wonder who it is 
from. Or, you may select some small town with an unusual 
name such as Wolf, Wyo. or Great Works, Me. These will 
usually be unusual hand stamp postmarks and will stand out 





in bold relief against the envelope to add more interest to 
your direct mail advertising 

So idvertisers find it interesting to have the postmark 
on their envelope showing the na of the firm. For in 
stan there is a Bedford, N. Y. that I might use in my 

irect mail advertising. When your business carries a per 
sonal nan you will find many of these names are repre 
sent by s post Office in the country 

Or, you may want to advertise some special event and us¢ 
a symbolic postmark on your direct mail advertising. For in 
stan there is a Santa Claus, Ind. that might be used for 
Christmas promotions. Or, you might want to use a seasonal 
name such as Winters, Calif. Or, perhaps you might us 
one of these Michigan towns for a spring mailing—Spring 
Arbor, Spring Lake, or Springport—all in Michigan 

[The unusual postmark idea has other applications. For 
instan you might locate another city that has the same 
la is your local community. Then, when your mail 

s with the same city name and a different state, it will 
give the addressee a start, a swift f embrance, and a bit 
of curiosity about what is inside the envelope 

You will find a book in most public libraries published 
by the government listing all names of towns where post 
omni S$ al located. This :s known as the Directory of Post 
Offices. Your local postmaster will also have a copy that 
you can borrow to select an unusual town name for mailing 
your direct mail advertising. 

When you have selected a city or town you want for a 
postmark on your direct mail advertising, you are ready to 
start mailing. You will need to mail your direct mail to 
the postmaster in the selected town. (Send parcel post and 

ave the stamps already affixed.) A letter addressed to the 

ost ist ittached to the packag r sent separat ly will let 
kn that you desire this postmark on your envelopes 

You y find it more advantageous to write the post 

bout the possibilities ng hi icel you 











Another PROFIT BUILDER 


... for your Profit Building Smead Line 








ting 











ad 
| 


: Tailored Filing 


to meet the needs of every customer 








When Hanging Folders best suit your customers’ needs. . . then 


COMPARE and SELL them the advantages found 


in Smead’s Flex-1-Vision Hanging Folder Line. 


COMPARE...The Tab Full one inch exposure. 
in \ll metal for permanence. Rigid—Always upright—Unbreak- 
able. Angled for easy reading. Easier to attach, to remove 


COMPARE...The Folder Poider top has tab 

position indicators for |/3 and 1/5 position. Reverse the folder 

Fo: for front or back tabbing for 2” or 3” tabs. Securely bonded 
hangers to climinate slippage on rods. 


COMPARE...The Hanging Follow-Up- 
Folder Vhe sliding signals (Green and Red) are unique 


ind positive reminders. 


Post COMPARE...The Hanging File Pocket 
that Extra high cloth reinforced gussets which prevent contents 
from catching on drawers or trays. 
\lso Available—Interior Folders, Frames, Colored Inserts and 
rts for System Indexing 
IVrite for a free sample of Smead’s 
Hi ngine# Folder and Tab. 
MANUFACTURING CO., Hastings, Minn. 


LOGAN, OHIO CHICAGO, ILLINOIS 


AMIr. Dealer . 
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The older we grow, the more we know. This is not only 


true of people, but of companies, too. . . for a company 


is only as wise as the knowledge of its combined staff. 


For 60 years, PANAMA-BEAVER has matured 
steadily in its program to provide an “easier 
office-worker life.” Since 1896, the company has 
learned to anticipate the needs of the commercial world 
before they arose. Among the first to recognize the 
important role of Vision-Engineered products, 
PANAMA-BEAVER’s research department developed 
the easy-on-the-eyes Hypoint colored carbon papers 
plus Lustra Colorful Inked Typewriter Ribbons— 
especially created to harmonize with all paper stocks an< 
letterheads. Another achievement—the Eyesaver, Parm: 
Pearl and the NEW Ebony 
duplicating) with tinted jackets to avoid glare, relax the 


Unimasters (for spirit 


eyes, relieve harsh contrast and permit faster work. 


Exciting things have already been charted for 
PANAMA-BEAVER’s next 60 years . . . as you will 
find out when you call your PANAMA-BEAVER 
man, ae a live wire!” 


te Panam BEAVER 


Coast to Coast Distribution 
Since 1896—''The LINE that can't be matched." 
MANIFOLD SUPPLIES CO. 
188 Third Ave., Brooklyn 17, N. Y, 
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mail. And, if it is a small post office you will probably get 
better co-operation if you buy your stamps direct from him 
for him to cancel. The postal service rates small post offices 
on the postage revenue they have—not on the number of 
pieces cancelled 

Chis idea follows the same general plan as the previous 
ual postmarks. In this plan, however, the stamps 
affixed to your direct mail advertising carries the name of 
the ity You will find this plan has a couple of other ad 
vantages not present in the postmark from the unusual town 


First, you may be able to save postage when you use this 
plan. You can send your mail as third-class and instead of 
fc for the regular first-class rate, it can be mailed for 3% 
at the third-class rate. Or, if you buy a ailing permit from 
the small town (cost $20 per year), you can mail at the bulk 
rate (over 10 identical pieces at one time). Cost on this 
is less than the regular third-class rat 

Second, you will keep the good will of the postmaster 
handling your mailing at some distant point. The stamps 
with the name of the unusual town printed on them are 
only available at that town and the revenue is credited to 
the post office where mailed. Thus, the postmaster gets 
credit for the sale of the stamps and will probably give 
your mail more careful handling 

You will need to obtain a special permit from the post 

ist the town vou wish to mail from. This permit 
ie y O Department Form 3620 and is a Permit to 
Use Precancelled Postage Stamps. There is no cost for 
filing the form unless you wish a bulk mailing | it at a 
OST OF 920 | yeal 


Use Unusual Postage 


Ch ious methods outlined for direct mail advertising 
requit pecial work and preparation. The ti element 
involved in dealing with postmasters in distant towns may 
be too 1 h. And, the extra work of shipping tl direct 

ail piec to these post offices may entail extra cost and 
eftrort on y part 

You can attract attention to your uling pi vith the 
use of unusual stamps. First, there are the comn Orative 
stamps issued for some special event. Even though your 
local post office does not have adequate supplies of thes« 
special stamps to handle a large mailing of advertising, you 
can t them from the Philatelic Agency, Post Office Ds 
partment, Washington 25, D. ¢ 

second you can use regular I t stamps I in un 

ual natut For instance, you ht consider making a 

uling of advertising material wit stamps. First-class 
mail sent out today would requl! ht loc stan ps to carry 

| Or, third-class mail (non-bulk rate) » ld require 
SIX 

You ight tie-in your advertisit ssage with t nun 
ber of stamps used on your enveloy For instar your 
a rtisin nessage might say something like thi There 

six reasons why you will sav one 1 nf ich 

nvelope 

Naturally, it will require more t to affix tl SIX OI 
eight Yoc stamps to your mailing | e than tl conven 
tional one stamp. But, the extra time may 
somely with the extra attention you will 

rtisin th the front of it las y covered th post 

st 

Teaser Messages on Envelopes 
Your hrst b in direct mail advertising is t peopl 
t a nvelope and look at y sales t \ Wi 
their curiosity, they w [ me nclined 
wi 

For instar you might have tf thes ssag 
printed ontl utside Of your envy 

I dare you to open this 

Do not open before Friday 

You! r know unless you of 

All t s ssagzes accomplish 5 ft tt t mail 

tisin pened but it will you a pportunity 
sales story 
that highlights t oftes : Art 


he full sales 
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you can carry 


Venus 





the famous ball PEN-cil is yours alone! 











= 


You won't 


y 117 


RICKCCG a;»ré 


Harry. That’ 


between the 


VENUS « ball PEN e cil 


— 





find the Venus ball PEN-cil 
1 by every Tom, Dick and 
s because the famous “cross 
pen and pencil” is sold only 





patented Camel ink-cartridge, with double 
the ink supply for double the writing mile- 
age; the new Vanguard extended point 
that writes easier, smoother at any angle. 

And wrapping it up for you—a contin- 
uous stream of advertising to businesses 
and industry spearheaded by a full-color 
drive in THE SATURDAY EVENING POST. Now 
more than ever it pays to go steady Je 
with Venus—she’s all yours! 


VENUSY 


©1959 VENUS PEN & PENCIL CORP., LEWISBURG, TENN. 


through stationers at published prices and 
Fair Traded where allowed. Result: not 
nly are profits assured .. . but you earn 
he full mark-up on every sale you make. 
And roing to make more because 
re aré more Venus PEN-cils to 
9 styles in all, one to fit every office 
vriting job. And we've added new features 
add up to new volume: the new 
OA-—2/59 
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lemarises Of QUALITY and ECONOMY... 


|) S — e — 3 ee 3 


Four Drawer, Two 
Drawer and One 
Drawer Files with 
Nylon Rollers and 
Compressor Blocks. 


FILING EQUIPMENT 





Seven Styles 
and Sizes in 
Durable Grey, 
Mist Green and 
Desert Sage. 
Beautiful 
‘‘DURA-STYLED” 
Plastic Molding 
in matching 
colors. 





STEEL DESKS 


Beautiful Kiln 
dried wooden 
top. All steel 
frame 
construction 
with Tool and 
Center drawers. 
Electrical outlet 
for accessories. 
37 14"*x60"x 37" 


DRAFTING TABLES 


Write for our attractive color. 
Catalog Illustrating the com- 
plete line of Tables...Desks... 
Filing Equipment... Sectional 
Desks... Bookcases and Sec- 
tional Bookcase... Telephone 


and Utility Equipment and Engi- 
neering Blue Print cabinets 


Oveem@s mETA: PROOUCTS 


PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK 


DURABLE DESKS ARE CAREFULLY PACKED IN 
STURDILY CONSTRUCTED WOODEN CRATES 


DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS 


DURABLE 
DEPT. 0-2 


38-42 REVIEW AVE. 
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LONG ISLAND CITY, NEW YORK 





Home, Farm 





(Continued from Page 31) 


ek. | needs me, and it é 
cially rrect to type even social notes and letters. Think of 
1IoW man »bs I could do for ye 

An Paragon Stationery 1 New York City, al 
though | itily a wholesale supply operation, set up a 
hi ff display following t iggestion by 
Sé [ ftices he deals witl 

In this display was group nature 
which were inter-related to accomplish singular tasks. For 
instan a paperweight was set uJ mn a sheaf of regulars 
th le pages to which along 
witl pts, bills, and mock W tax torms. In another 
i pany showed a length of typewritten folder 
lal lipped to a pile of file folders whicl ld paid 
bills, cancelled checks, insurance ntracts and like material 

S} rs and manuscript rs are displayed open 

th lippings and scrapbook items inside. With this 

" ariety of glu ment as 

il corners, 

It ery promotion ot t rk I 
d » point the way f t uste I y have 
to arnest” interest by king the first overture 
I} to take the n ti to p the cus 
{ ik decision on what ly [ l 

i a 
Present Tax Saving 

I n other words red to Ke full use 
1 at his comn 
poten r that he 1s read 1 willing t rve hi 

to ive time and mon 

An t selling factor in } ting tl fi in t 

saving angle whi t lealer can point « 

There can be sucl iving int but it 

1S dealer to also xplain to his client that it 1s 

D to have this part [ is tax return okayed by 
qu tax authority 

H ple resume of t can be deducted fron 
I t in who either rents ns ah nd who 

irs’ work in thi it least veek 
tly 
niture and gulf alr 
lictating machi! nm pictul rapes ¢ 
r ot the rox nverting to an oftice 
al depreciation on a tf this, just a would 
oftice downto 
I ) 1€ way, sl \ 
s an oft I st 
idered best if f 
A however pt 
D a | g ni i matte dD 
x } 
It ro b 
q 
n 
I ~ 
Easy to Estimate 
4 
l S l I 
Ts 
| 
It 
f | 
? i 
< $4 
b han 
rk 
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arm icici HERE’S YOUR CHANCE TO 


ON DICTIONARY SALES 


WE B STE R’S FROM NOW TO MARCH 1, 1959 


1 FREE for 10! 


NEW WORLD HERE'S HOW IT WORKS OUT IN DOLLARS AND CENTS 





PTH TRAP hah \ J 




















That’s right — | ORDER cost | SELLING | pRoFIT 
for every 10 
DI CTIONARY vou order | @Er 11 | $4050] $74.25 | $33.75 
—— GET 33 | $119.48 | $222.75 | $103.27 
extra copy oo 
free! GET 66 | 234-90 | $445.50 | $210.60 




































































aving om ’ 
The Experts GET 510 | $384.75 | $742.50 | $357.75 
Dictionary” 
USED AND RECOMMENDED BY 
J inte StS Ml WEBSTER’S NEW [WORLD 
STUART HASE CLIFTON FADIMAN 
ERLE STANLEY GARDNER 
ERSKINE ALDWELL RALPH McGILL DICTIONARY 
PALMER HOYT ASHLEY MONTAGU 
ond scores of others 
7 rng ’ / } 
viene NEWEST! BIGGEST! FASTEST SELLING! 
] more thon on ther 
k uk ta DICTIONARY A DICTIONARY Z 
1,760 pages 
more than any other Display it 
desk dictionary) alongside any 
More than 3,100 terms ; 
iNustrated other desk 
dictionary 
Officially approved and watch it 
at more than 1,000 colleges outsell all 
and universities iasen 
competition. 
Preferred in modern 
business houses AND JUST LOOK AT THIS DISCOUNT SCHEDULE: 
“THE FIRST TRULY NEW 5 copies—40% 25 copies—41% 
DICTIONARY IN MORE H s 
om» 3° _— ° 
w ween tame Gana 50 copies—42% 100 copies —43% 







CLIP THIS COUPON NOW — MAIL IT PROMPTLY 


Nationally advertised 
the year round 





















Please ship the order of thumb- THE WORLD PUBLISHING COMPANY, Dept. O 1 
| | M EB indexed Webster's New World 2231 West 110th Street, Cleveland 2, Ohio j 
Dictionary, College Edition, ' 

checked below @ $6.75 a copy 
THE less discount indicated, it be- j 

NEW (( Di kK i Rh ing understood that we are to Name 

P : receive 1 FREE bonus copy ! 
Ly / 7s . for every 10 ordered. ] 
MSMLUTAAY KEK 10 at 40% discount agaress i 
among others 30 at 41% discount ' 
60 at 42% discount i 
100 at 43% discount Sn es ee _Zone___State 1 





pO amen naan aeswee aeeeeewnwennaatt 
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Barkley 


mi @) 541) (Oh mE 
in FILING 






For-the-most in filing supplies, 
















investigate the wide selection 

of Barkley file guides, file folders, 
and filing supplies. You'll find 
that only Barkley has the file 

— guide or folder to suit every 
filing need in any business. 

File guides in all standard sizes 
and materials; over 200 
different file folders; plus report 
folders, index cards, labels and 


many more filing supplies. 


Write for our new circular 
on supplies for OPEN SHELF 
FILING. 











Serving 
Stationers 
Since 1921 






Cc. L. BARKLEY & CO. 


\ 
1220 West Van Buren Street ~~ Chicago 7, Illinois 
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vill benefit the customer who makes an investment in an 
ffi 
Reaching this potential market to present tl nerchan 
lise, the facts and the figures may appear to be a major un 
rtaking ich would not be worth the time and money 
xtended. It is understood that this business certainly cant 
take the place of the commercial accounts which are vital 


to any dealer's operation. But, it should be considered as an 


portant segment of new busin vhich is vital today in 

aintaining a growing hrn 

The salesman who calls on the owntown™ accounts 1s 
in an llent position to talk with the business man who 
has ne 1 of a home office. He can learn if his account takes 
work hor it night 

The tart ustomer can be reached by promotion and ad 


ertising. He will respond to a display at the county fair, and 


lirect ail can reach him at his pla of business 
In sor ireas of the country it is not out of t question 
to have salesmen make direct calls on farm operations, and 
lany this 
Extending your market area to reach this ‘fringe’ busi 


ness is something that you must consider in the light of yout 


individual operation. If it is worth a try, then th ustomers 
ready and waiting. The most important fact is the simple 


on they need the equipment you have to oit 





August F. Krieg Retires; 
Mehringer Heads Jasper Seating 


JASPER, IND 


De ber 16 was a red letter day int life of August F. 
Krieg, the 79-year-old general manager of the Jasper Seating 
Co. He will always remember it as tl lay when his fellow | 
manufacturers threw a farewell party in his hon ind they 

ay re mb it as the only occasion on which the fluent 


Gus” was temporarily at a loss for 


[he temporary paralysis of the vocal cords occurred when 
Gus valked into the country club ; guest of John L. 
Eckert, Seating Co superintendent \ » had invit him to 
lun 

When he saw his son, Bill, of Indianapolis; his long-tin 


friend, U.S. Senator Homer Capehart; and one of his neph 
Tom Salb, who had flown here from Larchmont, N.Y 


for the party honoring his uncle Gus knew what the occa 
sion was. It was at this point that t man f whos 
tongue Shakespearian passages and noble quotations 
wont to flow like water under norma imstances ruldn't 
say ‘ 

The farewell dinner had been arran by Jasper Mam 
facturers Association with Rudy Sturm, president of the 
grout nz as toastmastet 

Gus tired January 1 fror f rshit t t Jaspel 
Seating ¢ post he has held since June of 1940. He wall be 
suc by 45-year-old George Mehringer, who has been 

ith t nt for 18 years and 1s at present off inag 

to b ning manager of Jasf Seating, Mr. Krieg 
served fro 932 to 1940 as mana t t Indiana Desk (¢ 

Senator Cay art pointed out t t the su : tory of 
Gus’ K is a Shining exam} of t pportunities that 
Amet olds torth to those wh lling t tr t 
Excuse Us Please — 

An article appearing on page Dp January issue 
regarding Smokador Mfg. Co. gave t pression that this 
firs i tributor on a national sis for th lrapador 

S kador is a distributor, but not on a national 

iS! S kador has control of patent well as product 
th W hirl-O-Mati oker tead of 

Trapad urn as might have b iferred in the art 


W ry if the statements misleading 
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ND Another modernizing - with-Invincible 
program completed: Modernaire 
executive and clerical desks, Mod- 
ernette groupings and 1000-Line 
files in the New York office of the 
Channing Corporation. 









. . 
. . 
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Photo credit Alexandre Georges 
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how | \Vi \ ( } Lk too, contributes 
to better business management... 


to help your office furniture sales in every market 


Throughout the world of business and 
finance (as at the Diversified Manage- 
ment firm of Channing Corporation in 
New York) you find Invincible furniture 
installations — contributing to office 
morale, efficiency and productivity 
which, in turn, make for better service 
to customers. 

In every field, including industry and 
the professions, Invincible’s “custom- 
ized” furniture does quite a job— gaining 
a great reputation clearly reflected in In- 


vincible dealers’ rapidly increasing sales. 

Meanwhile, Invincible advertising to 
your prospects rolls on: this year with 
4-color 2-page spreads in Business Week 
and other top business magazines, and 
a continuing campaign in the Wall Street 
Journal. Be sure to tie in by maintain- 
ing a good supply of Invincible Office 
Planning Kits, catalogs, etc. — and by 
offering your planning service at every 
opportunity. It’s the foot in the door 
that puts profits on the books! 





- Invincible 
; jst ° ° - a y 7 7 
, we Business - engineered ‘ 
3 profits < } j 
Fe sells only : “ ; 4 4 
ag for your better business nv 
™ dealers a . 
h 7 \\ INVINCIBLE METAL FURNITURE COMPANY 
» 4 \ MANITOWOC, WISCONSIN 
ad in Canada: 1162 Caledonia Road, Toronto 10, Canada 





















For constant use... 
ADVANCO PUNCHLESS 
PAPER HOLDER... 


Holds papers in place 
firmly. No holes to punch, 
no holes to tear in 
removing or inserting 
papers. Holds up to 

150 sheets. Samples 

on request. COLORS... 
Black and Gray. 

25 Point Pressboard. 


For permanent use... 
ADVANCO’'S 
PRESSBOARD BINDER... 


Scored hinge, to file away 
or store away. Size 

844” x 11”. Holes punched 
to fit any size sheet up 

to 11” x 84”. Equipped 
with 842” fastener, with 
compressor. COLORS... 
Red, Black, and Gray. 

25 Point Pressboard. 


ADVANCO COLLATED 
MANILLA FOLDERS... 


In legal and letter 
sizes, made of 

11 point, 150 Ib. 
durable stock. 
Also in 942 point, 
133 Ib. stock. 


Also manufacturers of . . . Manifold Books ¢ Printed Stock Forms 
e Pressboard Guide and Folders ¢ Bristol and Pressboard Guides 


Suspend-0-Folder ¢ Filing Supplies. 


Write for general ADVANCO 


Catalog and Price List! 
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PRODUCTS, Inc. 
76-05 51st Avenue, 

Co Elmhurst 73, L. |., N. Y. 

verralisath ts a SE Reet qv Tel... Hickory 6-4848 





Pencil Manufacturers 
Launch Special Week 


A n y cruise for two aboa ne of t ost lux 
ifloat will be first pri in the Pencil Week 
display contest, it was announced by Clyde T. Nissen, execu 
ti\ vice-president of the Lead Pencil Manutacturers Asso 
1ation, sponsor of Pencil Week 
he special week, one of the biggest promotions staged in 
t stationery field, will be celebrated during tl week of 
February 8. Originated last year, Pencil Week raised 
dollar «volu in pencils more than 10%, according to a 
national survey undertaken by the assoctation 
Che isplay contest last year brought entries from all 
over the ountry Many dealers devoted whole windows, or 
complet sunter sections, to elaborate pencil displays. Win 
low streamers, door and counter streamers, large posters, ad 
mats and large news sheets about pencils, are supplied to 


dealers by the association 


Pencils Do More Jobs Bette is the thet for 1959 

Ihe first prize cruise for two will be a choice from about 
a dozen cruises on the Incres Nassau Line's S.S. Nassau, and 
will include all expenses, excepts tips, on a trip between 
New York and Nassau 

Six other awards will be made to the display contest win 
ners. Second prize will be a combination motion picture 
camera and projector called the Cine-Twin, a revolutionary 
product 1 itly put on the market by Wittnauer Instru 
ments division of Longines-Wittnauer, Inc. It is a precision 
camera whi onverts to a projector in 50 seconds 

Duplicate third prizes will be five imported, Montrose 
electroni wall clocks, distributed in the United States by 
P. R. Myers & Co., Mamaroneck, N.Y 

Major pencil manufacturers will support dealers’ efforts 
with portions of their own advertising program, according 
to Mr. Nissen. A big publicity program on television, radio 
and in newspapers, under the direction of Banner & Greif 

| the industry's public relations counsel, also is pected to 


stimulat 


Pencils are a staple of every stationery store ¢ tationery 

| department,’ Mr. Nissen pointed out, “and they provide a 

| significant percentage of total volut They can also pro 
vide bigs percentages of profits if properly displayed and 
merchandised. The many uses of pencils, and their wide 
variety hould be brought ho to industry, offi man 
agers, hi vives and hobbyists. Pencil Week offers th 
appro} ite time to do the job 





Chief Magistrate Justice John A. Murtagh of New York 


City is the first to use the new idewalk calculator’’ in 
front of the Addo-X Building at 300 Park Ave., New York 
Cit while seorge Agrell (left president of Addo Ma 
chine C ind N. Gosta Arnhein president of Addo-X 
Inc., look on. The remote control keyboard set into the 

ewalk utside the building perate by mean f le- 
noids a regular Addo-X printing calculator inside the show- 
room. Operation of the printing calculator visible through 
the w 4 
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This portfolio shows you 
how to sell modular furniture— 


W eek 


S 
ill are 
. i } | 


‘NY odulet tp 





24-page portfolio with full 


















illustrations; just off the press. 
There’s a copy ‘‘ear marked”’ 

for you. Contains complete data 
on every style of Peerless 
Modulettes . . . with numerous 
illustrations of popular selling 
modular combinations. Helps 
you to get more than your share of 
the vast modular furniture 
market. Ask for your copy 

today .. . just say, ‘‘Mail my 

copy of Portfolio #144 and 

rush it in the return mail.” 

We'll do just that. 





PEERLESS 


STEEL EQUIPMENT CO. 


6600 Hasbrook Ave., Philadelphia 11, Po 


NEW YORK ” A ) rT) TON 
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NEWER 


—W@ THAN 
3PACE TRAVEL! 


Ful Ve 


BEXPAIND-O 


CRE 
Binder 

NEW NEW NEW! It's the greatest development in 

loose leaf presentation binders! Opens up new hori- 

zons for binder sales! Cost 20% less than ordinary 

binders . . . and completely eliminates the possibility 

of mechanical failure! 

Ful-Vu Expand-O is light in weight, easy and simple 
to use; efficient for business or personal use — sales 
presentations, charts, photos, snapshots, etc. Expands 
up to 50 window sleeves {100 inserts). Permits easy 
insertion or rearrangement of window sleeves. 

It's so new that Ful-Vu Expand-O will cregte new 
sales, new profits! Available cover styles in nylon- 
stitched or one-piece, cushioned edge Russhide, as well 
as deluxe padded covers. Remember—Expand-O costs 
20% less than conventional binders! 

COOKS’ INC., Blackwood, N. J., Dallas, Texas. 


PROTECTS > GLORIFIES 


sratems oF 


DISPLAY 


COOKS’ INC. 
[] Please send Free sample of Expand-O Binder and prices 
[] Have representative call to demonstrate Expand-O Binder 

NAME 

COMPANY ciectitint 

Ee 

eS) 
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Blackwood, N. J. 








Eberhard Faber Sales Reps Split 
$3,250 ‘‘Football’’ Prize Jackpot 


rl 959 football season ended profitably t mbe1 

the Eberhard Faber Pencil Co 7 taff, who split a 
$5,250 purs as top scorers in nt t I 
; ed a é | pattern 

The bi nner, according to Sales Manager C. Paul Mail- 
loux, is G. F. (Jerry) van Volkenburg, Pacific Coast sales 
representati who took the $1,000 first 





C. F. Shelly 


G. F. (Jerry) 
van Volkenburg 


[he $5 ond-prize winner Charles F. (Chick) 
Shelly, N York sales representatiy J. Richard (Dick) 
Haigh, Colorad ales rep, receiv t $250 third | and 
Lou Brown, Jr., covering the Philadelphia area, $) 

. 

There was a tie for fifth plac cate $100 prizes 
went to District Manager J. P. (Jack) Guerin of San Fran 
isco, and Edward G. Deren, of the New York sales staff 
In sixth pla for $75, was Charles L. (Chuck) Sampson, 

Chicagi 

With tl national sales staff broken n into ‘| 
the high-scorin group was the East region Ivy 
League A nsequence, Eastern Regional Sales Manager 
Wes Harju, a ithletic director ot $250 aw and 
hi t tains’ received $50 The latter sums 

re also extra premiums for the Messrs. Shelly, Brown 
and Deren. A special award of $150, f the $5 nt to 


i 
New Y k salesman Gordon Cridland, becaus 
t k honors in the contest 


Wholesale Stationers Announce 
Regional Conference Schedule 


Donald S. Frey, legal counsel and secretary-treasurer 0 
W holesal Stationers Associatior is announced the 
followin onal conference schedule for 1959 

New En nd—Monday, June 1, S$ t Hot Boston 

Canadian—W ednesday, June 1, Westbury Hot I 

Western Stat Friday, August 21, Mark Hopkins Hotel 

in Francis 

Mid Western—Friday, Septemb Drake Hot Cl 
ig 

Ea S Sati iy, Octol N York H 
New York ( 

Mr. Frey has also prepared a 37-pa st of t ] 

is p t the 1958 regional nt n 
to tl impr nt of the stationery 1 

This I Sst vhich deals with th 

the wholesaler, th tailer, and ues 

Association program, can be sect by anyone inte! 

ested, writing to Mr. Frey at 1609 Sl in Ave., Evanston 
I! ind referring to OFFICE APPLIANCES 


Regna Gets Large Order 


NOTTINGHAM, ENG 


A $2.1 1 n order tor electron h registers was 
1 by Boots Pure Drug Co. with Jorgen S. Lien It 
ot B n, Norway 

The ord alls for the supply of 6,‘ Regna gis 
specially | t to include‘an el lic ey al itor 
Norwegian fir will begin deliv tf the frst 100 

hines in ] ry 959. Boots D 

iggists 
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Tay | O r Sculptured Group by Robin Robinson 


Molded and sculptured walnut chairs 





“ for the finest executive offices 
and Board Rooms... 
foam rubber upholstered 
in glove soft leather 
or textured fabric. 


THE Taylor CHAIR COMPANY + Bedford, Ohio 


Los Angeles: 3424 San Fernando Rd., Tel: Clinton 70646 
‘) New York: 681 Fifth Ave.; Tel: Plaza 5-4297 
k) 
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Apsco Launches 


Novel Premium 





Merchandising | 


é 
sie capi? Preduct bee 


$1.09 0%" Offer 









“Pain. 
STOCKING OA-SPARE 








FREE 
STAPLER PROMOTION 


Here's your chance to really increase your 
votume of staple sales dy getting your 
one time customers to Buy their regular seppl 


ow 
_ staples eff st one time They can't lord 


sly at pancits all 








wene’s HOW IT a 
vey Gecite on the wind + customers 
: te be purchased BY WON" irae Apsc 
pencils voor them te receie & 


PR 








to ture down this once m-a@lifetine offer’ 
HERE'S HOW IT —— 
i 





pase! ei 
A revolutionary departur rl onventional selling in tl t Aps requires nothing trom the dealer in terms of 
office supplies field, tied in with eal | ticipation, has imi im iers and does not ask for a firm mailing list 
been launched by Apsco Products, In ler is not charged for the material, or held to an 
This merchandising promotion is a thi y program, d stablis! price or quantity of staplers or pencils for the 
scribed briefly as ustomer to receive the free item. The retail value of stapler o1 
Nylon stocking promotion. A di it folder in the shay pencil and t number of each required to enable the custome: 
of a stocking is supplied dealers for use as an envelope stuffer to receive the free item 1s imprinted as the dealer specifies 
It points out that as of now all Apsco products are packa W hat quire of the dealer is that he give us the in 
with a premium coupon in the bx By buying an Apsco prod print as | lesires it and that he guarantee distribution 
uct the user can obtain the premium and in turn \ tl points out Mr. Burg. “We do not care whether distribution is 
pair-and-a-spare nylon hose for the $1.00 savin by higl hool boy on a bicycle, dropped from an airplane 
Free stapler dealer. Th« iler mails out tl nvelop e by regular distribution companies or made through the 
stuffers also. On the back side Apsco imprints for the deale: nit Stat ail. What we are trying to accomplish is to 
his offer to his customers wl pon p sing a rtain prove to t Stationery dealer that if continually asks for 
quantity of staples receives a sta} n order, his business will increase 
Free sharpener offer. Similar to the stapler rd, the oftet Mr. Burg turther points out, ‘we do not have limitations in 
states that the customer must buy a certain int terms of only one dealer per marketing area since we feel that 
in order to get a sharpener ft it is defeating our purpose to pla ny restrictions on th 


Regarding this promotion, Irving X 








easy to show! 
easy to use! 


.and a cinch 
to sell 


CURTLS 


adds 30% 


more working 





space, cuts 


noise and 
drafts! 
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Burg of Apsco poir 


| fight for 


it lealer. In effect we are saying to him that if he wil 





“Add-On” Desk Enclosure 


~ 
1 ~~ 

r 

! 

! 

, . 

} They're brand new! When customers see them, they want one 
' . } ] 

' or more that’s why the new Curtis Enclosures are a real 

i - ; 

' spring tonic for your profits. These enclosures fit perfectly 

| 

: n any office. Low cost, assemble in three minutes. Fasten tight 

' " 

‘ by self-adhesive. Made of steel and fiberglass. fit desks from 

' 

12” to 60” wide. Order now! From the makers of Curtis 

: {iu minettes. tie ff ce partitions of tomorrou 4 


wure and prices. Vanufa turers’ Representatives: 


{ few choice te tor 


es open Inquir f ij fed 


CURTIS Office 


107 Union St 


Partition Co.. In 


Brooklwn 3], N.Y 
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for you, who have an eye for 


functional beauty 


tows 





styling that 
sells... 






QUIET MODEL 
ADDING MACHINE 


send for REGNA literature NOW! 








. 
A EES AE 
REGNA is the lowest priced electrically operated full It’s low priced! It’s profitable! 
safety keyboard machine in the world. Mail the coupon—Mail it today— 
. , Mail it NOW! 
Everyone who sees the new REGNA admires the wonder 
of streamlined FUNCTIONAL BEAUTY. ' 


REGNA CASH REGISTERS INC. 


Everyone who tries this sturdy and dependable adding 
175 Fifth Avenue, New York 10, N. Y. 


machine becomes a “high speed” operator — fingertips 
literally float over the moulded keys! 

Different capacities; fully automatic safety keyboard; 
models in light grey or ivory. Also low-priced hand oper- 


Gentlemen: 

Please rush more information on the new Electric 
Regna Adding Machine and outline advantages of 
becoming a Regna Dealer. 








Name SS 
ated models. 
ee 
In Canada: Regna Cash Registers of Canada Ltd., 704 Notre Dame St City- a oe a 
W. Montreal, Que., and Business Equipment Machines, 
489-R King St. W. Toronto, Ont a ___ State im 3 


OUTSIDE CONTINENTAL U.S.: 
Jorgen S. Lien, Box 507, Bergen, Norway 





(ee waren enenerenenesenenes 


-! 
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Poking meter and traffic violation envelopes are 


currently being featured by the Justrite envelope 
companies of St. Paul and Atlant 


Furnished in 3 functional styles, these popular en- 
velopes are tailor made for any traffic department's 
requirements. They open up new avenues for in- 


creasing your sales and pr 


Styles 1 and 2 are specially designed for cities using 
the Traf-O-Teria or Fine-O-Meter fine bo» te 
They come in the standard 

waterproof and red kraft stock complete with 


carbonized sheets, ready for printing and binding 


No carbon sheets are required in Justrite’s Style 3 
violation envelope. It’s furnished in white stock and 
measures 3!/,"x5!/2." with an additi 4 t 
extended flap. This flap is removed by the t 
officer; the violator uses the envelope for remitting 
the penalty. 

Get in on your share of this fast growing market 
Write either Justrite factory for samples and prices 
of these and other items in Justrite’s complete line of 


standard and specialty envelope produ 
Two Modern JUSTRITE Factori 


NORTHERN STATES ENVELOPE CO. 
Jus 300 East F th Str ° sint f Minnesota 
JUSTRITE ENVELOPE MFG. CO., INC. 
S23 Stewart A Ww . At ta, Georgia 


Sold for Resa 
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business constantly his business must get better Even a 2% 
increase, if it is practiced 20 times a year, will give him a 40% 
increase by years end 

Dealers are told by Mr. Burg, “We hav: 
program and know that it will-sell goods. If it sells goods we 


ust buy. We have enough faith to feel he 


confidence in our 


know the dealer 


will replenish his stock with the same goods and from the 
same manutacturer. We even encourage the dealer, if he has 
iny inventory doubts at all, to send out the mailing and 


order only after he has sold merchandise 


It is Apsco's 


sponsibility to 


philosophy that “it is the manufacturer's re 
nstigate selling momentum and to keep selling 


and merchandising activity in a constant state of agitation 





Goodyear Tire & Rubber Co. combined the comfort of up- 
holstered chairs with the utility of a tablet arm in furnish- 
ing its executive conference rooms in Akron, Ohio. Special 
Taylor chairs of genuine walnut, in top grain leather, are 
installed on swiveling and tilting “‘jury’’ bases. The room 
is also equipped with movie and slide equipment, spot and 
floodlights, a concealed screen, and a lectern for speaker 
use, making it adaptable for every type of meeting. The in- 
stallation was planned by Webb Bodman of The Foster- 
Bodman Office Supply Co. in Akron 


Horder Customers Get in Step with Space... 





Featuring a visit by Dr. Dan Q. Posin, space expert, the 
Horder Stationery Stores, Inc. Chicago in window at 101 W 


Washington St., featured rockets, space maps, a celestial 
globe and related items. More than 250 space-minded 
youngsters and their elders visited the map department of 
the store to meet Dr. Posin, scientific consultant to Colum- 
bia Broadcasting System and professor of physics at De 
Paul University. Approximately half of those who came 


purchased 
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Olivetti franchised dealers profit by these 
Olivetti advantages: (1) Exclusive features. 
The Olivetti Electrosumma 22 adding machine, 
for example, offers a new and unequalled com- 
bination of speed, capacity and portability. 
2) A big line, one of the biggest. (3) A 50-year 
record of growth, reliability and successful 
nnovation. (4) Powerful advertising. Write 
to see if an Olivetti franchise is available in 
your area. Olivetti Corporation of America, 
375 Park Avenue, New York 22, New York. 
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TYPEWRITER 


As Much As 51% 
Profit Possible 


»w handsomely designed “A” model, 44-key 
typewriter, gives you ‘profit power’ througt 
alore new quota system lets you make 
A ei you can be highly com 
school market 
he New VisOmatic sells: New dual 
Fully automatic VisOmatic 
New automatic bail with instant paper 
Velvet touch keyboard Removable 
ger tip tab set and clear buttons 
apement and margin justifier 
matched colors 
with the R. C. Allen 
either the Standard or Electrite 


R.C.Allen 


Business Machines, Inc. 


holder 


plus 


rofit question 


680 FRONT AVE., N. W.. GRAND RAPIDS, MICH 


ilated File 
Pe iar 


re | | want to Allen-ize for profit Send me 
+ | complete information 
aha | 
° | Name 
Yalow Address 
| PAGES 
Ce | a State 





the 





| Dates to Remember 





February 27-28—Texas Office Machine Dealers Associ- 
ation convention, Buccaneer Hotel, Galveston, Tex. 

March 2-4—WSA School and Art Supplies, Stationery & 
Sundries Exhibits for Wholesalers, Hotel New Yorker, 
New York City 

March 20-21—Joint NOFA Conference of Metropolitan 
New York and New England areas during Eastern Office 
Furniture Show, New York Trade Show Building, New 
York City 

March 20-23—Eastern Office Furniture Show, New York 
Trade Show Building, New York City 

March 23-26—Office Management Association of Chicago 
seminar and exhibits, Conrad Hilton Hotel, Chicago 

April 26-30—National Association of College Stores con 
vention and exhibit, New York Trade Show Building and 


Yorker, New York City 


Hotel New 


May 1-3—National Office Furniture Association exhibit and 
convention. Fontainebleau and Convention Hall, Miami 
Beach, Fla. 
May 22-28—Annual meeting and exhibit of Stationery & 
Office Eqiupment Guild of Canada, Inc., Sheraton Mount 
Royal and The Show Mart, Montreal, Province of Quebe 
Canada 
June 21-24—National Office Machine Dealers Association 
Netherlands-Hilton, Cincinnati, Ohio 
Sept. 26-30—National Stationery & Office Equipment As 
sociation convention and exhibit, Conrad Hilton, Chicago 
October 4-8—National Business Forms Associates annual 
convention, Chalfonte Haddon Hall Hotel, Atlantic City 
N.J. For information contact F. J. Ring, secretary, P.O. Box 
1199, Fort Lauderdale, Fla 
October 17-21—Eastern Commercial Stationery Show, New 
York Trade Show Building, New York City 
NSOEA DISTRICT MEETINGS 
Dates Location District 
April 17-18 French Lick Sheraton Hotel : 
French Lick, Ind 
April 20-21 Statler-Hilton, Dallas, Tex 9 
April 27-28 Muehlebach Hotel 8 
Kansas City, Mo 
May 8-9 Americana Hotel, Miami Beach, Fla { 
May 15-1¢ Western Skies Motel 10 
Albuquerque, New Mexi 
May 18-19 Desert Inn, Las Vegas, Nev 14 
May 22-23 Olympic Hotel 
Seattle Wash. 
May 25-2 Yosemite National Park, Calif 
June 4-5 Hotel Duluth, Duluth, Minn 
June 8-9 Nippersink Manor 
Genoa City, Wis. 
June 13 Otesaga Hotel 
Cooperstown, ee 
June 15-1 Grossingers Country Club 
Ferndale, N. Y. 
June 22-23 Galen Hall, Wernersville, I 
June 26-27 W entworth-By-The-Sea 
Portsmouth, N. H 
WHOLESALE STATIONERS ASSOCIATION 
Regional Conference Schedule 
New England—Monday, June 1, Son Hotel, Boston 
Canadian—W ednesday, June 24, Westb Hotel, Toronto 
Western—Friday, August 21, Mark Hopkins, San Fran 
Mid-W estern Friday septelr ber 25, Drak Hotel, ¢ 


Eastern—Sat October 16, New Yorker, N« York 


City 


Louisiana Firm Changes Name 
NEW IBERIA, LA 


The Oak Office Supply & Printing ¢ as changed its 
orporate name to the Oak Office Supply Co., Inc. a in- 
creased its capital tock to $40,000 
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Ask that question when your customer is shop- 
ping for files. There’s a place in every office for 
both insulated and non-insulated files. Tell your 
customer his most valuable records—the irre- 
placeable ones—should be kept in Hercules® 
insulated files where they are protected night 
and day, in use or not. Tell him that 43 out of 
100 firms losing irreplaceable records in a fire 
never reopen. Tell him the slight extra cost of 


an insulated file is a wonderful investment in and credit totals i 
security. triple cipher keys 
Allen Memory and 
Filing is important business today. You can perator ane 
cash in on it by using intelligent selling So. make y 
methods geared to the self-interest of your Allen-izing { 


customers. And of course you can’t go wrong 
when you recommend Hercules insulated files, 
either C or D UL-labeled. There are no finer 
insulated files in the whole wide world. Do you 
have our latest catalog? 


Keyt 


R.C.Allen Business Machines, Inc. 


680 FRONT AVE., N.W., GRAND RAPIDS, MICH. 


=TTER SIZ 
aT Te Se One, Two, Three, Four Drawers 


LEGAL SIZE § Unlimited locking arrangements 


LEDGER size | © 27d D Label 











! 
MEILINK STEEL SAFE COMPANY ° TOLEDO 6, So. += 4 | | want to Allen-ize for more profit. Send me the 

| complete information 

Producers of the most complete line of _ | Name 

EILIN insulated products: A, B and C Iabel ’ | 

safes, insulated files, money chests, voult — | Addre 

doors, home VAULTS ®—as well as busi- PAGES | 

ness machine and typewriter stands. os 1 City 900 connateeenterat 
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industry Meetings 








New York Area Awaits 


Own Furniture Show 


New York is having its own office furniture show this 
year! 
Dealers and salesmen in the east can see the newest de 


Signs and meet the factory principals without traveling great 
distances. From left: Jack Barnes, mfrs. rep., secretary of Offureps 


All of this will take place fro Saturday, March 21 Club; Arthur Foley, Peerless Steel Equip. Co., co-chairman; 
through Monday, March Iwo floors in the New York lves Nathan, Ives Distributors, hotel reservations; Burnham 
Trade Show Building at 35th St. & 8th Ave. (opposite the Matthews, Security Steel Equip., chairman ex-officio; Harry 
Hotel New Yorker) will house the almost 100 different Nechamen, mfrs. rep., sales promotion, and Hugh Morgan, 
exhibits of wood and steel desks and chairs, upholstered mfrs. rep., space arrangements. Not shown are Ed Golden, 
furniture, filing cabinets and sat and a wide range of co-chairman; Martin M. Moldow, budget and finance; Sam 
related equipment and accessor Cohen, general plans; Milton Stone, program and roster; 

This is the third trade show sponsored by the Offureps William Ward, publicity, and Bruce Crum, registration 


Club of N. Y. The Offureps Club is a unique organization 





Leaders . . . in pians for Eastern Office Furniture Show 


, 


23 


of office equipment manufacturers’ representatiy 
backi his hib j ) I] a van Hamilton Cosco, Inc Harry Nechamen Dist. In 
ee ry exhibition, and will use the proceeds for Hanes Chair & Furn. Co Neiman Steel Equip 
programs designed to benefit office furniture salesmen and Hillside Metal Products. Inc Nucraft Furn. Co 
dealers. Under President Burnham Matthews three dinner H-O-N Nucraft Products 
meetings were held in 1958, to which all area salesmen Imperial Desk Office Furniture Whse Co 
were invited as guests of the club. Prominent industry Invincible Metal Furn. Co Peerless Steel Equip. ¢ 
, A ; ) ‘ ‘ >} ri 
speakers presented informative and sparkling programs on “a ear ta $ Princeton Upholstery Co 
ee . 5 utor 4 4 il 
office equipment and planning. Many more events are in ves Distributors Protectall 
. Jasper Desk C Security Steel Equip 
the making as a result of the popularity of the Offureps 
fice f 7 r ; : Jasper Oftice Furn. Co Shelbyville Desk C« 
o neg urniture SnOWS. é' Jasper Seating Co Smokador Mfg. Co Inc 
Experience gained during the 1956 and 1957 Offureps Jasper Table Co Smo-King Products In 
Shows has convinced dealers and manufacturers alike that Marnay Sales & Mfg. Co Storch-Tepper Asso 
lines can be shown and seen more completely; wide contacts Paul McCobb Seating Sturgis Posture Chair ( 
and superior information made available; and the market Metlwal Corp Stylex Seating Co 
represented more thoroughly in a regional Show such as i, Mills ¢ I liftany Stand Co., In 
: os Mod steeicratt - nail ) 
this one,”’ says President Matthews OCs . Wells Chair Ce 
aa : Martin M. Moldow Asso Westin-Neilsen Cory 
Dan Waldner, head of D. Waldner Co. of Mineola, N.Y Hugh Morgan York Saf g | k C 
: es , " j I vat ire é oC oO 
has said: “The New York showing of office furniture spon Murphy-Miller, In Zephyr American Corp 
sored by the Offureps Club has been invaluable to our sales Myrtle Desk Co 


force who can see everything and everybody in the field at 
a convenient place and time 
Russell Morris, general manag 


; 


he Shelbyville Desk Jack Weiner Again Heads COMDA 





Co. of Shelbyville, Ind., asserts [The New York office 
furniture shows gives us access to that all-important New Jack Weiner, Belmont Typewriter Co., Chicago, who 
York market, and is our best chance to meet and talk to the served as president in 1947 and who headed the Nationa 
salesmen in that area. They are t fellows who sell out Association in 1952, was again chosen president of the 
products, and we want to know m first-hand. This is our Chicago Office Machine Dealers Associati 
opportunity and we will make th t of it Elected with Mr. Weiner are: Vice-president, Chester 

The exhibit is open to dealers and their salesmen, from Spengler; treasurer, John Bialas; executive secretary, M | 
12 noon to 6:30 p.m. on Saturday, from 1:00 p.m. to 7:30 Harrison Snow; directors for two years, Edward McGuire, 
p.m. on Sunday, and from 10:0 to 9:00 p.m. on Mon Nelson Miner and Edward Samuels; director at large for 
day. In addition, on Monday, invited prospects and cus one year, Charles C. Creevy; directors elected in 1957 for 
tomers of area dealers may atten two years, Steve Kantor, Henry Taendler and Jim Ward 

Among the important manufacturers of offi quipment 
exhibiting in the Show arc 

Stationers 12:30 Club Elects Officers 

Acme Lite Products Co. H. A. Clemetsen 
All Purpose Steel Cole Steel Equip. Co [he Stationers 12:30 Club of New York held election of 
Alma Desk Co. Cramer Posture Chair Co officers at the club’s Christmas Party held December 15 at 
Art Steel Co., Inc. Designcraft Metal Mfg Rosoft’s 
Artistic Desk Pad & Nov. Dorset Steel Equipment Co Stanley Geismar becomes chairman of the board of gover 
Badger, Inc. Eisen Bros. — nors. Richard Karasik, Frank A. Weeks, New York City 
John H. Barnes Ey nt Cabinet Works ' 
Reteed Branklia Co Files was named president. Other officers: Herbert Grayson, Ac 
Boling Chair Co. Ed Golden Fastener Corp., first vice-president; Albert Seidman, Venus 
Borroughs Mfg. Co. Arthur Gordon Pen & Pencil Corp., second vice-president; G. F. Griffiths, : 
Bright Chair Co. Gregson Mfg. CG Jr., Noesting Pin Ticket Co., treasurer, and Edward Leven- 
Challenger Steel Co. Hale Industries, In thal, Riddle Purchasing Co., secretary 
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Advanced Styling 





—— 


CONSTRUCTION FEATURES 
{ll curved parts steam bent from solid wood. 
All foam rubber upholstery. 
Flexibase webbing in seats and backs. 
Solid brass scuff plates and ferrules. 
lilting, cushioned glides. 
Trim hardware—brass or chrome finish. 
Wall-saving back posts on arm chair. 








.......--A BOLING TRADITION 


With graceful sweeping curves and clean, simple 
lines Boling has created a contemporary design 
that befits any modern office. Decorator colors 
can be mixed or matched in combinations of top 
grain leather or Elastic Naugahyde with Gros 
Point or Trilok fabrics. All metal trim is avail- 
able in either brass or chrome finish. Exposed 


wood in rich Walnut finish. 














No. 16510 
EXECUTIVE 
SWIVEL CHAIR 


One of the most unique 
and practical features ever incorporated 
into a Boling chair is introduced 

in the No. 1511-S 









No. 1611 AIRLINE 
ARM CHAIR 





\ sliding seat—similar to those on commercial air- 
lines—allows the occupant to increase the sitting 
depth of the chair (up to 4”) to the desired and 
most comfortable position. The seat—smoothly and 
silently—adjusts itself, automatically, as the occupant 
shifts his weight. See it and try it—and you will 
agree that this is a new high in deep down, solid 
comfort for ofhice chairs! 











BOLING CHAIR COMPANY 


SILER CITY, NORTH CAROLINA 




















STOP! LOOK! SELL! 


America’s most complete line of . . . 


e@ DRAWING SETS e DRAFTING MATERIALS 
e@ DRAFTING INSTRUMENTS e DRAWING EQUIPMENT 
e DESIGNING AIDS e MEASURING DEVICES 


EARN UP TO 50% PROFITS 


Here’s QUALITY merchandise for engineers, draftsmen, 
architects, designers, students, etc. . . . at DOWN-TO- 
EARTH PRICES! Line-up with Alvin — sales stimulating, 
sure-fire traffic and profit builders. 













No. 5000D - FREE Counter Display 
with 12 Alvin Precision Lead Pointers. 
Four knife-edge blades -assures a per- 
fect true point every time. A sure bus 
iness builder! 

Retail price:......... 


No. 5013D - FREE Counter Display, 
with 12 Alvin Mechanical Lead Holders. 
Pocket size, featherweight-push but- 
ton design with finger-tip control. A 
real sales stimulator! 

Retail price:......... $17.00 
DE ON ci cdcc secs 10.20 


gf Ee ae 














No. 5018D FREE Counter Display 
with 24 tubes of refill leads. 12 leads 
to a tube. A choice top grade refill 
drawing lead of superior quality and 
strength. A real soles leader 


No. 5012D - FREE Counter Display 
contains 12 lead holders H, 2H and 
4H having 2 ea. with clip and 2 eo. 
w/o clip of ea. A traffic stopper. 








Retail price:......... $16.50 Retail price: $19.00 
OR. ic s'd eo « wie ce 9.90 Your cost:... 11.40 
0 ees 6.60 Your profit: ooo 






THE ABOVE DISPLAYS ARE SUBJECT TO A 40% DISCOUNT. AN ADDI- 
TIONAL 10% WITH EVERY ORDER OF 3 ASSORTED DISPLAYS. 


REE GIANT - NEW 
e 


ALVIN 

CATALOG 
84 pages — fully illustrated showing Alvin's 
complete line. 1001 quality items at the right 
price. Orders promptly filled. Also an ideo! 
sales tool. 











“QUALITY AT THE RIGHT PRICE” 


ALVIN & COMPANY, INC. 


Windsor, Connecticut 






ALVIN & COMPANY, INC. Windsor, Connecticut 


Please send me the following items which | have checked below. 


FREE folder showing Alvin's 
Sales Aids 


1 Ne. 5000D 


complete line of 


O) FREE 84 Page Cotalog 


©) No. 50130 No. 5012D No. 5018D 


yn above items 


OD) Information on FREE imprinted envelope stuffer 


Name ~ Title 








Company 


Address 





City Zone State 

















Alan S. Cook . . . eyes blow-up of new University of Hart- 
ford wing which includes the Cook unit. 


Royal McBee Memorial 
Is Gift to University 


HARTFORD, CONN 

Can a man’s good name live forever? Royal McBee gave 
the answer, ‘Yes,’ December 15 when Alan S. Cook, vic« 
president and general manager of the Hartford plant an 


} 


nounced a gift of funds to the University of Hartford fo 


secretarial science laboratory in the future Business Adminis 


tration building on the University’s new 150-acre campus 
The unit will be named the C. B. Cook secretarial science 
laboratory in memorial to the Royal McBee chief executive 


in Hartford tor 34 years,” Robert E. Carroll, chairman of the 


University Hartford Founders Fund Manufacturing Di- 
vision, stated, “We hope that this will be the first of many 
orials to outstanding Connecticut citizens,” he added 
Present also for the breakfast announcement were Alfred 
C. Fuller, chairman of University Founders and chairman of 
the board of Full Brush Company; Wilbur C. Stauble, 
chairman of tl University's Industry and Commerce Di 
vision, president of Veeder-Root, Inc., and president of Holo 
Krome Screw Corp., Royal McBee officers, representatives 
of employees who are students at the University and two 

ployees members of the college faculty, James 


M. Murdock of Avon and Francis Pelehach of Bristol 


In commenting on the memorial, Mr. Fuller remarked 
Chere is a great deal that could be said concerning C. B 
Cook's activity along civic lines, but I believe that we might 
sum it up by saying that there is no citizen of Connecticut 
living or deceased, to whom a memorial is more appropri 
ite 

Mr. Cook died at his home in December, 1955, at the age 
ot 80. Two sons are active in the Royal McBee organization 
Alan S. and Charles B. Cook, Roytype, plant manager. Both 
expressed their gratification on learning of the memorial to 


their father 


Dr. Converse To Address Wholesalers 

Featured speaker for the Wholesale Stationers Association 
convention March 1-4 in New York City at the 
New Yorker Hotel will be Dr. Paul Converse, president of 


forthcoming 


he American Marketing Association 
Dr. Converse will speak at the luncheon meeting on Tues 
day, March 31. He has taught marketing for 42 years and 
the top awards outstanding contributions to the theory 
of marketing are named “The Paul D. Converse Awards” in 
his honor. He is author of a dozen on iphs and 
than research articles in the field of rketing along 
th 12 books which have sold more than 300,000 copies 
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OXFORD PENDAFLEX’ 
Metal Tabs 
and NEW 1 inch Plastic Tab for 10 position tabbing 








J 90 
1 fl fl 


1” PLASTIC 
Orford * 


MADE IN USA 





New metal tabs are supplied as separate stock items. 
[hey are not packaged with Pendaflex folders. 
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Now you can give your customer the kind of 
tab he wants without carrying two lines of 
hanging folders! Just stock regular Oxford 
Pendaflex folders with the familiar plastic tabs 
and keep the all-new metal tabs handy .. . 
they’re perfectly interchangeable with the plas- 
tic tabs! Offer your customer his choice—and 
watch your sales rise. 


Oxford Filing Supply Company, Inc. 
9-2 Clinton Road, Garden City, N.Y. 


FIRST NAME 
IN FILING 


on p>xfo rd 
4 
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Look and compare 
¢@ the extra features 


of the NEW FULTON Fel ets ‘aus 
LINE OF 1959 DATERS . . . a oad a al | = Flacks, = — Saibes Sunol 


& Equip. Co.; Mrs. Flacks; Mrs. Wilner; Joseph Wilner, 
1958 president of Kansas City Stationers Association; Mrs 
Greenstreet; Ray Greenstreet, 1959 president of Kansas 
City Stationers Association; Kenneth Pendergast, Geo. E 
Baird & Son, Inc.; Mrs. Pendergast. (Dave Neuhaus Phot 


















with the new and improved 
gear type wheel. Light in weight, 
impervious to all known inks 
and solvents. Cleaner in appearance, 


. Kansas City Stationers 
and stronger in bond. nsas City 


Stage Annual Yule Party 


The Kansas City Stationers Association held the annual 
Christmas party at the Hillcrest Country Club, December 


Unaffected by warpage 
or distortion under 
even extreme 


20 
Under the efficient direction of Mrs. Helen Cox of Shepard 







climatic conditions. | 
Stationery Co., general chairman, assisted by John Chowning 
of Federal Stationery Co., chairman tor the Midwest Travel 
ers Club committee, 231 guests enjoyed a very happy eve 
ning 
Cocktails were served at 6:00 and dinner was announced 
at 7:45 p.m. The club staff had prepared an excellent repast 
and served it promptly, enabling everyone to enjoy their 


steaks while they were hot. 





Party Leaders . . . Clinton J. Cooper, Esterbrook Pen Co., 
president of Midwest Travelers Club; Howard Hendricks, 
Allen Marking Products Co.; Ray Greenstreet, Schooley’s, 
Inc., 1959 president Kansas City Stationers Association; 
John Chowning, Federal Stationery Co., general chairman 
for Travelers Club; Joseph Wilner, Stanley-Sargent Co., 
1958 president of Kansas City Stationers Association; G 
Max Keating, Elmer Krumwiede & Associates, Midwest 
Travelers Club vice-president. (Dave Neuhaus Photc 


SERVICE DATER 
* + « Number I, FULTON DATER : 
hers individually Number 1%... 
boxed and Packed } dozen 
g¥aranteed '° & box. Priceg Despite the weather's being mild and dry, in contrast to 






; 


some stormy days experienced Im past years, Out OF town 











for best fo sell, 
a guests were fewer than usual. Those attending were Miss 
service. Betty Barnum of Joplin Printing Co., of Joplin, Mo. Mr. 
& Mrs Bob English of Topeka, Kan; representing Federal 
Stationery Co.; Charles Cordray of Minneapolis, with Sturgis 
Posture Chair Co., and Earl Collins of Minneapolis, with 
Rockwell-Barnes Co., and vice-president of the Field Di 
vision, NSOEA j 
During the cocktail hour and the dinner, music was fur 
nished for general enjoyment and frequent harmonizing by 
a young lady and her accordion circulating among th sts 
A good orchestra provided music for dancing afte ne 
Write for free catalog and price list. Order your New York NOFA Holds Holiday Party 
requirements now. Prompt deliveries. NEW YORK CITY 
[he annual holiday party of Metropolitan Area Chapter 
FULTON MARKING EQUIPMENT C0 NOFA, was held Monday evening, December » at the 
. Brass Rail Restaurant 
82 Fulton St., Elizabeth 1, New Jersey It was an opportunity for dinner, Broadway floor show 
of Marking Devices for Over 49 Years dancing and renewing of friendships 





114 OA-2/59 











tsi 


“Designer 


Group" 


1g 








191 7RL 


For complete informationand prices on these new stylings, write or wire 


Johnson Chair Company 7109 Merchandise Mart Chicago 54, Illinois 
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Ball pens here, there 
and everywhere-~ but 
the big news for Sta- 
tioners is STENOSTIK 
companion to ERASERSTIK 
—which has capiured a 
substantial slice of the mar- 
ket because it is especially 
designed for Secretaries. 




















STENOSTIK'S long, tapered 
finger grip is the exclusive fea- 
ture that reduces finger fatigue 
and enables a girl to take dicta- 
tion by the hour with comfort. Its 
full, pen-length blue-ink cartridge 
outwears 7 yes 7-lead pencils. 







“/ 







Tens of thousands of girls, staunch an 

ERASERSTIK fans, have extended a l a i 

| <= 

warm welcome to STENOSTIK. ‘‘A fine ey 

writing instrument!” is how many of Ci =F 

; —— <i 

them describe this white, gold and blue |; \ i 
beauty. i 


Handsomely packaged STENOSTIr me 
in an easy-to-sell box of 3, 24 boxes toa half 
gross self-display carton. If you want a new 
and happy source of profits, QUICK rder 
STENOSTIK! 





A.W.FABER-CASTELL 


PENCIL CO., INC. NEWARK 3_N. J 
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Oxford Filing Expands West Coast Plant... 





— + ges 
Oxford Filing Supply Co. has recently completed a major 
expansion of its Los Angeles plant. It is now more than 
twice original size. The plant began by manufacturing only 
file folders for West Coast distribution, but demand has 
brought about the addition of other items to the produc- 
tion program. Further expansion is already under consid- 


eration 


Stationers Association Stages 
Christmas Party in Los Angeles 


LOS ANGELES 


The Stationers Association of Southern California held its 
annual Christmas party December 13 in the Venetian Roon 
of the Ambassador Hotel with Vernon Vallet, association 
president, as aster of ceremonies 

Roy Baughman was the stationers’ singing star for th 
occasion and Diana Castillo the serenader. It was a gala 


evening for cocktails, dinner and dancing 

General committee in charge was composed of Herman 
A. Hirdler, chairman; Roe Powell, co-chairman; L. E. Bank, 
Charles Brenner, Robert Carter, Kurt Heineman, Len St. 
John, H. “Cappy” Kaplan, Harold Pulliam, Roger Russell, 
Kenneth Sprague and Thomas W. Wiemann. Ticket commit 
tee was headed by Louis Polonsky, chairman; Ernest Daniels, 
co-chairman, Geroge Frey, Pete Masterson and Ben Vorwick. 


The large assemblage for the festive occasion was a trib 
ute to the publicity committee headed by George Hatten 
with Carl Grimes, Jr., co-chairman, and assisted by Robert 
Parker and Sam Yocum. 

Mrs. Charles Conley served as general chairman for th 
stationers’ wives auxiliary. Decorations were by Mrs. Carl 


Grimes, Sr., chairman; Mrs. Albert Knox, co-chairman: Mrs. 
Roy Baughman, Mrs. Lelan Hall, Mrs. David Piltzer, Mrs. 
Beatrice E. Saud and Mrs. Walter Waldvogel. On the rx 
ception committee were Ralph Alexander, Dean Despie, Mrs. 
Ruth Waters Geisel, George Gilfillan, Carl Grimes, George 
Hatten, Herman Hirdler, Patrick Koughan, William Lindsay, 
Ralph Maneval, Walter McNevin and Vernon Vallet. 


Stationers Square Club Holds Dinner 


NEW YORK CITY 


Annual dinner, dance and entertainment of the Stationers 
Square Club of Greater New York proved a gala occasion 
Saturday evening, December 6, at the Georgian Room of tl 
Hotel Statler-H } 

Reception } led the dinner and dancin Mus 


turnished by Herb Steimer and his A rican and Latin 


Hol zy its D ber meeting at Hotel | neton in N 
York City, t Oftureps Club heard report n progres 
Eastern Off Furniture Show to | i next M 
A by-la n llowing a presiden 
su {1 himself was discussed. Donations for pri 


New York NOFA Christmas party 
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The projected styling of the VOLEE group in 
genuine walnut and extruded aluminum 
uniquely combines taste, modern decor and 
modular efficiency to bring you a new 
concept in design for today's office living. 


Write for color brochure showing the 







complete VOLEE line. 


© desks 
© chairs 


® upholstered 
office 
furniture 


® desk 
accessories 





Imperial is 
your conveni- 
ent single 
source for 
complete 
office furniture 
groupings, in- 
cluding desks, 
chairs and 





accessory 





pieces. 


Vole 


an outstanding design... in the world of office living. 


= 


= 
Dmpensal DESK COMPANY, EVANSVILLE 7, INDIANA 





5 mI 








- 


a 


=. > 
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“EFFICIENCY _IN 
WAC A INTE: 
OFFICE MACHINES © 


"FOLDING TYPEWRITER CART” 
CARRY FOUR 
STANDARD 
TYPEWRITERS 


AT ONE TIME 
FOLDS INTO A 
COMPACT UNIT 


vv 





TYPEWRITER CART 
folded and ready to 
place in your car 
or truck. Takes very 
little space. 

















The TYPEWRITER 

CART will pay for 

itself in a very 
short time. 











TYPEWRITER CART used a TY WRITER ART ed 
a temporary display rack. Se ee eS 
supporting—No holding while 

loading. 






ONLY 
$29.95 


Another efficient product by . . Pat Pend 


G. F. DISTRIBUTING CO. 
P. O. Box 442, Worthington, Minn. 





Men on the Move 


Murray Bernard has been appointed 
Art Steel Co., Inc., assistant general 
sales manager for all the United 
States, with headquarters located in 
New York City 

Bernard will control all sales re 
gions of Steelmaster throughout the 
United States, and will personally 
cover these areas. He has had exten- 





sive experience in the retail and 


Murray Bernard wholesale field, having been associated 
with one of New York's leading office 

equipment dealers, and other important outlets in the indus- 
try 

Expanding sales and service in the Rocky Mountain and 
Pacific Coast areas, Stempel Mfg. Co. announces the appoint 
ment of two new sales representatives 

M. J. Greenes, with headquarters at 7632 Airport Blvd 
Los Angeles 45, Calif., will cover California, Arizona, Ne- 
vada, Oregon, and Washington. Jim Ellertson will handle 
the states of Colorado, Utah, Wyoming, Idaho, Montana, and 
New Mexico, and also the El Paso, Tex. market area. His 
headquarters are at 5354 E. Utah Place, Denver 22, Colo 
Both of these men are widely experienced in the office supply 
and accessory field, said Wolt C. Stempel, vice-president in 
harge of sal 

This increase of sales representation is the first of several 
expansion steps planned for the year of 1959, Mr. Stempel 


Salad 





John M. Lyon J. E. Roberts 


John M. Lyon and James E. Roberts have joined Wilson 
Jones Co., according to a recent announcement by John H. 
Behr, general sales manager 

Mr. Lyon will cover the Los Angeles area with Phil Van 
Culin. Mr. Lyon has been in the stationery business for 10 
vears and makes his home in Long Beach 

Mr. Roberts, or “Bud” as many know him, has been in 
both the retail and wholesale stationery business since 1946 
He will work as a member of Wilson Jones’ Northwest 
sales staff. A native of Denver, Mr. Roberts plans to move 
with his wife and two boys to the Seattle area 

Carl W. Priesing, vice president of Venus Pen and Pencil 
Corp., announced the appointment of four new sales repre 
sentatives: John T. Paul of Old Saybrook, Conn.; Arnold 
Gelb of Jersey City, N.J.; Burt Kayser of Houston, Tex 
and T. Fred Allen of Des Moines, Iowa 

Mr. Paul's territory will include all of Connecticut, south 
ern Massachusetts, Rhode Island and eastern New York. Mr 
Gelb will cover the entire state of New Jersey Mr. Kayser 
will have as his territory parts of southern Texas, Louisiana 
Alabama and Mississippi. Mr. Allen's territory will consist 
of Iowa, the eastern part of Nebraska and parts of Wisconsin 
ind Illinois 

In addition, is announced the promotion to western dis 
trict manager of Ernest R. Daniels, who for the past four 
years has been territory manager for Lower California. Mr 


Daniels will be responsible for sales in all of California and 
some parts of Arizona and New Mexico 

Long well-known in the writing instrument field, Mr 
Daniels joined Venus five years ago. He lives in San Gabriel 
Calit 


Gerard D. White, has announced the appointments of 
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H-O-N ADVANCES THE TREND 


Keynoted to the current trend for efficient 
L-work desk arrangement is the new H-O-N 
desk line. Completely flexible, H-O-N 
DESKS offer literally hundreds of optional 
groupings. And they are priced within the 
budget range of the average office. 
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WITH THIS NEW DESK LINE* 


Artful use of vinyl-clad steel for the 
drawer fronts and the back panels adds 
distinctive tones and textures. These en- 
hance the appearance of the new H-O-N 
desks . . . and permits tasteful blending 
into each individual office decor. Product 
of The H-O-N Co., Muscatine, lowa. 


*Patent Anpoplie« 





The new H-O-N double pedes- 
tal desk showing textured 
penel. (H-O-N Bookcases at 
rear.) 


H-O-N 


OFFICE EQUIPMENT 


H-O-N L-shape arrangement 
showing textured drawer fronts. 
(H-O-N files at rear.) 








BRAND NEW ... AND PROFIT PRICED 


FROM DOLIN 
gor Oe. OPEN 
a SHELF 


FILES 





‘ ht 





* 


| 1 SHELF 
“ 2 SHELF 
BUILD-UPS 


LETTER, LEGAL, X-RAY 
Get your share of this lucrative shelf-filing market that is growing 
and growing. Your LOW DEALERS COST will enable you to more 
than meet your direct selling competition. COMPARE PRICES 
NOW — and start your customers with a DOLIN shelf filing in- 
stallation. 
BUILD-UP UNITS 
1 SHELF & 2 SHELF MODELS 
INTERLOCKING IN A JIFFY 
DOORS AND LOCKS OPTIONAL 
ADJUSTABLE DIVIDERS ON 1” CTRS. 
HEAVY STEEL, REINFORCED DESIGN 
ATTRACTIVE BAKED FINISHES 


on 8 RT Pa ee 





TAB-STOR* 
HOLDS 12 TAB CARD BOXES 
Satisfy your Tab Dept. customers with these new, low cost build-up 
units that provide orderly storage and flexibility. Your sales will 
grow as the system grows. COMPARE PRICES NOW! 
2 SIZES, FOR 2M & 3M BOXES 
EACH TAB BOX ON A SHELF 
ELIMINATES JUGGLING AND HANDLING 
LOW COST PER BOX 
INSTALLATION COSTS?——PRACTICALLY NONE! 
INTERLOCKING IN A JIFFY 
HEAVY STEEL REINFORCED DESIGN 


STEEL TRANSFER FILES* 


3 


COMPLETE 
LINES 
45 STOCK SIZES 


Year end records transfer time means volume sales of steel transfer 
files. Pace-setting dealers always recommend and sell the profit 
line of DOLIN STEEL TRANSFER FILES — the most complete 
line available through the dealer. See your customers today and 
sell your share, too! 
*PRICED TO MEET YOUR 
DIRECT SELLING COMPETITION 

WRITE FOR DESCRIPTIVE LITERATURE 


DOLIN metTAL PRODUCTS, INC. 
315-20 LEXINGTON AVENUE, BROOKLYN 16, NEW YORK 








Andrew Fraser as vice-president of Acco Products, a division 
of Natser Corp., and Douglas Chapman as vice-president of 
Acco Canadian Co., Ltd 

Mr. Fraser will continue to hold the position of company 
treasurer along with his new appointment as vice-president 

Mr. Chapman joined Acco Canadian Co., Ltd., in June of 
1952 as sales representative for the Province of Ontario and 
eastern Canada. In 1958 he was elevated to the position of 
assistant manager 

E. W. A. Rowles Co. announces the appointment of Robert 
A. Hogberg as assistant sales manager. Mr. Hogberg will 
assist Ward Siewert, sales manager, in the co-ordination of 
sales activities between the company and the sales personnel 
and factory representatives in the marketing of the Rowles 
line of school chalkboards and bulletin boards, and class- 
room seating, and the new EWARCO line of bulletin boards 
chalkboards and erasers. Mr. Hogberg will also manage the 


newly-created customer service department 


Blaisdell Pencil Co. has announced 
the appointment of Gordon S. Wood 
as sales representative 

His territory will include Michigan 
and Ohio with sales headquarters in 
Detroit. Residence is in a Detroit 
suburb, Birmingham 

Mr. Wood's most recent business 
connection was with the Hubbard 


Antisdel advertising agency as sales 
representative tor the Chicago area 
Gordon $. Wood Blaisdell has also announced the 


iddition of Raymond H. Berndtson as 
sales representative for northern Illinois, Indiana, and Wis 





consin with headquarters in Chicago. His home is in Whea 
ton, Ill 

Mr. Berndtson has held several sales positions in the mid- 
western area, hts most recent business connection being with 


the Olin Mathison Corp 


Five new branch managerial appointments at Royal Mc- 
Bee Corp. have been announced by W. W. Pennels, vice- 
president of the Royal Typewriter Division. The appoint 


ments are 





J. E. Churchill D. K. Farr M, J. Sebo 


J. E. Churchill, formerly district manager at Charlotte 
N.C. to the post of district manager at Cincinnati 

D. K. Farr to succeed Mr. Churchill at Charlotte 

M. J. Sabo, formerly southern regional sales trainer, to 
district managership at Birmingham, Ala 





L. O. Starritt Alfred Bucher 


Alfred Bucher, formerly district manager at Rockford 
Ill., to district managership at Columbus, Ohio 
L. O. Starritt to succeed Mr. Bucher in the Rockford 


listrict Managership 
J. T. Dessureau, sales manager for Roytype business ma 
hine supplies, has announced the appointment of M. M. 
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olivetti 














People differ, just as handwriting does. 
Olivetti portables, complete with all the 
important features of office typewriters, 
satisfy owners of widely differing needs 
and tastes—from teen-age students to 
sophisticated travelers. Olivetti portables 
offer full profit opportunities to the dealer, 
full value to the customer, and are backed 
by unique advertising. Find out how 
you can become an Authorized Olivetti 
dealer. Write Portable Division, Olivetti 
Sales Corporation, 375 Park Avenue, 


New York 22, N. Y. 








cone Bial to the newly-created sales managerial post, Roytype 
manager of Southern California districts, for Royal McBee 
wes Cone em a heer A new, competitive Litho- Corp. Named to succeed Mr. Bial as western regional Roy 
gtaphed Snap-A-Part list 

=. for 36 sizes of custom 
* Se se oe printed forms 





how 


en 
STAMDAND SRAP 4 PANTS . 





M. M. Bial D. L. Martin 





type manager is Douglas L. Martin, who will be headquar 
tered at the company’s San Francisco branch offic 





Here’s a new and better 
Standard Snap-A-Part list; Regional sales managers for the Southeast and New 


12 Sizes up to 8 parts at England have been appointed by The General-Gilbert Corp 
economical prices 


manufacturer of electric adding machines, according to 

Martin Rogg, national sales manager 
William (“Bill”) Steiner, formerly national dealer sales 
manager for the portable division of Underwood Corp. and 
10 Se more recently with Bohn Duplicating Machine Corp., will 
be in charge of General sales in Florida, Georgia, South 
Carolina and North Carolina. His headquarters will be at 

10122-66 Ave. N., Largo, Fla 


Leo Albison, an office equipment dealer in the Boston 













irea for 20 years, will be in charge of General sales in 
Today's best Garage Re- Connecticut, Maine, Massachusetts, New Hampshire, Rhod« | 
pair Order list for 6 Stand- Island and Vermont. His headquarters will be at 39 Bay ' 
ard styles, competitively State Rd., Quincy, Mass 
_ ni priced on bond and N.C.R. | 
—. = Cole Steel Equipment Co., Inc., announces the assi 
of three salesmen to territories. 


Standard or Custom Meter 
Tickets are easily sold from 
the Hano Standard Meter 
Ticket list 





Jeff Magee Alex Winkler G. J. Robbins 


ys 


Covering the state of Pennsylvania, with the exception of 
Philadelphia, will be the responsibility of Jeff Magee, wh« 
has a background as dealer-salesman in the office equipment 
field and before joining Cole was sales manager of the Atlas 


Aluminum Corp 





Alex Winkler has been assigned to cover the states of N 
New Jersey and West Virginia. With Cole since 1954, Mr: 4 
Winkler previously was a representative for the Research In 7 
stitute of America and John Felix Associates of New York 
6 2 | City . 
Gabe J. Robbins has been named sales representative as 
or ro Its in 5 C sociated with the Cole western division which is headed by 
Frank Salz. Mr. Robbins’ territory includes Colorado, Utah 
Las Vegas, Nev. and the eastern segment of southern Cali Ni 
Make your business form profits the easy way in mee . 
°59. Be sure you have and use these four new 
z s [he retirement of two veteran Eaton Paper Corp. sales 
Hano Snap-A-Part Price lists. Remember, Hano representatives at the end of the past year brought shifts 
always has the right form at the right price at the in some territories and additions to the selling staff 
H i W. F. Cromwell retired after 37 years in the Kansas City 
right time. territory for the Pittsfield stationery firm. Cuba C. White, 
who is well known in that area, has taken over Bill Crom 
well's former beat. Mr. White has had wide previous ex 
perience in the stationery field; he has been an outside sales 
man for a commercial stationer, a sales representative for 
a manufacturer in the stationery industry and also operated 
COMPANY, INC. his own retail stationery store in Wichita, for the past 10 
MANIFOLD PRINTERS SINCE 1888 years. Mr. White has been active in NSOEA activities 
R. A. Durfee had been with Eaton for 45 years before his 
General and Sales Offices: | Warehouse and Branch Plant retirement at the close of 1958. Most of this time was 
HOLYOKE, MASSACHUSETTS MT. OLIVE, ILLINOIS spent in serving the Philadelphia, Baltimore and Washing- d 
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ARROW FASTENER’S COMPLETE LINE 
GOES IN A STRAIGHT LINE 


NEW! ROYAL to more sales for you! 
BLACK AND GOLD 
STAPLER-TACKER-PLIER 






















DELUXE 
STAPLER .- 2” 
TACKER sae 
NEW! 
JUNIOR 
—N HOUSEHOLD 
é&= 7 TACKER 
= ici eeean’ Memenier taal No. JT-21 Takes 100 JT 4” or 5%” staples. 


Makes an ideal gift. Get your order 
No. A-44 


A F in now and cash in on the 
All-steel construction with plastic RROW ASTENER “Gee 


that’s so big today. 
cap that can be imprinted. 


sedis 90-06 canein. for every price need and every purpose Lists at $4.95! 
* Lists at $2.29 


because the Arrow line is nationally advertised in Life, Saturday 


Evening Post, Popular Mechanics, Popular Science, Better Homes & Gardens 
and many more. 


because Arrow Fasteners make friends and influence people to re-order because their performance > 


is dependable. 
WS 
~X 


4 






because Arrow does not sell direct and always refers inquiries back to you. 


~.. Arrow sells the consumer constantly with National Advertising, and you 
-, get the benefits. 


A. 









because Arrow keeps ahead of the times with new 
precision-made products — new promotions, new 
power-packed selling tools. 


Ny USUAL TRADE DISCOUNTS APPLY 






No. 202 STANDARD ALL-CHROME T-50 ALL-PURPOSE HEAVY DUTY 
HEAVY DUIY E STAPLER, * Subject to Fed. Excise Tax GUN TACKER. Takes 85 T-50 wedge- 
KER, PINNER is 210 stand pointed staples in 6 staple sizes 

“a bal %"', Va" Me and Ceiltile. 


List price $12.50 


No. P-22 ALL-CHROME HEAVY DUTY 
INDUSTRIAL PLIER STAPLER. Takes 


~ 
ne t price $5.50 —— 
No. P-98 ALL-CHROME FLAT- 
“LINCH PORTABLE PLIER STAPLER = ~<—. 
ket. Takes strip of 100 ~ = 
*List price $2.50 , 





, . Strip of 150 P-22 staples in 2 leg 
lengths, ‘4° and %, 
 — oP *List price $5.50 
No. 105 STANDARD ALL-CHROME 
TAPLER,. TACKER, PLIER, PINNER T-32 HEAVY DUTY GUN TACKER 
5 «t taples Takes 150 tackpointed staples in 
t Price $4.25 3 staple sizes \,"", %4" or X%"". 

= P List price $10.50 


SEND FOR NEW 
CATALOG AND PRICE LIST. 





~ 





ONE JUNIUS STREET, BROOKLYN, N.Y. 
Pioneers and Pacesetters for Over a Quarter of a Century 
Ba 1 Sages © 
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ton, D. C. area. At present, Mr. and Mrs. Durfee are living 

in Devon, Pa 
Part of Mr. Durfee's territory, Washington, D. C. and 
Maryland, is now covered by Edward F. Sparks, who had 
been in the Pittsburgh territory for Eaton during the pas 
ae . 10 years. Mr. Durtee’s retirement also brought a change 
n the selling area covered by Gaylord Payson. Now, Mr 


; - 
nA aN Payson covers eastern Pennsylvania, Delaware and Philadel 
i, vw, AAY \ . phia, with Ed Sparks taking over from him in Maryland 
£ . — . . , 
, \ Joseph Solak, who covered a southern territory for Eaton 


VALET WALLMOUNTS has been assigned Mr. Sparks’ former Pittsburgh area, in- 


32” and 4’ 2” units which mount luding western Pennsylvania and West Virginia 
yn any available wall space interlock Monroe Calculating Machine Co., Inc., has appointed two 
make longer lengths. Accommodate embers of its nationwide field organization as branch sales 
hats and coats per foot. anagers, it was announced by W. K. Clifford, vice-president 
of marketing. R. K. Sorensen will now head sales operations 
in Peoria, Ill.; while in Keene, N. H., R. E. McIlhoney takes 
over as branch manager 


At the same time Clifford announced the appointment of 


co~ i 
She eight assistant branch sales managers. They are J. J. Benguhe, 
{ Upper Darby, Pa.; I. E. Frazier, Enid, Okla.; D. T. McAvoy, 

J | | | Waterbury, Conn.; C. R. Ogan, Galveston, Tex.; R. V. Quinn, 

Norristown, Pa.; H. P. Reynolds, Lancaster, Pa.; J. D. Tjam- 


ere piris, Fitchburg, Mass., and M. O. Vanderpool, Des Moines, 
The established, nationally advertised line, spe- lowa 
cified by leading architects: carried by quality 
outfitters; standard equipment in modern offices, 
factories and institutions . .. the profitable line Letters 





® 





to sell. 
(Continued from Page 19) 
Holmes should er the whole subject for any dissenting 
persons: “I cannot believe that in the long run the public will 


profit by this Court permitting knaves to cut reasonable prices 
tor some ulterior purposes of their own 

We here at American VOSS salute you f your articl and 
stand with you toward the successful enactment of tl ew 

S-6 — =— Fair Trade Legislation by the coming Congress 

This efficient Office Valet an- —T 
swers the small office wraps 
problem—provides 6 individual 
ot@t) ole(e-1- MEMES ole(e-lelojelota mia .0 i. 


American VOSS (¢ 
Detroit, Micl 


hangers, with built-in umbrella 


st ( d ‘ tf ° ° 
stand Gnd ove ee Connecticut Dealer Commends Mr. Butterfield 
NReeps wraps aired, dry, in 





press. Will not tip over ; Dear Edito: 
[ would like to commend Mr. Sidney Butterfield on his 
. —_ ellent article on Fair Trade in the Janua issue of OFFIC! 
APPLIANCES. Also I would like to commend out publi ition 
for starting th with such a fine presentation of tl ital 
issues 1n\ 
Now if on ind our other Trad blications d 
ntinue relentless ntil Legislative action is taken and 
trade associations would forget about their golf games long 
enough to take up their rightful place as s of tl 
ugn along witl everyone could benefit 
Certainly otl avenues of retailing would in us 
guided plan t ivise our legislators of pinions iS 
ssue of Fair Trade and reasonable profits. It is more to be 
expected of others with similar plights than to anticipat 
sistance fron inufacturers of such art as portabl 
boasting of the largest volume eve while dealer t 
iler has noted bstantial drops in vi and profits on 
3U-4 esti chit ind has turned to imported lines to fight 
(Illustrated) is a back 
basic 4° 3’’ VALET [his seems t a newcomer of only urs in the « 
RACK which ac- held, to be on f our problems that cat nly be solv 
commodates 12. co-operation of all dealers. Many of our ot probler 
Also 3 3", 5’ 3 individual ar lepend on our individual tion for solution 
Valet Racks. and. It is t fo s to take our tongues out of ir cheeks and 
Seles obs (olel abele mmole leh : 
enter into a !f nths of genuine co-operation in t 
hs and capacity. Save floor space—ac- ick this mut problem which cannot even be nicke ndi 
persons per running foot. vidually. And » st look to you to keey infor! 
egisiative progress on this issue 
Let us all hope that 1959 finds a soluti to the pr 
Write for catalog sheets, dealer sales helps, ov-i3 ' ; ” } 
f all retailing that has resulted in mx two-faced talk and 





that I tner problen we fact 


Vogel-Peterson Co. iia pase 5.1 


1127 WEST 37th STREET Apex Oftice Suy ( 
CHICAGO 9, ILLINOIS New London, Cont 
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the newest idea in Office Pens 
..-since the Quill! 


THE NEW 





A complete 
service for office 
and factory 
with all these 
accessories: 


S.P.0; BALL PEN 


*SPECIALIZED PLANT AND OFFICE 


At last! , refillable ball pen designed 


Economy priced 





for business! Full size refills cost less than 10¢ desk base 
, Memo pad and 
each in dozen lots. Special non-roll taper P 
pen holder 


top. Choice of points: general office, Retractable mode! with 


clip for away-from-desk 
workers. 


stenographic, accounting, etc. Completely 
leakproof. Rounded writing grip 
designed for writing comfort. Color 
of barrel identifies color of ink. 
Proved savings up to 66% of 


cost of old fashioned writing 
SPECIALLY LOW-PRICED FOR OFFICE USE— 


' ! 
instruments: y, ASK YOUR STATIONER FOR QUOTATIONS. 


Now serves industry with the best in writing... at any price! 


—— — 


c., Atlanta, Ga —Scripto of Canada, Ltd., Toronto, Canada—Scripto Products available in Canada at slightly higher prices. 
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Put efficiency 
at your 
fingertips 


1. MORRIS TRAYS...Letter and legal size. Rear suspension 
gives easy access. Stacks to any height. Handsome, durable 
2. MORRIS MEMO HOLDERS Keeps memos neat and 
handy. With or without ball point pen attached. 3. MORRI- 
SHARP ELECTRIC PENCIL SHARPENER... Starts automatic 
ally. Stops cutting when pencil is perfectly sharpened. 
Medium, fine, extra fine points. 4. PHONE REST IN COLORS 
... Now—in telephone colors. Frees both hands. Easily 
attached and adjusted. Fits all phones. ALSO...MORRISTAR 
BALL PEN DESK SET— Space Age Styling » MORRIS ASH TRAY — 
Extra Large Size » SAFE-T-SET— Nonspill Pen and Ink Set 


Ask your stationer for these MODERN DESK TOP ACCESSORIES by 


BERT M. (Morris Co. 


8651 West Third Street, Los Angeles 48, California 
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Appointments—— 


School Sales Manager Appointed 
William E. Wells has been appointed 


by Stationers Corp. as sales manager 
of the school division in the Los An 
zeles operation. Mr. Wells will be 
working under the direction of Robert 
L. Hoven, general sales manager. Bill 
Wells is well known in the stationery 
ind school supply field, having been 


in the industry since 1943. He joined 
Stationers Corp. in 1957 as assistant 
to S. R. Keates, manager of the school 
livision, and was appointed to fill the 

cancy created by the retirement of 
Mr. Keates. Prior to his association 





vith Stationers Corp., he was affil 
iated with Letsurecraft and Schwa 
bacher-Frey in Los Angeles and Bar 
num & Flage in San Bernardino. His 
background includes sales, purchasing 


Ina anagement experience 


Facit Appoints Special Representative 


Curtis Gimpel, owner of Gimpel’s Of- 
fice Supplies, 1414 E. Broadway, 
Tampa, Fla., has been appointed 
special representative in the state of 
Florida for Facit, Inc. Mr. Gimpel 
will be responsible for the direction 
and sales of the entire line of Facit’s 
products throughout Florida 





R. O. Baily Promoted by Burroughs 


Richard O. Baily has been promoted 
issistant managership of the South 


ion of Burroughs Division 


largest yperatin livision within 

Burroughs Corp. Mr. Baily, who will 

ike his headquarters in Dallas, Tex 

been manager of the sales devel 

Of nt department at the home office 
1 Detroit since Jur 956 





Currier Appoints Sutherland 


Kenneth Sutherland is been ap- 
pointed by Curri Mfg. Co., Ir as 
its factory representatiy tor the 
states of Washington, Oreg 

Idaho. Mr. Sutherland can be 

it P.O. Box ia, 2 Wasl 





Esterbrook Names General Sales Manager 


John T. Wilson Jr. has been pro 


by Esterbrook Pen Co. from 


sition of assistant sales manager 

to that of general sales manager. Join 
ng Esterbrook in 1939 he has ad 
inced from the shipping department 

to positions of district sales man 
a assistant t neral sales man 


ager and assistant sales manager prior 


) assuming his present responsibili 
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MOSLER WALL SAFE Classified as REVO-FILE the rotary active card file + MOSLER INSULATED FILES the latest 


robbery-resistive by SMNA. In- °: that reduces location time to 1% . in design and operating efficiency. 
sulated with 4” steel. Electrically seconds, saves 500% in space. No ‘: U.L. approved and equipped with 
welded at joints. Metal-to-metal con - special card punching necessary. - features available in no other in- 


tact when closed . sulated file. 





COMBINATION MONEY AND RECORD RECORD SAFES BY MOSLER are the . MONEY SAFE [Door is case hardened 
SAFE the most modern cash and record tandard of comparison around the < — steel. Exterior is highly resistant to 
protection. Models include: 2 Key in world. Available in all grades of ~-  drillsand mechanical tools. Soft,tough 
ner door, time, anddelay control locks, | Underwriter label protection. Beauti- - inner core resists explosive attack. 
alarm systems, too fully functional and modern in every : 

respect. 








world’s best known name in safes and allied equipment 


Mosler dealers are backed by the most famous name in the industry. Since 
1848 the Mosler name has meant the best in protection. Now supported by 
powerful advertising and superbly styled new products Mosler dealers antici- 
pate their most profitable year in 1959. For full information on Mosler prod- 
ucts write Dept. OA-59. THE MOSLER SAFE CO., 320 FIFTH AVE., NEW YORK 1, N. Y. 
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The feet of relaxed, 
efficient employees... 


HYGIENIC \ 


\ 
Foot Comyort 
MATS and RUNNERS 


Employees who must work standing will be 
happier and more efficient when they stand on 
Hygienic Foot-Comfort Mats. That’s because 
these quality mats, scientifically designed to dis- 
tribute body weight, relieve strain and reduce 
fatigue. Hygienic Mats quickly pay for them- 
selves, for they change the usual afternoon slow- 
down to a period of profitable accomplishment. 


Hygienic Mats offer smart styling, too. Eight 
modern color combinations to match any decor. 
And their long-lasting beauty, beveled safety 
edges and ease of cleaning 
make them the best mat 
buy today. 

Your customers will ask 
for these top quality mats 
and runners. Be ready for 
them. Write today 
for complete dealer | 
information. 





beautiful rubber tile 
flooring bonded to a 
sponge rubber base pro 
vides proper support 


| Here's the Secret A 


Q without being 
~ 


[= —_ = 


THE HYGIENIC DENTAL MANUFACTURING CO. 





Flooring Division, Dept. A 
Akron 10, Ohio, U.S.A. 
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Marnay Names Midwest Representative 


Walter Bachmann of W. M. Bach- 
mann Associates, Clear Lake, Iowa, 
has been named by Marnay Sadles Di- 
Rockaway Metal Products 
Marnay_ representative in 
Minnesota, Iowa, Missouri, the Da- 
kotas, Nebraska and Kansas. Mr. 
Bachmann served as district manager 
in the Midwest territory for more 
than six years representing Art Met- 
al, Postindex and Wabash filing sup- 


plies 


vision of 
Corp. as 





Royal McBee Branch Manager Named 


has been 


appointed 


John Richmond 
to the position of Royal-McBee type- 
Des Moines 


writer manager for the 


branch. Mr. Richmond, who has been 
Great Lakes sales training and devel- 
opment supervisor since 1957, had 
previously been a typewriter salesman 
tor the company in Huntington and 
Charleston, W. Va., and in Washing 


ton, D. ¢ 


Sales Executive Named By Rogersnap 


siness Forms, Inc. has 


to head up its 


Rogersnap Bu 
named a new executive 


recently-expanded stock forms divi- 
sion 

Harry G. Clark, Dallas advertising 
ind sales promotion consultant, has 
been appoint national sales man 
ager of the division, according to an 


announcement by Will Rogers, chair- 
Rogersnap 


the division early 


man and president 





since creation of 
this year to concentrate on the sale Harry G. Clark 
of stock business ns through stationers exclusively 
operation has been expanded throughout t United States 
Canada, Alaska, Mexico and Puerto Rico. Field sales repre- 
sentatives have been named to headquarter in vari 
of the nation to serve stationer and user n«¢ 

Mr. Clark, who possesses many years of experien 
newspaper, advertising and sales promotion helds 1 
Southwest, will work closely with stationers and field 
resentatives in the promotion and sale of the Rogers 


line. Mr. Rogers pointed out 


Toledo Office Furnishings Firm Organized 


TOLEDO, OHIO 
Prestige Offices Toledo, Inc., head by A. T. Vogel, 
president, has been formed to operate a d rating and fu 
nishing business for offices. The firn held an open hous 
ntly, attended by several hundred Toledo businessn 


third floor of the Spitzer-Rorick Building 


George W. Reinoehl, Grand 


its quarters on t 


45 Superior St Rapids exe 
r 


i vice-president of the Executive Furniture Guild 
principal speaker at the open house 

Mr. Vogel, who came to Toledo from Fort Wayn I 
where he has been in the same held for last seven 


Katherine Stockwell on his s 
Desk Co.. Cl 


tormerly on the 


irs, has D. O. Hylen and 
Mr. Hylen inager, was with Ohio 
14 years, and Miss Stockwell 
Guild in Grand Rapids, is interior 


sales 1 
land, tor 
urniture 


the Toledo fi 
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WITH THE MOST 
ADVANCED FEATURES IN 
SPIRIT DUPLICATORS 


Clean, sharp copies without 





ink, gelatin, type or ribbons. 
Paes i Puts the speed and efficiency 
of an all electric operation 
in your hands at a lower 


cost than you would imagine. 


$299.50 


plus F. E. T. 








EXCLUSIVE TELL-TALE 
SIGNAL LIGHT 
















Golden Streak automatically 
shuts off after /ast sheet is 
duplicated. Tell-Tale Signa/ 
indicates current is still 


flowing--lifting control knob 





shuts off current, stops fluid 
flow and releases roller pres- 


sure in one single operation. 


For full detai/s on our complete line of Spirit and Stencil 
Duplicators and Supplies, Write Dept. OA-15 


copy-rite py 
1201 West Cortland Street * Chicago 14, Illinois 
Redwood, Calif. * Brooklyn, New York 






WOLBER DUPLICATOR 
AND SUPPLY 
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Carter's Announces Winners 
In Old Prospector Campaign 


The Carter's Ink Co. announces winners in the Old Pros 
pector Campaign which ended November 30, 1958, after 
more than 1,400 entries were received 


The contest was a highlight of Carter's drive to help 
stationery dealer-salesmen increase profits by demonstrating 
the continual sales potential of office supplies, particularly of 
carbons and ribbons. 

Merchandise prizes will be awarded the following dealer 
salesmen and their respective Carter's salesmen 

Barton Childre of the A-I Typewriter Co., Jack Grant. 

Jerome Robbins of Robbins & Shaffer Co., Charlie Lusteck. 

Mel Smith of Bush's Reseda Stationery, Milt Drapkin. 

Robert Bell of Chaffee Sales, Don White. 

Jim Kincaid of M. L. Bath, Gaylord Cooper. 


Samuel Ward Territory Assignments Made 


R. F. Russell, president of Samuel Ward Manufacturing 
Co., has announced the following territory changes which 





New Promotional Package by Cole Stee/ .. . 


a 





j 


The latest offering in the way of a promotional package is 
this complete office unit by Cole Steel Equipment Co., Inc. 
It is built around the sale of the special promotional chair 
in Cole’s new Contour-flex seating line. The chair retails 
at $34.75, and the accompanying steel desk and Varsity 
desk lamp will be sold as a unit for $1.50 by the dealer. 
The promotion is aimed at students, business people, res- 


taurants, hotels, hospitals and schools. It had been pre- 


became effective January 1: 
tested across the country before release 


Frank and Kay Morss of 1355 Market St., San Francisco, 
are covering the northern California Area. This well known 


man and wife team maintain an office at the Merchandise “ 
Lubbock Firm Gets New Home 


Mart, Space 261, in San Francisco, where the complete 
Samuel Ward line is on display LUBBOCK. TEX 
Robert W. West of 4691 Amboy Rd., Memphis, Tenn., is A. B. Parks has purchased a building at 19th St. and 


Avenue R for a new home for the Parks Printing & Office 
Supply Co. The front of the building, which contains 3,500 
square feet of floor space, will be occupied by the office 
supply department and the rear by the printing department. 


covering the states of Louisiana, Arkansas, Mississippi and 
the western section of Tennessee. He has served as a manu 
facturers’ representative in this area for a number of years 
and is well known to the trad¢ 


ODL@OKING 


... this new one-piece 
hooded caster 
for office chairs 


Attractive metal 
thread guards optional— 
guard against string, 
threads, etc., getting 
caught between 
wheel and horn. 





This is Bassick’s new one-piece hooded caster, entirely new in 
appearance, with attractive lines that do not exaggerate its 
bulk, despite its very sturdy construction. Incorporated here is 
the popular Bassick Diamond Arrow construction that assures 
easy swiveling, smooth rolling, long life. The smart ball race 
cover maintains the caster’s clean lines and protects the swivel 
bearing from dust and dirt. The caster may be equipped with 
either Bassick’s new, non-marking, stain-resisting soft rubber 
tread wheels (“Baco”) or non-marking, non-staining hard com- 
position wheels (‘“‘Atlasite’’). 

Stock the new Bassick hooded casters—suggest them to your 



































customers as replacement casters, 9.54 
THE Symbol of 

BASSICK COMPANY Sw 

BRIDGEPORT 5, CONN. 

IN CANADA: Excellence 

BELLEVILLE, ONT. STEWART-WARNER CORPORATION 
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CHAMPION of ALL Clasp Envelopes 
is Quality Park's Champion Clasp! 


Now available in 23 sizes in choice of THREE famous stocks 
(1) CAMEO—the distinctive light colored Kraft for better imprint 
and greater attention value .. . (2) PARKRAFT—the tough QP 
work horse Kraft ...and (3) PINEKRAFT, the new, rugged, 
machine glazed Kraft. Champion earmarks are in all—wide seams, 
double gummed deep flaps, round plated finger-protecting clasp 
and customer satisfaction that ‘“‘re-sells’’ for you. 


Ask for Quality Park’s Champion Clasp promotion material for 
customers... the big No. 110 Champion Clasp Sizer showing 
all 23 stock sizes in actual size, and the No. 10 Champion Clasp, 
2-color promotion envelope with YOUR imprint. 


So/d through Dealers Only 
QUALITY PARK ENVELOPE CoO. 


General Office and Factory, 2520 Como Ave., St. Paul 8, Minnesota 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 
West Coast Office and Warehouse, 837 Traction Ave., Los Angeles 13, Calif. 

Dallas Office and Warehouse, 2150 Irving Blvd., Dallas, Texas 
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for the man 
who 


everything 


, v 
3 > Hale’s three new 
1100 groups now give 
your customers the 
widest de sign ¢ hoice 
custom-built appearance 
at down-to-earth prices. 


~* 














In shape d wood le eS, 
tapered brushed brass 
| vs OI box base . the 
1100 series will fit 
perfectly in any 
modern office. 


Illustrated: 1148 
Winthrop with 
shaped wood 
legs. Sketched: 
New Yorker box 
bases placed 
end-to-end. 


Have you seen Hale 
traditional cases in 
sectional and solid 
end or the dra 
matic 1000 line 


series? Write today 


INDUSTRIES, INC. HERKIMER, NEW YORK 


DIVISION OFF. 6 Hake, MANUFACTURING CO. 


YOU CAN’T AFFORD TO OVERLOOK BOOKCASE PROFITS . 
TRADITIONAL, CONTEMPORARY OR MODERN ...HALE HAS IT! 





; NATIONAL 
wes ADVERTISING 


Acco Not Only Makes The Best 
But HELPS YOU SELL IT! 


For well over 50 years Acco’s rep- 
utation for quality and leadership 
has been tops. But Acco doesn’t 
stop there. Acco wants to see your 
merchandise move. 

That's why Acco has always be- 
lieved in giving you sales making 
displays and promotion helps. 
And it’s why Acco is using Na- 
tional Advertising to your cus- 
tomers — spreading the knowl- 
edge of and demand for Acco 






EN 'NEFRING 
NEWS RECORD 






SORE TARY products. Millions of readers will 
= Sabicea » 






see Acco advertising again in 
1959. Are you ready to sell 
them? See your Acco catalog. 


ACCO PRODUCTS 


A Division of NATSER Corporation 
Ogdensburg, New York 
tda i 


‘ 


In Car 
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4th District Notes 


R. E. HILBURN, correspondent 
P.O. Box 2935, Greensboro, N.C. 





I forma nnouncement of this one is yet to be made 
it an a t that Kinney-Keesee Office Supply Co 

Greensboro, N.C. has opened a new brat in Mo 

A N.C. A 434 N. Main St 

Tom Davis, is been working out of his hon 
e of yea! t! manager with Betty Smith doing 
keepin vhile Tom 1s out beating ¢t busl 
75 teet 
I mention iple of months ago that Carolina Off: 
Equipment Co., Hickory, N.¢ had completely redon 
t in the A Building with Saginaw f servi quit 
it. How sn't until December: that the 
pening | From what I hear it w a hug 
th plenty of floor traffic. Hickory now has two 
rn offi upply stores to be found anywhere with 

Bumbargers being the other one. Not classih as one of the 

largest towns in North Carolina, Hickory can be mighty 

proud of its progressive office supply business. The tw 

Logans, Byron and Powell, are the proud proprietors and 

ibly assisted by ‘Sud 

Comes now s thing that is rare in our industry, albeit 

picking up a good head of steam judging from all the 

ors” flying about. S. P. Richards Paper C holesaler « 
Atlanta, Ga as purchased a building at 1-6-8 Daltor 
A in Charlotte, N.C. and will open its first branch ab 
February 1. Th 25,000 Sq. It. space 1s all on one level whi 

( ik ot easier to handle tl ivy stuff. 7 
Piedmont are: tf ¢ two Carolinas ha itnessed 
rapid Zrowtl ti past decade so it is Toregon mn 

so \ would plop a brat 5 ack 
F 
Closer | imity to the customer is bec 1g 
industry in order to give fast, efficient s 
it freight t he new Richards’ branch should serve 
K tl! | n that immedtiat i i mu h 
nerally and that l Dbeneht all 
I 1 Bent Bentord Stationery ( Lakeland I 
his firm in Florida stil perating 
inal head of t business, having been f ded in 
1514 years, Fred, an ighty 
G lips (your welc Charlie) 
on ebody else ( neg t 
it I ist install you on top of the totem pole 
i { cond 4 
KSONVII I up with a D1 i 
t t t Watson Ramsey ¢ 
re 4 Stationers, of Cl it Wil 
branches in Tam] nd Miar 
Chat ak tl nd wholesaler mov 
+] 

I ir, toc f of ownership at | tts, I 
Mia I Sol Schrieber, owner of Gal Station ( 
Gables, is tl r. The firm will ni be known 
P Barnett, | t Paul continuing al 

5 taking Over as 

It's not often these pore old weak eyés get lance t 

wedding | 1 on December Hoyle’s Off 
Supplies, A ville, N.C. now has Mrs. L. A. Hampton 
t b k so you had bett nge j 

( ] i beautifi 
and red, t vs in the black and t zals in I 
swell “gizm« to go under the hood of |] nard 
had that thing hidden so well I didn’t think anyb 
ind it. How while cruising about t na 
later a pt sion blocked all traft: vitl 
ind | le Leonard's car was a s 
vi incy writin’, so somebody t hav 
] ided out Wayn 
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DISPLAY PAYS BIG PROFITS! 





“When we 


Have you ever tried a mass display of 
Webster’s New Collegiate Dictionary 
in your window or on your counter? 
If not, you’re missing one of the most 


profitable promotions you can have. 


Mass displays of the New Collegiate 
do a wonderful selling job. 
Webster’s New Collegiate makes 
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feature the New Collegiate in the 
window, we can count on selling about 50 
copies within the week,” says the manager 
of this fine store in Kansas City, Missouri. 


money for you all through the year — 
because there’s nothing like it for turn- 
over. Its superior quality is recognized 
by teachers, parents, students, and busi- 
nessmen the world over. And it is the 
only desk-size dictionary that is adver- 
tised regularly and continuously to the 


millions of readers of Life ... as well 


as in Time, The New Yorker, Atlantic, 
Harper’s, Saturday Review and other 
leading publications. 

Boost your store’s profits by build- 
ing a mass display of Webster’s New 
Collegiate in your window or on your 
counter right now. G. & C. Merriam 
Company, Springfield 2, Mass, 


CONCENTRATE ON 


MERRIAM- 
WEBSTER 


AND DISCOVER THE DIFFERENCE IN PROFITS! 
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unknown to anybody but them. Wonder how long it took 
them to get all that paint off? 

Breeze Provost of Cocoa (now known as Canavaral) Fla 
is losing his right hand man, son Charles, to the service in 
January. Charli ought to head for the missile men” so he 
could stay at home and serve. too 

Tom Reese, Hickory Printing Co., Hickory, N.C., fo: 
long time very active in the affairs of the Wildlife Commis 
sion of the state, has just been elected to the high post of 
president of the N.C. Wildlife Association. Always an avid 
fisherman, Tom will no doubt get in son ho nuff ““whopp 


huntin’§ in 9 

Norman Johnson, who has held down the buyer's desk at 
Skagseth Stationery Co., Miami, Fla., has resigned. Have ni 
information as to Norman's future activity but for the pr 
ent Hiram Gates will handle the buying 





> 


















Still another resignation that will interest you travelers is 
that of Clark Bragg, The J. W. Burke Co., Macon, Ga. Afte: 
30 years at Burke's, 11 as manager and buyer, Clark has taken 


5 = 
Don 0 | e ar Way a positton with Tommy Armstead at American Office Equip 
Co., Macon. This move was effective the first of tl 


ment 


® yeal 
- do it the PRONTO way! Joe Platt, F. S. Webster's successor to the late A. J. Land, 


in the Florida area, went all the way while he was at it. First 
the new job with Webster, then on December 19 he up and 


LOCATE YOUR RECORDS EASILY—No more fussing got himself married to Miss Beverly Travis, of College Park 
and fuming. With Pronto files your records are Ga. They honeymooned at Gatlinburg, Tenn., before making 

‘ their home at 115 N. Ferncreek St., Orlando, Fla. Joe made 
as active as your regular files. another smart move too when he joined up with the Southern 


Now you be sure and bring Beverly to th 


BEAUTIFUL APPEARANCE—Finish in attractive Travelers Club. | 
: . ‘ Americana on May 7, Joe. All of us want to meet her. 
olive green to match your regular office files. . | 
Che ‘youngun department has a couple of new exemptions 


STURDY CONSTRUCTION—Built of 275 Ib. tested this trip around. Jim Rudd, outside salesman for Piedmont 
corrugated fibre board. 2 reinforced with steel Oftice Suppliers Greensboro, N.C.. becam<¢ a father on De 


it 14. Another gir reighing at > ds 5 

on the shell and the four corners of the drawers ae: Oe ee ey es in ot 5 pees, | 
ounces. Little Martha Greer was a bit on the small size but 

as well. loud in announcing her arrival. Jim and ‘Billy’ already had 
Pamela, aged 9 and R , aged six. Martha « -d smacl 
SAVE FLOOR SPACE—Prontos are constructed to Hie REee > One HONE, Ale Se. Seen sented smack 
in the midst of all that snow we had here in Greensboro anc 


interlock into solid units and stack as high as at, of all times to pick, 5:15 a.m. Jim said they almost na 


the ceiling. her “snow ball 
[The other new member of the “office supply set’’ is that 
of Joe and Betty Epps, Epps Printing Co., Newton, N.¢ 
Chey named the No. 1 exemption Bradley Scott so that don't 
sound like a junior 
The Atlanta contingent of the Southern Travelers Club 
held the yearly Christmas party at the Atlanta Athletic Clu 
on December 19. A total of 43 attended and thoroughly en 
joyed the entire deal. A friendship period got the ball rolling 
and then we all sat down to a beautifully decorated tabl 
Harper, lovely wife of our genial governor—and loaded witl 
more goodies than most of us had any business taking on 
After everybody had eaten about three inches away fro 
the table Governor Harper made a short talk and then gav 
us some of the details of the convention to be held at t 
Americana Hotel, Miami Beach, May 7, 8 and 9 


done as usual by Alma Hucke and assisted this year by Lib 


a) 





Yours truly didn't add anything at all with his inept 
marks but good ole Charlie came through with the details of 
$4.55 the travelers’ party to be given at the above-mentioned con 


Legal Size : 
vention. This one will be on the Hawaiian theme and 


th 


dinner a genuine luau, served outside, buffet style. For s 

of you don't like Polynesian food, there will be an ampk 
Letter Size $3.70 supply of American dishes, too. Grass skirts, loud shirts an 
the Hawaiian “‘sack’’ type dresses worn by the women will 
certainly be in order so you can start getting them tog 
right now. However, dress is optional at the party 


But I digress—back to the Athletic Club. After all 
speech making was over, our “sweetheart of the lens’, Mar 


Prices slightly higher 
jorie Stanfiel, took her quota of snaps and the party was o\ 


in Texas, Colorado, 
West of the Rockies and 


outside the USA. Check Size $2.50 One outstanding fact at this year’s party was the attendan 


of 10 new members for the “‘clique’’. 


Not to be outdone by Atlanta, Jacksonville, Fla. tray 


PRONTO FILE CORPORATION got together for their first holiday get-together on De 
415 MADISON AVENUE, NEW YORK 17, N. Y. ber 13 at the Oyster House. This one was an evening dinn 
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COUNSELOR... 


DESIGN 





IN [ 
LUXURY | 


Cin Niace 
AT SENSIBLE ||\PRICES 


MANUFACTURING COMPANY Fi 
2310 N. MAIN FORT WORTH, TEX. 


#B-21. Arm-chair, typifying Stanley's newest group of high-style chairs at moderate prices. Also, in 
swivel model, + B-21'2. 





There's a 

















4 


ice: Quality High Profit 


Office Furniture Line 
With WESCO, you offer office furniture for 
every need... priced to sell! Enjoy maxi- 


mum profit and easy repeat sales through 
WESCO complete customer satisfaction. 


WESCO provides... 
maximum filing efficiency 
at minimum cost... <—. 








it’s the file line that sells ’ 
with ease. There is a 
WESCO file size and fin- 
ish for every filing need 


Cutaway illustrates 
WESCO’S exclusive in- 
terlock welded joint con- 
struction completely 
eliminates side sway. 





Fishin -f Al See Pad X 












AURORA. \LL- 


” 
Mae 
“” 
ESTERN MFG CO $ 
ai} = 
re) 
DESKS FILES CREDENZAS O TELEPHONE CABINETS 
M44 ee = — 
a 
= 


WESTERN MANUFACTURING COMPANY 


Aurora, Illinois 
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aftair complete with a friendship hour, dinner and a general 
good time by good fellows. No business of any kind was in- 
cluded. 

I had a note somewhere of the attendance but for the life 
of me it can't be found but I believe Jimmy Wilson told me 
24 attended, including three dealers. These Christmas parties 
are one of the bright spots of the season with the travelers 
and well worth the time and effort required to get them or- 
ganized 

Reservations are coming in fast now for the Miami, Amer- 
icana Hotel, regional convention May 7, 8 and 9. However 
Tennessee, South Carolina and Alabama reservations are 
lagging, so please, especially dealers, get behind in those 
states and push. We want this one to be the tops in dealer 
attendance. Not since that fabulous deal we had at Boca 
Raton have we seen anything that will even approach the 
Americana tor plain lavish living. Man, it’s the most—you 
just name it—uit's still the most. One thing I failed to men 
tion about the Atlanta party was some color slides Evan 
Griffiths showed us of the hotel and grounds 

He took them on his last business trip down there and if 
the Americana ever needs another press agent they couldn't 
do better than Evan. That boy was so sold—he couldn't say 
it fast enough. So—get that reservation off right this minute 
You will get the mostest for the leastest you ever got any 
where. Come on down man and help us ‘live it up 

[he eating department is still without any suggestions 
from youse guys and I'm all out of new ones here in Nawth 
Ca'lina so quit holding out on them lush spots—send notes 
in on ‘em so I can pass them along to the traveling gender 
especially the new blood—of which we have plenty 
Assistance was notably on the “shy” side this time—no 
body but good ole “Inky” Sanford Lydiard and a slight assist 
via phone from Johnny (S. P.) Floyd and that was “it 


Smatter with you Tommy?? Alabama and Tennessee still in 
the Fourth?? Start diggin’ man, start diggin’. If there ain't 
no news over there then get the dealers to send in that 
reservation to the Americana and all will be forgiven. Bye 
now 


Warm Informality Provided for Bank 








When the National Bank of Pottstown f Pottstown, Pa 
planned to remodel its interior and exterior to provide con 
pletely modern busine setting, a committee consisting 

Gerald M. Ander president, and Stuart B Webb, execu- 
tive vice-president, was given the responsibility for selectin 

appropriate tfice furniture Working with John P. Foster 
and James J. Foster f Foster Brothers, Philadelphia, the 
furniture selected was the Indiana Desk Co. Flair Line for 
desks and wastebaskets, and the Indiana Chair Co C 
series matching chairs. This furniture was selecte 
it harmonized with the straight lines of the arc 
motif. The radius on the desk tops was modified to achieve 
this straight effect. The chairs and desks are finished 


Mist Walnut, with the chairs upholstered in top grain 
leather. The illustration shows a view in the general ban 
lobby offices where the air of warm informality is main 


tained 
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..- S1OPS 


Reaction-stirring 





package colors . 
crisp Teal Blue, 
=== virile Russet .. . 
STOP customers, 
make commanding 
gondola, aisle table, 


shelf or window 


paper 


_—_ 





displays that trigger 


buying action. 


| 











In new end-label design informatien is super-legible, 
specifying paper, grade, weight, finish and size. Saves 
you selling time, simplifies store management. Novel 


color-coding makes stock-checking easy. 





.-. SELLS 


Ne WW fold-back cover 
keeps paper clean, easy 
to reach in desk drawer 


or stock room, Its 





fumble-free convenience will 





sell Eaton’s to many new customers. 


RESELLS.. 


Improved package features, easy 
identity . . . and the same TOP 
quality of contents ream after 
ream will bring satished custom- 
ers back for Eaton’s Berkshire 


Typewriter Papers again and again. 





Eaton has engineered bold new merchandising strength into the entire 
Berkshire Typewriter Paper line, to sell more of America’s foremost 
typewriter paper for you. The new Berkshire packaging combines all you need 
for top-selling performance and gives your customers all they demand in 


package convenience and paper quality. Write Mr. L. G. Morris, 
Sales Manager, for samples, merchandising and profits information. 


=) ‘KONE 





EATON PAPER CORPORATION, PITTSFIELD, MASSACHUSETTS + Showrooms: NEW YORK, 475 Fifth Ave. + CHICAGO, G N. Michigan Ave 
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Berkshire 


Typewriter Papers 













Creal Vue Wer 


(UP TO AND INCLUDING THE QT. OR 1 LB. SIZE OF EACH) 


(oy age (-) al p4 
(ej = me) | a 
FREE! 


Order 12 
GET ONE 
FREE! 


Order 12 
cj] me) | a 
FREE! 


= Order 12 
ict! GET ONE 
FREE! 



































at 





ween. cae 


rake tad 





reac 
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It’s as simple as that! Every time you order 12 of any one of these five great 
Elmer Glues between December 29th and February 16th you get the twelfth 
one free. What a wonderful opportunity to stock up on all five and save. See 

your supplier or write The Borden Company, 350 


mm A Madison Avenue, New York 17, N. Y. 


0 


2 | hordens Products 


FOR THE 


‘HOME HANDYMAN 





Sth District Notes 


PAT PATTERSON, correspondent 
3710 Grosvenor Road, Cleveland 18, Ohio 





FIVE HUNDRED FOR FIFTY-NINE 

Governor Scott (Slim) Summer- 
ville, Summerville’s Inc Akron 
Ohio, has set this as the desired goal 
for registration at the regional con- 
vention at Sheraton-French Lick Hotel 
on April 17 and 18. Got your reserva 
tions in? Those of you who got caught 
in the snow and cold weather last year 

this won't happen this time. We 





will see southern Indiana cloaked in 
beautiful spring green. See you there? 

West Virginia Office Equipment Dealers Association has 
elected Fred Ashworth, Jr., Stationers, Inc., Huntington, as 
president, and Gene Hall, May Office Service, Beckley, as 
vice-president. It seems they ran out of petticoats 

Home Office Supply Co., Inc, Detroit, has joined opera 
tions with Acme Paper Co. of that city. The former will move 
to the latter's location at 897 Lawndale Ave., and the com 
bined firm will be known as The Acme Paper Co. The mem 
bers of the new partnership will be Syd Feinberg, Sam 
Frankenstein and Morry Wasserman. 

CINCINNATI DOINGS — Raymond A. Benza, president 
of R. E. Kindel & Co., was recently accorded high honors by 
being elected Worshipful Master of College Hill Lodge 


F. & A.M Jack Schafer, manufacturers’ representa 
tive, is president of The Masonic Luncheon Club of Cincin 
nati Howard B. Armstrong, Armstrong Stationery 
Co., was elected to the board of directors of The Cincinnati 


Club. CONGRATULATIONS! 

Associated Stationers Supply Co. announces the appoint 
ment of Albert Wilkins as the representative in Kentucky 
Mr. Wilkins resides in Louisville, and will be based out of 
Che Will Winnes Co. division 


HURRY UP AND GET WELL DEPARTMENT 
Scott (Slim) Summerville, Summerville’s, Inc., Akron, Ohio 
governor of this district, was recently a patient in Akron Gen 
eral Hospital Marcus Jacquemain, purchasing manag 
of Gregory Mayer & Thom Co. of Detroit, also had a session 
in the hospital We hear they are both fine and back 
it the salt mines 

SIR STORK FLIES ON Pearl and Henry Sears, Franklin 
Printing and Engraving Co., Toledo, Ohio, came up wit! 
their first-born, Henry Hunter Sears, Jr. on October 3. They 
lovely new home at 4722 Oak Glen in 
time to greet hi [he Irving Potters, (he's furnitur: 
and design manager of The F. J. Heer Printing Co., Columbus 
Ohio), were bles with their third child, Sharon Kaye, on 
December 10. CONGRATULATIONS! 


Don Harper, son of Chet Harper, manufacturers’ represent 


ust made it into tl 


ative, recently returned from a European jaunt, where he took 
in the Brussels World Fair and visited Paris, London, Glas 
gow and Edinburgh. Don is making his pop look like a smal 
time traveler. Lucky boy 

Howard Herbert, for years the buyer at Office Equipment 
Bureau, Akron, Ohio, has become an ambassador of the 


He is now senting Bainbridge, Kimpton & Ha 


In vholesalers of oftice supplies 

Gary Nestor is president of Nestor’s in Detr 
H ll manage t f strial division of I 

Gus Demianiuk overing Michigan ¢ Cor 
Stationery Supply ¢ f Detroit. That 

| Va not Z 38 

Auguste Tremblay, t many years 
Ba Co. of Detroit, is now on the order k of Ser 
Office Supply ¢ f that city 

Clark Austin has 1 ited from Indianay to ¢ lan 
O ill | ring the state of Ohio for Eagle Per 
( Jim Lamoree has added Detroit t s Mi 
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Don't take our word for it... 


let your customer be the judge 



























Comparison by test will 
quickly prove the superiority 
of Maple Leaf Erasables 


es — 
we The superiority of 
. NT Maple Leaf Erasable 
i 


/ pnb ha Bond and Onionskin 
BS / Se is easily demonstrat- 
™ oP ae ) ed. You can see the 
—O difference. You can 
feel the difference. These papers are 
not heavily coated, yet typing errors 
erase quickly and cleanly with a 
pencil eraser. No smearing. No 
smudging. No need to retype let- 
ters or homework. Saves time. 
\ Saves paper. 
\ Send for sample sheets. A simple 


demonstration will tell you more 
than words can. 


Erasable Bond, 25% rag, 16#, 
8% x 11—boxed 100 and 500 


Erasable Bond, 25% rag, 20#, 
8% x 11—boxed 80 and 500 


Erasable Onionskin, 25% rag, 9#, 
8% x 11—boxed 100 and 500 


Maple Leaf also makes high quality 
regular bonds 










MAPLE LEAF. tenufectning Co, Sn 


EMPIRE STATE BUILDING, NEW YORK 1, NEW YORK > 
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coverage for the same firm In Eagle's industrial division season with cocktails, prime ribs dinner and dancing 

Ronald Smith is now representing the firm in Ohio and D lightful country club atmosphere at the same site as last year 

troit. The GLTC Christmas party in the Crystal Room of 
Sherman Hotel on December 18 was attended by 124 and 


Frank Risbridger, a veteran of ti industry Of more than 


20 years, has been appointed manager of the commercial suf 
ply department of Dykema Office Supply Co. of Kalamazoo 
Mich. He was with this firm from 1945 t ; nd recent 
ly returned to the fold. Welcome back, Frank 

PASSED AWAY — Nelson Cady, long ti: 
the trade, will be sadly missed by his dealers and fellow 





proved an affair of good fellowship and informal progra: 
Governor Robert Hedberg was present from Moline, I] 
and he disclosed some details regarding the District ¢ 
vention which is shaping up for Nippersink resort at G 
City, Wis. June 8, 9 
Among other former governors present f a 
Jesse Peck of Springfield, Art Finger of Milwauk 








travelers. Mr. Cady passed away D be af rn 
poor health. Our heart-felt sympat Byron Johnson of Kankakee, Ill 
NSOEA president John B. Brain, Jr., was prevented at t 
st minute from attending but wired his regrets 
6th District Notes Committee in charge was Clarence O. Schlaver, chairman 
Ken Henderson, co-chairman; Ray J. Eichenlaub, Tom Gillice, 
“d ; ' a Chris Malone, Ken Reister and Gordon Kickels. 
the Great Lakes Travelers Club in ani meeting Phe CHICO wual Christmas party January 7 at the | 
ber 19 elected the following new offi 
: Cafe, Chicago, drew a large attendance of stationers 
President—Clarence O. Schlaver, OFFICE APPLIANCES Cactsiiin aml 4 hers of GLTC 
First Vice-president—A.M. “Benny” Allen, Ver Pen & ie Gitinesss Baution tee of Chicane complet 
Pencil Corp. ; first half of the 1958-59 season at the Fireside Bow! MA 
Second vice-president—Herb Johnston, Ace Fastener Cor} Tuesday evening, December 30. The winning team R ma 
Third vice-president Harry Venet, Reyburn Mfg. C Son ame through for Captain Tom Gillice, Rockv sins 
Treasurer Frank Cognan, ( * . d pont Pp n Barnes Co., to the tune of 34 wins end only 17 losses. A ao 
Secretary—Mel Hodges, Joseph Dixon Crucibl Ce non-winners ha served notice that “the s nd half 
Comptroller—Ray J. Eichenlaub, Service Stee! Products ¢ lifferent."" The Cubs, led by John Stuercke, Rogers | = 
Secretary Hodges was re-elected and Treasurer Cognato w Leaf ¢ 1 ses honors with a score of 3.155. Bill bach 
named for a two-year term as is possible under the bylaw Silberstorf. G. J]. Aigner Co. and his Braves record all. 
The new president has named Tom Gillice, Rockwell Barn hich single team ca of 1.135. hay 
Co. as assistant comptroller and i fen preparin Individual high honors were won by Homer Schulenburg, rev 
of committees for announcement at t! lub meetin ( mercial Stationery Co.. with a series of 776 (includis the 
Meanwhile, plans are moving for the gala Birthday ba ap) and Charley Matthieu, Matthieu C witl um 
Saturday night, February 21, at Brookwood Country clu f 280 (including handicap). For the first oll 
under the chairmanship of Ken Reister, Minnesota Minins John Stuercke maintained averag gre 
& Mfg. Co. Tickets are on sale in [ for this functior for nd on the board were Tony Donofrio, D 
and may be secured from Reister and other members of tl Mfe. ¢ president of the league, and Fred Plank, 
club at $10.00 each. This will be a hig t of t GLT¢ Supply Co iges of 174 





| 
: 
: 
| 









PLENTY OF PROFIT IN SELLING 
DAUV-= 
EU CHANGEABLE LETTER 


BULLETIN BOARDS 


CORK AND CHALK BOARDS, NAMEPLATES, METAL 
SIGNS, OFFICE ACCESSORIES...With such a complete 
line of Bulletin Boards and Directories, DAV-SON 














EO A NRT 





WOOD OR gives you the widest possible sales opportunity. No 
METAL FRAMES 


matter what your customers need, you can meet 
their requirements with the largest, the finest, the 
best known line of its kind now on the market. 





WRITE today for complete literature and details on 
DAV-SON's profit-maker franchise. No inventory .. . no 
stock necessary! 


4a ,4 


a | 


NOTICE 
AMERICA'S MOST COMPLETE LINE...DAV-SON | == _ 


SINCE 1932 




















n 





c> 


C. DAVENPORT & SON, INC. 4 


Chicago 6, IIlino . Telephone: STate 2-6683 


A. 


l 
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BORROUGHS 


new lines of Garment Racks for 'S9 get the dealer’s 





o 
MAKE ROOM for the great new lines of Borroughs racks, and you'll If tte 
make more sales and more profits. With Borroughs wide selection of 
single ond double-face racks you can now meet your customers’ needs 
better than ever before, because Borroughs has models that are ideal for 
any garment hanging situation. There's the handsome “Executive Line” of 
wrap rocks —the ultra efficient “Century Line” of check racks — and the 
all-purpose, portable, convertible “Minute Man”. All Borroughs racks 
have the exclusive, plated, mar-resistant hanger bar that can easily be 
reversed to increase hanger capacities, as well as apex-ridged shelves 
that keep hats neat and clean. And the wrap rack models have functional 
umbrella holders. This is only part of the Borroughs “rack line” story. Get 
all the facts at once write today, so you won't miss out on the 


growing demand for Borroughs racks 





Richly plated, mar-resistant hanger bar 
con easily be reversed to increase 
hanger capacities 
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send for literature — 


B oO g R oO L G H Ss MANUFACTURING COMPANY 


OF KALAMAZO Oo A SUBSIDIARY OF THE AMERICAN METAL PRODUCTS COMPANY OF DETROIT 
3004 NORTH BURDICK ST. ain. KALAMAZOO, MICHIGAN 
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ard lounges 


| 


@ Luxuriously cushioned 
spacious comfort. sTrONG rig 
kiln-dried hardwood, glear 
hardwood arms, ¢ rful Durar 


; 


No-Sag spring sea 


NEW LOW LIST PRICES! 


No. 22-C Single Lounge Chair 


No. 44-C Double Lounge 
No. 66-C Triple Lounge [ 





for 

) trar Offices 

hron } Lobbies 
Reception 
Rooms 

Rest Rooms 
Beauty Shops 
Patios 


® 
SINGLE 
DOUBLE 
TRIPLE 


Send for Price List and Catalog No. 17, showing Lounges, Lec- 
terns, Tables, Chairs, Booths, Showcases and other profit makers. 
We seli thru dealers only. 





Office 


PRINTING OUTFITS 


Featuring the most versatile 


rubber type made... for make- 


your-own rubber stamps... 


® SELLS ON SIGHT! 
* SO PRACTICAL! 


* $O ECONOMICAL! 


STA-TITE RUBBER TYPE is practical 
for use with flat, rocker, roller, 
self-inking, peg, or hand stamp 
mountings. Can also be used 
with hand stamp presses. 


STA-TITE TYPE in all sizes and styles 
of type will lock easily and align 
in STA-TITE CUSHION BASE. All 
sizes, ‘es’ face or larger, can be 
inter-mixed and inter-changed on 
any mounting. 


STA-TITE TYPE requires only finger- 
tip pressure for arranging copy in 
cushion mounting. 


STA-TITE TYPE is non slip, non-skid, 
Will not shift or move. Assures 
positive positioning for marking 
use. 







s the newest, most re volu- 


tionary ae velop 





nent in com- 
mercial and industrial rubber 
type wherever quick changes of 
copy are needed for marking any 
material or product. Has almost 
unlimited use in factories, shops, 


stores and offices 


STA-TITE TYPE is self aligning. No 


tools or special spacing needed. 


STA-TITE TYPE 


interchangeable at all 


remains instantly, 
easily 
times 
STA-TITE TYPE is the most practical, 
most efficient, and most economi- 
cal of all styles of interchange- 


able industrial rubber type! 


Ww 
GREATEST SELECTION OF SIZES AND 
STYLES plus LIBERAL PROFITMAKING 
DISCOUNTS. Write for 2 color cat- 


alog and brochure. 


CONSOLIDATED STAMP MFG. CO., INC. 


ALLAS «| 
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7th District Notes 


CHARLIE CORDRAY, correspondent 
914 W. 801, St., Bloomington, Minn. 





“Our Latch-String is Always Out 

NEW BRANCH: Lee Stack, forme: 
ly owner of Rice Lake Offic Supply 
store in Rice Lake, Wis., and more 1 
cently owner of Stack Office Supply 


4 in Decorah, Iowa, has decided to open 
a branch in Marshfield, Wis. 7 new 
store will be named Lee’s, Inc. 1 
dress will be 316 Central Ave 
Steve Gorman, Jr., owner of Kn 





Printing and Knight Office Suppl) 
Fargo, N. D., has just joined the NSO 


EA. Welco St to the family 
Thomas O. Laugen of Minneapolis, ASE Equipment 
ust joined the Northwest Travelers. A 1 member 
Ca if welcome 
Herb Rohde, Chicagoan and Earl Collins’ new assistant 
salesman, has just completed a get-acquainted tour with Ear! 


Nice picking, Mr. Collins. Mr. Rohde is tops in my book. H 


ill make his home in Kansas City 

The District 7 Christmas party held at the Calhoun Bea 
Hotel was a lot of fun. It was sure nice to create new, wart 
friendships. Kinda missed some old friends, though, such as 


Ed Erickson and Larry Goodhand. A good time was had by 
all. I know, I know, yours truly has missed a column or tw: 
ie skuttlebutt from you fellows? Perhaps 


we can all take turns writing a guest column 


but how's about sor 


LETS GO: Only 16 made their appearance at our last District 
7? Travelers Meeting, Dec. 27. Let's try to make our White 
House meetings a must. District 7 


ahead 


must forge ahead and stay 


Verifax Copier Shown in Vienna .. . 






b 





The Verifax Bantam Copier, manufactured by Eastman Kodak 
Co., was displayed before thousands of business men from both 
sides of the Iron Curtain in September. The copier was part of 
the United States Department of Commerce exhibit at the 
Vienna International Fall Fair. There this country presented a 
typical modern office as part of a long-range program to show 
how Americans work and live 
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Your selling time is cut in half for fast turnover, easy profits 
when your customer sees the famous ‘'Stebco" name on a 
leather case. He takes its superior quality for granted, assured 
by 40 years of leather working experience with genuine top 
grain cowhide. And every case has a host of design 
improvements, many of them originated by Stebco to 
become the standard of the industry. 

Truly, profits come easy when you recommend Stebco 
Leather Cases .. . another reason why they are prominently 
displayed by retailers from Coast to Coast. | 


Write for our expanded new 1959 Cata/og. 
STEIN BROS. MFG., CO., 1401-17 W. Jackson Bivd., Chicago 7 


Over 40 years of superior quality and experience. 








New! 
Relaxing 








Massage 











| i! 
in the , 


President's 





(hair 


Quality 
rotary motor 
creates gentle 
massage. 


Finger-tip 
control turns 
on and selects 
degree of 
massage. 






Harter Model 65 
Executive Posture Chair. 


CJ \ 


EXCITING! PROFITABLE! Here s another first for 


Harter dealers— true Swedish massage in a top executive chair. 





If tensions ... decisions .. . deadlines have your prospect all 


tied up in knots... have him lean back in a Harter 65, select the 
massage action he prefers and relax. Cool, extra-deep, molded 


foam rubber cushions in seat, back and arms transmit the correct 
cycloid massage gently. The bigger his job, the more your pros- 
pect will appreciate this chair. 

With the massage turned on or off, you have the finest of ex 
id Opi Kasy adjust- 


ecutive posture chairs. The Tempo bas 
ment are added new features. 








Your Harter man will tell you about the promotion package 
on this chair. It means extra and profitable sales for you. 
> * | & 
Kyo t | NO — || 
j | r | i 
Fe X 
Extra-deep, Molded Spin-Easy Chair Lithe, Trim 
Foam Rubber Cushions Height Control Tempo Base 











RS cHars 


HARTER CORPORATION, 225 PRAIRIE, STURGIS, MICH. 
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8th District Notes 


IZZY VODA, correspondent 
2001 S. Hanley Rd., St. Lovis 17, Mo. 





Richard P. Steding, former manager of the Chicago office 
has been appointed assistant sales manager of the Wallac 
Pencil Co. On December 12 Dick was married to the lovely 
Ann Watts of Glendale, a suburb of St. Louis. They will 
make their home in St. Louis. Best of everything, Ann and 
Dick! 

Tom Murrow, former buyer of Schooley, Inc., and 

erly with Wilson Jones Co., has opened an office supply 
company in Kansas City. The store will be known as th 
Business Supply Co. of 415 West 75th St. Tom's charming 
wife, Betty, will assist him in his new venture. Good luck 
Tom and Betty ' 

Howard Blanchard, for many years in the stationery 
dustry in the Kansas City area, has left our industry for a 
position with Postal Life Insurance Co. of Kansas City, M: 
Howard was treasurer of the 8th District NSOEA. The in 
lustry will miss you, Howard! 

John H. Chowning, Federal Stationery Co., Kansas City 
is recovering fror a tour week illness. Glad to hear you 
are out of the hospital and back to work! 

Robert Comfort, buyer at Shallcross Printing & Stationery 
Co., has another grandson. The father is Don Comfort, a 
salesman tor Comfort Printing & Stationery Co. of St. Louis 

Dave Russell, for many years with The House of Wren 
Oklahoma City, Okla. has now joined the City Office Supply 
Co. of the same city. Dave will be associated with Jim 
Grout and Hugh Bush who are well known in our industry 


Seal-O-Matic, Flash Announce Distributors 


Seal-O-Matic Dispenser Corp. and Flash Manufacturing 
Co., both of 169 Murray St., Newark, N.J., have announced 
new distributors 

[hese distributors, who will handle the line of Seal-O 
Matic tape dispensers and moisteners as well as the Flash 


line of box openers, knives and rules, are 


Lockwood Sales, Maywood, Calif.; Associated Stationers 
Chicago: American News Co., New York ( ity; The South 
West News Co., Kansas City, Mo.; Carpenter Paper Co., 
(Omaha Neb Baden Mfg 6. New York City Prior 
Stationery, Long Island City, N.Y.; Bainbridge, Kimpton & 
Haput, In New York City; A.I. Goldberg, New York 
City; Jaclin Stationery, New York City; Schwabacher-F: 
Co., San Francisce Calit and Frank Weeks Stationery 


New York Cit 


Venus Rewards Window Contestants... 





The cash award-winners of the Venus Pen & Pencil Cort 
‘365’ PEN-cil window display contest have been named 
First prize, $100, went to the J. K. Gill C Portland, Ore 
window shown here econd prize, $50, to Morris-Harri 
n, El Paso, Tex.; and third prize, $25, to Gregory Mayer 
& Thom Co., Detroit, Mich. Honorable Mention prizes of 
$5 were distributed for 30 window displays across the 


country 
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COMPARE THEM ALL . 


Ne No. 1400 / 
Scots Budgeteer | 
Costun | Costumer 





— de 









1311 ANN AVE. ST. LOUIS 4, MO. phone PRospect 6-2660 
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_ You’LL CHOOSE 


No. 150¢ 
Nobility 


|} Costumer 


y 


No. 56-8 
Regal Sand I 


rn 


Li 





OFFICE 






LIFETIME ACCESSORIES: 










No. 204-GM 
Garment Master 





No. 408 
Statesman 
Costumer 


No. 25 No. 17-( 


Torchier Monarch 








Costumer 














COMPLETE LINE FOLDER 
AVAILABLE AT NO COST 


Write today for the complete folder 
that contains all specifications and 
price data of the complete VALCO 
Line. It's designed to fit a standard 
file and includes separate reproduc- 
tions of each item. 


No. 504-WGM 
Wall Garment 
Master 





No. 1900 WGR 
Bel Air Wall 
Garment Rack 


MAIL THIS COUPON NOW 











No 
Smoking 
Stand 


260 


FOR FOLDER of ENTIRE LINE 


Valco Company, Dept. 259 





* 
e 1311 Ann Ave. 
e St. Louis 4, Mo. 
® Please rush file folder that contains spec. sheets ond price infor 
FETIME @ mation of your entire line. | understand | am under no obligation 
7 
ACCESSORIES *® 7? 
- 
e@ COMPANY 
. 
ADDRESS 
o 
CITY — STATE 
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| For the “Up-to-date” 11th District Notes 
: and the “Up-dated” office. oo W. W. (Bill) Gagnon, correspondent 


13962 S. W. Knaus Rd. 
Oswego, Ore. 





PEAK EFFICIENCY After 65 years in the stationery business, W. B. (Bill) 


Hempstead of Portland, Ore. retired recently at the age of 
sells 80. Bill, who was one of the best inforn ed stationery men 
j in the held, always had a smile and a story for each of his 


any triends. H started with the John P. Morton Co 


Louisville, Ky. and was also associated with the W. H 
ur 
modern BEe “MATIC Kistler Co. of Den Colo the B. I Calkins Co. of Butte 
© 


Mont., Lowman & Hanford Co. and Trick & Murray Co. of 
Seattle, Wasl For tl last 18 years, Bill worked for Kilhan 


posting equipment Stationery & Printing Co. of Portland 











On h ilso named Bull, is Northwest dealer rey 
sentative for the Mittag & Volger Division of Burrough 
P.E.C. keeps pace Corp. The other son, Col. Edward B. Hempstead, is a West 
with modern office methods Point graduate with a hne war record and 1s stationed at 
the Presidio in San Francisco 
We all wish Bill many pleasant years of well-deserve 
t [ n 
DUO-MATIC 
POSTING TRAYS 
AND STANDS Get a vheelparrow scott Saw Scott Waters working 
Portland dealers tl other day and he was carrying so many / 
samples that he was having trouble getting in the dealers 
w vill mmend electric-eve-door openers for 
| ~ 
\ il 
It's welcome to Portland for D. E. Concas and family, now 
settled at 4615 N. E. Halsey St. Del represents the Joe M 
Davis Co. lines in the Northwest, and has been busy making 
new friends. The children and their school activities are 
keeping Wanda, his wite, busy. Being fro: the Middle 
West, they have tallen in love with this northwest country 
Only natural Del and Wanda, only natural 
PORTA-MATIC 
POSTING TRAYS ; 
AND STANDS Rasmussen Stationery Co Vancouver, Wash., has re 





cently been appointed as the L. C. Smith typewriter agency 
for that area. Gene Tatman, well known salesman, is work 


™! 
he ing tor this dealer 


We have just heard that Tom Murphy, Murphy Office 


THLT-O-MATIC Equipment & Supply Co. Butte, Mont., has been in a serious 
TRAYS 


(Ber Register Form’) automobile accident. Let’s hope this news is not true. Ton 


we are all concerned 


REBY- 20 DELIGHTFUL YULE PARTY—The Oregon Trail 


Cravelers’ Portland Christmas party was held at the Rivet 
side Country Club on December 19. Many couples gathered 
for an evening of dinner and dancing. Holly and vigil lights 
added a festive touch to the dinner table, thanks to Pat 
Waters and Bess Zeisler. New faces this year were Bill (G. 
F.) and Helen Manning along with Delmar (Joe M. Davis 
Co.) and Wanda Conca. We were happy to again have 
Harold (The Bulman Corp.) and Janet Assmussen fron 






V-MATIC TRAYS 
(Small Capacity 
Containers) 











Tacoma, Wash. The gang again helvoed Ken and Donna Dick- ie 
ensheet celebrate another wedding anniversary ke 
fo 
HANDI-MATIC TRAYS pt 

(Fer writing beord and 
machine ecctounting rec- he 

erds requiring smell 
capacity containers.) ( | 

. . 
13th District Notes b 
ALSO POSTING BOXES, SPECIAL SIZE Ti 
TRAYS AND STANDS, ANDO INDEXES. a 
— for complete information en Milton Stone, Correspondent ‘ 
{ 
res ond prices. 320 Broadway, New York 7, N.Y. 

t¢ 
rl remlins’’ which haunt all publications got int at 


the District 13 notes in the January issue. The anniversary 
of the Universal Pad & Tablet Corp. was listed as th 
MEAD-LEE Associates ith’ whereas it was the 70th. A line of type was dropp« ] 


| ASSOCIATES | SOLE DISTRIBUTORS FOR in telling of activity of the Stationers 12:30 Club under i 
leadership of President Stanley Geismar. Dropping of th 


POSTING EQUIPMENT COyperalian line gave the impression that Burnham Mathews was prexy ] 


of his organization whereas » gs ¢ 1cad of the O irep 
1721 Elmwood Ave., Buffalo 7, N. Y f this orgar he is the hea fure| 
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INGREASE 
X PROFITS 


With a Gateonad 
ADDING MACHINE 
DEALERSHIP! 





* 

a ty 
ea 
nd 


oe 


wages 





i 
a 








Only Sational 


offers: 


“LIVE” KEYBOARD 
ADJUSTABLE KEYTOUCH! 














National’s two exclusive features 
Live’’ Keyboard and adjustable Nationals are easier to sell because of these 
| vytouch—-cut hand motion and ef 14 time- and effort-savina features: 
fort up to 50 increase operator! yee . _ . : 
iy 7 \ a . K @ “Live” Keyboard @ Easy-Touch Key Action 
Dp odut tivity Vith “Live xe) @ Instantly adjustable keytouch @ Full-Visible Keyboard 
hoard, every key operates the ma @ Automatic Clear Signal @ Automatic Ciphers 
hit de SSi Subtractions in red : 
MI without depressing a ey « “eer ve ti Cr ae ates — @ Rugged-Duty Construction 
And each operator can instantly ce awe ew - vet ll 
e ' ; ase, eiaiall @ Automatic space-up of tape when ® Ke yboard interlock 
idjust the K ytour 1 to her pret total prints @ Four-way paper space control 
nce. Only National offers thes @ Large Answer Dials @ Three-way repeat 
tstanding time- and money-saving 
itures Nation il’s line of fine For tnformation about the ' 
“TRADE MARK REG. U.S. PAT. OFF. 


dd machines includes special rs 
nS ; : I ( omple te National Adding Machine 
odels, designed to do special jobs * 
well as desk model bookkeep line dealerships available, 


machines contact our Dayton Office nou 
ADDING MACHINES + CASH REGISTERS 
ACCOUNTING MACHINES 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio wer paper (No Carson Required) 


39 OFFICES IN 121 COUNTRIES @ 75 YEARS OF HELPING BUSINESS SAVE MONEY 
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WITH THIS FAST MOVING MODERN 


ELEVATOR STAND 


STURDY ¢ ALL STEEL 
PRICED TO SELL 







































NO. 1695 
MASO 
SPECIAL 







Here’s a modern elevator stand every office needs every 
office can afford. 


You can’t beat these SELLING FEATURES 


7 

( A All steel! 

=) A Snag proof 

Ad ¢ 
(4 Power pedal 
Undercoated to absorb noise 

One Foot Adjustable 2 drop leaves 
Elbow-type arms 
Tubular legs 
Big working space 
Soft rubber caste 





Exclusive 1l-piece leq bracket 
One foot adjusts f floo 
Baked enamel finish: also available in colorful 
A 
y wood-grain plastic tor 
y, } | | TOCOCTATE j . 
Jays Other fast selling INTERSTATE prod nclude a 
“€} wide variety of { K es, forage binet 
4 steel elevator-type stands for heavy business ma 
C | i 
\S} chines; office utility stands: plastic chair mats, et 
Fill in and mail coupon f FREE CATALOG 


Exclusive Power Pedal 


Return Coupon TODAY 


env eae ee ee eee ee ee ee oe oe oe i | 

i 

1 Interstote Metal Products Co., Inc ' 

MASO elevator § (Office Equipment Division i 
stands ore ideal for & 666 Lake Shore Drive, Chicago 11, Ill i 
electric typewriters, B Please send us FREE Office E nent Catalog and 5 ! 
adding machines ; list on MASO quolity product ! 
f i 
calculatorsandother g NAME ' 
office equipment. § tite i 
MASO : COMPANY 
Established 1933 p ADORESS ; 
SNARE Sea 4 City ‘ ‘ . 
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14th District Notes 








AL BAUGHER, correspondent 
2305 31st St., Santa Monica, Calif. 


During the past month we learned that Dick Kirkpatrick 
was doing All Rite around town. And it is true that he 
has an Ace up his sleeve . . . Dick Burwell, who has a head 
of black hair that is luxuriant, always reminds me of the 
heavily-thatched Mohawk Indians. This observation of min 
was mentioned to Dick and he came back with this con 
ment, “If it keeps on thinning out I'll be known as ‘Chi 
Bald Eagle I 


You may be reading a lot about our great 1959 sales 
rally. This year’s group of candidates for the “Salesman of 
the Year’ award was the largest of any. Thanks to sor 
mighty fine salesmen like Ted Caldwell, Stan Ross, Hal Bass, 
Stan Broton and Bob Lauterjung we had a most representa 
tive group of candidates. As one of this group I can say 
it was a pleasure to work with these men. 


Last month we mentioned that Governor Carl Grimes was 
interested in finding a suitable descriptive word to lend col 
or to our District 14 designation. It was suggested that you 
keep in mind such names as “Lucky Seventh’ and the “Fab 
ulous Fifth’. Give it a try, put your idea in writing to Carl 
Grimes, 737 S. Spring St., Los Angeles. If your entry is the 
most suitable you could win a roll of Nevada silver quarters 
opening the door to wealth and fame at the District 14 
onvention in Las Vegas May 18. This matched set of sil\ 
will be suitable for day or night use. 

We have a new member, Floyd R. Chamberlain 
lues paid and a perfect attendance record. He sells 


Reliance Pen Welcor Floyd 


Just for the record here is the list of men who have 
the Salesman of the Year award during the past three year 
Bill Garvai of Southern California Stationers, who | 


al the national choice; Ed Thor, Atlas Stationers 
Bob Gans, Cornell's, Chula Vista, Calif 

On January 1 these great salesmen had a ro in 
year's contest when they were hosts to the 1959 winn 


along with that likable Col. Pat O’Connor. 





Pete Diaz has a family of eight or nine children who 
summer made a trip up to the Bay area. Now you and I 
make trips, too, and may have visited that section. But 
tor kicks ask Pet vhat it is like to travel with a big 

It's a funny story. Pete adds, “I haven't got any probl 
with a big family, that Harold Hall is the guy with tl 


K1IdS not me 


Jim and Rose Montgomery spent their Christmas hol 


in Honolulu visiting Jim’s folks. Loyal Carlon and 
Stewart Andersons met in New York City just for fun 
and for only $25.00, toc Ihe triendly Kennys, Fullerton 
and Libke, put on a first-class convention for the Calitorni 
ollege stores at Long Beach. Bucking for business and 
friends at this eetil were a number of travelers 
should know. Harry Fuller and Jack Autry shared a disp! 
Present were Waldvogel, Mason, Burgoyne, Morgan 
Caldwell. Another up was that of Draper, Satrang 
Morgan. We saw Charlie Foote and Tom Burke. Mannie 
Reznick was in the patio on one occasion. 1 best dan 
it one of the parti you well know, were the George 
Nelsons. The dancer who did the greatest c« rag 
is Kenny Fullerton; who chairmann 
hile Jack and Dick Fullerton kept the store going. Pr 
te vas James Williams Montgomery, the sport in, ti 
ricnd OF a t pl Bob Blair held a drink in « n [ 
hile his ¢ n his trouser pocket. H to Kenny 
Fullerton, standi f by I look just lik of t 
xecuti appearit tellows you see in th lick 
Kenny sai N Bobby. my friend 
t t in hold tl k 
both hands in your pockets 
John A. Landgret ill more than likely 
Portland area soon. W will miss smiling litt 
hope | qdoes rei wherever he goes 
There's too much month left at th n 
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EXECUTIVE 


Writemaster 


CARBON PAPER RIBBONS 





are in demand everywhere 







2-SPOOL RIBBON 


For clean, fast ribbon changes, 

typists call-efor DUET. Latch 

on to this fast moving 2-spool 
line. Send for full information. 





/' ww 


typewriter ribbons, carbon paper ribbons, 
carbonized rolis, Peerless rubber keys. 
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PEERLESS La , 


General Office and Factory : Peerless Place 





Carbon paper ribbons are the fastest turnover 
item you carry because they get used up so 
quickly. Assure yourself of a steady flow of 
this gravy business by featuring Writemaster, 
America’s most wanted carbon ribbon. 


Here’s why the brass in the executive 
suite, as well as their secretaries, stay sold on 
Writemaster: 


@ Types crystal clear characters with no 
fuzzy edges—like the print on a fine manuscript. 


@ Takes tough treatment without breaking or 
cutting through. Made of super-strong tissue 
with smooth edges. 


@ Won't unravel because it’s wound tighter. 
There’s extra footage in every roll, too. 


@ Can't soli fingers. Writemaster’s Silver 
Leader makes ribbon changing a breeze. No 
wrappers to remove. Just pull the tab and 
insert. 


@ Sliver Streak. The end of the roll can’t 
sneak up on the typist, thanks to the Silver 
Warning Streak. 


@ Great for reproductions, too. Use it for off- 
set, multilith, photo or spirit duplicating. 


Available in black plus 6 colors. A demon- 
stration makes the sale. Write for Free test rolls 
and colorful consumer folders. 






COMPANY 


INCORPORATED 


Newark 12. New Jerse 





——a 
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FAMOUS FOR 


COMPONENTS 
WORKMANSHIP 


PERFORMANCE 


PRECISION 
ENGINEERED 
FOR LASTING 


Service-Ubilty and 
Light ly 
— 


FUNCTIONAL 
FLUORESCENT 
AND INCANDESCENT 
LIGHTING FOR 
HOME AND 
OFFICE 


WRITE FOR 
CATALOG 
ILLUSTRATING 
THE COMPLETE 
LITE PRODUCTS CO. ACME LINE 


Congers, New York 
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said our forme urer Loyal Carlon. You may pay those 


1959 dues now 


It's about tin to find a new writer for this column 
of District 14 news. Let's find a member who can write 
clearly as well as spell words and. names correctly. Let's find 
the news and report it correctly. That's what I tried to 
and if I faile I could rely on the editors to bail me out 


(Editor's Note: Al, you’re too modest. In our book vou 
did a swell job. Why make a change?) 


Time Marches On at Bentson Mfg. Co. ... 


ee ves a ; ; ; f 
es - . . 
i 








Henry G. Bentson (left), president of Bentson Mfg. C 
Aurora, Ill., awards 25-year wrist watches to three veteran 
employee Art Ridge, Ernie Latham and Gene C 


The Bentson firm, established in 1912, prides itself on a 
high percentage of old-timers in both shop and office 


National Printing & Stationery Opens... 





The new home of National Printing & Stationery Co., San 
Antonio, Tex show the modern layout nm the first floor 
from the street view. (A complete story appear n page 146 
in the October OA) Pictured here are the entire staff of the 
store. In the top row, left to right, are Johnny Brune, Ed 
Raney, Josephine Kubesch, Cecil ‘“Mike’’ Dodic, Floyd E. Jett 
and Paul G. Miller. In the bottom row, left to right, are Wil 
liam Shawger, Warren McSwain, Jimmie Hanson, and Tommy 
Jett 


OA—2/59 

















THEY GO 
TOGETHER! 


THE FRITZ-CROSS LINE OF 
CHAIRS is designed to give you a 
‘harmonized series” in almost every 
price range. Executive swivels, sec- 
retarial models, side chairs, guest 
chairs FRITZ-CROSS matches 
them in style, in structure, in color, 
in upholstering. You sell one FRITZ- 
CROSS chair, and there’s an addition- 
al sale, at the same time or later, of 
companion models. FRITZ-CROSS 
CHAIRS GO TOGETHER .... and 
SELL TOGETHER! 





THEY GO ANYWHERE! 


FRITZ-CROSS CHAIRS fit just 
about any environment. Sensible 
basic designs fit any scheme; a whole 
range of fabrics and leathers in a 
full selection of colors make them 
adaptable to almost any plan. Qual- 
ity is the finest; prices are practical. 
WRITE FOR DETAILS. 


om 

FRITZ-CROSS COMPANY 
300 EAST FOURTH STREET 
ST. PAUL 1, MINNESOTA 
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Insert wooden pencil at the 

natural writing angle . . . the 
Electro-Pointer instantly gives you a 
perfect point, automatically. Sharpens 
any size pencil, does not chew up pencil, 
but sharpens just enough. Proven through 
14 years of satisfactory service. Display 
it, it sells itself! 


WRITE 

TODAY FOR 
COMPLETE 
INFORMATION 
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lancuglacletotd INC. 


1825 MACKLUND AVE. « ST. LOUIS, MO. + U.S.A. 








Patents . % 


(Copies of patents can be obtained from the Commis- 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 


Granted December 2, 1958 


2,862,318. Label Holder. John C. Sobesky, Detroit, / ussignor 
of c duct Inc etr M , 
2,862,339. Eraser Cleaners. Dominic V. De Cesare, | th, N. . | 
2,862,504. Loose Leaf Binders. Howard E. Hutz y, Pa., assignor 
y-Jamestown Mfg rp., Corry, Pa 
2,862,505. Loose Leaf Binder. George J. Rundblad, W ind Erem 
} go i J to Wilso es C 
2,862,554. Strip Burster. John T avidsor hn A t, and n 
yton ynors to The Standard R t 
2,862,555. Card Punching Machines. Henry A. } al, and 
f tt, N. Y gnors to Interr t 


2,862,591. Noiseless Typewriter Reach Adjustment and Escapement Mean 
ton Conr ) ar ¢ € : rp t 
2,862,592. Type Bar and Interchangeable Type therefor 
A N erry Rand ry New York N 
2,862,594. Feed R Supporting Structure for Typewriter eon £ 
, } ie r r tc ternat ‘ 


na 


2,862,595. Proportional Letter-Feed Mechanism for Typewriters or the Like 
T oe j rv New Y 


assig 


26. Holder for Penc Paper Clips and the Like 


Granted December 9, 1958 
2,863,421. Writing Instrument 


2,863,497. Back Adjustment for Office Chairs. Henry W rrott he 
ae, st R, port. ( i See 


2,863,532. Portable Partition Structures and Locking Means therefor. W 


2 863.599. Banking Enve 
2,863,675. Memorandum Card Holder. Rayn 
Granted December 16, 1958 


2,864,306. Hand Operable Oscillating Address Printing Machine 2 


2,864 446 Tape Dispenser 
c 


2,864,483. Quick Margin Release Assembly for Typewriters 


2,864 484. Strip Feeding Mechanism 
2,864,558. Card Sensing Mechanism. W 


2,864,559. Dividend-Divisor Aligning Mechanism 


Granted December 23, 1958 





865,155. Apparatus for Folding Sheets and Inserting Them in Envelope 


2 865 330 Writing Instrument Everett PR wank y 
2,865,332. 0 7M sm for a Writing Instrument 
. ‘ A . heafler f 


2,865 334 Magazine-Type Ball-Point Pens 


2,865.4 Arrang Dismountable Office Swiv 

865 486 Pris M sm for Typewriting Machines. ! e Cag 
2 865 48 R C Patines or Writing M ach nes 
2 865 488. P r Feed meron 


New York 


2 865 700 Ut ty Cabinet for a Busines Machine 


Granted December 30, 1958 


2,866,438. Self-Feeding Automatic Pencil t kow, W | 
2,866,43 Ink Injector Ball Point Pen. A : New 
cr 
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We asked a number of our HerringeHalleMarvin franchised dealers 


“WHAT'S THE SECRET 
OF SUCCESSFUL 
SAFE SELLING?” 


Here’s how R. H. Robertson, vice-president and 
general manager of one of the nation’s leading 
office equipment supply houses, answered us. 
We quote with permission: 


“Eighteen months ago we decided that the 
time had come to make selling safes a full- 
time job for one of our salesmen. Our experi- 
ment is now paying off far better than we 
had dared to hope. 

“Actually, however, successful safe selling 
involves several factors. First, you must have 
a complete line of fine equipment to offer, 
which we have in the Herring-Hall-Marvin 
line. Your liaison between the manufacturer 
R. ‘A. ROBER ' SON and yourself must be on a most cooperative 

esident and general manager, GLOBE OFFICE level. Here, too, we feel fortunate in having 
PMENT & SUPPLIES, INC., Cine innati, Ohio 

a capable, energetic safe salesman as our 
Herring-Hall-Marvin contact. Finally, your 
own full-time man must be a real sales pro- 
ducer. He must know where and how to look 
for sales leads.” 





Volume sales are within reach of every Herring- 
Hall-Marvin dealer. Let us help you start your 





KELLY JENNINGS ART MORGAN success story now. Dealers in unassigned terri- 
rota acces. tories are invited to write for details of our 
si ment & Supplies, Inc profitable, exclusive-franchise proposition. 
oe The ‘, 
HERRING *HALL* MARVIN SAFE COMPANY ge 





HAMILTON, OHIO ee oe 
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Find out what a Trans- 
parent Floor Mat will 
cost. Send for complete 
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literature, information and sample. Crysto-mat 
Co., Dept. OA, 213 North St., Auburn, N. Y. 













|) in Other 

















newly-or- 


Officials of Stafford’s Business Machines, Ltd 
ganized firm, confer informally. From left: A. Sumner 
Jackson, managing director; W. J. Stafford, K. W. Staf- 


ford and C. E. Mears, 
G. V. Roberts ale 
Murphy 


directors; E. G. Hardman, secretary 
manager, L. J. Hardy and G. W 


New Owners Announced for 
British Typewriters, Ltd. 


By S. E. Rhodes Lancashire Press Agency 


267-269-271 The Corn Exchange, Fennel Street, Manchester 4, England 


@ CHANGES CONTINUE in the office equipment business 
as is only to be expected with an industry which is virile and 
alive. One of the 
Corona Marchant (Holdings), Ltd., (a newly-created British 
company) of the shares of British Typewriters, Ltd. It 

understood that the production of the Aristocrat portable wil! 


ost recent is the acquisition by Smith 


continue for some time in the factory of British Typewriters 


E. N. Mason and Sons Ltd., Arclight Works, Colcheste 
Essex, are now the sole agents in Great Britain for the 


Hermes Swiss machine 


I understand that agents, especially selected, with full 
Hermes service facilities, have been appointed in most parts 


of the country 


An attractive new counter display unit and dispenser, in 
tended primarily for use in retail shops, has been introduced 
by Joseph Gillott and Sons, Ltd., the penmakers of Dudley 
W orcestershire 


Samples of this display unit were sent first to the United 
States some time ago said Charles Owens, a Gillott dire 
tor [he interest it aroused was such that we decided t 
have these units made in quantity for use in other overseas 


markets and in Britain 


A development of more than usual interest in the trad 
has been announced The reorganization of the old-estab 
lished Liverpool office equipment specialists, Stafford’s Type 
writer Co., 6 Stanley St., Liverpool 

Arthur Sumner Jackson of Sumner Jackson, Ltd., of Man 
chester, has been appointed managing director of the n 
concern, which will trade under the title of Stafford’s Busi 
ness Machines, Ltd. W J. Stafford and his son, K. W. Staf- 








ford, are directors of the new company, which will opera 
from the same headquarters, 6 Stanley St Liverpool ee 
Mears is the other director of the firm. The secretary is | 
G. Hardman, F. C. I. S. of Liverpool. G. V. Roberts 
Southport has been appointed sales manager 

[his extension of Sumner Jackson, Ltd., will mean tl 
wider operation of a sales force and service staff of train 
service men, over an even larger area of irthwes 
England 

At a function held in Manchester to mark the oser work 
ing of the two companies, A. S. Jackson, th anaging dir 
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ACTUAL SIZE 


only l’s x 4%: x 


WEIGHT 1°. Ibs 
Battery operated or AC 


minifon 








HERE ARE JUST A FEW OF THE MANY WAYS 
YOUR CUSTOMERS CAN USE MINIFON 


e Gathering facts from @ Consumer research 


field surveys @ Covering conferences 


@ Executive use in travel 


Secretarial use 
@ Recording proceedings 


a Traveling sales reports 
of sales training sessions 


» Doctor-patient inter- 
views recorded for 
medical records 


2 
@ Interviews with dealers 
* 


Speech rehearsals for 
lecturers 


.. and hundreds of other practical invaluable uses for 
MINIFON, that save time, money, improve efficiency. 
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NOW! Record Ups To 4 Hours 
On One Spool! 


BIG 
PROFIT 


OPPORTUNITY 


for DEALER'S 
and MFR'S. REPS.! 


WORLD’S SMALLEST, 
LIGHTEST, AUTOMATIC 
PUSH-BUTTON RECORDER! 


There are small recorders—a number of them but none has 
had the national and international publicity that has come to 
MINIFON. And there’s a reason! It is the greatest on-the-spot 
recorder of facts, interviews, meetings, lectures, etc. .. . om 
cause it is inconspicuously tiny, uses inexpensive batteries or 
AC, yet plays back with complete accuracy — Immediately. 

In a recent issue of the Saturday Evening Post, MINIFON 
was the featured item in the big Feature Story... 


MINIFON IS AN UNTAPPED MARKET 


More than 90% of all items you now sell are high saturation 
items. You sell at a NEW LOW Fully Protected List Price 
and make a Fully Protected Profit! 

There are a limited number of dealer franchises available, 
They are Big Proftt Making Franchises with rigid protection 
and they can be exclusive. 


®) Geiss-America 


Chicago 45, Illinois * exclusive U.S.A. Importers 





Send me details on MINIFON. Write Dept., O.A. 2 
NAME cxccentyilitirtihesiiidpansiaaaas 


ADDRESS ee Sa 
[] 1 am a Dealer. 
[_]! am a Manufacturer's Representative 











SoD 





ror AUTOMATIC saces 


STOCK AND DISPLAY 


Faumua 
NUMBER. 
-MATIC 3 


America's TOP Line of ’ 
Economy-Priced t 
AUTOMATIC NUMBERING MACHINES 
















NEW FROM FAYMUS—the big- 
gest values in Numbering Machines 
you've ever offered. Loaded with 
exclusive, costly fea- 
tures . . . precision- 
made of top-quality 
materials . . . designed 
for years of trouble- 
free service — yet 
priced within the 
reach of every store, 
office, or other busi- 
ness! 


“QUALITY” 
MODEL AC 


Out-performs machines 
costing twice as much! 
5 numbering actions: 
repeat, consecutive, 
duplicate, triplicate, 
quadruplicate. Instant clearing, 6 chrome- 
plated brass wheels, attractive Light Bive 
metal frame and plastic handle. 
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“JUNIOR’’ MODEL 


World's first really low-priced automatic 
numberer. 5 automatic actions with instant 
clearing. 4 wheels — numbers from 0001 
to 9999 in small space. Heavy nickelplate 
finish, Maroon plastic handle. 

List * 

Two Additional Feature-Packed 

Models Available 


FULLY GUARANTEED 
AGAINST DEFECTS IN MATERIAL 
OR WORKMANSHIP 
ORDER TODAY 


at big-profit discounts, or write for 
full details 
*Prices plus 10°% Federal Excise Tax 


Fauna DIVISION 


Bankers & Merchants, Inc. 


3229 N. SHEFFIELD AVE ° CHICAGO 13. ILL 
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tor of both companies, said that today we were living 
time of specialization 

We believe that the new link-up will prove to be a very 
fine scheme in view of the growth of specialization. We now 
have a combined sales force of 15 specialist salesmen, th 


oughly trained to handle adding and calculating machine: 


accounting machines and typewriters. Behind this live selling 
Organization is a service staft of more than highly-train 
personnel, each a specialist in his own particular department 
We have in this 


something more than just 45 units 


combined selling and servicing staff of 45 
It is as a teat 
shall think and work together. The position as I see i 
that we shall have increased selling power, which 1s 
important point and a great asset.” 

interested in us because they kn¢ 
Jackson observed. 


Manufacturers are 
that we can sell,” Mr 


We know that we can successfully sell office machin 
and we now have the purchasing power of the combin 


Organizations, which should give use bargaining power. W 

ust never los« sight of the fact that the basi 
successful selling is that one must buy well. Lastly 
that the Achilles heel of all businesses 
combining of 


essential 


it us 


surely be recognized 


to-day is high overhead costs. By reason of*th 


these two organizations, overhead costs will be reduced to t 


inimum, consistent with efticiency 


[The 46th National Business Efficiency Exhibition will b 


held next year from May 25 to June 4 at Olympia. The rang 

of equipment on display will include electronic comput 

punched card accounting machinery, bookkeeping and su 

pler accounting, adding and calculating machinery, typewrit 

ers, duplicators charting and filing systems 
Che aim ts to make it the most comprehen shew of its 

kind ever,” said an official. 

A new idea in catalogs has been prepared by a London 1 
tailer. He sells a ramge of equipment extending from stat: 
ery to typewriters and office equipment 

The catalog has loose-leaf sections and thes ay be 
tached and given to a customer whose interests may not b 


sufficiently wide to cover the whole range of equipment 
There has been uch discussion in stationery and 
ircles about the value of leaflets distributed to customers 


On the whole it is thought that retailers who wish to kee; 


abreast of developments should (a) have good window dis 
plays, changed periodically, and displays which “catch” tl 
ye of the passerby, (b) distribute literature to potential 
tomers, probably by mail and (c) follow-uj ith travel 
preterably id j 

[he annual exhibition organized by the Stationers’ Ass« 
ition bids fair to be tl best ever in the history of the Ass 
iation. All spa is long been booked up and Alexandr: 
Pala London rov more popular last year than any 
pre s site. Bets this article appears, thi nt will have 
iken pla but the following month, February, fri 

th to the 20th, tl Fifth National Stationery and Book 
ifa s Fair 1s t be held at the Royal Hort ltural Hal 
Westminster, London. S. W. 1 

Slogan coine y tl yrganizers, the “National Newsa; 
Bookseller and Stati popularly known in Britain 

N. N tl \ K i magazine, is ‘This Fair 
Att 

Last year s lifferent Christmas gns 
3 hda ns were shown at I Vis 

. Denmark and B 


( LeR (R ) S Un ( 
Under 

Las Vegas Ty} Company, I \ \.M 

Farmington Off Outfitters, Farminet NLM 

| Ink 4 o, N.M 

Benson Off Sup} Windom, M 

aN B Ort Sul vy. Petosk M 

I Ir Mi G 

k id-De\ | Cx i N.f 
























THE GREATEST FABRIC 
spoon. 1eblout 


Alan Write 
NMEWALOINI 


typewriter ribbons 


@ Combines all the best features o 
cotton, nylon and silk ribbons 

@ Chemically treated for 60° 
GREATER INK ABSORBENCY 

@ Will give sharp clean copies from 
the very first day. 

@ Copy from a KEMLON ribbon 
erases clean from the start. 


THE NEW MIRACLE FABRIC 


@ Will never fill the type keys. 

@ The color will last until the fabric 
is worn through. 

@ Dual Spools for greater ribbon 
changing convenience. 


THERE’S A Klean Write 
KEMLON RIBBON FOR EVERY 
TYPEWRITER! 

Retai 


KEMLON Ribbons—\y $22.50 
inch wide, 18 yards long F andl 


SEND FOR YOUR TRIAL ORDER TODAY! 















Retai 

KEMLON for ¢ . . 
vt ag for $27.50 To: Frankel Manufacturing Company 
clectromatic IBM ty = Find 285 Rio Grande Blvd. « Denver 23, Colorado 
writers—*j_ inch wide, 24 Please send me a trial order of dozen Klean 
yards long Write KEMLON Typewriter Ribbons. It I am not 100° 

satisfied, | can return the order and receive full credit. 
QOuantit and deal r sfonr 
“ r price list on re COLORS 

DEGREE OF INKING Heavy Mediun Ligh 

FRANKEL MANUFACTURING COMPANY s: . = 





MAKE OF TYPEWRITER 
Established 1906—Manufacturers of 


Name 
World Famous Klean Write Stencil 
. rm Name 
Typewriter Ribbons, Carbon Paper ana 
Ball Pe ns 4ddres 
285 Rio Grande Blvd. e Denver 23, Colorado cy Zone State 
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Revised ‘‘History of Typewriter’’ Published ' 


A revised version of the booklet “History of the Type 
writer’ compiled by George L. Hossfeld, ten times world’s 




















The following is published by International champion typist, has been published by the Underwood , 
° P . ‘ Ce « 
Business Machines Corporation, in accordance ~ 
ith th - £ h ‘ d The booklet covers the foundation of the idea of the J 
wit © provisions o t e Fina Ju gment entered type-writer and the growth of the machine through its . 
Jan. 25, 1956, in Civil Action No. 72-344, United early years of development. A section is devoted to world’s . 
States District Court for the Southern District of championship typing records, and in one phase of this pro | 
N York gram, it is pointed out that OFFICE APPLIANCES maga 
ew Tork: zine, in 1906, offered a cup to the winner of three consecu 
tive contests. 
SECTION \ The history ot championship typewriting is further ex 
plored, with reference again to the role played by OFFICI 
(a) IBM is hereby enjoined and restrained from APPLIANCES as sponsor of the early International Type 
acquiring any used IBM tabulating or electronic data writing Championship Contests. George Patterson, founder | 
: 2 : of this trade journal, first conceived the idea of awarding an 
processing machine owned by another person Or the 
annual trophy to the winner of the world championship 
Service Bureau Corporation hereinafter provided for title 
in Section VIII of this Final Judgment otherwise than 
as (1) a trade-in ona purchase of a tabulating or elec Milton D. Harper Joins Jacobi Agency 
tronic data processing machine from IBM or (2) a : ; hae 
P I S Frank C. Jacobi, president of Frank C. Jacobi Advertising 
reasonable credit against sums then or thereafte1 pay Inc., 127 W. Hubbard St., announces that Milton D. Harper 
able to IBM by a customer. has joine d his Organization as Vic¢ -president 
P Advertising and sales promotion manager of Horder’s, In ] 
P and Associated Stationers Supply Co. fo any years, Mr | f 
(b) IBM is hereby ordered and directed to solicit, ; be neal Neg -qprglrsig- Brentedagy ; 
na Harper resigned on December 4, 1958, to make this move. At “ 
in the manner specified in the provisions of paragraph the Jacobi organization he is again aligned with Frank C. Jac- 4 
(c) of this Section V, from dealers in second-hand obi with whom he worked at Horder's in advertising and sales 8 
‘ P yromot N act 949 e 
business machines orders for the purchase of any used promotion. Mr. Jacobi left Horder’s in 194¢ | Py 
Well versed in retail and trade advertising, product pro | y 
IBM tabulating or electronic data processing machines motion and catalog preparation, Mr. Harper was solely 
acquired by IBM pursuant to paragraph (a) of this sponsible at Horder’'s for the encyclopedic treatment of thé 
Section V. The price charged by IBM for anv such catalog of general office supplies which he edited for th 
: fds past 12 years 
machine shall not exceed 85% of the price computed 
yursuant to paragraph (c) (1) of Section IV of this = . 
a 1 Jude ‘ ont New Sales Training Manual Available 
‘inal Judgment. . . 
JVC For Duplicating Products Dealers 
{ : ow to ¢ pilicato ew sales meetil 
} (c) IBM is hereby ordered and directed: How to Sell Duplicator Cabinets is a new sal ting 
; vuide available fr from Mim-E-O” Stencil Files Co.. 1051 j 
| ; N. Paulina St., Chicago 22, Ill 
i (1) within one year after the entry of this Final Based on the author's experiences in personal production 
Judgment, and each six months thereafter for a of over one-half million dollars in retail duplicating products 
‘ , rr sales. this pamphlet reveals >] ) o increas r<¢ s of 
iy period of five vears, to cause the provisions of this ; ort cena uls specific steps to i ing sal 
a pete ; ; ; both duplicator and copy machine cabinets 
Section V to be published in at least two trade jour- Please state lines of duplicators and cop) tates | 
nals of general circulation among dealers in second- iled when writing,” asks the company ' 
, 
hand business machines; 
P | ; 
Cole Dealers Support Dystrophy Drive... 
(2) commencing one vear after the entry of this | 
Final Judgment, to furnish at intervals of not more 
than 30 days to all dealers in second-hand business | 
machines who shall within the preceding 180 davs ' 
have made written requests therefor, and to at least t 
one national trade association of such dealers, a list 
of all tabulating and electronic data processing ma- 
chines acquired by IBM pursuant to paragraph (a 
of this Section V since the date of the making of 
the last such list, and the prices thereof; and 
(3) to keep all machines listed in the information 
furnished pursuant to subparagraph (2) of para- 
graph (c) of this Section V available for inspection 
and purchase by one or more of such dealers for a 
period of 60 davs after such information shall have Arthur Gallway (right), executive director of the Muscular 
been furnished. Dystrophy Associations of America, happily accepts the 
contribution given by Tony Scheinman, president of Cole 
Steel Equipment Co., Inc. Mr. Scheinman, who is campaign 
chairman of the office equipment industry for MD, will 
; appear on a telethon next spring with TV star, Jerry Lewis 
| 
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because they’re All 
All Purpose, All Steel Waste Baskets 


Perfect for Office, Home, Store, 
Hotel and Hospital! 


School, 


The Deluxe “Executive” 

This heavy gauge, all steel Waste 
Basket is recognized as the ‘Standard 
of the Industry’. Features Rubber 
bumpers on all corners and welded panel 
construction. Rubber tips are SEPA- 
RATELY welded in steel legs to elim- 
inate scratching or marring. 
Lorge copacity, mini- 
mum floor spoce 
1211/2012 1/2 215 
high 


The Deluxe ‘Oblong’ 
Bicorporates all the same construction 
of the “Exec basket but 
ed especially for limited floor 
2x13 1/2x 12 3/4 










features « ulive 


is cesigt 
space areas. Size ¥ | 
high 


Both the Executive’ and the ‘Oblong’ ore avoil- 


able in all desired and matching office and 
commercial colors sined finishes include 
Walnut, Mahogany and Ook 





trom the Flower Wedding Line 


Miley popular 


Steel... by Steel Parts 


Pennant Business Machine 
Stands 


Designed with a Purpose . . . To protect the 
Investment in Expensive Office Machines. 
(ilustrat. model 540.) 


Pennant stands practically eliminate the pos- 
sibility of tipping because they have been 
‘counter balance engineered’. Adjustable cups 
and channels make each Pennant Stand ad- 
aptable for use with practically all makes and 
models of different office machines. 


Heavy caster housing protects the operator 
and provides the firm anchorage that pre- 
vents movement and tipping .. . and every 
Pennant Stand is GUARANTEED VIBRA- 
TION-FREE. 


There is a Pennant Stand for every business 
machine application. 






Write for FREE 16 Page Color Catalog 


A Pennant 
‘Exclusive’ 
... TIP-TOE Raising and Lowering. 


For fast portability and equally fast firm 
immobility. 


STEEL- PARTS MANUFACTURING CORPORATION 


A Division of Blackstone Manufacturing Co., Inc 
4630 W. Harrison Street * Chicago 44, 


mM 


Wr. amd Mrs Thomas Barry Nichols 


| 


2 by Regency ss.cseo 


joined letters in exclusive new scripts! 
sharper, more legible ietters 
| 7 


Flows r Ws dding Line 


address your requ st on your husine ee lett 


REGENCY THERMOGRAPHERS ®.'3)2393'"" 


0 commercial 
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new effect: 


el tdlel@eee Lacctaih lalall: 


( ‘atalog feature: 


selection of all the most asked-for styles! Postpaid shipn 


ent within tw days 


announcements and business cards 
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Harry C. Burbery, 


died on November 30, 1958 
Harry, as he was known to hi 


personal friends, was one of the “Old ( 
supply industry 

He was born in Chicago on § 
educated in the Chicago public s In 
he played amateur football with Knute Rockr 
Square district 

His first job in 1903 was th ¢t . 2 


as shipping clerk. He later wa 

1916 he resigned from Childs ar 

Stationery & Loose Leaf Co. whi 

the former Baker Vawter Co 

1925 he joined several other sal 

firm and the name changed to its | nt 
mercial Stationery Co. He was el 





he held until he retired becaus: 
ceeded by Stewart W. MacDonald D 

Burial was on December t M 
Elmwood Memorial Park Ce: 


| 
: 
Ht 
' 
‘ 


Nelson H. Cady, 


manufacturers representatiy 
of a heart attack while on busi 
He began his career on Octobe: 
proohing Co. as a salesman, district ind 
ager in St. Louis, with time out t 


ing World War I 


In 1936, he joined The Globe-W ( 
In 1949, Mr. Cady became a manut 
for Watson Manufacturing Co., H ton Mfg 


roughs, G. R. Products, and vari 


retired president of Commercial Stationery ¢ 








5S years in t ttice equipment held, |! overed many 


and is fondly remembered for hi: I Stetson hat 
ich he we as | idemark 
He is survived by his widow Harriet, hi aughters, Mrs 
Joseph I Grahan Mrs. George ( Lyon Linda Cad 
Dianne Cady, and tf rundchildren 


Erwin L. Giljohann, 


genera anager ot the H. C. Mil ( Milwa 
k Wis., stationers and oftice supply firr ied of a heart 
nt December 4 at Mt. Sinai Hospital. Mr. Giljohann 
tired in 1956, afte: ving been with the f i6 years. H 
vas also s retary-treasure ot the statione: | s Leat (¢ 
1 at 246 E. Chicago St., in the san 
Miller hi 
Born in Milwauk Mr. Giljohann wa ick I 
raduat rved in tl army during World War I and 
of tl American Legion. He w resident 
W hite Ba Wi 
S iving his v, Alma; a son, I I 
M R Wi id two brot \ H 


Michigan Firm Moves, Changes Name 


LANSING, MICH 


Fd Jon [ t Exchange is now 
n Fran Shopping Center, and now { ites un 
nan ot Jon Stationers & Oftice M nes, Inc. Ed 
ward E. Jones, Sr., ad of the firm, said t busin 
if n expanded with the addition of off! Ipplies, gt tin 
art supph ither goods, books nd ifts 
Under the no anization plan, the | ones Tyt 
riter Exchange becomes a division of th rporation, M 
Jones said. His son, Edward E, Jones, Jr., i 
t rporation 


THE RIGHT CHAIR AT THE RIGHT PRICE 






top executive 
quality 
and comfort 


890 


Impressive in size, regal in design, this fine chair is very 
obviously for a top executive. There’s luxurious comfort in 
every inch of the tall back and the loose, spring filled seat 
cushion—on spring platform. The upholstered back and arms 
are cotton filled 


890-HR featuring a headrest back. 


JASPER CHAIR COMPANY, JASPER, INDIANA 
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Carter’s ink Distributes Bear Brand Chief Pipes Up for Office Copying . . . 
Cellophane Tape to Homes, Offices 


The Carter's Ink Co. has become a national distributor of 
Bear Brand cellophane tape manufactured by Behr-Manning 
Co. of Troy, N.Y., a division of Norton Co 

The announcement was made jointly by N. C. Hubley, Jr., 
president of Carter's, and E. C. Schacht, president of Behr 


Manning. 

Through its regular merchandising channels which handle 
stationery items, Carter's will offer Bear Brand cellophan 
tape to the home and school consumer. Carter's stationery 
distributors servicing business and industry will sell this 
tape to commercial users such as banks, insurance companies 
offices and factories 

The tape is being offered in Behr-Manning wrappings 


packages and dispensers 





Geloso Offers Full-Year Service Guaranty 














' 
| A full-year consumer warranty is being extended, effe Nominated as the best testimonial of the year for office 
. tive January 1, to purchasers of the Geloso StenOtap« copying are the words of Sioux Chief Black Elk at the 
seeeuiies tromaccther Sportsman’s Show in Minneapolis, Minn. Says Black Elk, 
Introduced to the American market last year, the Italian Sure beats smoke signals.’ Howard Nay of Century Cam 
made machine which possessed a standard 90-day EIA guat era Shops, Inc., Minneapolis, holds office copier as the chief 
anty will now carry a full-year guaranty from date of pur declaims 
chase with no increase in price, service charge or service ’ 
contract required Smith-Corona Sales Leaders Announced 
I Drummond Gaines, vice-president of marketing, Smit 
; Corona Marchant, In announces the nation’s leading 
Beaumont Store Is Enlarged le sor rs in Smith-Corona typewriters for tl onth of Ne 
vembpbet 195d wer 
} BEAUMONT, TEX Class A—Meyer Business Machines Co Chattanoo 
| Fernon’s Office Outfitters & Stationers, founded by John Tenn 
A. Fernon in 1953, has enlarged its stor an additional Class B—Boyce Typewriter Service, Pueblo, Colo 
7,500 square feet of store and warehouse area added—and Class C—Rushton’s, Inc., Asbury Park, N.] 
has redecorated. Mr. & Mrs. John A. Fernon are the owners Class D—General Office Equipment Co., Rolla, Mo 
| , e 
: Pj 
| America’s Lowest-Priced Protection! 
| Sell for 35% to 50% LESS than 
comparable labeled or unlabeled safes e 
f Here’s everything your customers want in b 
i a personal safe—quality construction, mod- . 
ern design, and proved fire-and-theft re- 
sistant features. In fact, all new single 
t compartment SENTRY floor safes carry 
} the U.L. Class C label indicating 1-hour 
1700°F. fire test, 2000°F. explosion hazard 
test, and 30 ft. drop test. Yet you can sell 
these SENTRYS for 35% to 50% LESS 
i than labeled or unlabeled safes of compa- 
t rable size and quality...and make your full 
profit. That’s because SENTRY specializes 
gst in mass production of just one basic type 
} : safe—with resultant savings. 
. SENTRY STANDARD Every Home and Business a Prospect 
ry pia ent Seatuoes incite V pemicaiicn Every householder, professional man, farm- SENTRY 
struction,” built-in Remeber Gom- er and small businessman is a prospect for Safe-and-Cabinet 
bination lock, heavy duty bank vault a personal safe .. . yet only 5% own one. Exclusive! Genuine African mahog- 
type lock — baked enamel finish. Why not cash-in on this virtually untapped any Cabinet (also available in walnut 
mensions: Outside— 2444" x 174 market? Write today for details. or blond) conceals safe ... makes a 
’ handsome end table, night stand, 


x 174%"; Inside—15” x 12” x 13” 
SEDEY Ce. 5.) Welgan 200 te. TV base. Sells for less than most 


Suggested List $79-95 JOHN D. BRUSH & CO., Inc. comparable safes ALONE! ae 
Suggested List S119- 


Srondard dleceunt ples adv. allow. 545-A West Ave., Rochester 11, N. Y. 


SENTRY MAJOR—Same as above but 18% * deep inside—$1 13.95 Standard discount plus adv. allow. 
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To ge yourself a helping *«nd 
Use tapes by “Scotch—the thrif °°" *=. 


Look at me! I'm 
Selling the whole 
“SCOTCH” BRAND Tape 
line to your 
CuStomers!" 









Your gal, 





P.S. Drop me a line. I've got a surprise for you—plus some fascinating facts 
about big profit opportunities with "SCOTCH" BRAND Tapes and Dispensers. 


Nw Ae 
a gt gy % NANCY, RY-29 3M COMPANY, ST. PAUL 6, MINN 
sa : en ee ee, | love surprises. And | like profits, too 
Let me hear from you right away! 
NAME 
COMPANY oa 





yaervracrurine COMPANY | ADDRESS 





WHERE RESEARCH IS THE KEY TO TOMORROW | CITY ZONE STATE 
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CLEAN CHANGE" TYPEWRITER RIBBON 


COPI-MATE .... offers 


a complet 
* merchandising package. 


3 POINT PROGRAM 


for BIGGER and FASTER TYPE- 
WRITER RIBBON PROFITS and reduces 


high inventories. 

COPI-MATE Double Pack... The only rib- 
e bons available with a DOUBLE SPOOL PAT- 

ENTED "CLEAN CHANGE" package in a se 

ries of 12 packs. One of the 12 packs will 

fit any standard, manual, electric and all 

portable typewriters, imported and domestic. 


COUNTER DISPLAY — RIBBON SELECTOR 
e CHART and FREE SALES LITERATURE 

A sure fire counter display (illustrated) con- 

taining complete ribbon inventory and sales 

aids. Display near cash register for quick 

impulse sales. 


COMPLETE LINE ... Leedal! has a complete 
e line of COPI-MATE PATENTED ‘CLEAN 
CHANGE" typewriter ribbons, COPI-MATE 
non-curl carbon papers and duplicating sup- 
plies. Carry the COPI-MATE PATENTED 
“CLEAN CHANGE" line and you won't 
miss a sale. 
Dealers: Write for complete catalog and 
price lists. 
LEEDALL products mfg. co., inc. 
MILLTOWN, NEW JERSEY 


* COPYRIGHT 1957 BY LEEDALL PRODUCTS MFG. CO 
INKED RIBBONS - CARBON PAPERS « DUPLICATING SUPPIES 
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Canadian News 


Our Industry Across the Border 
By Special Correspondence 





Su y of merchandising firms in Canada 
ts for 1959 ;¢ howing strong possibilities for greate: 
improvement in proht picture. Son ‘Yc Of mer 
chandisers are xpecting sales this year to top thos mad 
n 1958 fro thi to 24% of executives look tor m« 
han oe increa niy about 4% expec 
958 and 8% some declines. Two thirds of al hand) 
Dy a iding Canadian financial pul 
product pri this year to remain un n ren 
ing third expect pri increases trom thi 


Appointment of Henry F. Spearing 

tl new ly-create post f 
luftor and manager of Canad! 
Stationer & Office Equity it Dealer 
de publication in t Canadiat 
irket, has been ann by Ma 
Lean-Hunter Publishis ( Lt 

Toronto. He has be 

supply industry n relat 


indising and a tising 





1 quarter-century. N advert! 


H. F. Spearing 


I manager or th pul atior 
C. E. O’Beay, associated for any years wit! t MacLe 


Survey by th ure ing Agents Associatior t ¢ 
tew salesmen hay ite knov 
ige apout a potential ustomel and often t a Duy 
hich could have b 

their own sales offices he survey implied 

forget that purchasing agent is . for 
vn company and should not be sold as an indi ial w 
tually iny of tl buying decisions ar 

nag nt policy, engit 

ns quests fri partment heads 

Oth recon ndations to salesmen: Do 

eption room ri ont kee 
waiting, don't call too early in the 


, 
if night; and iont teli t Duyer your trout KN 


Appoint nt of Kenneth R. Menzies 
\w t Coast ret { ti n Canada 
is announced by Ross ( Laake, sales 
ana Eagle Pencil ¢ t Canada 


Ipply in Brits ( mbia and 
Alberta territor f operated 
there ror i numpDe! years with 
Minnesota Mining & Mfg. Co. Canada 


Ltd., an ore 1 ntly with Columbia 





Clark Corporation. H arried, has 


n and li in North Vancouver, B- 


R ial eetin ponsored by the Stati k Off 
Equipment Guild of Canada, Inc. were scheduled t Lond 
On Jan S Mont il, Feb. 11 The Montreal ses 

bined operation, the Guild tying in with the M 
Stationes Association lucational cor tt on pr 
ils. Bot nterences were slated 
rnoon business ion for dealers, foll 
ting ¢t whi pI vould be invit 

Smith-Corona (Canada) Ltd roronto, 1 D mber | 

ned officially a new | OO square foot exter n to 
suburban Scarborough plant. Firm is a subsidiary of Smitl 
Corona Mar int, In SV racuse N. Y. whose 
iles tn PS niscal ar were 1m €Xcess ir Os illic 
Officiating at the opening were W. R. Woodrow, president 
Smith-Corona in Canada, and sales promotion nager, R 
Sambrook. It was announced that A. Millar had been nar 

inager of the ¢ s Toronto sales offi He brin 
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THAT CUSTOM LOOK 


Quality, luxury, value combine 
to make Modernize America’s 
truly best buy in 

furniture for hotel, office and 
home. 


For your next installations, 
specify Modernize, where you 
get custom design at volume 
production costs. 










a | 
MOCLFWZe 





Showrooms 
CHICAGO 


General Office and Showroom 
Space 1445 

American Furniture Mart 
666 Lake Shore Drive 
Chicago 11, Hlinois 


DALLAS 
Space 267 
Southwest Homefurnishings Mart 
2000 Stemmons Expressway 
Dallas, Texas 


ATLANTA 
Space 425 
Atlanta Merchandise Mart 
153 Peachtree, N.E. 
Atlanta, Georgia 


modernize ine. 
666 Lake Shore Drive, Chicago 11, MMlinois 


Factories: Pontotoc, Mississippi 
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In this Modernize catalog is 


a most complete selection of 






upholstered furniture of qual- 
Colorful. 


complete and most helpful, 







ity and _ beauty. 





the Modernize catalog should 






be ready at your hand for 


W rite 





easy convenient use 






for new catalog. 
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Large Variety of Sizes and Styles. 


Noesting considers QUALITY 


is of first Tulelelas-lile 


NOESTING PIN TICKET CO. INC. 
E. 136th Street, New York, N. Y. 





Hedges 


puts EFFICIENCY 
into daily routines 









“DANDY” 
BOX FILES 







AGATE 
CARD TRAYS 







HEDGES MFc. co. 
2931 WENTWORTH AVE. 
CHICAGO 16, ILLINOIS 
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quarter-century of experience in the typewritel field to his 
new post and will be responsible for the training and super- 


tf all Toronto area retail sales staff, as well as for 


vision ¢ 
special accounts 

Elevation of Douglas K. Chapman to the rank of vi 
president of Acco Canadian Co. Ltd., Toront« 


nounced. Early in 58 he became assistant general manag 


has been an 


and will continue to function in that capacity. Titles of presi 
rest with Gerard D. White, head of 
he parent company, A Products. It is a division of Nats 
Corp., Ogdensburg, N. Y. Doug. Chapman joined the firr 
1952 ntative for Ontar: ter wa 


sponsible for all Eastern Canada territory 


A I Canada for over 3 and |! 
manut t ( through most of that period ] 
year it expanded to a new factory and offices in one of 
Toronto's new mi uburban industria! tions, In tl 
absence of the president, Mr. Chapman now w be in full 
charge of the Canadian operation 

Servi in a dealer store starts the ‘ usto 
enters the front dox nd he deserves a < ful greetin 


Willmarh 
Hamilt 


from the sales staff, according to E. J. Lallay of 
Service System Ltd., Toronto. He told a meeting of 


Stationers’ Asso Hamilton, Ont. that t verage sal 
clerk was not high pr merely apathetic. Other speaker 
at the session incl Fred R. Smart, secret inager of 
the Stationery & Off Equipment Guild, I: H letail 
plans for the May 24 convention-produ hibition 
the national trade association, scheduled for Montreal: Jack 
Cloke, a Guild director of Hamilton, who outlined the Guild 


current regional meeting activities. Out-of-town visitors t 
the meeting included George Basil, Montreal; Mr. & Mr: 
Thomas McGrath, Bob Grosvenor, Steve Smarek, Gordon 
Lowe, Roy Bradley, Stuart Cromar, Lloyd Holden, all 
Toronto 





President of the art and drafting suppl f of E. } 
Tigert Ltd loront Ed Tigert, 59, died D 19, after 
prolonged illness. Bartholomew Sproule, 82, founder of tl 


10-year-old Collett-S; oul Ltd loronto 


Pioneer in the paper bi industry in Canada, and a past 
president of the Car Paper Box Manuta rs’ Ass¢ 
ciatior n Vas ! | ident and lirect Collett 
Sproule 


B. K. Johl, In Montreal, has named R. A. Pasch as its 
Montreal 


Om! furniture reiat 


presentativ Johl manufactures a line of ste 
quipment 


Fred Rogers, mar Edmonton branch, Willson Station 


ry ¢ Winnipeg, has been awarded the chain's Vo 
trophy for the most efficient unit during the past year 

Guy L. Hanson, 8 t in the management 00k 
stationery store in W stock, N. B. for overt If nt 

ed re ntiy 

James S. Bryant, partment store mana 
meetin Halita N Ss. executives that or r ti worst 
problems facing tl f lern dealer today is t azin 
frequency with whi inutacturers fail to test t if pr 
ucts before adverti g them on the market. H id 

ake a icl i percentage profit on than 
manufacturers and that this it due to competition ratl 
than inefticient operation. The average cust r too often 
ontused mark-up wit wht, forgetting that t retail 

Ist pay I 

A report on dea tor the first eight mont t S 
compared with sa f of previous year, as piled by 
the Stationery & Of Equipment Guild of Canada, In 
loronto, show stationery and oft upplies 

5%; sales of office furniture and equipment wn 5.1 
printing sales as unchang total sales down ' 


W. A. McKenzie | been elected president f 


manager of Kraft Tapes, Ltd., London, Ont 


Heaman named vice-| ident and secretary-tr irer. TI 
hirn uintains sales in principal Canadiat ties and 
produces a line of sealing tapes, pressure-sensiti etc. Mr 


McKenzie is also president of Post Printing ¢ Lt I 


ington, Ont 


C. J. Mays 


1 manager OF the ines divi 
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NEW FROM CESCO! 
NYLON POST BINDERS 


for marginal punched continuous forms 














Now!—Two all-new binders designed 
with the user in mind . . . the Saratoga 
for unbursted forms . . . the Arlington 
for bursted forms. Clear unobstructed 
covers ... 4” capacity flexible nylon 
posts from one continuous cord that 
cannot slip or be pulled out at the base. 





Positive locking mechanism that cannot slip 
Smooth covers . . . no protruding posts or catches 


: ° 
4 a 
{ @ One continuous nylon cord forms both posts 
_— @ Binding edges reinforced with steel angles 
. 


Gea?) Stock sizes available for most sheet sizes 











A 
Quip 


Sheet loading ° 
rover” cg wite today hor | Bem aS 141-71 Ineo 


continuous posts ~~ 


of flexible fs ‘ 0 { f if 44-07 21st Street Long Island City 1, N.Y 
nylon i coup 6 


DISPLAY A Oum: 


AND SELL 
= 
CELLULOID INDEX TABS 


ae 


A 


























































THREE PRACTICAL EXTENSIONS, 
EACH IN BLUE, GREEN, YELLOW, 
ORANGE, PINK, RED OR CLEAR 


MAK-UR-OWN Index Tabs—still the most asked for all- 
purpose index tabs on the market because their high qual- 
ity has never varied. You can display and sell famous 
MAK-UR-OWN Index Tabs and you'll have satisfied cus- 

ners who will come back again and ask for “MAK-UR- 
OWN Index Tabs, please.” They’re practical, inexpensive, 
and easy to us 


The colorful MAK-UR-OWN counter display shown here 





ivles as a convenient storage unit that will easily hold 
250 feet of assorted colors and extensions of MAK-UR- 
OWN Index Tabs. This double duty display is yours FREE 

th the purchase of only 250 feet of assorted MAK-UR- 
OWN 6-inch strip tabs at the 250 foot price. 


ource of high profit, see your Victor 








315 FOURTH AVENUE NEW YORK 10_N Y 
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SA ES RES 2 SILI NE? 





Jaen: 


i 
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—P ACESETTER— 


400” 
SERIES 


Worden of Holland 





WORDEN Company offers the office equipment dealers a 


plete line of wood desks, tables, chair eather upholstered 
chairs and suites ali manufactured with good quality 
standard. We invite you to investigate the many vantage 
selling Worden products. A complete catalog w be furnished 
on request. 


the 


HOLLAND 


MICHIGAN 








Repli Memo 


Involcs 


Order 


More 


and Faster 


STOCK 
FORM 


sales! 


purchase 





in the new sales-conditioned 


FLIP OUT DISPENSER BOX” 


*REGISTERED 


Alert Stationers everywhere are discovering 
they can do a bigger, more profitable volume 
with Rogersnap Stock Business Forms. Attrac- 
tive forms, profitably priced and packaged; 
take forms off the shelf and put them on the 


counter. Sold exclusively through stationers. 


SEND FOR ROGERSNAP 


CATALOG BUSINESS FORMS 


. BOX 10425 DALLAS 7, TEXAS 
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sion of Clarke & Stuart, Vancouver. Firm is 
Willson Stationery, Ltd., Winnipeg, Man 
University of Toronto Press, Toronto, has 
to bring their sales and 
under the same root. New store has about 
of hoor space making it likely the largest 


Canada. Plans are now underway to move th 


quarters in ordeé! 


partment to a lower floor, adding another 2,000 


feet of space. Store is modern, with movable fixt 


flexibility in the stor lisplays 


Jack Kavanagh has been Ottawa branch 1 


his 37 years with Oftice Specialty Mfz. Co. Ltd 


Ont. Active in many Ottawa civic and frat 


ently entered local civic 


politics 

Advertising is tellin 
what they need it 
rent issue of Guild Projections, publication of 
& Oftice Inc., Toronto. A 


; 


should advertise because it is just Common 


is Salesmanship in print 


I quipment Csuild 


' / | 
perio or economi Si 


ywdown, particularly 


joing relatively better are those that mainta 


a subsidiary 


1aDa 





} 


orial offi 





sgual 
book stor 
stationery 


Ore squa 


-_— _ 


customers and prosp¢ 


ports a 
the Statione! 


Dusiness 


P +} ; r N 
ns na if 
+} mar 
Lrie All 


in Seiil 


vr 


grams in full force, it states. Such firms launch new products 


improve packa es and 


let more prospects kno 


W abdout the 





vares, the Guild sheet quotes an authority. ‘Stationers on tl 

average spend only slightly over one per cent of sales 
on advertising (but) they make it timely vertisin 

regular, gear it to buying habits and rarely iggera 
Worth rememberin Good advertising i on 
idvertising 

Merger of two United Kingdom busines } 
panies, British Tabulating Machine Co., and |} r-Sa 
Accounting Machines Ltd., is expected to | fied | 
hareholders early this year Products of P Si 5 
arketed in Canada by Underwood Ltd., 7 t 
long-term agreement. Following the merge: 

vill b irke n Car it is expected 
New Agents Appointed by Maco 

Frank May, sales nager of the May Ta ( 
nnoun S appoint it ot the Ross Ce i Dilak ‘ 


D ny Cok i it for Colorado | 
Nebraska, New Mex South Dakota, | 


ing 

Marshall A. Wiley Marshall \ 
Road, P. O. Boy R vood City, Calit 
agent tor Calitors © Washington, A 
Alaska, Hawaii and Brit Columbia 


Guest Book 





L R Ricketts, I I igh school 


successful manut 


ntative, visit OFFICE APPLIANCES head 


brief visit on D 3. Mr. Rickett's 


S id § Districts. He is a 
nts and yw known by dealers and 
Amor ompanies f nted are Liftany St 
) & Ce Pertect Rubber Chair Cushion ¢ 
( Convoy, It i Doringer Co., In 


Ed White, of G I Wis., visite 


vities are cent 
Minnesota, Iow 


rn sect I ot Neb K 1 th Dakotas 


oft suppl na presentatiy ( 
12 Vhici 
( rki ix 
Irving Levy, \ S ( Inc., ta 
R on De 
( 1 for rerence at the IT 
Stat n s Associatior 1 Evanston, whi 
Mr. | s a keen 
. iro i } 


by tele; f n December 3. W! 
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A Handful of ‘'P.O.M.”’ Exclusives : 


DP» to improve every duplicating job! 





Sensational New 
PRINT-O-SCREEN 


Patented ink pad permits silk- 
screen printing on any single 
cylinder duplicating machine. 


NEW weavy-bury 
FOLD-0O-MATIC 


All the features of the famous 
FH-5C Fold-O-Matic now avail 
in a heavy-duty FH-5HD 


abie 
size folding machine PLUS Machines may be run at high- 
SUPER-POWER MOTOR for est speed. Extra-sharp copies 
large production runs. 100% everytime. Five different nylon 
fully automatic with conveyor mesh layers pfovide perfect 
belt and receiving tray, port- penetration and dispersal of 
able work and jogger table paste-type ink for electronic 
Folds 120 sheets per minute stencil work. Everlasting nylon 
popular folds conveys won't clog, won't stiffen — 
and stacks folded pieces lasts a lifetime 


WITH Revolutionary 












PRINT-O-PASTE INK 


FOR USE WITH 
PRINT-O-SCREEN 


All the flow characteristics of 


U4 ew 


PLASTI-PAKT INK 


a fluid, in a semi-paste ink Marvelous invention! Just 
that “‘gelates’” to a paste on enough ink to print 750 fully- 
contact with the drum. Won't typed post cards is vacuum 
drip, won't separate, won't sealed in a throw-away plastic 
offset. Won't bleed through film pouch, for quick, clean 
sheet. Delivers ebony-black inking without waste. New, 
press-like impressions. Saves faster-drying mimeo ink spe- 
time, work, money. May be cially compounded for postcard 
used with closed, open or work. No mess, no fuss, no 


reservoir type cylinder. worry. Perfect copy every time. 


Other famous PRINT-O-MATIC productse a-2G Card Size Duplicator @ Impress Twin-Pakt Stencils 
for all makes of machines @ Impress Formula 27 Liquid Duplicating Ink @ Fully Automatic Models 5-A (Manual) 
and 6-A (Electric) Stencil Duplicating Machines @ Model FH-SC Fold-O-Matic Office Folding Machine @ Diagraphy. 


adi peers Swale CO., INC. 


724 W. Washington Blvd 


Chicago 6, Illinois 














Writ fo 4 fil infor nualion 


one vie Exilusive Leanchist 





SOUTHWORTH COMPANY 


Pe, 


wn Be nc 
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A proven way 
$ to accumulate 


$ money 











STEERS S<7RONG 
COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 


Seal Presses * Legal Seals * Downey Change Trays 

Teller’s Moisteners * Currency Racks * Manual Coin 

Counters * Packaging Trays * Linen Shipping Tegs 
Steel-Strong Coin Trays & Lift Pans 













COIN WRAPPERS 


Old Style * Rainbow * Automatic * Duzitall 
Kweortet * Tubular * Gunshell 


BILL STRAPS 
Federal * Colored * Banding 






Write for information! 


HANNIBAL, MO. 





THE C. L. DOWNEY CO. 
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Smith-Corona Marchant Inc. Files | 
$7,433,100 Debentures Offering 


| Smith-Corona Marchant Inc. has filed with the Securities 
and Exchange Commission a registration statement relating 
to a proposed offering to its commen stockholders of $7 
| 443,100 convertible subordinated debentures due January 
1, 1979. The company will offer stockholders the right t 
purchase the debentures in the ratio of $100 principal 


NO. 250 IMPERIAL EASEL 


q A professional studio easel with added suppc 
on both sides of center post. Large canvas 
holder and utility tray with palette holder fully 
adjustable by means of metal ratchet 
designed to provide better support for large 
canvases. Adjustable metal stabilizer 

and other hardware plated to resist corro 


List price $15.00 
FOB: Glendale, L. | 


amount for each 25 shares of stock held 

[he offering will be underwritten by a group of invest 
ment banking firms headed by Lehman Brothers 

Net proceeds from the sale of the debentures will be used 
to reduce short-term bank loans which were incurred t 
finance in part additional plant facilities and equipment, d« 
velopment of new products, and overseas acquisitions; th 
balance of the proceeds will be added to working capital 














Palmer Heads Binghamton Firm 


: ;, 
Clifford R. Palmer has been named president of Walter R 
| 


SSS 





| Miller Co., In wholesale and retail stationery, offic 
i NO. 83 MASTER EASEL quipment and sporting goods firm 
| 4 He formerly was vice-president and general manager of 
Anco’s traditionally popular studio easel now Plymouth Industrial Products Co., Sheboygan, Wis. Pr: 
} even better than ever! New unique viously, he was assistant production control manager of th 
construction provides easier adjustment of Ansco camera plant, Binghamton. 
tray and canvas holder with built in palette Mr. Palmer succeeds C. Winton Teal, who held the post 
holder. Large easy tightening thumbscrew since early in 1956. Mr. Teal now is vice-president. George 
and-steel plate assembly prevent tray T. Link, vice-president of Link Aviation, Inc., is chairman 


100 Ib. weight of the board, succeeding Louis E. Twining, with Miller's for 
| 59 years. Mr. Twining has been named honorary chairman 
List price $12.00 FOB: Glendale, L. | of the board and will continue as a director 

Eugene C. Gerhardt, Binghamton attorney, has been 
hosen secretary, a post which Mr. Teal formerly held. Fred 


slipping even w 


Please write for literature mentioning this publication. 


A. Spencer continues as treasurer. 


GLENOALE 27, Me Y. | Detroit Firm's Purchase Approved 





Richmond & Backus & Co., 116-year-old Detroit sta 
tionery and office supply firm which went into bankruptcy 





THE NEW imPROVED reorganization at the time its retail store at Woodward and 
Congress Sts. was purchased by the National Bank of De 


4 +e us Y 0 y 0 pe oit, has been purchased by a three-man group headed by 
¢ i John F. Langs, Detroit attorney. 
————— ew = — a nena 







A Plans for reorganization of the firm, which are presently 
being worked out with an eye to resuming business im- 


for over 30 
mediately, were approved by Federal Bankruptcy Court De 


years the 
“*mostwanted" 
copyholder... 
now manufac- 
tured by Curtis- 
Young Corpo- 
ration. 






cember 8. These plans include adding new equipment to the 


ANCO WOOD SPECIALTIES, INC. 
; 
; 






company's printing plant at 1959 E. Jefferson and the a 






quiring of a location for a new retail outlet. Stock owne 






by the Backus family was surrendered to the court 







Company Formed To Handle Thermo-Fax 





EAST PROVIDENCE, R.I 


Spaulding-Moss Co. announces the formation of a sub- 





sidiary company to handle the sales and service of Thermo 
Fax Copying Products, effective January 1. This will be 
known as Thermo-Fax Sales, Inc., 328 Waterman Ave., East 
Providence, R.1 


Ol’ Doc Stork | 


Pictured is “J. P newest of th 
Clary line. John Palmer, who mad 
world debut last April 9, is the 





+ er, holds ANY 
ow rely. indson of Hugh L. Clary, founde: 
copy secl holds 
: ned-Page ClOMP ° Clary Corp. and the first child 
e tur s. Mr. & Mrs. John G, Clary. The fat! 




















f Fastens Firmly too" e is vice-pre sident and production man 
quickly and easily- wi : ger tor Clary Corp 
| : A son, Perry Randall, was born t 
i . 5 Mr. and Mrs. Arnold Tepper on Ni 
COPYRIGHT Ta ake Lc a ee == vember 29, 1958. Dad is well known 
i + TTL Duplicating Supplies — Carbons — Ribbons 1 New York circles as half of Storcl 
0 West 18th Street * New York 11, N. ¥. * Cable: CURTYOUNG [Tepper Associates, manufacturers’ representati 
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Ts oo foe oem 
(New BEAUTY Oubiide 


FIRE PROTECTION Inuide 
FIRE p47 
KING File Cabinets 






















® New stylized, satin finish solid 
aluminum hardware. 


® New adjustable follow blocks 
with convenient finger tip re- 
lease. 


® Fire wall construction for max- 
imum protection. 


® Sturdy, two speed, ball bearing 
suspension. 


® Letter and legal sizes in one, 
two, three and four drawer 
models ... in five decorator 
colors and special finishes. 


MURPHY 


Pas C@Glh ah icmmae) ee oe ee 
eagle LOUISVILLE 2 



















A SUBSIDIARY OF THE MURPHY ELEVATOR CO 


LOOKING 
~. FOR THE 
A\ BEST?... 


‘ You'll find... 
“THE 

j CROWN LINE” 
OF DATERS 
CLINCHES THE 
EXTRA SALES! 
guaranteed to 
outlast any 
competitively 

priced stamps 

on the market. 





R. A. STEWART AND COMPANY, INC. 


80 Duane Street * New York 7, New York 
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MOORE 


Makers of famous Moore 
Picture Hangers & Push-Pins 


PUSH-PIN CO. 


sale 
Gin @e/FUC 









7 BO 





Open or closed type 
library shelving. Single 
or double faced. Easy, 
slide-in-groove shelf 
adjustment at 1” inter- 
vals. Five colors: gray, 
green, beige, mist 
green, desert sand. 





OK SHELF 


ol ine 


Write for latest catalog. 
Dealers inquiries invited. 





NEIMAN STEEL EQUIPMENT CO., INC 


BALFOUR AND VENANGO STREETS, PHILADELPHIA 34, PENNA 
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di aim a>” am siete: 


Money Back 
-GUARAN TEE 
: Tf aM tow ony cafes o 


spoilage for the entire le: 


shelf life of the merchand 


: ] You, as a dealer, car ' 4 
2 . 
z . high standards of reproductio nal 


ity, at any time 


: [ "You are able to buy an lent prod 
: * uct at a LOWER PRICE, no matter by 


how little, 


ON ee ell ell el Nn ee ee ie ee Ne ee et tl ell 





\ 
Z 
>We Guarantee You Your Money Back \ 
seeeeeeees SOPCCEEEEEOEUOCOCEREEEEEECREEOEOCCE EOC EEeEeeeerees \ 
ht a bb 6 a ae 


A trial order will prove to you we mean exactly 
what we say. 

For your supply and 1959 confidential pric 
list, write 


IDEAL CARBON PAPER CORPORATION 


83 Gold Street New York, N. } 
AVAILABLE WITH DEALER IMPRINT OR BOXED PLAIN 


STACOR-MATIC 
<> 


Board height and slope 
adjust avtomati- 
cally J 


of your f 




















or lo 


Reference desk has linoleum 


the dratting a! 
table-desk covered pull-out — | 
combination —-- 
features | 


r 
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Ohlsson Joins Anderson & Cairns, Inc. 


Erik A. Ohlsson, is joining Anderson & Cairns, In 
tisi nd publ lations firm, as its | pean ref 
itative, it was announ by John A. Cairns, president 
M Ohlsson retired December 1 esident 
I Ea i ibut of Swedish I t tyr 
lcula Odhner adding l 
in Stock Sweden, and uintais | 
ita with Ander 1 & Cairns’ Europear nts 
ipally in Denmark, Sw n. Italy. Switzerlatr I 
(> i Britain 
I s new notes Mr Cairn 
n tionship alread) 
Mr. O Anderson & Cai Sir 19° 
I ng and } b 


Higgins Purchases Waterloo Firm 


WATERLOO, IOW 
William H. Higgins of Waterloo has b t t inter 
f W. H. Luehr in the Adding Machine Sal S It 
f it E. Fitth St. Luehr has retir in 
Higegit oined t in 1937 as servi r. Aft 
n 1 1945, h 
} part n 


935 ‘we W ayne E. Wilcox, 
inufactu fH 1 | 


nN 


Chicago Y and E Office Moves 


l ( ' 1 & | M ( 
In if irters Michig 
Bly ( I 

I iS a t 

yuilding rl 
facilities Will en to offer more efficient 
( ig D. M. Mitchell, Chicagé 





QE RRR RRR RR RZ 


Only : 
© TWlawluuell = 
meu = OFFERS YOU all these! = 


MANNION nIaS 
oY We sell ONLY to DEALERS! 
@} Markwell is EASIER to SELL 


staplers use only Markwe 


O/ 


Markwell staplers have FREE 
ALL MACHINES are loaded FOR Q 


Markwel! FREE service no charge f 
r labor Return postage paid t 


thr 


u authorized Markwell dealer 


#$} Teamwork | tHe service, tHe 
ALL FROM MARKWELL! 
Our name and address appear 


@} Dealers are assured of PROFITABLE REPEAT BUSINESS 





Substantial Discounts to Markwell Dealers 
Write today for Free Catalog and full particulars of our 
new improved dealer policies-prices 


{ I 
| { 
i l 
Calif., Ore... Nevada Served Out of San Francisco Stock 

| Canadian Dealers Handied Out of Toronto Warehouse f 
' I 

i 
l i 


“WWlahuwell MANUFACTURING COMPANY INC. 


Quality for 40 years 
200 Hudson Street, New York 13, N. Y. 


nam ap a am aw a= ae a= a= a= a= 
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fast-moving sales backed up by the 


biggest demand in the field. 







increasingly higher sales 


and Higgins users keep increasing. 


profitable Sal€S assured by your 


dependable Higgins mark-up. 


repeat Sale€S because Higgins users 


in Four Blacks, 
White, 
and 16 Colors 


always come back for more. 

So, better check your Higgins stock now. 
HIGGINS 78 years of service to the industry 
271 Ninth St., Brooklyn 15, N. Y. 


Official 
POSTAL 





FREE 


with every 
Hanson 
Postal Scale 


(packed in carton 
at factory) 


HANSON 
Postal Scales Standard with 
the trade for over 50 years 





1515-50 Ibs. 


parcel post 1546-2 Ibs. 


1509-5 Ibs. 1530-25 Ibs. 


HANSON SCALE CO. (Est. 1888) Northbrook, Illinois 
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TRUTH! . 





. imperial 
INDEX 
CARDS 


GUIDES 
ARE YOUR BEST BUY! 


ALL POPULAR COLORS, 
WEIGHTS, SIZES AND RULINGS . . . FINEST 
QUALITY. YOU WON'T FIND LOWER PRICES 
OR QUICKER DELIVERY ANYWHERE! 
WRITE FOR COMPLETE CATALOG 





imperial Methods Co. 
750 S. CIRCLE FOREST PARK, ILL. 











ONLY The ‘‘Precise’’ 


TRIMMING BOARD 





Has All These Wanted Selling Features 


Patented Finger Tip Controlled Paper Guide 
Finest Steel Blades, Carefully Ground 

Two White Scales on Black Background 
Only Finest Seasoned Hardwood Used 

Every Board Completely Guaranteed 


You offer the finest in the New “Precise’’ Trimming 
Board. It has everything your customer should have for 
trimming, cutting paper, paper board, etc. The patented, 
adjustable paper guide locks and releases with a finger 
flick, 2 white scales on black 

background speed accuracy and 5 POPULAR SIZES 
measuring time. Models 5, 6 & _ 212 -—shese 
7 have special safety spring. No, 5—15'/,"—Blede | 
The “Precise” is a steady seller No. 6—18'/."—Blade 
wherever displayed. | He. 7—=B6'7g "tate 


Prompt Delivery — Order Your Needs Today! 


AMERICAN PHOTO LABORATORIES 
2511 W. MOFFAT ST. Dept. A CHICAGO 47, ILL. 
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same day service 





| 
Signature 


Stamps 


$3.95 ea. 


over 3" in length $1.50 add. 
extra line of type 1.00 ea. 
enlarging-reducing 2.25 





underlines 50 
duplicates 
with order 2.00 

















Reproductions made from pen, pencil, or ball 
pen in any color ink. 








Louis Melind Co. * 3524 N. Clark Street * Chicago 13 











TRY before you BUY! 


The New and 
improved 
LINDICATOR 
COPYHOLDER 


will make your typists 
happy because it holds the 
copy just right for perfect 
reading. 





>» Guaranteed for one year. Precision built for 
years of trouble free service. 


>» Non-vibrating, clutchless, and no stiff wire or 
cable. 


» Line by line spacing with easy hand or foot con- 
trol. 


Available in four width: — 10!/2", 18", 24" and 30" 
Magnifier has "ON" and "OFF" positions. 

Holder for shorthand notebooks. 

Copy-Lite for correct lighting. 

Pedestal Models for accounting machines. 


See your dealer or write to 


ALLEN O'HARA 


NATIONAL DISTRIBUTOR 
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713, M. & M. Bldg. HOUSTON 2, TEXAS : 
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Maco Expands Pressure Sensitive Line 

The May Tag & Label Corp. has announced enlargement 
of its line of plain and stock-printed pressure sensitive 
labels. In addition, file folder labels are made available in 
white and in a variety of 10 colored-borders. Brochure and 
price list are available from the company 


Store Is Opened in Shopping Center 
HOUSTON, TEX 
The Merchants’ Park Book Store has been opened in th 
New Merchants’ Park Shopping Center by T. Mason Mc- 
Dougall and Miss Dorothy Falter. It will occupy 1,5 


square feet of floor space 


New Name for New Orleans Firm 
NEW ORLEANS, LA 
Dan Dahl Office Design, Inc., at 2517 Louisiana St., has 
changed its name to the Office Display & Equipment Co: 
pany and has increas its authorized capital stock t 


$200,000 


Joe D. Hale Co. in New Building 


The Joe D. Hale Co., formerly located in Los Angeles 
is now doing business in a modern new home at 10125 W 
Washington Blvd., Culver City, Calif., just across fron 
MGM Studios. The building otters 22 offices and suites 
some of which will be rented 


Bohn Now Division of Willmor International 


Bohn Duplicator Corp., announces it has transferred it 
operations to Bol n D if licator Co Division oft Wy Ilm lor In 


ternational Cory 


A 
READY 
SELLER 
AT 


$1775 


(Siightly higher v 
of the Rockies) 
TAX EXTRA 
INCLUDING 
TELESCOPIC 
EYEGUIDE 















Takes all copy up to 20 inches 


A money-moker that is easy to sell. 

LE WW" Now the RITE-LINE Copy holder has 
J the new Telescopic Eyeguide at no 

ems — extra cost. Takes all widths of copy 

EYEGUIDE CONTRACTED from a machine tape to 20 inches. 
Self-contained, all-metal, compact, at- 

20" tractive. Requires no installation or 
? service. Illustration shows it with LINE 

= MAGNIFIER attached. Magnifier is 


EYEGUIDE EXTENDED extra equipment you can sell. 


For full particulars, discounts, etc., write to— 


RITE-LINE CORPORATION, 4209 39th Street, N. W., Washington 16, D. C. 








a tip from Wexford the office manager ... 
"a loose leaf sheet 
that won't pull 

through at holes” 





















Wexford’s happy because the binding 


edges of AICO’s Rip-Proof sheets are 
reinforced with MYLAR* plastic. It is 
stronger than other reinforcing, 
j and costs less! 
| 1/1000" thin reinforced edges enable 

j sheets to stack even r trouble-free 

L automatic feeding on all stencil, gelatin, 
spirit and offset duplicating and 


printing equipment 


< Inbond, mimeo and duplicator finishes, or 


~2> special paper to meet your requirements. 
AVAILABLE AT YOUR STATIONERS 
or write for samples and prices. 


G. J. AIGNER CO. 


426 S. Clinton St 
Chicago 7, Illinois 
's registered trade Plants in Ct - 
f ts yeste Rochelle, Illir 


New York and 
DEALERS! OVER 200,000 CUSTOMER READERS* WILL SEE THIS AD! 


»nsumer readers of business magazines carrying this AICO advertisement. 


NEW... DISTINCTIVE 
EYE-CATCHING _ 


HAMMOND’S 
a is” 


ow INFLATABLE 
CA ge ILLUMINATED 


INTERNATIONAL 























n 
\ GLOBE 
$< ° 
; \3 $24.95 
~~ 
\ Non illuminated 
‘\ 
Saas | $16.95 
—_——_ 
Handsome, wrought iron 
rubber-tipped table stand 
harmonizes perfectly with 
any decor; doubles as an 
attractive wall bracket 
n iutiful color on a glasslike, washable, vinyl surface 
kabk t leflates and folds flat for storage or shipping; features 
nism in axis that illuminates from within. Large, clear 
Hamm ond Illuminated International Globe measures 
1 at equator. An exceptionally decorative and useful 
f distinction to any office or home 
nities offered you by th nsive line of 
| mon es ps and atlases write now for your copy of 


( S. Hammond catalog 


C.S. Hammond & Co. 


Maplewood 
New Jersey 
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LAWSON 
Steel 


e... | WASTE 
Executive | BASK ETS 


v4 






Lawson 
Paneled 





Lawson 
Space Saver 


Excel in 


STYLE - STRENGTH - ECONOMY 


Lawson Waste Baskets are made of selected steel for ap- 
pearance, durability and economy. They are recognized 
leaders in beauty and utility. Available in a wide range 
of popular colors and simulated wood grain finishes. Ex- 
clusive construction features protect furniture and floors 


against scratches. Fireproof. 


Warehouses in Principal Cities 


THE F.H.LAWSON Co. & 


EST.1816 e CINCINNATI 4. OHIO 





LAWSON PRODUCTS ARE NATIONALLY ADVERTISED 


DURABLE and SMART 


furniture 


tables. See your 
us for our distributor's name. 


AMERICAN CHAIR COMPANY 


Manufacturers 
Sheboygan, Wisconsin 


Permanent Displays: Chicago * New York * Miami * Boston * Son Francisco 
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On Value 


Value is the ratio of the quality of a product to its 
price. It is the standard by which we want our prod- 
ucts judged. The additional value in BAY equipment 
produces effortless initial orders and lasting customer 
satisfaction; it is its own best salesman. 


STEEL 
SHELVING 


WORK 
BENCHES 





CARTS ¢ BINS * STACKING BOXES 


BAY PRODUCTS 


18 W. Cambria St. 





Phila. 32, Pa. 





INTERNATIONAL 
has the machine 


you want, 
when you want ieee 
as you want it! @s 





Choose from the world’s 
lorgest selection of 24 Yemen 
SELECT ROUGH and 

REBUILT Office Machines. 





You get Higher Profits: 






because of our gigantic volume eae ‘ ‘ 

buying, savings are passed on a ‘ 

to you. « = 
6. | 

You buy with Confidence 

because every machine is tested by factory trained 

specialists on that particular machine to assure 

operating proficiency. 

Join thousands of satisfied w 

have bought with confidence and 1 ! 

“INTERNATIONAL” for more than 39 years 

Save up to 60% of the cost of new equipment with 

our completely REBUILT Machines, guaranteed to 


look and perform like new 





Affiliate of: Addressing Machine & Equi; 


Axe ATANSTING 


Yfic. Typ ances ne 


Department Store 
of Office Machines 


326 Broodway, New York,N.Y. WOrth 2-3200. Cable: “ADDBOOKAL 
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NO OTHER PAPER CUTTER 
BUILT SO WELL 
Joc SELL SO LOW 


petivaponyplin 


the precision Paper Cutter 


SIZES: 14” and 18” 


44 MICHAEL 
(20) 2 MODEL ) 

















FOR OFFICE, w 
BOOKKEEPING AND DUPLICATING DEPARTMENTS 


For every business: Banks, hospitals, insurance companies, industrial organi- 
zations with duplicating departments, stationers, photo finishers, small 
printers, lettershops, mimeograph, offset shops, advertising agencies, 
schools and colleges. 

Order from your dealer or 


MICHAEL LITH sales corp. 145 West 45th St., N.Y. 36, N.Y 


@ Dealer: Write For Profitable Sales Pian 


Completely port- 

able! Place it any- 

aT ee Chat BOSTON 
from desk to desk. 

All metal construc- 

tion. Stronger cutters 
sharper points. Available in 
Green, Blue, Sandtone, Gray. 
Order today from your lo- 


cal stationer. 
C. Howard Hunt Pen Co. e Camden 


ONE 
cow) 
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Do You Appreciate 


Dilemma of Depreciation? 
by IRVING ELBAUM 


Certified Public Accountant, 
12402 W. Washington Bivd. 
Los Angeles, Calif. 
(Written before The Technical Amendments Act of 1958 be- 
came law. Some changes in interpretations may be made by 
this Act.) 
depreciation” seems to have different mean- 
ngs to different people in our field. Would you be good 
igh to give us the accounting approach? 

I tant (and, for that matter, tl income tax 


is depreciation reasonable 


ar of property in a business 
the rdinary pt of the term 
Dp to na line in the market 

O point nerally the tact f obsolescen 
ate tor depr ition. This is un 

t s probable us 

nt n b ppr bly shorten 


new in 


Q. Since 1 ash outlay is involved in depreciation, isn’t it 
effect just wokkeeping entry ? 
kkeeping entry. H r, it is an 
Even though mm tlay is involved 
tiom it is vit t realize that un 
i provide for preciation f 
life of t truck, for examp!l 
it will have to be replaced and ther 
ft over from t | fits of the bus 
It therefore important to recognize 
epreciation in sense may be con 
] 


one year it tainly isn't invisibl 


t for t truck after tl 


Q. Could you go into a little more detail as to how the entry 


elps to provide for the purchase of a new 


CK 
y business s profit of $10 
without consider the item of d« 
erefore consider that you increase 
unt of money, whereas actually you 
net worth by only $ 10.00, assun 
$1,000.00 of depreciation which you 
hooks 
would really b fooling yourself to tl 
you would be rudely awak 
to buv a new truck to r 
ady depreciated. If you hadn't held 
profits of tl s during whicl 
being depreciated you would find 
a problem of obtaining sufficient 
ent would have to be bought. Natu 
I sho k t lf business 
Q. How d go about determining the expected life of a 
ewriter? 
I re. The in 
nm give you hi stimate of th 
ter. TI Internal R nue Service by 
I indicates that t pected longevity 
imately five ye 
Q. Am I necessarily obligated to use as the estimate of an 
g machine the figure that the manufacturer gives me or 
ire that the Internal Revenue suggests / 
s ft u“ . 
I | rec 
t tl idde $s 
I D u Kn 
A h t ler ¥ t workin 
Q. You me n the expression “salvage value’. Just what 
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OF DRAFTING SUPPLIES 


MANUFACT 





MB 
+” 
Le j 
-. 





7 ' 

Ls—~ 
a -—L4 
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You can earn good 
commissions selling 
our complete line 
of passbooks, pocket 
check covers, coin 


PASS UP THOSE 
EXTRA 
COMMISSIONS 


savers, and other 
forms to financial 


institutions. 


Write for Information 





Loose-leaf envelopes 
punched card-hoiders 
any size; meny covers 
factory record pro 
tectors; tag holders 


bill-fold envelopes 





stamp containers, etc 


CELLULOSE ACETATE PRODUCTS 


902p SOUTH WABASH AVE CHICAGO 5, ILLINOIS 


Made of acetote 
flame resistant 
transparent cellulose 


We build to fit your 





particulor need 


Write us details 











For every pasting and mounting use. Clean, 
speedy—excess rubs off. Will not curl, shrink 
or wrinkle paper. Tube to S-gallon sizes at 
art, stationery and photo stores everywhere. 


WRITE FOR CIRCULAR 


UNION RUBBER & ASBESTOS CO. 
TRENTON, WH. 2. 


MAKES PASTING A PLEASURE 
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The World's 
Largest 
Independent 
Rebuilder of 
Office Machines.” 


SUPERIOR 
TYPEWRITER 


Select Rough and 






Rebuilt Manual and 
Electric Typewriters 
e Adding Machines 
« Calculators 
Write for confidential dealer's price list. 


SUPERIOR TYPEWRITER CO., INC. 
34 Hubert Street. * New York 3,N.Y¥. * WOrth 6-2626 






fundamentals 






RNITURE DIVISION OF EISEN BROTHERS INC. 
, HOBOKEN, N. J. 


THEJOFFICE FU 
1 OW AYENU 









Write for our new brochure 


wid CASTERS 


v silent, permanently lubricated, 


lintproof 


vy swivel instantly to prevent scuffing and wear - 
roll easily even over deep carpets 


vy metal tread for carpets, linoleum, rubber tile; rubber tread for 
asphalt tile, terrazzo, or hardwood—complete variety of fastenings 


vy attractive finishes of antique copper, satin chrome, or bright brass 


Write, today, for your dealer catalog and consumer literature 


SHEPHERD CASTERS, INC. P.0. Box 672 Benton Harbor, Mich 


(In Canada: Shepherd Casters Canada Ltd., Toronto, Ontario) 








THE LEADER 
IN PLATENS 


AND OFFICE MACHINE ROLLS 
Typewriter Tools—Parts—Supplies 


Ames Supply Company 





ATLANTA DETROIT 

156 Alexander, N.W. 6527 John C. Lodge Expwy 
CHICAGO NEW YORK 

564 W. Randolph St. 37 Murray St. 

DALLAS SAN FRANCISCO 

1232 Crampton St. 545 Mission St. 


CLEVELAND 
1122 St. Clair Ave., N.E. 
AGENTS IN ALL PRINCIPAL CITIES 
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necessity this has to be a guess, but try to make it an educat 


guess rather than picking a figure out of the blue 

Q. What are the basic methods for computing depreciation ‘ 

A. In the office equi nt field the ways to compute dep: 
iation are: the straight-line method, the sum-of-the-year-dig 
nethod, and the declining-balance method. Let me spend a littl 
time on the general description of each of these. The straight 
line method, whichis a fairly popular one, is predicated on th 
assumption that wear and tear are uniform during the usefu 
ife of th guipment. | fore. the cost of tl item les 
stimate salva 1 preciated in equal amounts Ov¢ 
the estimated useful lit Both the sum-ot-the-year-digits metl 
and the declining-balas thod are predicated on the 
umption that the de] iation is higher in the early years 
lower in the later yeat tt lite of a piece of equipment. TI] 
years-digits method ks as follows: different fractions 
usé i ) t original cost, less salva value. Tl 
numerator of the fraction represents the remaining useful lif 
f th eacl denominator, which always 1 
ains the same, ref nts the sum of the digits of all th 
years corresponding to t timated longevity 


Here's the Formula 


For examp! f pi of equipment has an estimated lif 

four years th nominator of the fraction would always | 

), since 4 and 3 and ind 1 equal 10. For the first year 4 
of the cost (less salva value) would be depreciated, 3/10 it 
the second year, etc. Under the declining-balance method of 
preciation the depreciation base is lowered each year by t 


imount of the depreciatior leduction and a steady rate is at 
plied to the balances that result. Under federal income tax p: 
visions this declining-balas rate may be as high as 200% 
the straight-line rate 

Q. Could you perhaps show a numerical comparison of these 
methods ? 

A. Surely [he tabulation below shows for each of the thre 
methods the annual depreciation charge as well as the accur 
lated depreciation up to the end of any given year. The basi 
facts used in the preparation of this table are as follows: It 
was assumed that a group of equipment cost $10,000.00 and 
had a negligible salvage value. It was estimated that the us 


ful life of the items would be four years 


Straight-line Sum-of digits 200¢ ] g-bala 
Year Annually Accumulat A ially Accumulated Annua Accumulated 
l >? S50 ? 50 1 Of 4,000 5 006 5 001 
7,000 SOC 7. 500 
9,000 1,250 8,75¢ 
} ; 0.006 00 10.006 47 


You will note that under the straight-line and sum-of-tl 
accumulated depreciation is $10,000.00 at 
declining 


ligits methods the 
the end of the fourth year, whereas under the 200% 
balance method the accumulated amount is only $9,375.00. Th 
balance of $625.00 can be handled in one of two ways. Sin 
the income tax law allows a taxpayer to switch from the 

straight-line method at any tin 
without the consent of the Commissioner of Internal Revenue 


clining-balance method to the 


would be a wise idea for the taxpayer in this situation t 


switch from this declining-balance method to the straight-lin 


EXTRA PROFITS customers 


FROM CHAIR SALES TO SCHOOLS © CHURCHES © CLUBS etc. 
WE DROP SHIP DIRECT TO YOUR CUSTOMERS 
NO i ON YOUR PART NN 


TABLES 
CHAIRS — 138 STYLES 


@ STEEL OR WOOD 

® FOLDING 

@ NON-FOLDING 

@ TABLET ARMCHAIRS 

@ AUDITORIUM UNITS 

@ FOLDING TABLES (All Sizes) 

@ SCHOOL DESKS 

SPECIFY REQUIREMENT Quantity, Stee! or wood) 


Adirondack Chair Co. 


Dept. 22 + 104 West 17th St.N.Y. 11, N.Y. WA4-3170 
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Chair £9304 





A 


in LEATHER 
in FABRIC 


for the Executive Suite 


Hand Fashioned by Craftsmen of Experience 
moderately priced 
Brochure available on request 


* + 
niemanh inc. 








A FINE NAME IN FURNITURE FOR OVER ONE HUNDRED YEARS 


FACTORY & SHOWROOM: 469 E. OHIO ST. AT LAKE SHORE DRIVE, CHICAGO 11 











White: 


cooperates! 


DEALERS With the backing of WRITE’S intensive service, it's 
easy to increase your profits on carbon paper and typewriter 
ribbons. Get details! 


WRITE, 


CLEARS DECKS FOR ACTION! 








| N C 420 Lexington Avenue, New York 17, N. Y. 
. Factory: Bridgeport, Conn. 


CuRManCo 


STEEL 


















Helps the busy office worker sort the incom- 
ng and outgoing mail. Inwardly sloping 
shelve ncrease apacity and keep contents 
from sliding out. Ample shelf clearance and 
newly designed siotted shelves allows quick 
rting, insertion and removal of papers. No 
corner posts to Electrically welded 
nto one sturdy unit 
NO. 202 — LETTER SIZE — 2 TRAY .$4.00 
OVER 50 NO. 203 — LETTER SIZE — 3 TRAY.$5.25 
QUALITY NO. 204 — LETTER SIZE — 4 TRAY.$6.50 
ITEMS! NO. 205 — LETTER SIZE — 5 TRAY.$7.50 





LEADER IN THE FIZLD FOR MORE THAN 43 YEARS! 


BROWN . 
comneronsoe®) CURRIER MFG. CO., INC. csiermoctxmunesora 





Write for Dealer 
Literature & Prices 


HARDBOARD FABRICATORS, 








S59 BRANCH ST. © ST. LOUIS 7 
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“/1a- Potut 


LEAD POINTER 










For Perfect Lead Points — 
Blunt to Hairline. Two Models. 


Standard Model gives you points up 
to 14” long without breaking. Just 
insert lead and rotate lid. 


Write for Literature and Dealer Prices. 






ELWARD MANUFACTURING CO. 


Boker Street ° 
















Recommend ‘Common 


Sense" Expense Books 
for vital Income Tax 
records. This handy 


Counter Display 


reminds and sells! ¢ 


Samples, Prices: 


BEACH PUBLISHING CO. _ 
19829 W. McNichols, Detroit 19, Mich. 


ROLLING STORE LADDERS 


ROLLING LADDERS—Made from 
Oak or Birch 

SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
filing cabinets or ceiling. 

“A” and LIBRARY TYPES—require 
no track and are mounted on wheels 
with Automatic Safety Brakes 
WELDED STEEL SAFETY LADDERS 
—Made from 1” diameter round 
furniture tubing, with expanded 
metal steps. Mounted on Swivel 
Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber 
tipped legs rest on the floor and 
prevent rolling. Made in 1 to 13 a 
step heights, and 4 widths 

Send for Circulars 5BWOA (Wood) & 56-OA (Steel) and Dealer Discount. 


Manufactured by 


D. COTTERMAN 








123 W. $ 
Naperville, 


pring 
IIlinois 
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thod aft the end of the third year. Another alternative 

uld be to depreciate the group in the amount of $1,250.00 
n the fourth year of the group’s life if the assets were aban- 
joned by 1 of that year 


Q. In addition to serving as documentation in the event of an 
income tax audit what other useful purposes are served by de- 


preciation records? 


A. R rds of depreciation are invaluable in cases of loss 
here re trying to prove to the insurance company what 
valu f the damaged items were. In addition, personal 
perty und sales tax audits are greatly facilitated by 
Dringing int play accurate and up-to-the-minute depreciation 
When either the entire business is to be sold or when 


vital 
annual 


quipment is to be sold it sometimes ts 


the | i tive purchaser know what the cost, the 


cumulated depreciation and the salvage 


Q. We have two neon signs. Must we use the same deprecia- 
tion for both, assuming that they are both new in use with us 


and that they have an estimated useful life of three years or 
more? 
A. Not at You may depreciate one under one deprecia 
you may depreciate the other under an en 
ly 


Q. Suppose I had a bad year in my business in 1957 and did 
not choose to deduct depreciation. Would I therefore be al- 
lowed to deduct twice the amount I normally could in the year 


1958? 

A. No. T is so worded that the deduction for dé precia 
tion is limited to the amount that was allowed or allowable 
Since depreciation for 1957 in your case was allowable, even 
thou not to take that deduction, you would never 





be able t 

Q. Is there anything I can do to guarantee that the deprecia- 
tion rate I picked for my store fixtures will not be upset by the 
Internal Revenue Service at a later date? 


the depreciation for that year 


A. Yes. A rding to the law you can make an agre ent 
th the ¢ issioner of Internal Revenue establishing the 
preciat which will apply to either a given piece of 
juipment group of machines. This works very advan 


tageously it it helps to avoid future friction between the 


taxpayer Internal Revenue Servi 
Q. A competitor told me recently that he figures depreciation 
on his trucks exactly to the day. Must I, for managerial pur 


poses and/or income tax purposes, do the same thing? 


A. Not at If you'd like you can do as follows: any equip 
nt bor t ring the first half of the month can be con 
been bought as of the first of that month, any 

I ght during the last half of a month can be con 
lered t been bought as of the first of the next month 
some nhri I l a simple way to handle additions and sub 
tractions pment that occurred during the year is to as 
me that they took place as of the mid-point ef the taxpayer's 


Q. Where 


expense for depreciation? 


Ist in the case of a calend year taxpayer 


on my profit and loss statement must I show the 


A. The n me place where the ite depreciation nh i 
fit and loss statement. For example, som 
like to show depreciation as part of the 

nses. Others like to show it as a separate 

after t rmal operating profit. The important thing to 
epreciation must, at | costs, be shown 

\ mt an loss stat we it 15S 

Q. Every so often I like to figure my breakeven point. Natu 


rally, in order for me to be able to do that I must know what 


my overhead is. Is it really important for me to include depre 


ciation as an item of overhead ? 


A. Al Although depreciatior n a sense 
A h pi 1S 
gull} ¢ {! if | 
) by t it it is not 
[ $a t hea I 
12 urs¢ 

t t nea I 

not 1 
) be f t 
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————S — — 
DEALERS! Find out about our LOWER PRICES 
and FAST DELIVERY! You'll sell more 


SNAP FORMS and 


CONTINUOUS REGISTER FORMS 


and make MORE money .. . 
MORE repeat sales with extra 
profits from our complete line of 
printed forms. 
Quality and 
guaranteed. 





service 





For quotations on forms you 
are now using, send samples to 


THE DEALERS’ BUSINESS FORMS CO. 
279 Fifth Avenue, New York 16, N.Y. 





Inc. 
LExington 2-5880 








































Push the FASTEST type 
cleaner for faster turn- 
over! Non-spattering 
and non-inflammable. 
Once tried, repeats 
steadily. Get the 
smart orange-and-blue 
display working for 
YOU. Dealer aids free. 
Order direct ... or 
from your own jobber. 
NO CARBON-TETRACHLORIDE 


on) 2e3 @ £4 a one 








READY FOR YOUR CUSTOMERS 


TOPS Consumer Catalog 


IMPRINTED WITH YOUR NAME 


Complete line of business 

forms for office, warehouse, 

factory, etc. in your own catalog—will sell 
more for you! Write or call for full details! 


BUSINESS FORMS 


107 N. WACKER DRIVE 
Chicago 6, Illinois—ANdover 3-6755 















You can send along a salesman 


... with every business machine you sell! 


Keep Klean typewriter and busines achine covers — black 
rubber, gray rubber, gray plastic. Keep your customers Dealer- 
Conscious” with your trade-mark and message on every Cover. 
Write for prices, discounts, etc. now! 


KEEP KLEAN PRODUCTS CO., INC. 4077 PARK AVE., N.Y. 57, N.Y. 
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Want Ads 








Deadline 10th of month preceding 


cents a word, minimum chargé 


Address Dept. Reply to Office Abb 





SALESMEN WANTED 





JOIN UP — MAKE MORE MONEY. Expanding inty Bark 
Office Supply Corporation requests top candidates { territorie 
Kansas, Louisiana, Texas, Colorado and New Mexico esident, f 
man, offers top commissions to young GO GETTER refer gle 
office supply experience, not necessarily selling. Over 4 te 
steel and wood furniture, office machines, PRINTING THOGRAF 
AND LOOSE LEAF COUNTY RECORDS AND SUPPLIE i f 
TISING SPECIALTIES. A well rated growing rporat witt 
available for men who meet qualification Write ff Ap 





SEVERAL EXPERIENCED inside or outside off 
management positions in our multiple store org 
Office Appliances, Dept. 413 





SALESMAN — full time with acquaintance 
wholesale stationery, drug, tobacco, candy, not 
Pennsylvania and Maryland. Liberal draw. Large 


established and growing company manufacturing exte 
tial. Must be energetic and ambitious with ex 
resume. Replies held confidential dney Edlund 
York, N. Y 





OFFICE MACHINES. National distributors of 
machines and typewriters seeks salesmen. Write f ‘ “ 
Dept. 426, 100 E. 42nd St., New York 17 





SALESMEN AVAILABLE 





SALES PRODUCE R with excellent record 


sales management, is open for new connection 
sales management with nationally known f 
time. Has a seasoned background for me manuf 


Write Office Appliances, Dept. 401 





SALESMAN Available for fu 
years experience Interested traveling asterr 
Dept. 410 





SALES REPRESENTATIVES WANTED 





LEADING MANUFACTURER popular priced attra 
accessories, seeks representation Mis 
Metropolitan New York, New England State 


A nce nt 4 


ly carried. Write Office App! 





BIG OPPORTUNITY for fetime sreer 
of nationally known, complete ne of ctes ts 
territories open in entire Western Pacif 





Mississippi and Tennessee 








CALLING ON OFFICE EQUIPMENT mpa 


top quality line and low priced line of s¢ 
Territories open coast to ast. Write & 
Sales Manager, Ideal Carbon Paper f 





SIDELINE MAN WANTE to handle nat 
patented zipper ring binder portfo brief 
1528 Armitage, Chicago 





MAJOR STEEL EQUIPMENT manufacturer need 7 
office furniture and stationery account A ter 
Write Office Appliances, Dept. 416 


182 


600 W. Jackson Blvd 


The rate for classihed ad vertiseme nis 1s twenty-two 
$4.00 payable with order. Add five words if dept. addr 
Chicago 6, Atin: De pt. 





ADIN MAN ACT 6 etal Ac 
ion in any of ne To a ate West 
M wa and WV Write Offic 


New York 17 





DECORATOR SALESMAN WANTED 
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MANUFACTURERS REPRESENTATIVES WANTED 








MANAGERS WANTED 








MANAGERS AVAILABLZ 
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ONLY FULL-LINE STATIONERY, furniture, franchised machines dealer in progres- 


ve Southern city of 25,000. Sales over $150,000 this year. Excellent market. 
Thirty-year-old business has good growth potentia Downtown location. Non- 
perating owner leaving to attend to other interests. Write Office Appliances, 


ept. 419 





ED: Buyer or Active Partner for Office Supply & Equipment Store Established 
rge Florida City. Write Office Appliance ept. 424 








Lists 





FREE MAILING LISTS OF 6,730 commercial stationers and office appliance dealers 
A 120 typewriter and adding machine stores. Write for FREE catalogue of 

f retailers, wholesalers, manufacturers, institutions, banks, and others. We 
harge only for addressing. SPEED-ADDRESS, 48-01 42nd St., Long Island City 
at 





FOR SALE AND WANTED TO BUY 





WANTEL Library Bureau, Oak Wooden 3” x 4” Card catalog Cases, complete 
with followers, 3 high and 5 wide, 15-Drawer Sections, and 3 high and 6 wide, 
18-Drawer Sections. Business Equipment Corp., 153 Federal St., Boston 10, Mass 


I 





HIGH PRICES PAID for Burroughs, Sensimatics’ Model No. F211, F212 and Nation 
al’s Model 31-10-10 (22) 26 SP, Brandt Coin Machines’ No. 60, 61, 100, 25% 
L. A. Pearl Co., Dept. OA, 140 West 42nd St., New York 36, N. Y 








ELLIOTT-FISHER MACHINE Calculating machines adding machines a 

ffice equipment, bought and sold. W rowley Company, 906-908 No. Water 
St Milwaukee 

DICTATING MACHINES AND SUPPLIE largest buyer and seller of all makes 


all models. Parts, discs, cylinders available. Write if you have late models for sale 
' 


Write for our complete catalog. American Dictating Machine Co., Inc., 65 Madison 
Avenue, New York 16, N. Y 





WANTED: Burroughs or N. C. R. Bookkeeping and Billing Machines, Calculators 
Comptometers, Adding Machines, etc. any style. Quote complete description and 
best price. AMERICAN BUSINESS MACHINES, INC 573 Broadway, New York 


Z & ¥ 





LARGE AMOUNT USED VISIBLE CABINET KARDEX, ACME and RAND. Variety 
¥f sizes and styles. A-1 condition, very reasonable. Eversteel Equipment Company, 
69 Spring Street, New York 12 





WANTETL SUNDSTRAND and BURROUGH Jook keepers also Remington 
National machines. Indicate details model, seria sibian Business Machines, 128 
Lafayette Street, New York 13 





PAYING TOP PRICES on all hand and electr Addressograpn, Graphotype, 
Speedaumat machines. Friden and Monroe Calculators, Elllott Addressers, Adders, 
Accounting, Bookkeeping machines, all others. Lowest prices on guaranteed rebuilt 
machine nternational Office Appliances, In Dept. FF, 326 Broadway, New 
York 7, N. Y 





Ww BUY OR SELI Addressograph, Speedaumat, Elliott, addressing machines 
and «supplies. Also Pitney-Bowes, tying machine folder ealers, letter-openers 


M er 4 W. 15th Street. New York 11. N. Y 








ARDEX, ACME, a makes ed visible f 3 equipment. Thousands of recond 
t ed abinet panes DOOk a! way m hand pecia ervice and prices to 
f purchase r ale et wr quotatior Cha Nathan, Inc 548 
“ New York 1 N 
HER a istrand Ma E Typewriters Adders, 
r a a fice machines bought and i Teeter-Warsh Co 849 No 
Milwaukee 3, Wis 











The Easiest-to-Sell Duplicators 
Your Customers Want! 


Old Town's 
NEW Models 

9H (manual) 

and 9E (electric) 





Why 9H and 9E Old Towns 
are easiest to sell 


Easily operated by any 
office employee. 


® Quicker job-run from ini- 
tial composition to fin- 
ished copies by spirit du- 
plicating, the fastest 
process. 


® Quality legibility — 
clean, crisp, brilliant — 
from first to last copy. 


® Versatility plus. Greater 
range of sheet sizes (3” x 
5” to 9” x 17”) than any 
other spirit duplicators; 
ability to use a wide va- 
riety of paper and card 
stocks. 


® Built-in quality. Modern- 


design beauty. Exception- 
al sale-ability. 











Established 1917 


184 








D: ALERS are selling Old Town Spirit Duplicators by the 


thousands! America’s greatest corporations and thousands 


of other users buy them and praise them for dependability 


ind durability 


An outstanding design achievement. Old Town’s NEW 


(electric) are machines of ex 


\Mlodels 9H (manual) and 9f 


ceptional simplicity: they fulfill the most exacting duplicat 


ing requirements 


Simplicity and durability spell trouble-free performance 


Fast ope ration. Attractively designed. attractively priced io! 
speedy. successful demonstration. Substantial sales and 
profits. Write now regarding an attractive Old Town deale1 


ship 


OLD TOWN CORPORATION 
750 Pacific Street * Brooklyn 38, N. Y. 
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168.000 cards instantly available in ONE desk! 


Y&E’s NEW EMPIRE CARD RECORD 


DESK has big capacity plus good looks! 


Lower, wider, deeper—see how this new Y&E desk measures 
up to all your needs for Card Record equipment: 

Increased capacity—Just one seven-drawer cabinet, for 
example } 1< up to 94. 000 5x3 cards Or 70.000 tabulating 
cards—more cards than ever before. Five-drawer cabinet 


ikes 5x3, 6x4, 8x5, and tabulating cards. The Empire Card 
k comes with either one cabinet or two (as shown 
! with either five- or seven-drawer filing cabinets 
Sliding top—The new, modern-styled top of the desk-like 
posting section slides out a full 10 in. beyond the cabinet 
rdinate and speed tray and table operations even 

with the drawer open full length. 
Contemporary styling—Filing drawers are equipped with 
ew, long-sweeping drawer pulls with a latch on each side for 
tht- or left-hand operation. All units are available in many 


S 


Ball-bearing suspension—Easy, quiet, and dependable op- 
eration of drawers is assured by the 10 ball bearings in 





extra-heavy-duty, cradle-type suspension. 

Wastebasket shelf—Recessed back on single units has a 
built-in wastebasket shelf, with an opening at the top for easy 
waste deposit while sitting at the desk. 

Index System—Increase the speed and accuracy of Card 
Record Desk operation with the Y&E Expanding Index 
System. 


See how Y&E's Empire Card Record Desk and Expanding 
Index System “measures up” to the proper housing of your 
important card records. Call your Y&E man for all the 
details, or write: 


SINGLE CABINET 
MODEL 


You can order Y&E's Empire 
Card Record Desk in decora- 
tor colors, in either five- or 
seven-drawer sizes, and in 


single or multiple units. 


WawmMan & ERBE MFG. CO., INC., 1015say steer - rocnester 3,n.Y. @& 





CONQUERORS 


-»- STAND OUT 
ovvas mene because they STAND UP 


Inc. 


Kimball's, Tame cel-Mbal-Jre, 


“eT 
rd as 
oan auronee 


oat eraronen® 
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woveadert a , 


_2 A Conqueror five years old 


son 
corporet*® 
Sov 


Heyer Coty Kostner Ave 
om =i * With a dozen different operators 
wae be rete : ‘anc eee * Simplicity of operation 
ei — * Rugged as a “bulldog” 
Prose “- =e * Runs paper of all grades—all weights 
mci _ Still going strong 
~ wea are 3 a out some This unsolicited testimonial proves that Heyer 


Conqueror Spirit Duplicators have always been 
designed, engineered and priced for even more 
service-free dependability ... more ease of opera- 
tion... more sales-appeal! And now— 





yNP 





the New Hoyer eld @iimote) fell) le) -t- 


ARE BETTER THAN EVER! 


Beauty .. . efficiency . . . simplicity . . . depend- 
ability . . . economy—everything your prospects 


want is wrapped up in the brilliant new Mark IT 
series. And today, in addition to the already- 
established quality and performance superiority 
developed through 56 years of Heyer know-how 
and experience, the new Conquerors offer... 


4 MAJOR ADVANCEMENTS 
AT NO INCREASE IN PRICES 


1. NEW FEED TABLE—new paper separator fingers 
eliminate side rubbers and adjustments. 

2. IMPROVED COPY COUNTER—direct geor drive, 
greater accuracy, top visibility, eliminates waste 

3, ADJUSTABLE FEED WHEELS—grip poper at outer 
edges, give positive performance. 


4. FEED TENSION CONTROL—aossures non-skip feed 
ing—post cards to thin papers. 


No doubt about it! Mark ITT Conquerors give you 
more to sell. Just demonstrate how Conquerors 


print 330 copies in just 3 minutes...in 1 to 5 
colors at once...of anything typed, drawn or 3 GREAT MODELS—FOR EVERY BUDGET 
written on a spirit master...at a fraction of a Model 7@—-Hand O model 4A~—Siect . model 28—£ ith 
. aii ol ’ = e —Pan per- ode —Electric, wit odel 768—Electric, wi 
cent per copy. Or, better still, let them prove it ated, with all features ex- Automatic Start-Stop 11” and 14” cylinder stop 
to themselves with a One Week Free Trial! cept electric drive. $214.50° = 6... eee, $299.50" .. $324.50" 
*Pius F.E.T. 


THE Hoyer CORPORATION 1852 SOUTH KOSTNER AVENUE e CHICAGO 23, ILLINOIS 


CATORS AND IPPLIES SINCE 190 





